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GRAIN INFORMATION 
NOW BEING GATHERED 


Insurance People Desire to Meet 
the Demands of the Large 


Terminal Houses 





OPERATORS SOLICITOUS 





Move Been Made in Some Quarters to 
Get Federal Government to 
Grant Indemnity 





In connection with the preparation 
of a bill by Congressman Gans of New 
York to be introduced in Congress pro- 
viding that the federal government 
should take over the insurance on all 





PREMIUMS AND 
LOSSES BY STATES 
IN PART 3 











properties that have to do with war 
supplies, comes the news that some of 
the big grain people in the central west 
are exercising their influence at Wash- 
ington to Have the government open 
the War Risk Bureau to cover grain 
iv terminals, 
Big Operators Use Influence 

Some of the large operators, like Ar- 
mour, Bartlett, Frazier & Co., and 
Rosenbaum of Chicago and some of the 
chief grain people in the northwest are 
said to have been agitating such a move 
on the ground that the insurance com- 
panies were not able to give proper 
Protection. Furthermore it was pointed 
out that in case of a bumper crop this 
season the shortage of insurance would 
be more acute and in case of fire the 
owners would be subject to heavy loss 
because of lack of insurance. It is 
Stated that some of the important banks 
have been approached by the grain peo- 
ple with the request that they use their 

(CONTINUED ON PAGE 14) 





AETNA (FIRE) INSURANCE CO. 


AETNA FIRE UNDERWRITERS DEPARTMENT 
of Hartford, Conn. 
The policyholders of this Company are 
EXEMPT 
at time of a conflagration f.om the haunting fear that funds to pay wi'l 
be insufficient. Agents conveniently located throughout the country. 
WM. B. CLARK, President 


Western Branch, Insurance Exchange, Chicago 


THOS. E. GALLAGHER, General Age. 


L. O. KOHTZ, Ass’t Gen’) Agt. R. B. IVES, Asst. Sec’y 











THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 


battle line, it watches for coming attacks. 


FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 











** AMERICA FORE’’ 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY OF 
Cash Capital—One Million Dollars 


Home Office: 
80 Maiden Lane, New York 


NEW YORK 
HENRY EVANS, President 


Pacific Coast Dept. 
Insurance Exchange Bldg., San Francisco 





AMERICAN EAGLE FOR AMERICAN PEOPLE 











EDWARD MILLIGAN, President 


GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX 

THOMAS C. TEMPL GEORGE C. LONG. JR, Seeretar. 
THEODORE F. SPEAR, Asst Sey HENRY &. WHITMAN, hart Sec 
FRED C. GUSTETTER, Ass't Sec’y EDWARD V. CHAPLIN, Ass't See’y 


Surplus to Policy-holders  . F - $9,756,000 
Total Losses Paid . ‘ % - 84,500,000 


Cash Capital - Three Million Dollars 


Reinsurance Reserved . $5,996,730 


ew eee Outstanding Losses and all other 

Cc a e 

NET SURPLUS . ° sw. * 6,745,963 
Total Assets - - $16,503,963 











C. C. TAYLOR TALKS 
ON USE AND OCCUPANCY 





Manager Central Actuarial Bureau 
Gives Some Observations on 
This Very Important Subject 





SPOKE TO CHICAGO CLUB 





He Urged a More Specific Definition 
As to Meaning and Scope of the 
Coverage 





At the meeting of the Chicago Fire 
Insurance Club, Tuesday evening, C. C. 
Taylor, manager of the Central Ac- 
tuarial Bureau, spoke on “Use and 
Occupancy Insurance.” He advocated 
a clear definition of what use and occu- 





See Pages 10 to 14, Part III, for 
Fire Premiums and Losses in 
ALL states. 


Complete premium and loss 
returns on various losses 
written by fire companies 


Abstracts from company 
statements. 











pancy really is in the insuring clause. 
He stated that by simply saying that 


use and occupancy was based on “gross 
profits” or “net profits” without stipu- 
lating just what was included left the 
subject open for controversy at the 
time of loss. Therefore he would defi- 
nitely state just what was “net profits” 
r “gross profits.” 

In referring to the early days of use 
and occupancy he said that underwrit- 
ers looked askance on any one who sug- 
gested this form of indemnity. The 
feeling was that an insurance contract 
should be based on something tangible 
in the way of property. He said that 
but few companies took chances on 
this class of insurance in the beginning 
but gradually the contract was made on 
the average net profits for the year 
previous and seemed to offer a more 
stable basis. 


Liberal Forms Are Devised 


Soon brokers and agents introduced 
(CONTINUED ON PAGE 14) 





Total Assets ee ae 





a United States - 


United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





oo. ern HESE FUNDS are held solely for the protection of 
eosperte.00 T policyholders and creditors in 
the United States 
-. = + 8,611,051.00 
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WILL TAKE OUT RULE 





COMMISSIONER HAS PROTEST 





Wisconsin Authorities Object to Con- 
sequential Damage and Contingent . 
Liability Measure on Buildings | 





Commissioner M. J. Cleary, of Wis- 
consin, has taken up with companies 
the matter of consequential damage 
and contingent liability from operation 
of building laws, and is calling for its 
elimination from the rule book of those 
portions. He states: 

“Pages 4 and 5, sections 6 and 7—On 
pages 12 and 15 of the proposed book of 
rules for Wisconsin there are two limita- 
tion clauses in connection with conse- 
quential damages. These clauses, in my 
opinion, cannot be used in connection 
with the Wisconsin standard fire policy. 
If the loss referred to is a direct loss, 
the company must assume liability for 
it; if it is not a direct loss, it will not 
be covered by the policy, and the clause 
will have no effect except to lead to mis- 
understanding and complication. On 
page 15 of the proposed book of rules 
the clause providing insurance under the 
heading ‘Contingent Liability From Op- 
eration of Building Laws,’ is not permis- 
sible. in connection with the Wisconsin 
standard fire policy. This is admittedly 
not a direct loss resulting from fire. 
Liability cannot be assumed under the 
standard fire policy for loss resulting 
from the enforcement of building laws 
(see lines 12 to 19 of the standard fire 
policy).” 

Opinion of Attorneys 


These matters having been referred 
to the companies’ attorneys, a sum- 
mary of their opinions is as follows: 

The Wisconsin standard policy pro- 
vides that in case of loss the insured is 
entitled to recover all direct loss or dam- 
age by fire according to the actual cash 
value of the property destroyed, not ex- 
ceeding the face of the policy. 

If, therefore, the consequential dam- 
age exemption clause reduces the amount 
of the recovery below the amount of the 
direct loss or damage to the property, 
then, in our opinion, it is contrary to the 
clear provisions of the standard policy, 
and, therefore, invalid. , 


Clause Is Worthless 


If, on the contrary, the clause does not 
reduce the amount of recovery below the 
direct loss or damage that may be sus- 
tained, then the clause is worthless and 
of no value to the insurer. 

We are, therefore, of the opinion that 
Commissioner Cleary’s criticism of this 
clause is good, and that the clause 
should not be attached to the policies 
for the reason that it violated the pro- 
visions of the Wisconsin standard pol- 
icy.” 

Operation of Building Laws 

“It would appear, from a careful read- 
ing of the Wisconsin standard policy, 
that the company is not liable for a loss 
resulting from the enforcement of build- 
ing laws. 

If, however, the company should be 
held liable under the provisions of the 
standard policy for liability resulting 
from the enforcement of building laws, 
then this clause is in contravention of 
the direct provisions of the policy and 
could not be enforced, even though it 
may be attached to the policy. 

We, therefore, fully agree with Com- 
missioner Cleary that you have no right 
to attac» this contingent liability clause 
to your policies in Wisconsin, and that 
it violated the provisions of their stand- 
ard policy.” 
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FRED S. JAMES 


UNITED STATES MANAGERS 
GENERAL FIRE ASSURANCE CO. 
OF PARIS, FRANCE 


URBAINE FIRE INSURANCE CO., 
OF PARIS, FRANCE 


OF LONDON, ENGLAND 





FRED. 


EAGLE & BRITISH DOMINIONS INS. CO., Ltp.. 


UNDERWRITIN 5 SERVICE THROUGHOUT THE UNITED STATES 


WM. A. BLODGETT 


S. JAMES & CO. 


123 WILLIAM STREET 


Cc. B. G. GAILLARD 
ASSISTANT MANAGER 


NEW YORK 








HEAVY LEAKAGE LOSS 


MANY MILLION BUTTONS PIED 





Insurance Companies Find Adjustment 
Makes Damage 60 Percent of the 
Insurance Carried 





Companies writing sprinkler leakage 
insurance are greatly interested in the 
loss to the Wisconsin Pearl Button 
Company of LaCrosse, Wis., which has 
adjusted out about 60 percent to insur- 
ance a line of $69,000 of sprinkler leak- 
age insurance being carried. 

This is one of the largest sprinkler 
leakage losses in recent years. This 
concern manufactured pearl buttons of 
various sizes and with all varieties of 
holes and location of holes. There were, 
therefore, various items in this button 
stock. They were not carded but were 
used by large garment workers, being 
automatically sewed on clothes by ma- 
chinery. These buttons were stored in 
card-board boxes, each box containing 
the same kind of button as to size and 
adjustment of its holes. 


Sprinkler Head Opens 


The sprinkler head opened some time 
during the night, the system being at- 
tached to the city main. It was an 
unmetered service so no one knows 
how much water escaped. The watch- 
man discovered the condition at 7:00 
a. m. This watch service was a joint 
one with three concerns, the watchman 
making the rounds every two hours. 
He did not discover that this sprinkler” 
had been opened, however, until the 
time mentioned. 


Buttons Were Pied 


So much water was released that the 
card-board boxes collapsed after being 
melted down, resulting in all the but- 
tons being mixed together in one 
heterogeneous mass. The value of the 
buttons themselves was not impaired 
but the whole lot was “pied,” so to 
speak. There were some 25,000,000 but- 
tons in stock worth 25 cents a gross. 
It was impossible to sort these buttons 
by machinery as the holes were dif- 
ferent in the various groups. If the 
sizes had been the same they could 
have been assorted by machinery. The 
only method to be followed was to sort 
them all out by hand, which would have 
been too expensive as it would have 
meant handling all the buttons, classi- 
fying them according to size, diameter 
and location of holes. The companies, 
therefore, felt that the only thing to do 
was to take over the salvage and sell 
the buttons according to “mine run” 
to small garment people who sew but- 
tons on by hand. 


Hearing On the Surtax 


OKLAHOMA CITY, OKLA., Mar. 27.— 
A hearing on the application of the fire 
insurance companies for a 10 percent sur- 
tax increase on premiums in Oklahoma 
is being heard today by the insurance 
board. The higher rate is asked on the 
grounds of overhead expense for war 























THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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66 Broadway, New York 


FE. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


saa LOUIS H. PARKER, Mgr. aes 


TTT od 


PUT ULLLLULL Lb bbb 


SSERVICE”’—That’s the Slogan of 


Pim Gibbs & Lent] : 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlementé 


We Can Supply Your Needs—Write Us 
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ORGANIZED 1853 


The Girard F. & M. INSURANCE 


COMPANY 


of Philadelphia 
JANUARY 1, 1917 


Cash Capital $500,000 Net Surplus $638,414.50 
Surplus to Policyholders, $1,138,414.40 


EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 


D. H. DUNHAM, V.-PRES. H. M. GRATZ, PRES. NEAL BASSETT, V.-PRES. AND MGR. 
JOHN KAy, a E. J. THOMASON, SEC’Y 





A. H. HASSINGER, SEC PHILADELPHIA, W. T. BASSETT, Ass 
NEWARK, NEW JERSEY PENNA. CHICAGO, ILL. 
ORGANIZED 1855 
FIREMEN’S ‘Company OF NEWARK 
JANUARY 1, 1917 


Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699,794.93 


EASTERN DEPARTMENT WESTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT NEAL BASSETT, V.-PRES. AND MGR. 
JOHN Kay, he ay 
A. H. HASSINGER W. T. BASSETT, ASS'T MANAGER 
NEWARK, NEW SNEW JERSEY CHICAGO, ILLINOIS si 
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KANSAS RULING GIVEN 








ee a. ee ASSURANCE COMPANY, Limited 
7 Estebliehod 1824 
Schedules Must Be Filed and Business as Casa ego petite 
Must Be Only Written by Resi te REN te 
dent Agents ee ere eee eee 121,490.00 
Geo oak cook keane ass cance 4 eaceeetees 532,094.00 


TOPEKA, KANS., March 26.—Fire 
insurance brokers writing railroad lines 
are to be prohibited from writing in 
Kansas when the business is handled 
by companies authorized to write in- 
surance in this state. This is the ruling 
of the attorney-general, in an opinion 
given to the superintendent of insur- 
ance. Under the terms of the Kansas 
law, as interpreted by the attorney- 
general, brokers living outside the state 
cannot place insurance upon property 
within Kansas for companies doing 


business in the state. 
Must File Rate Schedule 


The companies writing the fire insur- 


ance upon the railroad lines are also to 
be required to file a schedule of the 
rates upon all offices, machine shops, 


stations and warerooms of the rail- 


roads, the same as the companies are 
required to file schedules of rates upon 


other properties. Some time ago a com- 


pany which had not handled railroad 
lines previously announced that it 
would acept some railroad billings and 
inquired of the department what the 
requirements were on the schedules. 
No ruling had ever been definitely 
made. Mr. Wilson then submitted the 
matter to the attorney-general. 


Opinion of Attorney-General 


The attorney-general not only held 
that the schedules of the building rates 
should be filed, but he also laid down 
the opinion that. the insurance com- 
panies were not handling the railroad 
business properly in allowing non- 
resident brokers to write the business 
on the ground that no company au- 


-thorized to write insurance in Kansas 


could permit any non-resident to issue 
policies upon property in this state. 


Believe Bill is Dead 


_ it seems to be the general opinion that 
littie more will be heard from the bill 
which was drafted by a New York at- 
torney under the terms of which the 
government would enter the fire insur- 
ance business on a broad scale. Since 
the bill has made its appearance fire in- 
surance men have brought to the atten- 
tion of government officials the fact that 
there 1s no shortage of insurance protec- 
tion, and that all insurable risks are 
being” supplied with coverage. The situa- 
tion is in no way comparable to that 
prevailing just previous to the govern- 
ment entering into the life insurance 
business, and it is now felt that admin- 
istration officials recognize that there is 
ho war necessity for the broadening of 
the government insurance activities. 


Confer With Love 


A committee of fire insurance men con- 
ferred with Thomas B. Love, assistant 
secretary of the treasury, last week in 
Washington, to protest against the propo- 
sition to have the government take over 
the inspection of risks needed for the 
conduct of the war, and the insurance 
thereon. The fire underwriters showed 
What had been done in the way of in- 
specting risks for the government by 


the companies and their field men, and 
a committee was appointed to submit a 


Scheme by which this work will be con- 


tinued under the direction of the govern- 
ment. 


Crystal Lake, Iowa—The sale of $8,000 


waterworks bonds has been postponed in- 
definitely. 


CLERKS WANTED 


WANTED—By a general ofifce outside of 
Chicago a man to take charge of the reinsurance 
desk and also an experienced insurance book- 
keeper. Applications will be considered only 
from persons working or residing in Chicago or 
a radius of 50 miles thereof. Excellent openings. 
Address 25-M, care The National Underwriter. 








UNITED STATES BRANCH 
NEW YORK 
J. Je Guile, Manager 


A. M. Thorburn, etary »” 





NDcR SUN 


~~ DATRIOTIC 


FIRE, AUTOMOBILE, | TORNADO, EXPLOSION AND SPRINKLER LEAKAGE INSURANCE 


INSURANCE OFFICE BACKING AND MANAGEMENT 
WESTERN DEPARTMENT, 76 W. Monroe St., CHICAGO 


P. T. KELSEY, MANAGER 
F. M. JONES, Asst. MANAGER 


PACIFIC COAST DEPARTMENT 
SAN FRANCISCO 


C. A. Henry, General Agent 








SOME FIELD CHANGES 


GOES TO RETAIL LUMBERMENS 





Joseph L. King Has Resigned As Min- 
nesota State Agent of the Penn- 
sylvania Fire 





Joseph L. King, for the past twelve 
years Minnesota state agent of the 
Pennsylvania Fire, has resigned to as- 
sume an underwriting position with the 
Retail Lumbermen’s Inter-Insurance 
Exchange of Minneapolis, effective 
April 15. Mr. King is one of the ca- 
pable, energetic field men of the north- 
west, and possesses an expert knowl- 
edge of schedule rating. Before going 
with the Pennsylvania, he was with 
the General Inspection Company of 
Minneapolis. He has been prominent 
in field organization work, and a few 
years ago served as president of the 
Minnesota & North Dakota Fire Un- 
derwriters. 





G. L. Martini 


G. L. Martini, who recently resigned 
as special agent of the Northern Assur- 
ance in Iowa and Nebraska has been 
appointed general agent for the Co- 
lumbian National Fire of Detroit for 
Towa and Nebraska with offices in the 
Brandies Theatre building, Omaha. 





George C. Grupe 


George C. Grupe, special agent of the 
Mechanics & Traders and Colonial Un- 
derwriters in Illinois, who takes the 
Minnesota and Wisconsin field, will 
have his headquarters at 944 Plymouth 
building, Minneapolis. It was first 
thought he would locate in Milwaukee. 


W. N. Eberle 


W. N. Eberle, formerly in the loss 
department of the North America at 
Erie, and later in the western depart- 
ment at Chicago, has been appointed 
special agent in Iowa, assisting State 
Agent E. S. Phelps. Mr. Eberle has 
been doing some special agency work 
recently in Illinois. Mr. Phelps will 
give more time to his local agency as 
soon as Mr. Eberle gets under full sail. 








The latter is a son of State Agent Will 
S. Eberle of the North America, who 
formerly traveled in Kansas and is now 
Oklahoma state agent. 


J. Mark Ferris 


J. Mark Ferris of Detroit, special 
agent of the Columbian National Fire 
of Detroit in Michigan and Ohio, has 
resigned to enter the local business in 
Detroit. He becomes associated with 
the agency of T. J. Bosquett as man- 
ager of the fire department. 


Walter S. Bachman 


Walter S. Bachman, who has been 
assisting Clem O. De Witt as special 
agent for the Svea in Pennsylvania, is 
now transferred to Harrisburg, Pa., 
where he will assume full charge of the 
company’s business in the middle de- 
partment following the appointment of 
Mr. De Witt as superintendent of 
agencies. 





Samuel T. Gordon 

Samuel T. Gordon, who has been 
state agent of the Caledonian in Mis- 
souri, Kansas and Iowa, with head- 
quarters at Kansas City, will hereafter 
have charge of Missouri, Kansas, Ken- 
tucky and Tennessee, with headquar- 
ters at St. Louis. Iowa will be trans- 
ferred to the Omaha general agency. 


Keith P. Wiley 


Keith P. Wiley, now chief inspector 
for the Illinois Inspection Bureau, has 
been appointed special agent for the 
Yorkshire for middle west with head- 
quarters at Chicago, effective April 15. 
Mr. Wiley has had extensive experi- 
ence in rating and inspection work, hav- 
ing formerly been connected in im- 
portant capacities with | Wisconsin 
Inspection Bureau and Chicago Board. 


Paul L. Hard 
Paul L. Hard, recently special agent 
for western Pennsylvania for the Con- 
tinental Insurance Company, has been 
called to the home office as executive 
special agent. 





To Meet in Denver 


The executive committee of the Na- 
tional Association of Insurance Commis- 
sioners announces that the annual meet- 
ing will be held in Denver early in Sep- 
tember, the convention scheduled for 
Washington for April 9 having been can- 








News of the Mutuals 











Clark Elected President 


BISMARCK, N. D., March 27—The an- 
nual meeting of the North Dakota asso- 
ciation of mutual fire secretaries, held in 
Fargo, resulted in the choice of B. W. 
Clark, secretary of the North Dakota 
Mutual of Valley City, to be president; 
W. D. Austin of Fargo, secretary Retail 
Merchants’ Mutual, vice-president; F. H. 
Wilder, Fargo, secretary Merchants’ Na- 
tional Mutual, secretary-treasurer. An ex- 
isting contract with Inspector Reed of 
Grand Forks for the inspection of all 
mutual risks in the state was continued. 
Reports showed that fire losses had de- 
creased 25 to 35 percent since this sys- 
tem first was adopted, four years ago. 
Secretary Jacobs of the Hardware Mutual 
of Stevens Point, Wis., was among those 
attending from outside the state. 

+ * . 


Sinex Made President 


Cc. B. Sinex of the Grain Dealers Na- 
tional of Indianapolis was elected presi- 
dent at the annual meeting of the Mill 
& Elevator Field Men’s Association at 
Detroit last week. H. A. Braunagel of 
the Southwestern Agency at Kansas City 
was made vice-president, William Reed 
of Oxford, Mich., secretary, L. P. Dendel 
of the Michigan Millers, treasurer. The 
new members of the executive committee 
consist of H. E. Wilson of the Michigan 
Millers, chairman; R. S. Danforth, Mill- 
ers National, and O. R. Van Dyke of the 
Mill Owners Mutual of Des Moines. 
There was a request made by a vote 
from the floor that the next meeting be 
held at St. Louis. The matter, however, 
will be up to the executive committee 
to decide. 

The program was very interesting and 
one day was spent at Oxford where Sec- 
retary William Reed conducts the Mu- 
tual Fire Prevention Bureau. A grain 
elevator was fitted up with the new non- 
chokable elevator turn-head and auto- 
matic feed for grain elevator. The dele- 
gates were much interested in this de- 
vice. 

* & © 

The Monitor Insurance Company held 
its annual meeting at Pontiac, Mich.., 
with 100 members present and the board 
of directors was authorized to call a 
special meeting at which time an amend- 
ment to the constitution will be submit- 
ted, raising the assessments from $2.50 
to $3 per thousand. 

4 * + 

The board of directors of the Ohio 
Wind Storm Association met at Colum- 
bus, O., to go into the losses in Van 
Wert county occasioned by the cyclone 
of recent date. The cyclone did $20,000 
damage to assured in Van Wert county 




















our organization. We welcome the inquiry of the Local Agent for handling his excess beyond the 


capacity of admitted Companies. 
Guaranteed Lloyds Underwriters 


Surplus Companies Maintaining United States Deposits 
Immediate binders—10% commission to brokers 
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APPRAISAL SERVICE DEPARTMENT 


Conducted by Clifford B. Ross 
Assistant Manager, The Lloyd-Thomas Company, Public Appraisers 








FORM FOR REPORT 


Use this form as guide for build- 
ing description where an appraisal 
estimate is desired from Mr. Ross. 
here is no charge for this service. 


Sere ; ees ‘ae 
Constructi Brick, frame, concrete 
onstruction—Bric re 
—Give thickness ‘of walls, kind of 
roof, posts, floors. 
Type — Office, warehouse, 
store. 
Describe—Partitions, 
expensive front, plumbing, ele- 
vators, electric lights, sprinkler 
system, steam heat, boilers, etc. 
Occupancy ....cccece osccee 0000000008 
Yn = ¢ 4 Cost......Present Condi- 
TION ..cccceee ccccce 
Exclusions—Foundations, piling, etc. 
Note.—Sanborn map gives most of 
this data. 


factory, 


interior trim, 











do an excess profits tax of 8 per- 

cent, de not realize the amount of 
figuring necessary to determine the 
proper tax which should be paid by the 
large manufacturers. They are famil- 
iar, however, with the fact that thou- 
sands of plants are carried upon the 
books at a figure very much less than 
the actual value and considerably less 
than the value based upon actual cost. 
This condition has been brought about 
through failure to analyze betterment 
costs to determine what part should 
have been charged to capital and what 
was actually replacement, It has been 
the practice to deplete the values in this 
way and the fire insurance man was the 
only loser. The management paid less 
income tax and at the same time kept 
money out of surplus and away from 
avaricious stockholders. 

oe 


Because of the excess profits tax, it 
is now to the interest of the owner to 
put all of his values in his books of ac- 
count, and if this tax is collected over 
a period of years a substantial increase 
in fire lines will surely be the result. 
If a $100,000 factory is carried on the 
books at $40,000, this book figure will 


| "to an. exce agents, paying as they 





in time affect the owner’s idea of the | 


real value to such an extent he will not 
feel inclined to carry insurance at a 
higher figure. Unless, through an ap- 
praisal, the actual values are disclosed 
to him, the fire lines will stay around 
$40,000. Assume that this factory earned 
$60,000 during 1917 on a capital and 
surplus, as shown by the books, of 
$120,000. The percent earned would be 
50 and the excess profits tax about 
$20,880. If the book value of the build- 
ings,and machinery was $60,000 lower 
than it should have been, the percent 
actually earned would have been 33 in- 
stead of 50 and the tax $13,200 instead 
of $20,880. 
* * 

Of course, the big factories have em- 
ployed appraisers and accountants to 
correct the mistakes they have made 
and now that it is to their interest to 
do so, the old habit of charging more 
liberally to expense than conditions 
warrant will be discontinued. The small 
fellows are still in the dark, however, 

. and one can only speculate upon the 
increases which could be secured by 
agents who familiarized themselves 
with the way the adjustments should 
be made and talked them to the as- 
sured. 

If over twenty billion dollars is still 
to be raised in Liberty, Victory and 
Peace loans, as has been said, taxes 
will be higher before they are lower, 
and the assured will be careful to see 
that his book figures are correct. 

* * * 

I realize that this subject is only a 
few months old and that the data avail- 
able is confusing. The readers of THE 





NATIONAL UNDERWRITER, however, can 
through this department get advice for 
their clients or information for them- 
selves by writing for it. 

Where invested capital is low, be- 
cause of low plant values, an ad/iust- 
ment can be made, but the tax regula- 
tions do not permit the inclusion of 
any appreciation; therefore, it will be 
necessary to write full particulars be- 
fore any recommendations can be made. 
Care should be takeri, also, to select 
cases where the law will work an in- 
justice if an adjustment is not made 


and to avoid tax dodgers. 

Question—Attached you will find figures 
of the cost of a three story: brick building 
in Kansas City, during the month of 
May, 1908. I would appreciate your ad- 
vising me what this building would cost 
according to the present market. 

Answer—We have figured the increases 
in the various classes of building material 
and labor, which you submitted to us as 
the cost of a certain building in May, 
1908, and list them as follows: 








Cost of Buildings 1908 1918 
Carpenter work..... . -$2,066.78 $2,480.14 
BA WOE 2.c'00 60a 00000 1,235.35 1,605.96 
Plastering ...cccsccses 831. 997.37 
BEDE. ccsssbeccausiasas 1,428.8 2,143.20 
| ee eee re 265.16 344.71 
MOE <cesenses nasa es as: 23.8 28.64 
er es - 1,319.74  1.517.70 
Brick contract........ 069.83 1,283.80 
LT Seo 57.1 68.58 
eo es ei 447.00 558.75 
TAATAWALS: ..cccecsccece 293.00 439.50 
SOD Ly cnics.wu 4s ee ene 97.0 135.80 
Asbestos work 29.0 43.50 
RoE 56a esses 607.06 1,214.12 
Tumber. 6... ..< 1,250.87 1,667.83 
Cement work .. 89.3 376.09 
SOME SLOT: 6ns0acesccns 538.30 672.88 
BENE (G0 bho wisce as Ses oe 67.0 87.10 
Marble work ......... 914.00 1,096.80 
Fire escape ........++. 225.00 315.0 
Electric wiring ....... 307.00 614.00 
Gas fixtureS ...cccccoes 68.0 102.00 
ee ree 891.00 1,113.75 
err ~- 922.0 1,612.50 
RETIN - 9's:0 63s apne 0000 414.97 497.96 
Foundation ........ eo 690.25 828.30 
PGHSIOS 56 s05585.00K 5% 511.85 511.85 

TUN oi ase os 4 ais an $16,860.42 $22,358.83 
Architect fees ....... 600.00 894.32 





‘ $17,460.42 $23,253.15 


Question—What is your present esti- 
mate per cubic foot on ordinary frame 
modern houses, and how does your esti- 
mate based on present prices comnare 
with your estimate two vears azo? What 
is your estimate on ordinary brick or con- 
crete store buildings per cubic foot, and 
how does your estimate based on present 


prices compare with your estimate two, 


years ago? 


| 
Answer—In reference to the cubic foot 


valuation of ordinary frame houses, the 


figures on the basis of old prices and on ' 


the new are given below, as well as those 
on brick stores. Bear in mind that the 
appraisals we ordinarily make are figured 
from actual bills of material, conse- 
quently these cubic foot prices are only 
approximate for the average building. 


City dwellings, frame, shingle roof, pine | 


floor and finish, no bath room or furnace— 
7c to 8c cubic foot now 8% c to 10c. 
Dwellings with hardwood floor in hall and 
parlor with bath, furnace and fair plumb- 
ing—9c to 10c now llc to 18c. Brick 
stores with flats above—old prices 10c to 
14c now 12c to 18c. 


National Board’s Booklet 


“Safeguarding the Home Against Fire” 
is the title of a new illustrated booklet 
of about 150 pages which the National 
Board has prepared for the United States 
Bureau of Education. The initial edition 
which will shortly be issued will be of 
30,000 copies, but the complete plans for 
the distribution of this booklet have not 
yet been completed. 


Iowa Notes 


Sheppard & Salzer is the name of a 
new agency at Keokuk, Iowa. 


The Central Iowa Mortgage Company 


at Fort Dodge has opened an insurance ! 
department in charge of Earl D. Phipps, | 


secretary and company representation is 
sought. 


According to State Fire Marshal Roe 


of Iowa, the fire losses of that state for | 


the first two months of this year were 
8500900 less than for the same two 
months during 1917. 


S. W. Dorsey & Co., which was recentl 
started following the retirement of Mr. 
Dorsey from the Van Slyke-Dorsey agency 
at Des Moines, Ia., has purchased the lat- 
ter agency and will conduct the business 





at 309 Citizens National Bank building. 


LONG FORM MORTGAGE 


_CAN AVOID CORRESPONDENCE 





Agents Can Relieve Offices of Extra 
Letter Writing By Giving Com- 
plete Information 





The long form mortgage clause 
which is used in policy contracts, other 
than those covering special hazards, 
oftentimes causes much extra work 
when agents attach it to take the place 
of a former mortgage and fail to ad- 
vise that the original encumbrance has 
been satisfied. Companies do not write 
on property when there is a double en- 
cumbrance unless the agent furnishes a 
satisfactory explanation and when, 
some time after a policy has been 
issued, an agent sends in a copy of a 
mortgage clause which he has attached 
to a policy, failing to advise the com- 
pany that a former mortgage has been 
paid, it is necessary for the company 
to write and find out. This extra cor- 
respondence can be avoided if agents 
will preface their second clause with 
“The mortgage interest of —————— 

having ceased, loss is made 


herewith attached to policy.” 
Bock Island Bank Plan 


The Rock Island Savings Bank, of 
Rock Island, IIl., is assisting companies 
along this line as it is using a long 
form mortgage clause, when it is in- 
terested as mortgagee, which stands 
out with: “The interest of 
————,, mortgagee, having been 
liquidated, the insurance under this 
policy is now payable in case of loss 
or damage, to the Rock Island Savings 
Bank”—then follow the regular condi- 
tions of the mortgage agreement. If 


payable as per printed mortgage clause, 


there has been no previous mortgage, 
then the insert space is left blank, but 
in the other event the name of former 
mortgagee is inserted and the company 
does not need to write agent for in- 
formation. 

It is, perhaps, unfortunate that the 
uniform forms committee did not con- 
sider this feature when preparing the 
long form mortgage clause for general 
use. 


Hail Insurance Campaign 


Hail insurance solicitors have already 
started a campaign in Nebraska and 
other states farther southwest, espe- 
cially Oklahoma, Texas and Colorado. 
The Nebraska state hail insurance 
scheme goes into effect this year, it be- 
ing pretty much like the North Dakota 
state fund. As crop conditions are so 
much more favorable this year, hail 
companies anticipate a larger income. 
The heavy snows of this winter pro- 
tected the wheat and it has started up 
in fine shape. Almost all companies 
now have their supplies in the hands of 
agents and the big hail campaigns are 
starting. 


Big Demand for Explosion 


NEW YORK, March 27—There is a big 
demand for explosion insurance today on 
account of the explosion blast that 
wrecked the six-story building of the 
Jarvis Warehouse Company at Jersey 
City, near the Erie railroad terminal. 
The property loss will amount to some- 
thing like $1,000,000. These continued 
explosions show that explosion insurance 
is a pretty desirable kind of indemnity 
these days, and brokers nere have not 
been slow to take advantage of the op- 
portunity. 


Status of Agencies 


The following agencies have been 
given Bureau status by the conference 
committee: Moline, Ill, the J. E. Murphy 
and the J. H. Murphy agencies; Worth- 
ington, Minn., Citizens National Bank, 
Ernest Thompson and Henry Nystrom; 
Shawano, Wis., A. W. Smith. 

















Mr. A. T. Graham, - - 
Mr. E. W. Jewell, - - 
Mr. J. M. Neuberger, - 
Mr. Wm. Bartholomay, Jr. - 
Fred N. ReQua, . 
Mr. G. C. Watterding, - 
Mr. M. A. Scholbe, - - 


327 South La Salle Street, 
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COSTS APPLIED TO 
LOCAL AGENCY PLAN 





Fire Insurance Club of Columbus, 
Ohio, Has Been Making a 
Study of Subject 





ADVOCATE SERVICE FEE 


Small Business Means a Dead Loss to 
the Office in Every Case to Every 
Policy 





The Fire Insurance Club of Colum- 
bus, O., through Secrtary Paul Karger, 
has been analyzing costs in their appli- 
cation to local agencies. It finds that 
the small business is being conducted 
at a direct loss. In the monograph, the 
club estimates that half the number of 
policies on the books of the average 
agent are handled at a loss to the agent. 
Commenting on the subject of unprof- 
itable business, the club says: 

To illustrate, we find: 


It costs 68%c per policy to get a policy 
past the office detail. The forms are 
made, the policy and bill and daily report 
are prepared, there is pasting, checking, 
bookkeeping, filing, etc., before it reaches 
your desk—you, the agent or solicitor. If 
you have put any personal time on it up 
to that point, that we have not counted, 
because you have been accustomed to 
working most of your time for nothing, 
and, requiring nothing, that part of your 
time we have thrown in, in making the 
calculation. When this policy has run its 
course through the hands of your clerks, 
who do not work for nothing, and whose 
time is money—every minute of it so far 
as you are concerned—it comes to your 
desk, an apparently simple and inconse- 
quential element in its cost thus far. 

But that little operation has nearly 
doubled the cost of the policy up to that 
time. At the same time, you require and 
use daily a certain amount of office space; 
the light, heat, and other conveniences, 
whether you pay for them directly or in 
your rent bill, are partly for you. In the 
68%4c referred to, only a proportionate 
part of these expenses is charged against 
the clerical part of the office. The rest 
is legitimately yours—you, the man who, 
notwithstanding this expense which he 
alone pays, works most of his time for 
nothing, 


Cost Is Now Put at $1.23 

So, when the policy is laid down on your 
desk, and in the course of its further 
journey to the customer is ready to go 
through the front doorway of your office, 
it has actually cost you, up to that point, 
in dead expense, $1.23. If it happens to 
bear the minimum premium, $2, and is a 
25 percent risk, it has already lost you, in 
actual cash, the sum of 78c; i. e., the cost 


.of handling it up to the front door, $1.23, 


less the gross commission realized from 
it, 50c. You are going to pay out in ex- 
pense the gross commission of 50c, and, 
also, 78¢ more, which you must get some- 
where else. Your clerks, your landlord, 
and all the others, get both the 50c and 
the 78c as surely as you issue the policy. 

If the premium is $3, and the risk a 
25 per cent one, you have only given your- 
Self plus 48c. If $4, you have only dug up 
an extra 23c. If $5, you have 2c left 
after providing for all expense—except for 
your own services—to your front door. 
And you haven’t got the policy as yet 
into your customer’s hands. If the policy 
comes within the 15 percent commission 
class, and it’s a $2 minimum premium, 
you’ve earned 30c gross and lost 98c on 
the transaction at the same stage—your 
front door. At $3, you’ve earned 45c gross 
and lost 78c; at $4, you’ve lost 63c; at 
$5, 48c. 

At 15 percent commission the premium 
must be at least, $8.20 to yield this neces- 
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sary office expense only of $1.23, and if 
you have given any personal supervision 
in any way up to that point, you have 
given it for nothing. 

Conducted at a Loss 

Of course, these figures will not tally 
with the facts exactly in every agency. 
In some agencies they will work out more 
favorably to the agent and in some less. 
But the main point, and the only point 
we want to make, is that you have lost— 
you’re poorer at the end of the writing of 
all of those smaller premiums—more than 
half of the live policies on your books— 
than you were before you wrote them, in 
so far as they have contributed to your 
net income. And these figures don’t take 
into account the expense of delivery and 
collection. That expense is still to be 
added to make the results complete. 

We are really violating the spirit of any 
“antidiscrimination” movement when we 
write these small premiums as we write 
them now. We are discriminating not 
only against ourselves, but against the 
very policyholder who makes us our liv- 
ing. The larger policies—when you reach 
a certain premium—take care of them- 
selves satisfactorily, paying the cost of 
putting themselves through the office, of 
delivering, of collecting, of supervising, 
etc., and leave a margin. But do you get 
that margin? No; of course not! You 
give it to every one under the sun but 
yourself. Out of it you pay the little 
policy for the privilege of writing it. 


Delivery of the Policy 


We would like to stop here, but if we 
did the story would be worse than incom- 
plete. And we have only brought the 
policy to the front door of the office— 
about half way. It must be delivered in 
some way, a certain amount of time given 
to the customer if delivered in person, 
and the premium must be collected— 
usually on another trip. Remember, we 
are talking about the policies which in 
number of live policies on your books 
constitute the biggest part of your busi- 
ness, and which, while consuming in ex- 
pense more than half, possibly, of your 
gross income, yet only supply a small 
portion, comparatively, of that gross in- 
come, because of the meagre returns—and 
a totally inadequate portion any way you 
figure it. What does it cost for your 
“outside” work? For everything from 
your office door out? You don’t know, 
most of you, because you haven’t figured 
it out exactly yourself. 

There are several ways, of course, to 
figure outside costs. If your larger policy- 
holders are numerous enough, you may be 
able to allow yourself a fixed salary or 
income from your business of so much 
per month, and still have something left 
at the end of the year for dividends. In 
that event, the salary you allow yourself, 
and the salaries paid to all of your other 
help except the office force, including 
postage where policies are delivered by 
mail, street car or automobile expense, 
advertising capital invested, and various 
other items of expense which cannot be 
wholly charged to the office end, furnish 
the basis for this calculation. 

Average Cost Per Policy 

If you are writing, say 5,000 policies 
per year, your outside expense may run, 
figured in this way, say $7,500. If it does, 
it is costing you $1.50 apiece, averaging 
it up, to handle them after the office is 
through with them; or, if you can handle 
5.000 policies per year at an outside cost 
of $5,000, your outside expense will be $1 
per policy on an average. And please get 
firmly fixed in your mind that word 
“average.” From first to last we have 
used that method of arriving at costs per 
policy. It is easy to do it that way, al- 





though misleading. Not so much as to 
the “inside” cost of your business, as it 
is reasonably fair to say that a dwelling 
policy costs about the same to write up 
and put through the books as does every 
other policy. Whatever there may be 
wrong in this method, it at least shows up 
the unprofitable business in a more favor- 
able rather than a less favorable light. 
And you might not believe us at all if 
we loaded the unprofitable business with 
any more burden than it has already been 
given. 
Outside Cost Is Given 

But in the “outside” cost, from the 
front door to the customer and back— 
there is where the use of the basis of 
“average” throws us all off. The above 
reference to outside cost at $1.50 per pol- 
icy was merely to put it in a way that 
might seem fair at first thought. Some 
of you will say that it doesn’t cost any- 
thing like that; that you only get $1.25 
gross out of say a $5 premium at 25 per- 
cent commission, and you wouldn’t be 
foolish enough to spend $1.23 plus $1.50, 
when you have to send the company $3.75 
and have only $1.02 left with which to 
do it. 

You are right in one particular, and that 
is that you don’t do it out of this $5 pre- 
mium, because it won’t stretch that far. 
What you do do, however, is to take the 
difference to make up the $3.75 which 
must go to the company out of the earn- 
ings of your profitable business—the 
larger premiums—or from some other in- 
come which you may be fortunate enough 
to have. 


Big Premium Is Life Saver 


The real fact about your “outside” costs 
is that the above calculation erroneously 
assumes that you can deliver and follow 
up, say, a dozen small premiums to a 
dozen different locations, most of them at 
considerable distance from the office may- 
be, for the same cost that attends the 
delivery and handling of the same number 
of the larger premium policies—often- 
times several to a customer in one de- 
livery. In the former case you make 
twelve different deliveries, carry twelve 
separate accounts, collect from twelve dif- 
ferent people who in most cases have no 
systematic method of paying their ac- 
counts. You—or some one—make more 
than twelve calls perhaps in doing this 
before you get in your collections; while 
in the other case you deal mostly with 
customers more easily reached and who 
make it a practice of paying their bills on 
a certain day, thereby putting no further 
burden of expense on the business you do 
with them. Do you appreciate the value 
of the latter fellow to your business? 
He’s a life-saver! Without him you 
couldn’t live, and with him, while he con- 
tributes liberally to your gross income, 
you barely live, for the margin of profit 
which you get from him is used up in 
handling the smaller premiums—that big 
percentage of the business which runs 
from $10 premium down, in the case of 
25 percent business, and from a consider- 
ably higher figure in the case of 15 per- 
cent business—and which do not come 


anywhere near taking care of themselves. | 


No, it costs more than the average of 
$1.50 to handle, outside your office, the un- 
profitable part of your business—that is, 
the largest part of most agents’ business. 
Charge that portion of the business with 
its actual cost in time, labor, office ex- 
pense, deliveries, collections, bad accounts, 
etc., etc., and you will begin to realize 
what you have been doing all these years 
—where most of your difficulties have 
come. 

Remedy Is Suggested 

That the conditions are not what they 

should be, and possibly might be cor- 


rected, are the points we want to drive 
home. : 

Now for the remedy—more than ever 
needed because of the increased expenses 
we are having now and are going to have 
in the future—larger salaries to our em- 
ployes, larger rents, more office expense 
of all kinds, higher personal cost of living, 
ete. We've got this unprofitable business 
on our books, bought by years of hard 
work and at a tremendous total cost. 

We can better our condition in either 
one of two ways: Not write the unprofit- 
able business at all, or else make it pay 
its way in the future. It is a reasonable 
thing to at least require that much of it. 

A good many small communities, and 
a good many farm agencies, had the mat- 
ter partly solved by the charging of a 
policy fee. That partial solution, how- 
ever, has been-made of no effect (only 
temporarily, it is to be hoped) by the 
withdrawal of the companies’ consent to 
this practice in the belief that it may be 
in violation of the law at this time. 

Service Charge Plan 

A service charge in the way of a policy 
fee and a fee for transfers and charges 
cannot be wrong in itself. Certainly no 
law is framed with the intention of mak- 
ing people perform labor for nothing. The 
questién will at least bear inquiry on the 
part of its friends, and if the practice is 
against the law, let’s try to change the 
law. From the investigation we have 
made, however, we do not believe that the 
law offers any bar whatever to this serv- 
ice charge. The cost of our service as 
agents is a legitimate part of the cost of 
doing business, and is reckoned with in 
the devising of rating schedules; but it is 
not correctly measured as to this large 
(in number of policies) part of our busi- 
ness. The law, as we understand it, per- 
mits of the widest possible latitude in 
making adjustments from time to time of 
charges and schedules. 

With a policy fee on our (the local 
agents’) unprofitable business, and charges 
for endorsements, applying uniformly 
throughout the state; 

With cash collections of premiums, or 
payment by assured required within a 
certain stated time, which can be em- 
bodied in the policy contract itself; 

With less detail in the handling of the 
business with our companies; a study of 
efficiency methods designed to eliminate 
constant duplication of work at each re- 
newal, followed by conferences between 
agents and companies for the purpose of 
working out time and labor saving meth- 
ods— 

With these three things accomplished, 
we will solve the worst of our troubles 
in the matter of making the now unprofit- 
able business pay its way. 

Another suggestion has been made— 
more commissions from our companies. 
Who wants to make the effort. The big 
business already pays a fair remunera- 
tion at present commissions, and if we 
are paid more by the companies on the 
smaller premiums, at present rates, the 
burden is merely shifted from us to them, 
and not lightened. Forget it. We cannot 
| have reduced rates and increased commis- 
sions both. And the public is getting the 
reduced rates. They beat us to it. , 





Oliver B. Lee has been named fire in- 
spector for the Virginia bureau to succeed 
Lewis E. Twining, now in service, doing 
special work for the naval department. 


Maurice J. Roscoe & Co., of Minne- 
apolis, Minn., have taken the Minnesota 
general agency for the United States 
Casualty. 


The man who clasps duty firmly with 
one hand usually holds achievement in ~- 





the other. 
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CHICAGO AND SUBURBAN 


LIVERPOOL MEN MEET 


Field men in the western department 
of the Liverpool & London & Globe 
gathered in Chicago last week for the 
annual meeting. Last year’s results and 
plans for 1918 were considered with 
special discussion on the new lines now 
being written. At the annual dinner 
William S. Warren, the western man- 
ager, presided and presented gold serv- 
ice medals in the form of watch fobs 
to four office employees, who have been 
in the service of the department for 
more than 25 years. They are Fred R 
Sargent of the local office; C. H. Straw- 
bridge, cashier, and Henry Lucas and 
C. W. Ballard of the accounting depart- 
ment. In the past these medals have 
been presented only to agents who have 
represented the company continuously 
for a quarter of a century, and 175 have 
now been issued in this department. 


EXAMINERS CLUB 


An open discussion on use and occu- 
pancy insurance occupied the majority 
of the time at the first meeting of the 
Fire Insurance Examiners’ Club of Chi- 
cago, of which George A. Morin of the 
Fidelity-Phenix was recently elected 
president. Mr. Morin outlined the 
club’s plans for the year and told what 
the new administration hopes to ac- 
complish. Committees were elected to 
make reports at future meetings on 
legal decisions and commissioners’ rul- 
ings. Through such committees the 
members of the Examiners’ Club are 
kept in close touch with the legal end 
of fire underwriting. The discussion of 
use and occupancy insurance centered 
chiefly around the difficult and trouble- 
some forms being submitted by agents. 

Many elaborate and lengthy forms 
are being designed by both the assured 
and agents these days for the purpose 
of camouflaging the real extent of the 








coverage. It is planned to have an 
open meeting of this kind at regular 
intervals, 


* 
LIBERTY LOANS 


It having been ruled recently that 
the acceptance of Liberty bonds for 
premiums is prohibited by Union rules, 
the attention of companies is now called 
to the third Liberty loan. It is pointed 
out that, as the time approaches for 
iaunching this third loan, companies are 
being solicited by some local agents to 
subscribe for the new bonds through 
them. Such an arrangement, it is 
stated, would be entirely opposed to 
the spirit and intent of the plan, and, 
it is understood, to the views and wishes 
of the government, which expects every 
person and locality to do his or its full 
duty. 

Companies are warned that this is 
not a time for vicarious sacrific, but 
an opportunity for everybody to do, not 
his bit, but his all. Insurance com- 
panies should not be expected to fulfil 
the obligations of their agents in this 
matter any more than they should be 
asked to observe wheatless or meatless 
days for them. 

The New York Life took up this 
subject of subscribing through agencies 
with the Federal Reserve Bank of New 
York. The company is told there will 
be unnecessary shifting of funds if pur- 
chases are apportioned among agencies. 
The governor of the bank says to the 

’ New York Life: 

ur feeling has been that in cases of 
this sort the corporation should file its 
subscription in accordance with the 
places from which they are derived. If 
the employes of your office in Omaha, 


for example, subscribed for $25,000 in 
bonds, that subscription should, in our 
judgment, be handled by your local man- 
ager and entered with the Omaha banks. 
So far as the subscription from your 
company for its own account and for its 
employes in this neighborhood is con- 
cerned, we think that it should be filed 
in its entirety with your banks in this 
city, if, as I suppose, the funds to be 
used in making payment are already on 
deposit in this city; and the same com- 
ment would apply to the subscriptions 
of such of your employes as you are 
carrying on a partial payment plan, in 
turn financing these through a New York 
bank. 

If this method can be followed, it will 
give to each community the share of 
subscriptions to which that community 
is logically entitled, and will prevent un- 
necessary shifting of funds between one 
community and another, which should 
be minimized during the periods of set- 
tlement in connection with Liberty pay- 
ments when the financial transactions 
are necessarily of great magnitude. 

Of course, you understand the theory 
of the apportionment of quotats. When 
the government sells its bonds it ac- 
cepts bank balances in payment, and in 
order to avoid unnecessary shifting of 
bank balances throughout the country, 
subscriptions should be made in the dis- 
trict where the bank balances are car- 
ried by the subscriber. The apportion- 
ment among the districts and among the 
communities within the respective dis- 
tricts is based upon the capital, surplus, 
undivided profits and deposits of the 
banks, the deposit of the respective 
banks being analyzed, so as to exclude 
savings deposits and the deposits of 
other banks, which would, in fact, be a 
duplication. 

Many agents are asking companies to 
take Liberty loans for balances. In fact, 
some local boards have passed resolu- 
tions requesting companies to accept 
one month’s balances in this way. This, 
however, is prevented by the rules of 
the Western Insurance Bureau and 
Western Union. 

* * 


EARTHQUAKE INSURANCE 


Earthquake insurance continues to be 
the least of all forms written by fire 
insurance companies. Tctal premiums 
of all companies in 1917 amounted to 
$11,481. There were no losses. Some 
day the line may amount to something 
but now it is pretty much lost in the 
shuffle and all attention is being given 
to tornado, automobile, hail, explosion, 
war risk and use and occupancy. 
Premiums of various companies in 1917 
follow: 


; Prems. 
Te SEBS prey ter $ 145 
RUEOTIG Ge TRUIURCOEB ooo sc ie. os soc cic 8 00 0:8 5,033 
i TS ee Gee RS Ae ee eae eee 3,745 
Re ESOMADEUINS iiss 5% bien a oGscwns en 1,389 
EE ey ne ee ee ere 558 
OMPIEEOEIE, CMUNAEES.. 0% 0:0 9.90.0 '0'0'm.0:6:050 00.0.0 184 
SOEs I PINs ihe so oso 6-64 Win wp eis cn ts oe ae 427 

* x * 
TEN PER CENT WAR TAX 


The 10 percent advance in fire insur- 
ance rates is now in vogue where such 
additional charge applies, with other 
states yet to hear from. The added 
charge, generally, has been accepted 
with slight if any objection, owing, pos- 
sibly, to the fact that the measure had 
been heralded so long in advance and 
insurers were, therefore, prepared for 
the rise. As regards dwelling house 
property, there should be no argument 
against the 10 percent advance, as rates 
on this class, in most localities, have 
been reduced more than 10 percent dur- 
ing the past two or three years; hence 
renewals of term policies are being se- 
cured at the same rates or perhaps a 
trifle less than before. 

In Chicago there has been some ar- 
gument during the past week as to how 
the 10 percent surcharge shall be ap- 
plied. Some take the position that the 
original premium should be inserted in 
the policy proper, as the amount of con- 
sideration, and that on the outside of 
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designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


in Chicago, Cook County and the C.eater Metropolitan District. 4! his inspec- 
torate ~“s properly gauges the expectancy of fire risks and intelligently anticipates 
events before they occur. QThe undersigned sells this a to companies, — 
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Municipal Committees and all those who formulate insurance laws 
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Fire Insurance Company 


123 William Street, NEW YORK 


ESTABLISHED 1850 
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The Humboldt Fire Insurance Co. 


A. H. TRIMBLE, Pres., 


Why not make room in your agency for a conservatively managed, medium- 
sized American Company whose indemnity, treatment of agents and assured, 
will bear inspection for nearly half a century? 


Capital $300,000 


PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 


Surplus to Policy Holders $582,406.94 
Assets $1,604,117.07 











SURPLUS 
LINES ano 
FLOATERS 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTIOS4: 


F. R. THOMPSON 


Insurance Exchange, Chicago, Ili. 








FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 








——=THE AUTOMOBILE 
INSURANCE COMPANY 


fETNA LIFE INSURANCE CO. 
fETNA CASUALTY & SURETY CO. 








OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


MARINE WAR RISK 

WIND STORM MAIL PACKAGE 
LIGHTNING TOURIST BAGGAGE 
EXPLOSION SPRINKLER LEAKAGE 
COMMISSIONS USE AND OCCUPANCY 
AUTOMOBILES INLAND MARINE 
LEASEHOLD 


INLAND TRANSPORTATION _ |/ 
REGISTERED MAIL 


Affiliated with 
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policy the original premium should be 
shown and underneath the 10 percent 
additional. Others think the extra pre- 
mium should be merged with the orig- 
inal premium and so shown, both on 
the inside and outside of policy. The 
opinion prevails that it does not mat- 
ter which means is employed, so long 
as the 10 percent additional is secured. 
SEK 
GETTING BACK TO NORMAL 


Reports are coming in to companies, 
at frequent intervals, showing material 
improvement in the sprinklered risk 
situation. Many risks that were de- 
prived of sprinkler protection on ac- 
count of frozen or shut-off equipment, 
aré being restored to full protection, 
the necessary repair material, tem- 
porarily unobtainable, having been se- 
cured to bring about the improved con- 


ditions. 
* ok x 


WILL DISCUSS EXPLOSION 


At the next meeting of the Chicago 
Fire Insurance Club, President W. E. 
McCullough announces that the subject 
will be “Explosion Insurance.” He 
states that the club expects to have 
some authority to discuss this topic. 
This is a very important subject and 
one that is comparatively new to un- 
derwriters. Immense amounts of ex- 
plosion insurance have been written 
since the war was declared. 

* ok x 
GREAT LAKES TO MOVE 


On or before May 1 the office of the 
Great Lakes Fire of Chicago, now lo- 
cated at 105 West Monroe St., will be 
moved to 956-60 Insurance Exchange. 
It is felt that this move will be an ad- 
vantageous one for the company, plac- 
ing it in the midst of the insurance 
headquarters. 

A, C. Mack, who was recently ap- 
pointed managing underwriter of the 
company, reports that good progress 
is being made in the sale of the addi- 
tional capital stock authorized which 
will eventually give the company a 
paid up capital of $300,000. The com- 
pany has written a good volume of 
business to date. Mr. Mack will have 
charge of the Chicago agency of the 
company, and for this reason it was 
felt desirable to be located in the same 
building with the brokers and insurance 
interests in order to be in a position to 
offer the proper service and facilities. 

* 


HANDLING BIG LINE 


Moore, Case, Lyman & Hubbard of 
Chicago are placing $100,000 fire insur- 
ance every week on the new govern- 
ment warehouse at 39th street and Ash- 


land avenue. This is one of the gigantic 
§ operations in the city at the present 


time. The government has already 
erected a section of this warehouse and 
is now putting up two more at a cost 
of $2,800,000. When this is completed 
it will be the largest storehouse in the 
country. The building already erected 
cost $600,000. Moore, Case, Lyman & 
Hubbard place not only the fire insur- 
ance, but compensation, owners’ con- 
tingent liability, public liability and 
surety bonds. The premiums for all 
this business will amount to something 
over $50,000. 

The warehouse is placed in the loca- 
tion on account of the freight service of 





Two young men under draft age to make 
inspections on the road for Insurance 
Office. Must have good schooling, good 
appearance. Splendid opportunity for 
advancement. Salary and _ expenses. 
Address 27-O, care The National Underwriter. 














J. H. MACFARLANE, 
VICE-PRESIDENT AND MANAGING UNDERWRITER 





CASH CAPITAL $839,580.00 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CLEVELAND; OHIO 


APPLICATIONS FOR AGENCIES DESIRED 





M. S. MILBOURNE 
PRESIDENT 


oO. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,504,283.62 


SURPLUS TO 
POLICY HOLDERS 


$1,222,876.22 











the Chicago Junction railroad. Part of 
the warehouse will be fire-proof and 
all the building will be sprinklered. The 
water tower for the sprinklers is put in 
a central building and the water in it 
will supply the sprinklers for a mile of 
buildings. After the building is com- 
pleted the government, of course, will 
not carry any insurance. While it is in 
process of construction, however, the 
the work is well protected by insurance. 


CHICAGO PLATE GLASS SITUATION 

Some members of the Chicago Plate 
Glass Insurance Exchange are consider- 
ably wrought up in regard to the change 
that will be made in the rating system 
in the city. The companies have in- 
structed the agents to get the Moore 
manual rates as of May 1. These rates 
are based entirely on the size of glass 





FIRE INSURANCE STATISTICS 


The fire insurance statistics in- 
cluding extracts from annual state- 
ments and premiums and losses by 
states will be found in Part of 
this issue. During th 
period all figures will appear in this 
section of the paper. The automo- 
bile insurance news now appears in 
Part 3 of this issue. Readers should 
be careful therefore to preserve this 
statistical part of the paper. 











and the schedule applies to all plates 
over 100 square inches. The Chicago 
Plate Glass Insurance Exchange adopted 
a system of specific rates on each prop- 
erty. These rates are listed and are on 
file in the office of the exchange. Under 
this system of rating the experience is 
taken into consideration. In other 
words, plates of the same size regardless 
of conditions do not carry the same 
rates. Where there has been a favorable 
experience, where the assured takes care 
of his property and where the hazard is 
not so great a plate may have a lower 
rate than under different conditions. 
The system has worked out satisfactor- 
ily in Chicago. The plate glass people 
were never so harmonious in the city 
nor were rates observed so faithfully. 
The plan has been successful from every 
standpoint and hence many members do 
not like to see it superseded by the sys- 
tem of flat rates. The local underwriters 
say that in a city like Chicago, men are 
giving all their time to plate glass busi- 
ness, know the conditions thoroughly 
and are able to keep the business on a 
stable basis. Many protests have gone 
to the home offices, but the outlook for a 
reconsideration of the instructions is 
rather discouraging, as the companies 
say they want a uniform plan. 
* * 

Charles LeRoy Hecox, manager of the 
Ohio Farmers, has been visiting some of 
the Illinois agencies with Special Agent 


Cc. W. Davis. 
ee. 6 


J. T. Harrop, managing underwriter of 


Wanted—Account Checkers 


Large Western Department of Union 
Company wants several experienced men 
to audit local agents’ accounts. Address 
26-N, care The National Underwritey, 











The Reisch Indemnity Company 


= (A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 








the Pioneer Fire of Chicago, has been 
appointed a class one agent of the Chi- 
cago Board. He will operate the Chi- 
cago agency of the company -from the 
home office for the Present. 


Manager John Marshall of the Fire- 
mans Fund has gone on a trip to the 
home office in San Francisco. 

x * * 

W. E. Gunn, assistant secretary of the 
Columbian National Fire of Detroit, was 
in Chicago last week. Mr. Gunn is a high 
class underwriter and is making a good 
record with his company. 

* * ok 

Western Manager C. R. Tuttle of the 
North America will return to his office 
in Chicago next Monday morning after 
an extended trip in Pacific Coast terri- 
tory where he has been on a vacation. 


A. G. Dugan of Dugan & Carr, western 
general agents of the Hartford Fire, is 
on an eastern trip. . 


Charles H. Barry, president of the 
Pennsylvania Fire, left an estate of 
$108,000, his widow being named as ex- 
ecutrix. re 


* 
Lee Eldridge, who traveled for many 





years in Iowa as a field man for the 
Home and Germania, has gone with the 
western department of the Phoenix of 
London as an examiner. 

* od * 


Fred W. Koeckert, vice-president of 
the Continental, was visiting the western 
department of the company in Chicago 
this week. Mr. Koecket was formerly 
western manager of the company before 
being transferred to New York. 

* * * 

About April 15 the western department 
of the Springfield which has been in the 
Corn Exchange Bank Bldg. since that 
structure has been erected is to move 
to the building at Jackson Blvd. and 
Wells streets which is being remodeled 
for insurance occupancy. The Springfield 
will occupy the entire third and fourth 
floor. The change is made because the 
company was unable to get the required 
space in the Corn Exchange Bank build- 
ing, where it now has quarters on four 
different floors. 


M. R. Swanson, who has been filling 
the place of Examiner Murphy in_ the 
Nebraska department, has resigned to 
enter military service. Anton Sagi, chief 
clerk, will assume his duties. 
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TODAY 





LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. 











CHARTERED A. D. 1794 


~ ERNE CONPANTY 






uUSTAVUS REMAK, Jr., Pr 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 


TOTAL ASSETS 
$4,442,613.89 


SURPLUS TO POLICYHOLDERS 
$1,236,208.06 


FIRE, beam AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND - ‘fircacas aaa 


AGENTS WANTED WHERE NOT REPRESENTED 





NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


J. G. HUBBELL, Mgr. 


108 SO. LA SALLE ST., CHICAGO 








IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WM. CROWNOVER, President 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


GEO. W. GUTH, Secretary 
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ENCOURAGING SIGN 


It Is an encouraging sign when a legis- 
lature like Massachusetts practically de- 
cides to turn down all regulatory meas- 
ures applying to insurance, as the time 
does not seem propitious for curtailing the 
operations or hampering. the movements 
of useful corporations. While a number 
of hostile measures were introduced in the 
legislature of that state this year, the com- 
mittees have taken a very wise course, 
and have told the people that every oppor- 
tunity should be given to legitimate busi- 
ness to carry on its work without inter- 
ruption or hindrance. During these anx- 
ious days all honest business enterprises 
should be encouraged to keep the home 
fires burning, and to keep in shape to con- 
tribute their share to the government rev- 
enues. 


TIME FOR DEFENSE 

THERE probably was never a more op- 
portune time than now for local agents to 
stand firmly, steadfastly, and loyally by 
their business. The companies have de- 
cided that the 10 percent surtax is neces- 
sary because of the extra war expenses. 
The 10 percent is by no means adequate to 
meet the extra cost and the increasing loss 
ratio because of the higher price of mate- 
rial and labor. Almost every activity has 
increased its cost. There are but few 
lines of business that can afford to stand 
still and not relatively raise their prices. 
The insurance companies have ample 
grounds for the course they: have taken. 
There may have been differences of opin- 
ion among company men as to whether 
the 10 percent charge should be put into 
effect in every state, or how it should 
have been done. The fact is, however, the 
companies, after due deliberation, have 
decided that it must be done. 

The local agents therefore in dealing 
with their assured, should map out a line 
of talk that will be convincing. They 
should not defend the companies perfunc- 
torily but enthusiastically. In other words, 
the local agents must be a part of the busi- 
ness and stand for it just as they are 
standing for their own country. In their 
personal opinion it may not have been nec- 
essary to have the 10 percent added. They, 
however, are not conducting the home 
offices and do not know just what is con- 
fronting the management. We are all 
paying more than we did for almost every- 
thing we buy, and for every service. 
There is no reason why the insurance 
companies should stand back and be 
ground between the upper and nether mill- 











stones. Local agents at times are too 
prone to side with the assured, because it 
is the easiest course. Here is a time, how- 
ever, for us all to stiffen our talk and 
defend the business which furnishes our 
livelihcod. 





ARRANGING PROGRAMS 


WE believe that the officers of the Micu- 
IGAN ASSOCIATION OF INSURANCE AGENTS 
are doing the right thing in planning 
much ahead of time for the program of 
their annual meeting. These annual gath- 
erings of insurance agents can certainly 
be made worth while if the officers will 
take sufficient time to plan a program that 
will be constructive along business build- 
ing lines. 

There are so many subjects of interest 
to local agents these days. Most agents 
are writing various forms of casualty and 
surety. A number of talks could be made 
along those lines that would be well worth 
while. Local agents, too, would welcome 
addresses dealing with any phase of their 
business in which they are interested, and 
which would bring them more up to date. 
These annual meetings should be made so 
attractive and helpful that a local agent 
will feel that it is worth ten times the 
amount of money he spends to be present. 
It should mean dollars in his pocket, 
should make him a better local agent, 
should enable him to increase his service 
to his customers, should enlarge his 
vision, ‘and should inspire him to greater 
effort. 





AGENTS CAN HELP 


Locat agents should do some thinking 
these days and cooperate with the com- 
panies to eliminate all undue waste. We 
are all pretty much in the same boat these 
war times with unusual demands on us, 
with living costing much more, and 
everything that is used coming at a higher 
price and going up. There are many 
ways in which local agents can save 
money for the companies. The companies 
are now called upon to pay the premium 
tax in addition to the regular corpora- 
tion tax and the tax on excess profits. 
This will mean a large aggregate ex- 
pense. 

In the first place agents can pay their 
balances promptly and thus give the 
companies an early opportunity of begin- 
ning to earn interest on invested assets. 
This probably -would be the greatest 
boon to the home office. It would save 
also much time and expense in collec- 
tions. Furthermore agents can save 
premium tax by being sure concerning 


the delivery of policies and not send- 





|ing them out unless they are pretty sure 


to stick. A not taken policy will have 
to pay the tax. Agents also can give 
more study to economy in telegraph and 
telephone messages, using the mails often 
in place and get just about as quick and 
effective results. 

In other words the agents in our 
opinion should give some attention these 
days as to how they can help reduce the 
expenses of companies. We are all called 
upon to conduct our business on a bed- 
rock basis. We must eliminate every 
superfluous expense. We must study 
efficiency and economy, in every direc- 
tion. We all know that the war is here 
in more ways than one. Every one in- 
terested in the insurance business can 
cooperate as a part of the general family 
to help the cause along, to maintain 











Personal Side of the 
Insurance Business 


Attractively framed and suspended 
upon the walls in the directors room at 
the head offices of the North British & 
Mercantile in this country, are photo- 
graphic copies of two documents of 
historic interest, in the possession of 
which G. Richards, United States 
manager, takes thoroughly justified 
pride. One of the documents bears date 
of 1809 and authorizes the preparation 
of a charter for the North British In- 
surance Company of Edinburgh. Pre- 
ceding the grant is the signature of 
King George IV while the final signa- 
ture is that of Robert Peel, prime 
minister of the Empire. 

The charter itself is written wholly 
in Latin, and it is a remarkable tribute 
to the skill and patience of the en- 
grossing clerk that not a single change 
or erasure occurs in the entire 
lengthy document, the correctness of 
which is attested by the great seal of 
Scotland. The originals of both docu- 
ments are on file in the government 
offices in Londc.: and are in fine state 
of preservation despite the lapse of 
over a century of time. 





Frederick Hinckley of Boston, one of 
the best known and most highly re- 
spected insurance men of New Eng- 
land, senior member of the firm of 
Hinckley & Woods, died suddenly at 
his home in Brookline this week from 
the effects of a shock. Although 86 
years of age, Mr. Hinckley attended to 
the business of his office punctually and 
was at his desk on Saturday. Captain 
Hinckley engaged in the insurance busi- 
ness in Boston in 1864. Eventually he 
formed the firm of Hinckley & Woods, 
in 1895, in which he continued to his 
death, the firm being one of the lead- 
ing agencies in New England. 

Fred O. Evertz, electrical inspector 
for the Ohio Inspection Bureau, is in 
the deepest trouble of his life. His little 
8-year-old son, playing about the yard 
Saturday caught a cold that rapidly de- 
veloped into pneumonia and the boy 
died Monday. He was a bright little 
fellow, full of promise, and was the 
light of his parents’ eyes. 


J. W. Warnshuis, former Iowa field 
man, has located in Chicago and will 
become connected with the business in 
some capacity or other. 


Assistant Manager J. F. Hastings of 
the North British & Mercantile is in 
poor health and has been confined to 
his home since the first of the year. 
Mr. Hastings is one of the faithful men 
in the busiress and has been sticking 
steadfastly fo his job for many years. 
His office associates are very fond of 
him. 


Ralph H. Folsom, of Fester & Fol- 
som, Inc., United States managers of 
several reinsurance companies, died 
suddenly last week while playing golf 
at the Rockland County Country Club 
at Sparkill, N. Y. 


Ross B. Whitney, who for several 
years has been manager of the fire in- 
surance department of August Torpe, 
Jr., & Co., Chicago local agents, will 
on April 1 become associated with C. D. 
Greene of Chicago. Mr. Greene has 








an increased premium income and to keep 
expenses at as low a point as it is pos- 
sible. The immense aggregate the com- 
panies are now called upon to pay in 
addition to their present expensive out- 
lay is tremendous, The saving of a few 
dollars here and there by every agent 
will help materially. The extension of 
undue credit all along the line, is one of 
the evils of the business. Local agents 
must demand better pay on part of their 
customers. Speculative business must be 
eliminated. The times call upon all of 
us for sacrifice even if it hurts. Let 
us all do some serious thinking along the 
line of contributing to lessening expenses. 











been an independent adjuster in Chi- 
cago for almost 20 years, and for the 
past five years has been specializing on 
automobile losses. 

Mr. Whitney has been a prominent 
member of the Examiners’ Club of Chi- 
cago and his term of office as president 
of the organization has just expired. 





An unusual compliment has_ been 
handed S. Wallace Inglish, the vigor- 
ous, genial and efficient state fire mar- 
shal of Texas. For the fifth time Mr. 
Inglish has been confirmed by the 
Texas senate as a member of the fire 
rating body of that state. He served 
on the old State Fire Rating Board 
which, by statute, evolved into the 
State Fire Insurance Commission. By 
serving unexpired terms and new terms 
it has been necessary that his name be 
sent to the senate five times in a very 
few years. Each time he has been 
given confirmation in executive session 
without a dissenting vote. Three Texas 
governors, Colquitt, Ferguson and 
Nobby, have appointed Mr. Inglish to 
his present position. He is probably 
one of the most popular and active of 
Texas state officials. 








Wisconsin State Fund’s | 


Semi-Annua! Report 





| 
| 


The semi-annual report of the Wis- 
consin State Fire Insurance Fund 
showing the condition as of Jan. 1, 1918, 
is of interest. It brings out the amount 
paid for reinsurance. The six months 
operations are: _ 


Semi-annual Report—July 1, 
Jan. 1, 8 








1917, to 


Income 
Balance on hand July 1, 1917....$ 55,179 
Premium receipts 77,601 


eevee coerce eee ’ 


Interest receiptS .....eeee- coeees 

$133,072 
Disbursements 

Losses paid ......-+-. dseeecwese. “Olean 

BEXXpensSeS .....ccccccccccce eevee 1,351 

Refunds ...cccccccccccece ersierers P 148 

Reinsurance premiums ........- 29,598 
$ 37,780 

Balance on hand.......ee- ioe  Sosaee 

ssets 

Cash on hand...... eereiaiets eoccee eS 94,820 

Due from counties......... shareceiexe 2 

Reinsurance paid for in advance 24,665 
$119,958 

Liabilities 
Unearned premiums ....... eeeee$ 37,780 
Surplus ....ccccoe ecolemucates Seale, Salts 


; Fire Tornado 
Term. Ins. in force.$ 696,493 $ 393,069 
Written this year.. 18,862,356 18,637,695 











Suggested Book List 
on Marine Insurance 














Chalmers & Owen. Marine Insurance 

Act. 1906, 1913. : 
Coe, William R. General Average in the 

United States. 1912. , 
Congdon, Ernst W. General Averase— 

Principles and Practice in United States. 
3 


913. op UM 
Duckworth, Lawrence. Encyclopedia ol 
Marine Insurance. 1908. 
Duckworth, Lawrence. 
Marine Law. 1916. 
Eastern Underwriter. 
Marine edition. ‘ 
a Handbook on Marine In- 


Principles of 


Jan, 25, 1918. 


J iy 21 Holt, ge 68 
uly ’ » page . 
Keate, Henry. Handbook of Law_and 
Practice, with Special Reference to Poli- 
cies on Goods. 1917. 2 
Martin, Frederick. Lloyd’s and Marine 
Insurance in Great Britain, History. Rare. 
Owen, Douglas. Marine Insurance: some 
of its essential features and points of dif- 
ference from fire insurance. In Economic 
World, Dec. 29, 1917. 
Owen, Douglas. Marine Insurance Notes 
and Clauses. 1890. \ 
Raven, Anton A. Marine Insurance Pol- 
icy Contracts. In Yale Readings in Insur- 
ance. Fire. i 
Rush, Benjamin. In Bulletin Fire In- 
surance Society of Philadelphia. Septem- 
ber, 1916. 
Rush, Benjamin. In Business of Insur- 
ance, Vol. I, page ’ , 
Templeman, Frederick, Marine Insur 
ance, Its Principles and Practice. 1912. 
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OHIO AND WEST VIRGINIA 


COURT BACKS FIRE MARSHAL 











Ignoring Department’s Order to Cor- 
rect Elevator Hazard Serious 
Matter 





CINCINNATI, OHIO, Mar. 26— 
State Fire Marshal Fleming of Ohio 
haled into court last week a Cincinnati 


grain dealer by the name of Stafford | 


who had failed to obey an order of the 
department calling for the correction 
of fire hazards in an elevator. The case 
came before Judge Bell of the Cincin- 
nati municipal court, who, at the re- 
quest of the defendant, granted a 


continuance of 30 days with the under- 


standing that the work would be pushed 
to completion immediately. 

Mr. Stafford had already been placed 
under bond and when the judge was 
asked by Mr. Stafford’s attorney 
whether or not he would not release 
the defendant on his own recognizance, 
the judge replied that in a case of this 
kind, ‘so serious at this time, he was not 
inclined to do so. Judge Bell com. 
mented upon the seriousness of failure 
to protect elevators and warned Staf- 
ford that if any time during the 30 days 
it was reported to him that the work 
was lagging, he would immediately 
assess the complete fine, a minimum of 
$10 a day for failure to obey the order. 





Must Use the Forms 


Among other points in Ohio, there has 
been considerable trouble at Toledo in 
the matter of the use of uniform forms, 
and the Fire Underwriters Club has 
taken this up. At a recent meeting a 
measure was passed asking each mem- 
ber to write his agent to the effect that 
the uniform and approved forms are 
mandatory and must be used. 





To Open Local Office 


COLUMBUS, O., March 25—The Colum- 
bus agency of the American National will 
on April 1 be moved from the Bergson- 
Brubacher-Bedinell agency to the home 
office in East Broad street. E. Philip 
Gustafson will be manager of the Colum- 
bus branch and will make a big drive for 
local business. Mr. Gustafson was for- 
merly with Senator Isaac Stevenson’s in- 
terests at Marinette, Wis., and later with 
the Fidelity and Casualty. He has had 
insurance experience in several states. 





Plan for “Cleanup” Week 


The Insurance Society of Columbus, O., 
held its March meeting Tuesday after- 
noon. T. Alfred Fleming, state fire mar- 
shal, made.a splendid talk upon the work 
to be done by the members of the live- 
wire organization in the coming “clean- 
up, paint-up, spade-up and cheer- -up” 
campaign that will be conducted in 
Ohio’s capitalefor two weeks beginning 
April 15. 





Ohio Notes 


Will J. Beggs, secretary of the Cleve- 
land Fire Insurance Exchange, made an 
address to the graduating class of the 
School of Pharmacy of Western Reserve 
University, Cleveland. Monday. His talk 
was along the lines of fire insurance. 

Complaint has been made that a promi- 
nent agency at Circleville, Ohio, is offer- 
ing his customers tornado insurance at 
the old rates prevailing before the new 
term rule went into effect. Companies 
will see that the poper figures are secured 
and the agent is receiving the necessary 
instructions. 

On Friday night State Fire Marshal T. 
Alfred Fleming, of Ohio, will address the 
Engineers Club of Columbus at Rankin 
Hall, on “Alien Enemy Activities in Ohio 
and on the Great Lakes.” Wives of mem- 
bers were invited to hear this magnetic 
speaker, who has facts at hand that are 
astounding. 


The Iron Mountain ene Com- 
pany, Iron Mountain, » has awarded 
contracts for a complete ‘new electrical 
pumping plant with a capacity of 1,000,- 
000 gallons in 24 hours, to replace the 
present steam-generated unit of consid- 
erably less capacity. 





Minneapolis 


sentation. 





MINNEAPOLIS, MINNESOTA 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


WALTER C. LEACH. 


Insurance Company 


We can tell them to you. 











CENTRAL WESTERN STATES 


WILL M MEET AT SULPHUR LICK 











Illinois Men to Hold Annual Meeting 
at Resort Near Ottawa 
June 25-26 





It has been decided to hold the an- 
nual meeting of the two Illinois field 
organizations at Sulphur Lick Springs 
near Wedron, IIll., on June 25-26. Sul- 
phur Lick Springs is a year round re- 
sort about nine miles north of Ottawa. 
In line with the action taken in other 
states, the meeting will be almost ex- 
clusively a business gathering. Social 
features will be reduced to a minimum, 
and the wives of the men will not be 
present this year. 

Members of both of the organiza- 
tions are enthusiastic over the results 
accomplished at the joint meetings. It 
is felt that many difficulties were ironed 
out at the meeting in Springfield last 
week, and that while no particular sub- 
ject was discussed at great length, the 
sore spots were attended to and a better 
understanding resulted. Some were in- 
clined to doubt the importance of the 
joint meetings when they were first in- 
augurated, but their value is more 
clearly demonstrated at each quarterly 
meeting of the field organizations. 





INDIANA CASES COMING UP 





Attorneys Arranging to Get Suits to 
Trial as Soon as Verifications 
Are Received 





INDIANAPOLIS, IND., March 27.— 
Wm. L. Taylor, attorney for the ninety- 
seven defendants in the contempt pro- 
ceedings involving companies operating 
in Indiana, states that the reply for the 
defendants has been completed and 
printed and that copies have been sent 
to all the companies for verification be- 
fore formal filing with the court. Copies 
have also been furnished the court and 
the attorney-general. Mr. Taylor says 
that he is now ready to try the case as 
soon as the verifications have been re- 
ceived from the companies. He is at- 
torney for all the defendants. Judge 
Thomas Bates of Chicago represents 
the Union companies and Seymour 
Edgerton, of Chicago, yf the Bureau 
companies. The case will be tried in 
Marion county superior court at In- 
dianapolis. The suit was brought in 
February, 1917. 

Ele Stansbury, attorney-general of In- 
diana, in a motion filed at Indianapolis 
in the Sun case, otherwise known as the 
anti-trust case, alleges that this defend- 
ant and ninety-one others have neglected 
to comply with the rule to answer in the 
original suit filed and that the record 
of proceedings shows a persistent dispo- 
sition on their part to postpone and ob- 
struct the progress of the suit and that 
further delay should not be encouraged. 
The motion asks that the defendants be 
held in contempt of court and be pun- 
ished. The suit was begun about a year 
ago and after much delay the defendants 








The only mutual company in Ohio author- 
ized to write full coverage on automobiles. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 





Agents wanted in Ohio where not now represented 
F. B. BLACK, Pres. H.R. ENDLY Sec’y 


MANSFIELD,OHIO. 


























GERMAN FIRE Cincinnati Underwriters 


INSURANCE COMPANY] 121 East 3rd St., CINCINNATI, O. 


, Eureka F. & M. Ins. 
sa “Orgenined tw i 4. _ sa Organised ae ai 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


Security Ins. Co. 
Organwed 1881 





COMBINED STATEMENT 





ee ai Capital - - : < $250,000.00 
baie eee ee President Assets + - . 942,227.90 
3 . Secretary Surpl Poli i id 3 624,198.79 
OSCAR E. STRAUCH. Asst. Secy. | “™Pius ‘0 Policy Holders 
E. A. KEELER 
714 Hippodrome Bldg., | Cleveland, Ohio | F- A- ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Agt. 


LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 
icies, and trouble of calculating earned pre- 


Insurance Company || miums. No troublesome signatures to be 
of Pittsburgh || Obtained. Safer than putting out a Second 


i} policy. @ Designed by Carey & Zimmerman. 
FIRE AND TORNADO 


local agents at Cincinnati, Ohio. Thousands 
DEC. 31, 1916 


have been used. 
Capital - - - - - - -$300,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - - - - - = 728,234.87 | 
Losses Paid to date - - - 6,464,905.01 


INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


Assets jig the Un 1917, in U.S... duddesdaddsadskscaaadacqaeds deidacadaqacenee $3,329,177.74 
CANS, Re bbAcnadedsasedasendddenésadsientesd anton 1. 478,531.90 


Special Agent for Ohio, Indiana and Penna. 


INCORPORATED 1849 


WESTERN 
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$s $1:80 3 $450 $7.25 $12 $20 $40 
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THE NATIONAL UNDERWRITER 
Rough Notes 
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W. B. MEIKLE, ciel a Quine Manager 


ee 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 








Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 
THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


ere RATED 
Home Office: - . Shelbyville, Illinois 
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were ordered to answer by Feb. 28.] factories, packing houses, freight houses, H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
Attorneys for the companies have noti- | fertilizers, shoe manufacturers, leather President S$ Menaging Underwriter 


fied the court that they will file an an- 
swer to this motion; that the delay in 
filling answer to the complaint was 
caused by the trouble to get necessary 
communications from all the ninety-two 
companies. 


CAN’T DIVIDE COMMISSIONS 
Commissioner Cleary Will Revoke 
Licenses of Violaters of Statute 
After April 1 








Commissioner Cleary of Wisconsin 
has notified the companies operating in 
Wisconsin that on and after April 1 
the Wisconsin insurance department 
will revoke the license of any company 
which accepts business that is not 
placed through a licensed Wisconsin 
agent; and will revoke the license of 
any agent who places business for non- 
resident brokers and divides the com- 
mission with them where the property 
is located in the state, and owned by a 
resident of the state. 

It has been reported that there are 
a number of Wisconsin agents who sign 
policies covering property located in 
Wisconsin and owned by residents of 
the state and divide their commissions 
with non-resident brokers. Commis- 
sioner Cleary states that such a prac- 
tice is in violation of the law, and that 
any agent indulging in it will be subject 
to the penalties of the statute, includ- 
ing the revocation of a license. 

The statute upon which Commis- 
sioner Cleary made his ruling provides 
that a licensed resident agent may di- 
vide his commissions with a non-resi- 
dent agent or company where ‘the in- 
surance is upon property located in 
Wisconsin and owned by non-residents 
of the state, or where the property is 
located outside of the state. The agent 
may also divide his commissions with 
another licensed resident agent, but 
may not divide his commissions except 
as oytlined. 


COVERAGE MUST BE PAID FOR 


Wisconsin Department States That 
Canceling and Rewriting Is Often 
Merely Plain Rebate 


Commissioner Cleary of Wisconsin 
states that the attention of the Wis- 
consin department has been directed 
to a practice prevailing, more or less 
generally among the fire companies, 
under which policies that have been in 
force for a considerable period of time 
are cancelled as of the date of issue, 
and new policies issued running from 
the date of such cancellation at the 
regular rate. 

Mr. Cleary states that a policy or 
binder issued and delivered to the in- 
sured and covering his hazard should 
be charged for for the period of protec- 
tion granted to the assured. He rules 
that a policy issued and delivered which 
has been in force for a month or two 
and then cancelled off as of the date of 
issue and new insurance written to 
cover from the date of such cancellation 
at the regular rate, constitutes a rebate 
as clearly as if a percentage of the 
premium was returned to the assured. 
He further states that the department 
will be compelled to impose the penal- 
ties of the anti-rebate statute if a com- 
plaint in a specific instance is made 


Going After Hail Business 


The Hartford Fire will endeavor to 
stimulate interest in hail insurance on 
growing crops in Illinois this year. Not 
only the western office but its field men 
are creating a propaganda among the com- 
pany’s agents. It is supposed that the 
hail premiums will increase materially 
this season. > 


Wants More Protection 


State Fire Marshal John G. Gamber of 
Illinois has ordered all telephone com- 
panies in the state to install approved 
fuses and lightine erectors by August 1 
next at subscribers premises on ali lines 
serving establishments engaged in food 
storage, flour mills and elevators, canning 


goods, foundries and machine shops mak- 
ing war supplies, lumber yards, grain, 
hay and provision storage, bakeries, ware- 
houses. storing government supplies, 
clothing manufacturers, and so on. 


Good Work in Indiana 


INDIANAPOLIS, IND., March 26—The 
executive committee of the Indiana Fire 
Prevention Association of Indiana met 
Monday. Details are being worked out 
for the assignment of the special agents 
to the various counties for intensive in- 
spection work. Each special will be 
given a county and will work with cre- 
dentials signed by the state fire marshal. 
Special efforts will be made to secure 
the passage of anti-shingle roof ordi- 
nances in the various towns and the 
equipment of fire departments with 
adapter couplings to make the apparatus 
of the various towns interchangeable. 
All companies but one have advised the 
association that they will instruct their 
field men to cooperate in this fire pre- 
vention program. 


Illinois Notes 


Pointon & Hutchinson succeed Arthur 
Pointon of Carmi, Ill 


E. C. Pearce of Whitehall, Ill., has sold 
his agency to H. E, Bell. 


Dyer Ford at Galva, Ill, has sold his 
business to the Norling Agency. 


R. H. Maxwell, a prominent local agent 
at Lincoln, IL, died the other day. 


Mark R. Carnahan has_ succeeded to 
Carnahan & Carman at Eldorado, Ill. 


At Genoa, Ill., A. H. Cheney has sold 
his business to Geithman & Hammond. 


Fowler & Fowler at Marion, Ill., have 
succeeded to the agency of Fowler & 
Smith. 


At Jacksonville, Ill.. Goebel & Che- 
noweth have sold their agency to Ban- 
croft & King. ‘ 


At Marion, Ill., the Eikman & Jackson, 
and the Griggs Agency are now operated 
by Arthur B. Eikman. 


Murphy & Son, consisting of J. W. and 
Newt Murphy, have opened an agency at 
Eldorado, Ill., taking the Aetna. 


Mrs. G. A. Trousdale, at Metropolis, 
Tll., has taken over the agencies of An- 
derson & Co. and F, A. Trousdale. 


The agencies of Cable & Gahn and Cable 
& Coffee at Harrisburg, Ill., are now com- 
bined under the name of Cable & Gahn. 


W. C. Wood, a local agent at Geneva, 
Tll., has enlisted in the aviation corps and 
has sold his agency to A. L. Carlisle & 
Son. 


The agency of Blake & Harris at West 
Frankfort, Ill., is now operated by Blake, 
Brown & Todd, with Roy Harris as man- 
ager. 


At Carmi, Ill., the old agencies of Ros- 
coe Cochran and McAllister & Becker are 
now combined, the firm name being Mc- 
Allister, Becker & Spence. 


H. A. Broderick, who has been a spe- 
cial agent for the Aetna Casualty & Sur- 
ety and affiliated companies, has pur- 
chased an interest in the Reyburn In- 
surance agency at Peoria, Ill, effective 
April 1. 


Wisconsin Notes 


Sheboygan, Wis., has awarded a con- 
tract to the Gamewell Fire Alarm Tele- 
graph Company, Chicago, for five new 
alarm boxes at a cost of $830. 


Racine, Wis., has contracted for a new 
combination hook and ladder motor truck 
and hose cart at a price of $6,900. The 
truck will carry 620 feet of ladders, rang- 
ing in length from 12 to 50 feet. 


The plant of the B. D. Eisendrath Tan- 
ning Company, south side of Sixth street, 
Racine, Wis., is being equipped with a 
Niagara wet and dry pipe sprinkler sys- 
tem, to be supplied by city water and 
40,000 gallon gravity tank, with automatic 
siamese steamer connection. The risk will 
be under protection by May 15. 


Bids are being received for sprinkler 
equipment in the new 70x190 brick walled 
open beam, interior constructed four story 
addition to the plant of the Badger State 
Tanning Company, at Sheboygan, Wis. 
For the next sixty days or until the 
new building is equipped a 60 percent 
sprinkler credit is recommended for bal- 
ance of plant. 


Business men and other property-owners 
of Appleton, Wis., have addressed a re- 
quest to the Wisconsin Inspection Bureau, 
Milwaukee, that it undertake without de- 
lay a survey of that city with a view of 
ordering a reduction in rating. Since the 
present classification was made, it is 
stated, important improvements have been 
made which are believed to entitle the city 
to lower rates. 


Globe, Ariz—An_ election resulted in 





favor of issuing $440,000 water and sewer 
bonds. 


Buckeye National Fire 


Insurance Co. 
Capital $100,000 (3) Net Surplus $46,135.00 


Writing Business h Ohio Agents Conservative Underwriti 
IC MANA\ MAKING SPLENDID PR 











OHIO AGENTS WANTED! 














F. R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $408,562 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 
TOTAL ASSETS, - - - - - - $2,486,446.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 


.2 Seventy 
y/ edi a one years of 
business 

9 











Business 
confined 






b 


re of Site 


Ohio 


this Com- 
pany has 
never con- 
tested a loss 


Dayton, O- 





THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
Organized 1876 INSURANCE COMPANY Mansfield, Ohio 


Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
Total cash assets, $111,768,47 Contingent assets $205,391 ,13 
Writing a general classification Auto fire floater department 
Annual dividends to policyholders 


S. N. FORD, President G. W. DeYARMON, Secretary 








E. J. Forney, Pres. J. M. Cook, Sec’g. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Dayton Mutual Fire 


Insurance Co., PAvToN 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





Insurance - $6,519,788 
Total Assets 385,313 











| An Agency Company 











Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO : 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


ORGANIZED 1905 














All of Pittsburgh, Pa. 


$900,000 Combined Net Surplus - - - $733,076 
3,042,656 Combined Surplus to Policyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


Combined Capital - - 
Combined Assets - - 


math ae ipa (Reliable Agents Wanted in. FISH & SCHULKAMF 
4328 LaFayette Ave. Pennsylvania, Ohio, Illinois General Agents for Wisconsin 





Norwood, Cincinnati, Ohio and Wisconsin.) Madison - Wisconsiz 
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NORTHWESTERN STATES 


NEW ONE IN NORTH DAKOTA 








American National Fire Is Organized 
at Fargo with $100,000—Expects 
to Start April 1 





BISMARCK, N. D., March 27.—The 
American National of Fargo is a new- 
comer in the ranks of North Dakota 
fire companies. It was organized last 
week, with capital of $100,000, and ex- 
pects to be ready for business by the 
end of April. Dr. A. H. Movius of 
Jamestown is president; A. C. Shively 
of Fargo, state manager for ‘the Bank- 
ers’ Life of Des Moines, is vice-presi- 
dent; H. F. Day, Fargo, secretary, and 
Ralph Hall of Edgeley, treasurer. The 
directors are Senator C. W. McGray, 
president of the Capital Security Bank 
of Bismarck; Dr. A. H. Movius, phy- 
sician and surgeon, Jamestown; A. C. 
Shiveley, Fargo; H. F. Day, insurance 
man, Fargo; Ralph Hall, cashier Citi- 
zens’ State Bank, Edgeley; David 
Wirsch, former cashier of the First 
State Bank of Kulm, and Dr. A. W. 
Macdonald, physician and _ surgeon, 
Valley City. 

The purpose of the company is to 
keep within the state some of the $3,- 
500,000 which the directors find is sent 
out of North Dakota each year in fire 
premiums. They feel there is a good 
field for a home fire company. The 
home office is in the Huntington build- 
ing, Fargo. 


CANCEL THE STORES RISKS 





Insurance Companies Regard Non- 
Partisan League Emporiums as Pre- 
senting a Very Serious Hazard 





Fire insurance men are interested in 
applications for insurance that are com- 
ing from various sections of North Da- 
kota, covering the Consumers United 
Stores Company. It turns out that 
these stores are co-operative organiza- 
tions backed by farmers who are mem- 
bers of the Non-Partisan League. Un- 
der the contract whereby a farmer con- 
tributes to a store he pays $100, the 
company agreeing to establish a store 
at which the farmer or certificate buy- 
er, as he is known after putting his 
money into the proposition, is privi- 
leged to purchase merchandise on the 
basis of cost plus 10 percent for cash 
only. 

It is stipulated in the contract that 
90 percent of all money subscribed 
shall be used to establish the store 
until the sum of $10,000 in cash or 
notes shall be so applied. All surplus 
over that sum may be used by the 
company to establish and maintain a 
central buying agency or wholesale es- 
tablishment, or to carry on educational 
work or propaganda along all lines 
deemed by the board of directors of 
the Consumers United Stores Company 
to be in the interest of or beneficial 
.to the farmers and for the assistance 
of farmers organizations such as re- 
late to the economic education or po- 
litical interest of the farmers. 

It is ascertained that in some places 
a large amount of money was contrib- 
uted by the farmers and as only $10,- 
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000 was used to establish the store, the 
rest went into the educational propa- 
ganda. Many insurance companies 
have ordered cancellation on these 
stores realizing the danger that may 
accompany indemnity of this kind, es- 
pecially if the farmers become antag- 
onistic to the stores company for 
using so much money in propaganda 
work, by raising so large a fund 
through the store scheme. 





Aroused at the Report 


There is a report going the rounds in 
the northwest that some of the attor- 
neys who represented claimants in the 
crop insurance suits_in North Dakota 
against the National Union and Bankers 
of Montana have organized a syndicate 
to represent claimants under hail insur- 
ance policies this coming season. The 
rumor is that these attorneys will get 
farmers to turn over their hail claims 
to them, agreeing to take their pay out 


| of the excess which they can squeeze out 
| of the insurance companies. 


, The com- 
panies are now making an investigation 
and if this report be true it is likely 
they will refuse to write hail insurance 
in North Dakota. 





Features of St. Paul Loss 


A line of $30,000 use and occupancy in- 
surance was carried on the plant of the 


| Twin City Hard Wood Lumber Co. of 


St. Paul, which burned Oct. 7. The loss 
has just been settled at 83.3 percent or 
$25,000. There were some _ interesting 
features in connection with this loss. The 
original claim was for a total loss, as the 
stock was all air-dried, seasoned hard- 
wood for special uses. The freight em- 
bargo made it difficult to secure a new 
supply of stock, and in addition, the gov- 
ernment has given orders that all hard- 
wood stock shipped which is suitable for 
artillery wheels and the like should be 
— to manufacturers for war sup- 
plies. 

Where stock can be obtained it is diffi- 
cult to put it through the drying process. 
The use and occupancy form did not pro- 
vide a definite method for adjusting par- 
tial prevention of operation, but did pro- 
vide definitely that the loss should run 
until the destroyed stock was entirely 
replaced. Under the terms of this form 
the Twin City Hard Wood Lumber Co. 
could secure from its associates in trade 
sufficient stock to fill current orders with- 
out giving any credit on the use and oc- 
cupancy insurance, as this did not help 
replace the burned stock. The company 
in filing claim stated that the stock could 
not be replaced entirely in less than two 
years from the date of fire. It has not 
been contemplated that a use and occu- 
pancy loss could run for this length of 
time, and the forms are being revised. 


Should Investigate Policies 


The bulletin of the National Associ- 
ation of Credit Men advises all the mem- 
bers to investigate their insurance 
contracts, especially if these are coinsur- 
ance contracts, and determine whether 
or not they are adequately insured. As 
the bulletin says, “Insurance written on 
the basis of appraisals of value made 
several years ago would be entirely in- 
adequate at the present time.” 

It is suggested that if the members 
have not watched this carefully, they 
may be disappointed in the event of a 
fire loss when the examination of their 
books shows that they were not carry- 
ing the amount of insurance agreed to 
under the coinsurance clause. The bul- 
letin suggests that all property owners 
reappraise their buildings and reinven- 
tory their contents and increase their 
insurance to such an extent that there 
will be no chance for any controversy 
og question of required insurance to 
value. 
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Tornado Claims from St. Louis and 
Vicinity Have Flooded Loss 
Departments 





ST. LOUIS, Mo., Mar. 26—The 
wind storms of Feb. 14 and March 9 
have resulted in severe losses to the 
tornado writing companies in St. Louis 
and vicinity. During the storm of 
March 9 the wind attained a velocity of 
nearly 100 miles per hour, and as a 
result the companies were flooded with 
claims. One company reported over 
2,000 claims which will average $30 per 
claim. In order to cope with the situa- 
tion the Western Adjustment Company 
have been forced to augment their 
present staff and secure assistance from 
the other offices of the company to en- 
able them to get at all the losses in 
order to prevent further damage. It 
has been estimated that if a rain had 
followed the wind that the damage 
would have been practically double as 
the major portion of the claims were 
for roof damage. 


WILL FILE NEW SCHEDULE 








Companies Tell Kansas Department 
That the 10 Percent Surcharge Tax 
Will Be Included 





TOPEKA, KAN., March 26—The 
companies operating in Kansas have 
announced that they would withdraw 
for the present the 10 percent war 
emergency increased rate with the in- 
tention of filing later a new schedule. 
On March 16 the companies notified 
the state department that they intended 
to put the 10 percent surcharge into 
effect on all business written on and 
after March 18. The Kansas law re- 
quires ten days’ notice before a change 
in the schedule can go into effect. The 


insurance commissioner announced that | 


the proposed increase could not become 
effective and he notified the agents that 
they would be liable to prosecution if 





they attempted to collect the increased 
rate. 

Following this notice there were sev- 
eral conferences, with the result that 
the companies announced they intended 
to withdraw the surcharge for the pres- 
ent and later would file a new schedule 
to be put into effect after the expira- 
tion of the ten days, making a legal 
filing. The department has announced 
that it will not permit the surcharge to 
go into effect until after a hearing. The 
department is not satisfied with the in- 
formal showings made by the companies 
as to the propriety of the surcharge on 
account of the war emergency. The 
withdrawal of the original schedule and 
the filing of the new under the legal 
restrictions will not préjudice the com- 
panies’ contentions, but the department 
will insist upon a definite showing as to 
the need of the increase and why the 
new war taxes should be passed on to 
the policyholders. 





Writ of Mandamus Issued 


A writ of mandamus has been issued 
by the supreme court of Missouri to re- 
quire the superintendent of insurance to 
allow the fire insurance companies to 
make filings, giving persons in towns and 
cities with less than 100,000 population, 
the right to enjoy the coinsurance privi- 
leges as those in the larger cities. This 
concerns particularly coinsurance on per- 
sonal property. The companies main- 
tained that the section of the law which 
restricts coinsurance on personal property 
to the larger cities is in contradiction of 
the anti-discrimination feature of the 
rating law. The hearing will probably be 
held the last week in April. 





Back of Bond Issue 


KANSAS CITY, MO., March 26—Local 
agents are getting actively behind the 
proposed bond issue for a new pumping 
station, which will be voted on at the 
city election April 2. The proposal is to 
issue $1,250,000 of bonds which with 
250,000 available from revenues, will 
ect a second pumping station on 17% 
acres of ground owned by the city in the 
East Bottoms. The present city supply 
for all purposes comes from the Turkey 
Creek pumping station in the northwest 
corner of the city, which has a capacity 
of 84,000,000 gallons a day. The new sta- 
tion would have a capacity of 40,000,000 
with the unit to be installed first. The 
load on the Turkey Creek station now 
runs close to the capacity. 





Conditions at Keokuk 


Field men who have visited Keokuk, 
Iowa, recently, report an unusual num- 
ber of buildings vacant in that city. In 
one of the principal sections of the busi- 
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ness district there are three buildings 
vacant in a row, and various unoccupied 
buildings in different sections of the town. 
It is generally felt that up to the present 
time this business inactivity has devel- 
oped no moral hazard, but Iowa field men 
are watching their lines in Keokuk busi- 
ness property rather closely. 


Will Re-enter the Business 


John Berwald of Davenport, Iowa, the 
former agent there, and now mayor of 
the city, will open an agency when he 
retires from the mayor’s chair on April 
17. Mr. Berwald was an agent from 1892 
to 1903. Mr. Berwald has made a good 
mayor and was an excellent agent. 


Fire Marshal Ordinance 


ST. LOUIS, MO., March 27—The St. 
Louis Chamber of Commerce has taken 
a further step in connection with the 
passage of a fire marshal bill before the 
city council. Harold M. Hess, manager of 
the Missouri Inspection Bureau, and E. 
W. Bently, associate manager of the 
Western Adjustment Co., recently ad- 
dressed the members of the fire preven- 
tion committee of the Chamber of Com- 
merce upon the necessity for and the 
benefits to be derived from, the enact- 
pep of a fire marshal ordinance in St. 
Louis. 





No Appointment Yet 


JEFFERSON CITY, MO., March 27— 
Governor Gardner announced today that 
he will not appoint an insurance commis- 
sioner for several days to succeed Walter 
K. Chorn, who recently resigned to head 
the Missouri State Life. 

Dan Howell of Kansas City is said to 
have the backing of William T. Kemper, 
banker and Democratic leader, for the 
appointment. In addition there are a 
number of other applicants, including Al- 
tred L. Harty of Bloomfield, former chair- 
man of the Democratic state committee, 
and J. L. Wolfner of St. Louis, a life 
insurance man well known in Democratic 
political circles. By virtue of the statutes 
Claude L. Clark, deputy insurance super- 
intendent, became acting superintendent 
to serve until the vacancy is filled. 





Missouri Figures 


JEFFERSON CITY, MO., March 27— 
Stock and mutual fire companies and 
marine and tornado insurance companies 
received in premiums on their business 
done in Missouri for the year 1917 a 
total of $14.367,242 72 according to fig- 
ures obtained from Acting Insurance 
Superintendent Claude L. Clark today. 

These insurance companies paid out in 
losses for the year 1917 an aggregate 
of $7,708,300.57, which is slightly over 
one-half of their total premiums col- 
lected. To the losses must be added the 
cost of doing business, salaries, etc., and 
all other expenses, including the state 
tax on gross premiums in Missouri, less 
amounts paid out for reinsurance. 

The totals given do not include mis- 
cellaneous companies doing special in- 
demnifying business, but do include the 
insurance premiums and losses upon 
automobiles, it was stated. 


Automobile Company’s Figures 


The Automobile of Hartford figures 
for Missouri last year follow: 
Prems. Loss 


IS lise ands ~<ats 854 $11, 343 
MOORS TACT i. o:sc0scecsts 23, fase 4,675 
oe Ee eae 6.8 804 
Remainder of state..... » 88, 308. 12,202 





Missouri Notes 


On account of unfavorable record the 
North British & Mercantile has with- 
drawn from Webster Groves, Mo. 


The Caledonian has withdrawn from 
Kansas City, Sedalia, Butler and Inde- 
pendence, Missouri and from Galena and 
Independence, Kansas, because of un- 
favorable experience. It reinsured_ its 
business in these towns in the Franklin. 


The Missouri Fire Prevention Associa- 
tion has called its semtannual meeting 
for April 9 in Kansas City. The offer 
of the members of the association to as- 
sist in the third Liberty loan has been 
accepted, and it is on account of this 
reason that the meeting is called earlier 
than usual. 


Eugene McMahon, who was accused of 
bribing a juror during the arson trial of 
Julius B. Bersch and Harry C. Imel case 
in St. Louis last April, has been acquitted. 
McMahon was charged by Charles H. 
Lang, one of the jurors, with having 
given $50 as a bribe to hang the jury 
in the case. 


KENTUCKY AND THE SOUTH 


PRINCIPAL ACTIVITY SHOWN 











Agents in Kentucky Are Placing Much 
Insurance on Grain, Tobacco 


Muddox says that this year its premium 
income should be $250,000 net. He says 
that no fire company can show an un- 
derwriting profit on a strictly insurance 
business if its net premium income be 
less than $200,000. President Muddox 
says that dividends should not be paid 
but the surplus should get the benefit 
of the earnings, and he recommends that 
the surplus be built up to a comfortable 





agency for the State Mutual of Worcester, 
Mass. 


J. H. Edwards of Russellville, Ky., has 
recently taken over the agency for the 
Home of New York in Logan county. The 
agency was sr held by Rhea G. 
Price and the late J. Cap Morton. 


and Lumber 





LOUISVILLE, KY., March 26.—The 
principal activity shown in the fire in- 
surance field at this time is in connec- 
tion with insurance placed on corn, 
which is moving strong from the hands 
of the farmers to the mills and eleva- 
tors; tobacco, which has been in good 
movement for several weeks, and lum- 
ber. In the lumber field production is 
increasing rapidly, due to heavier 
movement of logs to the mills since 
the weather opened up and roads im- 
proved enough to enable free hauling. 
Transportation at the present time is 
such that yard stocks of lumber at the 
mills are increasing steadily, resulting 
in further insurance being placed, and 
at the same time increasing the hazard 
to some extent. 

Insurance on tobacco should continue 
active for the next thirty to sixty days, 
it is said, with the majority of the 
warehouses and loose leaf floors han- 
dling the best spring volume of sales 
that has been known for several years, 
due in part to the extreme winter, 
which resulted in a late movement. 
The same thing applied to the corn 
crop, which was slow in maturing, and 
which could not be moved in bad 
weather, but which is now moving 
freely, especially in the western Ken- 
tucky river bottoms district. 


FIRE RATING BOARD PROTEST 








Contend Action Abolishing Organiza- 
tion Is Invalid Because of Error 
—History of Case 





Although the Kentucky legislature 
has abolished the state fire insurance 
rating board, the members of the board 
contend the action is invalid because 
of an error. The bill passed repealed 
the act of 1914, which created the board, 
but it is now held that this act had been 
repealed by the act of 1916 under which 
the board was reorganized. The legis- 
lature has adjourned so that the error 
cannot be remedied. The governor has 
not yet signed the bill, and the attor- 
ney-general is reserving an opinion 
upon the proposition until the governor 
affixes his signature. 

The fire insurance companies are not 
interested as the supervisory work 
which has been performed by the hoard 
would be continued by one rating in- 
spector to be appointed by the insur- 
ance department. The change was in- 
tended for economy, eliminating three 
salaried members of the board and their 
attorney. 

The rating board was organized pri- 
marily to prevent discriminating on the 
part of the companies, and to see that 
all-risks where the protection and the 
hazards are the same, get the same 
rates. It is also supposed to see that 
the large insurers do not get a more 
favorable rate than the small risk 
owners. 





Capital Fire’s Record 


The Capital Fire of Sacramento in its 
annual statement shows assets $473,647, 
capital $225,000, premium reserve $122,- 
547, net surplus $53,106. The premium 
income last year was $201,004, and the 
losses $115,402. The loss ratio was 56.45 
percent and the expense ratio was 42.83 





Will J. Beggs, secretary of the Cleve- 
land Fire Insurance Exchange, and man- 
ager of the Ohio Audit Bureau, is in 
Chicago this week. 


per cent. The total income was $218,574. 
The company is now operating in Cali- 
fornia, Michigan, Montana, New Mexico, 


sum before dividends are paid. 


Changes in the Bureau 
Coast Adjustment Bureau, 
Falls has not been appointed. 


at San Francisco. 


Kentucky Notes 


ford Fire. 


G. L. Mangson, who for the past two 
years has been branch manager of the | fire marshal of Michigan and Samuel Rob- 
Great Falls, Mont., office of the Pacific | inson of Charlotte, Mich., chief inspector, 
has_ been | have resigned. 

transferred to the Los Angeles office as 
branch manager. His successor at ores 


Leslie P’Pool has recently opened an | apparatus. 
insurance office in Hopkinsville, Ky. For | was recently purchased has not yet ar- 
life insurance Mr. P’Pool has secured the | rived. 


Michigan Notes 


The city of St. Johns, —* will pur- 
chase a combination fire truck. 


Charles A. Watson of Detroit, assistant 


The new combination fire truck. pur- 
chased by Grand Rapids, which will ar- 


ks, will be placed at No. 
Withers, whom Mr. Mangson succeeds at | tive in a few weeks, 

Los Angeles, has beeh appointed as as-| 7%, engine house, Madison gs hive 
sistant general manager of the bureau | Franklin street, and will give added pro 


tection to south end property, particularly 
in the new district south of Burton street. 
The city council of Muskegon, Mich., 
adopted a_ resolution, urging the locai 
chamber of commerce to immediate action 


A. B. Gilbert, Pineville, Ky., has re-| in securing lower fire insurance rates, be- 
cently secured tlie agency for the Hart-| eause of the improvements both in’ ex- 


tension of water. mains and in new fire 
The new fire apparatus which 
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NEWS FROM THE EAST 


TOBACCO LINE ONE OF LARGEST 











American Tobacco Company Uses Both 
Stock and Mutuals On Safe- 
guarded Properties 


NEW YORK, Mar. 25.—One of the 
largest lines of insurance placed in this 
country is that of the American To- 
bacco Company, the major portion of 
which is piacea by Jonnson & Higgins 
of New York, and John C. Paige & Co. 
of Boston. Indemnity is had both from 
the stock offices and the New England 
mutuals. Some time ago the tobacco 
company erected a series of thoroughly 
modern warehouses in each of which it 
is planned to store its product to the 
value of about $250,000. Increases in 
the cost of tobacco, especially that had 
from Turkish ports and the East Indies 
have been such as to almost double 
former values and the insurance cover- 
age has been advanced accordingly. 

Of course no moral hazard attaches 
to this line, while the physical risk is 
under close scrutiny by the assured, 
which keeps an engineering staff con- 
stantly employed in safeguarding its 
extensive properties throughout the 
country against the fire danger. The 
Liggett & Meyers, Pierre Lorillard and 
the British American Tobacco Com- 
pany, formerly constituent companies 
of the American Tobacco, are now dis- 
trict entities, and their insurance and 
general office affairs handled separately. 





Record on Marine is Good 


Unable because of prohibition by gov- 
ernment authorities, to inspect ship- 
building plants throughout the country, 
all such risks are written very guard- 
edly by the fire offices. The great bulk 
of the shipping business, of course, is 
taken under marine covers, the record 
upon which has been decidedly satisfac- 
tory thus far. All shipping ordered for 
Federal service is insured for full 
amounts, the coverage dating from the 
laying of a vessel's keel, and continu- 
ing until its entry into service. The 
lines are individually large and the ag- 
gregate reaches enormous figures. 


Pennsylvania Decision 


A Pennsylvania court has ruled that 
when a fire policy is written in the name 
of the husband and wife and the proof of 
loss is made out in their joint names, 
the policy and proof of loss are valid 
even though it may be proved that the 
title is in the wife’s name alone. The 
court at Wilkes-Barre made this deci- 
sion in allowing to stand a verdict of 
$1,112 for the plaintiff when the award 
was attacked on the ground that the 
property was owned by a woman but 
the policy and proof loss carried the 
pare of both the husband and wife 
jointly. 


Will Meet in Baltimore 
BALTIMORE, March 26—This city will 


be the scene of the next convention of |. 


the Insurance Institute of America. It 
is to occur in October and the Insurance 
Society of Baltimore will soon appoint 
an entertainment committee. 


Eastern Union Meets 


At the regular meeting vf the Eastern 
Union, held last week, reports of an en- 
couraging order were received from the 
inspection departments of the several 
eastern large city boards and from field 
organizations and inspection bureaus con- 
cerning the present condition of sprinkler 
equipments in their respective territories. 
President Edward Milligan appointed a 
committee to prepare suitable resolutions 
upon the death of Charles H. Barry, presi- 
dent of the Pennsylvania Fire. 


New York Brokers Elect 


NEW YORK CITY, March 25—The 
Fire Brokers Association held its annual 
meeting last week. . Little was 
elected president, F. W. Stillman, vice- 
president, Reuben E. Kipp, treasurer, and 
B. M. Harris, secretary. The directors 
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are Seelye Benedict, Percy S. Mallett, A. 
C. Hageman, F. S. Little, John A. Eckert, 
F. W. Stillman, R. C. Rathbone 2nd., Carl- 
ton O. Pate, W. J. B. Washburn, R. Henry 
DePew, Frank C. Carr, Reuben FE. Kipp, 
J. C. Ammermueller, A. N. Silvey and 


Frank E. Mendes. 


C. H. Waterbury’s Change 


NEW YORK, March 27—C. H. Water- 
bury, of the editorial staff of the “Spec- 
tator,”. has resigned as of April 15, to 
go with the National Wholesale Drug- 
gists Association as assistant secretary. 


To Meet in Waterbury 


NEW YORK, March 26—The regular 
spring meeting of Waterbury, Conn., 
Board of Fire Underwrtters will be held 
on Thursday. The National Association 
will be represented at the meeting by 
Fred J. Cox of Perth Amboy, N. J., chair- 
man executive committee; Charles F. Wil- 
son of Fitchburg, Mass., chairman finance 
committee, and C. S. S. Miller, secre- 
tary-treasurer. Plans will be considered 
for an intensive cultivation of the agency 
field throughout the country. 


Candidate for Governor 


J. Denny O’Neil, formerly insurance 
commissioner of Pennsylvania, is now a 
candidate for Republican nomination for 
governor of that state. 


Eastern Notes 


Elmer A. Lord & Co. have been ap- 

pointed Boston agents of the Mechanics 

Traders. The company was formerly 

— in Boston by Charles Haas 
oO. 


The Viscose Company, with headquar- 
ters in Pennsylvania, making war sup- 
plies, is carrying $14,000,000 as use and 
occupancy insurance and is in the mar- 
ket for more. 


A stamping office is to be opened in 
New York City by the Sprinkler Leakage 
Conference to stamp all daily reports on 
that class of business in New England, 
the middle department and the southeast. 

John E. Smith, formerly managing un- 
derwriter of the First National Fire of 
Washington, D. C., which is now being 
liquidated has gone with the Great: Amer- 
ican Fire in its home office underwriting 
de} artment. 

The Insurance Society of Massachu- 
setts threw a service flag to the breeze 
over Liberty Square, in the heart of the 
insurance district, the past week. The 
flag shows the initials of the Society and 
carries some 65 stars. 


Gen. Theodore S. Peck, of Burlington, 
Vt., one of the best known insurance 
agents in New England, representing a 
considerable number of companies, passed 
away this week at the age of 75 years. 
He was born in Burlington. 


The Sterling Fire Insurance Company 
of Indianapolis has appointed Smith-Case 
Company metropolitan managers for New 
York and manager for Newark, N. J., for 
covering fire, automobile, theft, transpor- 
tation and collision insurance. 


George Tallman, one of the well known 
insurance men of New England, through 
his long association with the Northern 
Assurance, which he left in 1914 to work 
as an independent adjuster, died at his 
home in Medford yesterday, aged 50 years. 

Schafer & Shevlin have been appointed 
general agents for the metropolitan and 
suburban districts of New York City for 
the Central National Fire of Des Moines. 
They will also act as general agents for 
the state of Pennsylvania for the com- 
pany. 

The Norwegian Assurance Union, Ltd., 
of Christiania, Norway, has been admitted 
to do business in Massachusetts and has 
appointed Arthur W. Ashenden as its Mas- 
sachusetts agent. The company has made 
a deposit of $500,000 and claims a net 
surplus of $518,000. 

Frank B. Ellms, for some time promi- 
nently connected with several of the leaa- 
ing Boston agencies, has been promoted to 
the special agency ranks and will succeed 
Joseph F. Gough as special agent of the 
Svea. His territory will include Massa- 





chusetts, Rhode Island and Connecticut. 
Mr. Gough, on April 1, goes with the Amer- 
ican Eagle. 

The acquirement of the British Law 
by the London Assurance Corporation 
has been formally approved by the share- 
holders of both comfpanies. 

Albert F. Brown, for 20 years assistant 
engineer with the Boston Elevated Rail- 
way, has gone with the Underwriters’ Bu- 
reau of New England as inspector. In- 
spector V. G. Sloan has resigned to enter 
the Navy aviation ground school at the 
Massachusetts Institute of Technology as 
chief quartermaster. 





Losses z the Week 





|} ORNADO claims have been less nu- 

* merous during the past week. For a 
few weeks windstorm claims were be- 
ing received in such large numbers that 
loss departments were almost a week 
behind. Fire losses have been about 
normal. 

s * * 

Warren, Ark.—<As a result of the fire 
that destroyed the $50,000 high school 
building here early Monday morning, a 
large number of residents met in the 
mayor’s office Tuesday night to take 
steps to put the city fire fighting equip- 
ment on a better basis. 

* *” os 

Carlton, Minn., March 19—There is a 
total loss to the general store of Bushey 
Bros. at Wright, Minn., near here. In- 


surance: 
Niagara .....$1,250 Germania ....$1,500 
re wana .. 1,650 


Natl. Un. .... 1,000 Roya 
os * * 
Detroit, Mich., March 21—There is a 
75 per cent loss to the Levin Matzas 
Company, 396 Gratiot avenue. A line of 


$9,000 insurance is involved. 
* * * 


neeteis $2,500 Hartford ....$3,500 
Western ..... 3,500 Amer. Eagle.. 7,500 
0 American ... 7,500 
7,500 Natl. Un. .... 5,000 


etna ....... 7.500 Concordia ... 5,000 
National, Ct.. 3,000 U. S. Fire.... 5,000 
No. Amer. .. 7,500 


* * * 
Ironton, O., March 20—A total loss is 
reported on the Mittendorf Box & Lum- 
ber Company. Insurance: 


Natl. Lib..... $1,0000 Svea 500 

Nord. Deut... 5 oml. Un 50 

Det. F. & M. 500 Atlas ........ ,000 

Ham.-Brem. . 500 Miller’s Natl.. 500 

Agricul. ..... 500 Humboldt ... 500 
s -_ & 


Peoria, Ill, March 23—There is a 10 
percent loss to the Peoria Cordage Com- 


pany. Insurance: 

Ham.-Bre. ..$10,000 Fid. Phen....$ 5,000 
L. & L. G.... 15,000 Hartford 5,000 
Phoenix, Ct.. 25,000 Citizens 20,000 


Amer. Alli... 12999 Phil. Und... 10,000 
Pa. Fire ....115,000 New Hamp.. 10,000 
Niag.-Det. .. 3o,vv0 St. Paul 
4 00 Connecticut . 10.000 

Merc. F. & M. 20,000 Stand., Ct... 
N. B. - 5,000 Sun. Und. 
Nor. Eng. .. 5,000 

aa * * 

Detroit, Mich., March 22—The loss to 
the Consumers Paper Company is re- 
ported as nearly total to stock and ma- 
chinery. A line of $20,000 insurance is 
involved. 

s s s 

Buffalo Center, Ia.. March 18—A total 
loss is reported to the tile plant of Th. 
Alfers and L. H. Bockelman. Insurance: 
Hartford ....$1,800 Royal ....... $1,500 
Springfield .. 1,500 


Edinburg, Ind., March 19—The Dia- 
mond Veneer Company’s’ storeroom 
burned, causing a loss estimated at $100,- 
000. Insurance of $85,000 was carried. 
Owing to limited fire protection practi- 











cally no effort was made to save the 
burning building but was. directed 
toward saving adjoining property. 


Waco, Tex.,, March 22—The loss to the 
Clement Grain Company is reported as 
75 percent to elevator and 50 percent 
to machinery and stock. 


Wyoming, Minn., March 19—There is a 
total loss to the Wyoming Mercantile 
Company. Lots 1, 2 3, block 1. Insur- 
ance: 

Hanover ....$3,500 Springfield .. 2,000 
N. W. F. & M. 1,000 | a 


Ft. Madison, Ia., March 19—There is a 
10 percent loss to the W. A. Scheaffer 
Con. Co., Inc., 329 Front street. Loss 
under item 1 FeO FL form. Insurance: 

0 


Hartford ire Assn.....$6,500 
Phila. Und... 6,000 Home .. -. 3,500 
Fire. Assn.... 6,500 Queen ....... 3,00 
Niagara ..... 2,500 Ger. Amer. 3,000 
Fid.-Phen 5,000 Brit. Amer... 2,50 
N. B. & 2,500 Niagara ..... 500 
pe eee 10,000 No. Amer 3,000 
N. Y. Und - 9,000 Hartford .... 5,000 
Ger. Amer. .. 7,000 Germania .... 3,000 
PROGMEE .ccce 8,000 Citizens ..... ,00 
Brit. Amer... 3,000 Coml. Un. . 5,000 
Western Ont. 2,500 Natl. Un. ... 3,000 
Camden ..... 2,000 Western ..... 1,000 
Northern .... 2,000 Firemens .... ryt 


Springfield -.. 
ee 6 

St. Joseph, Mo., March 20—There is a 
25 percent loss to the bakery owned by 
T. J. Washburn, 905 Frederick avenue. 
Insurance: 
Amer. Alli....$4,600 Springfield 
Norwich Un.. 2,000 Western ene 


Beckley, W. Va., March 22—There is a 
total loss to the Stone School owned by 
the Christian Women’s Board of Mis- 





sions. Insurance: 
$2,000 Fire Assn....$2,500 
ee eer ,500 
N. B. & M... 2,000 
om 


Alliance, Ohio, March 21—There is a 
$5,000 loss to the Crist building, owned by 
D. W. Crist. The Mutuals carried a line 
of $15,000. Other insurance: 

There is also a loss of $3,000 to the 
Spring-Holzworth Co. A line of $100,000 
insurance is carried. 

The loss to the Alliance Hardware Co. 
is reported as total, to a line of $13,000 
insurance. 

1 rae $5,000 Springfield ...$5,000 
PS. FIG i060 5,000 L. & L. & G... 5,000 
s s & 

St. Louis, Mo., March 23—Fire occurred 
north portion of roof of the one and two 
story frame building, southeast corner of 
Ella and Morton avenues. Owned and 
occupied by the Marvin Planing Mill 
Company, Inc. Used as planing mill for 
manufacturing of general millwork. 
Mill builing, lumber sheds and ware- 
house building with contents destroyed. 
Wall of the two story concrete boiler 
room building are intact, but interior 
and roof of building destroyed. Insur- 
ance general form on building and con- 
tents of the Marvin Planing Mill Com- 


pany: 

(2: |. Tere $1.500 Royal ..... - «$5,500 
Queen ...... 3,000 N. 2,00 
po eee 2,000 Phil. Und - 2,500 
Mil. Mech. .. 1,250 Royal Ex..... 1,250 
Hamb. Brem.. 1,500 Continental . 2,000 
Granite State 1,000 U. S. Fire 1,500 
German Alli.. 1,000 Ins. Un. ..... .500 


Stuyvesant ee 1 
State of Pa.. 1,500 No. River ... 1,500 
Nation Un.... 1,500 Pacific, N. Y.. 1,250 
Oo eee 1,500 Ger. Amer. . id 
Penn. Fire .. 2,000 Firemens ... 
Roch. Ger. Un. 2,000 Aetna ....... 2, 
Oho. Farm... 1,750 Brit. Domin... 2,500 
* * = 

Temvle, Tex., March 24—The store of 
the McColvey-Hartman Dry Goods Com- 
pany was destroyed by fire. Loss, $60,000 
on building and stock. Insurance amount- 
ing to between $30,000 and $40,000 was 
carried on the stock, and there was also 
some insurance on the building. 

* + 2 

Bellflower, Mo., March 19—Fire of sup- 
posed incendiary origin practically de- 
stroyed this town. The town has a popu- 
lation of 500, and the fire destroyed 
eighteen buildings, with a loss estimated 
at $150,000. 
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PROPER INSTALLATION 
GREATLY REDUCES RISK 


Local Agent Can Render Real Ser- 
vice by Suggesting Recognized 
Lightning Rods 


COSTS MUCH TO KNOW HOW 


Up-to-Date Companies Maintain Ex- 
tensive Laboratories and Expe- 
rienced Investigating Force 


The lightning loss season is near at 
hand and beginning next month the 
companies will begin to receive a con- 
tinual stream of lightning loss claims. 
Recognizing the special need at this 
time for the prevention of farm fires, 
the government issued recently Farm- 
ers Bulletin No. 904, which emphasizes 
that lightning rods reduce the danger 
from lightning. As this bulletin says. 
all lightning rods “afford some protec- 
tion in almost every case, and if they 
are installed properly and intelligently 
they reduce the risk of loss from light- 
ning to an almost negligible quantity.” 


Real Protection Needed 


Farmers are sometimes in doubt 
whether to get an installation which 
affords only “some” protection or to 
get one which will afford complete pro- 
tection. It is here that the insurance 
men can be of special service at this 
time by advising the farmer to pay a 
few dollars more, if necessary, to pur- 
chase a system of lightning rods of a 
company that knows how to install it 
properly. 

The farmer will be quick to recog» 
nize if it is pointed out to him that it 
will be worth while to pay a little more 
for the “know how” since he will rec- 
ognize this “know how” itself has cost 
money. The lightning rod manufactur- 
ers who know how have spent thou- 
sands of dollars in maintaining labora- 
tory investigations and field organiza- 
tion. The field organizations report 
field experiences of the product which 
is then embodied in an improved arti- 
cle 

Dealers Properly Instructed 


Again the field men instruct care- 
fully all dealers in the proper method 
of installation and check up their 
work by inspection and reinspection. 
All this is expense which the manufac- 
turer bears in order to “know how,” 
but it is given back to the purchaser 
in increased service. The sprinkler 
companies of highest reputation for 
first-class installations dislike to sell 
piping, heads, nuts and bolts to any 
plumber who wants to install sprinklers 
because bitter experience has taught 
them that in the end these installations 
harm the sprinkler efficiency record 
and leave dissatisfied customers, who 
learn too late that the “know how” is 
worth paying for. The wrong size pip- 
ing for this part or that part, unpro- 
tected spaces and other faults of in- 
stallation teach the purchaser that the 
sprinkler systems are something more 
than just a pile of metal put together. 

Lightning rod material is just so 
much material unless put together right 
and no two installations offer the same 
problems. The manufacturers who 
spend their money to “know how” 
from field investigations are offering 
the lowest cost protection in the long 
run. 

Cheap Rods False Economy 


Every farmer should be urged where 
necessary to spend a few dollars more 
for a first-class installation of light- 
ning rods by a company that knowg 


a high quality of goods. When a few 
dollars more will buy assured a com- 
plete protection of long service in a 
lightning rod installation it is false 
economy to pay a few dollars less in 
the initial expediture to buy “ 
protection of short service. Then also 
if there is quality in the goods the light- 
ning rods will last in most cases as long 
as the building they protect, while 
cheap goods will last only a compara- 
ticely short time. 


GRAIN INFORMATION 
NOW BEING GATHERED 


(CONTINUED FROM PAGE 1) 


influence at Washington to have the 
government take on insurance of grain. 


False Report Was Made 


When this report first reached insur- 
ance circles and before it was properly 
investigated the feeling seemed to be 
that some grain people who had houses 
in bad physical shape and without 
adequate watch service were attempt- 
ing to force insurance companies to 
give them coverage regardless of the 
hazard. Investigation, however, proves 
that this is not the case. It is not 
thought that the government would be 
imposed upon to this extent, as its pol- 
icy in the conservation movement has 
been to place every safeguard about 
food depositories. The National Board, 
under whose auspices the insurance 
companies have been conducting their 
conservation work, has had the full co- 
operation of the government, both state 
and national, in insisting on proper 
watch service and the modification of 
preventable hazards. 


Big Values Involved 


In connection with the big terminals 
the government insures the wheat as 
soon as it is accepted, but it does not 
own the other grain in these houses. 
Most elevators have in storage large 
quantities of oats and corn whose 
values, of course, have run up ma- 
terially. The carrying capacity of in- 
surance companies has been strained in 
a number of cases to take care of the 
insurance. The companies now do not 
believe that they need have any fear as 
to the hazardous houses where owners 
refuse to clean up, eliminate dangerous 
conditions and have adequate watch 
service. They are anxious to meet the 
demands of the grain people in houses 
where conditions are satisfactory and 
where the demand for insurance may be 
greater than the normal supply. 


Getting Up Information 


The insurance people are now going 
at the subject in a systematic way, en- 
deavoring to list up the capacity of the 
various elevators, the demand that will 
be made for insurance if the store room 
is filled and the values are at the maxi- 
mum. It is thought that even with 
greatly restricted reinsurance facilities 
all insurance institutions, stock, mutual 
and interinsurers will cooperate to 
furnish adequate indemnity. A careful 
study is being made of the situation so 
that the apprehension of the grain peo- 
ple as to lack of insurance capacity may 
be alleviated if not removed altogether. 


Explosion Policy Coverage 


The American Agency Bulletin advises 
agents to look over their explosion poli- 
cies to ascertain whether or not damage 
caused by breakage of glass is covered. 
The Explosion Conference passed a reso- 
lution providing that on and after Feb. 1, 
1918, explosion policies should not cover 
damage caused by breakage of glass. 
Since that time it has been optional with 
various companies to see if they included 
breakage of glass or not. Owing to the 
assured in most instances feeling that 
glass is covered, agents should inform 
themselves as to the policies issued so 
that there will be no dispute if loss 
occurred. 


The Indianapolis German Mutual Fire 
will revise the company’s constitution and 
by-laws so as to eliminate the word Ger- 
man and also the requirement that the 
records of the company be kept in the 


C. C. TAYLOR TALKS 
ON USE AND OCCUPANCY 


(CONTINUED FROM PAGE 1) 


new ideas and added coverage to the 
forms bringing in competitive measures 
and thus liberalizing the insurance. It 
scon results in loosely drawn and am- 
biguous forms. Mr. Taylor said that 
brokers would pick out clauses from 
very liberal forms and then piece them 
together with the result that there were 
often conflicting clauses in the same 
form. 

In the earlier days there were valued 
contracts not predicated on profits but 
some arbitrary amount being taken. 
He said energetic solicitors who were 
working in the interest of the assured 
introduced the valued contract. Mr. 
Taylor called attention to the fact that 
if a loss under a use and occupancy 
policy occurred on the last day before 
the policy expired the contract would 
be in effect until the property was re- 
placed and normal conditions restored. 
Mr. Taylor said that under the terms 
of the contract if an assured opened his 
business at a new location temporarily 
and resumed operations to a certain 
extent, his profits in the new location 
were deducted from those in the old, 
thus reducing the daily loss. 


Many Diverse Opinions 


He said that there were more opin- 
ions and diverse ideas concerning use 
and occupancy than any other branch 
of underwriting. He called attention 
to the fact that some companies early 
in the game opened up this branch con- 
servatively, then made a big drive for 
business but are now restricting their 
lines and becoming much more cau- 
tious. 

He stated that there is considerable 
confusion between use and occupancy 
and profits insurance. Profits insurance 
should not be included under a use and 
occupancy schedule but should be a 
separate contract covering the finished 
product. 

He said that it was only a year or so 
ago that companies began inserting a 
clause in their contracts providing that 
the insured shall not be entitled to 
compensation on account of delays 
which may be occasioned by any ordi- 
nance or law regulating the construc- 
tion, or repair of buildings or by the 
suspension, lapse or cancellation of any 
license or for any other consequential 
damage. 


Big Development Seen 


He declared that use and occupancy 
had made a rapid advance and brought 
in a big premium volume. He. said 
that there are hundreds of loose forms 
written and there is not much uni- 
formity in constructing them. Use and 
occupancy, however, is now regarded 
as one of the legitimate lines of under- 
writing, and it is a large premium pro- 
ducer. 

It was not until 1913 that stock began 
to be covered under use and occupancy 
insurance. At first the form was broad 
with no definite limit as to just what 
was covered and how it was covered. 
This, therefore, became unpopular on ac- 
count of its indefiniteness and the feel- 
ing on the part of underwriters that it 
was becoming more and more difficult 
to replace some lines of stock from 
abroad. Under the new rating schedule 
it is possible, however, to put raw stock 
under use and occupancy and make 
something out of it because of the penal- 
ties that are attached when stock is not 
readily obtainable. 


Production of Finished Goods 


Mr. Taylor said that a form should 
not provide that liability of companies 
would cease only when the finished 
goods could be produced. He called at- 
tention to the fact that in some cases 
everything manufactured could be got- 
ten except some minor parts and yet the 
assured would still be able to collect on 
the loss until the article could be got- 
ten.. This was the case in the settle- 
ment .of an automobile loss where all 








how from experience and that furnishes 


German language. 


the enameling department was not: in 
running order. Mr. Taylor said, there- 
fore, a complete automobile might be 
constructed and yet because some 
enameled nuts could not be gotten the 
companies would still ‘be liable for loss. 


Excess Policies Written 


Mr. Taylor said that excess use and 
occupancy is now being written to carry 
the policy beyond a year, as the assured 
might be doubtful whether the replace- 
ment could be made within a year’s 
time. This, of course, carries an addi- 
tional rate. 


Question of Lines 


He said that in normal times many 
underwriters considered straight fire in- 
surance and use and occupancy lines as 
entirely independent, and would not re- 
insure either. When some were required 
to take both straight fire insurance and 
use and occupancy would reinsure all or 
part of their use and occupancy and 
maybe a part of the fire line. Some 
years ago he said underwriters felt that 
there was not sufficient premium income 
from use and occupancy to get an aver- 
age, as in case of fire insurance, and 
therefore the argument was that, they 
could not carry as large a use and occu- 
pancy line. The use and occupancy rate 
was lower and where both classes were 
taken there was a readjustmen of lines. 
In other words these underwriters fig- 
ured they could carry more fire than use 
and occupancy. Mr. Taylor said that he 
felt that the average use and occupancy 
rates would range about 55 or 60 per- 
cent of the fire rates and he believes 
that the class has shown a good profit. 


Lines in War Times 


He thinks that in normal times an 
underwriter is warranted in carrying his 
full fire line even when use and occu- 
pancy is granted. Of course, in these 
unprecedented times the question of 
lines involves a careful study. Where 
there is a possibility of a total fire, loss 
he thinks that even in normal times 
there might be more careful considera- 
tion of the line written on use and oc- 
cupancy and some reinsurance be gotten. 
Even in these days he said some under- 
writers are willing to carry out the 
same underwriting policy as followed 
during normal times and let the fire and 
use and occupancy lines be written in- 
dependently and each stand on its own 
bottom. The volume of premiums is 
much greater now and a more satisfac- 
tory average can be secured. The rates 
are higher and the rating schedule pro- 
vides for proper charges. This, of 
course, helps out the underwriting end. 
He said that replacement conditions are 
pretty serious now and they are liable 
to get worse. 


Where Demand Comes From 


Mr. Taylor said that the greatest de- 
mand for use and occupancy at this 
time seems to come from those manu- 
facturers who have changed their basis 
of work to war materials or contracts 
of various kinds. He feels that all con- 
cerns that are working on any sort of 
contract for the Government or have 
anything to do with the war are watch- 
ing their property very carefully and 
are using the utmost care as to fire pre- 
vention. He feels, therefore, that this 
is greatly in favor of the underwriters. 
Many of these risks are equipped with 
automatic sprinklers and he finds that 
the system is being watched assidu- 
ously. 


New Rule in the East 


He called attention to the new rule 
that is being put into effect by the East- 
ern Union, where a use and occupancy 
contract covers several plants under one 
form. Formerly there was no average 
or coinsurance clause, but recently one 
has been adopted. Mr. Taylor, however, 
said that he saw no use for a coinsur- 
ance clause where only one plant was 
involved. He rather discouraged the use 
of too many clauses. He said that the 
more clauses on a contract the more 
complicated would be the adjustment. 

Mr. Taylor said that the conditions in 
the steel market today make it almost 
impossible to get products of that kind 
unless the Government gives the right 
of way. He cautioned, therefore, under- 
writers to be very careful in passing 
use‘and occupancy lines where a manu- 
facturer would probably not be able to 
get the influence of the government in 
securing his products or machinery. 

Mr. Taylor was asked whether it 
would be a practical thing to put in a 
“cease operations clause” in a use and 
occupancy policy. He replied that it all 





articles were able to be produced, but 


depended on underwriting judgment. 
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INCREASED INSURANCE 
VALUES AND INVENTORIES 


Question—Advanced insurable values 
cause many policyholders to increase 
lines, and in some cases beyond values 
shown on inventory. While we do not 
believe inventory values are conclusive 
cash values in the event of loss, please 
investigate and advise how companies 
are treating loss claimants under such 
conditions. In other words, do they 
make it incumbent upon the assured to 
demonstrate that cash values were far 
above inventory values at the time of 
the loss? 

Answer—lIn the event of a loss in all 
cases it must be demonstrated by the 
assured that cash values were in excess 
= inventory values at the time of the 
oss. 

For the past year, fire insurance com- 
panies have been advertising the fact 
that values have increased, and have 
been urging the taking of an inventory 
and the readjustment of insurance lines 
to meet present needs. 


INCREASED VALUES 


Question—A certain wholesale drug 
company’s manager asked if he should 
insure his stock at what would actually 
cost to replace same or at what it cost 
them before the price increased. This 
is a sprinklered risk, carrying the 80 
percent coinsurance clause. 

Another merchant who carries the 90 
per cent coinsurance clause on his 
building that was built two years ago 
and can show that he carries 90 percent 
insurance of what the building cost at 
that time asked if it was necessary for 
him to increase his insurance on ac- 


count of the increased value of building | 


material in order that he may not be 
a coinsurer, If he has total loss, would 
he receive the full amount of insurance 
carried, or if he had a partial loss would 
the insurance company place a higher 
value on the building now than it cost 
two years ago? 

Answer—In answer to your first 
question; All losses are settled on the 
basis of value at the time of loss, If 
the assured entertains the idea that his 
stock has increased in value to any ex- 
tent, it would by all means be advisable 
for him to increase his insurance lines 
accordingly, In settling the loss the in- 
surance companies will base their set- 
tlement on the value at the time of loss, 
rather than when the goods were pur- 
chased. 

The same would apply to your sec- 
ond query. With conditions as they 
are, it is more than likely that any com- 
pany would be inclined to recognize 
the fact that the value of the building 
has increased and make a loss settle- 
ment accordingly. In both cases it 
would be advisable to increase the in- 
surance carried to meet present condi- 
tions. Particular care should be taken 
where there is a certainty that values 
have increased that enough insurance 


- to value is being carried. Increases in 


value, of course, vary with the cost of 
replacement today, but as a general 
proposition it is known that values have 
increased from 10 to 50 percent and in- 
surance lines all over the country are 
being adjusted and made to fit present 
needs. 


USE AND OCCUPANCY 
INSURANCE ON STEAMBOATS 


Question—Is there any company 
writing use and occupancy insurance on 
steamboats? 

Answer — Marine offices do write 
something akin to what is called in the 
fire business “use and occupancy insur- 
ance.” On passenger boats they insure 
the earnings for a season. On a river 
boat the rate for this should be about 
$1.75 and would cover pro rata for each 
day an amount pro rata of the fire pol- 
icy for each day of the season. Cover- 
age would not be given, however, for 





the first seven days in which the boat 
was out of commission. 

On freight boats the marine compa- 
nies write what is called freights insur- 
ance covering against the loss of freight 
income as the result of the disabling of 
the boat. The rate on the “Great 
Lakes” for this is from 2% to 3 percent. 

Both of these forms of insurance are 
written only in connection with other 
forms of marine coverage and could be 
— probably only by marine of- 

ces. 


LOSS TOTAL WHERE 
LAWS PROHIBIT REPAIR 


Question—In a recent issue of your 
publication I noticed an article relative 
to the new fire policies which went 
into effect on Jan. 1, 1918, in Michigan. 
The point which attracted attention 
was that the assured had the right.to 
claim a total loss when the building 
could not be replaced by reason of the 
respective building code of the local- 
ity, on the amount of loss offered by 
the company. 

Any advice that you can offer in fur- 
ther verification or explanation of the 
same will be greatly appreciated. 


Answer—We will quote the language 
affecting the point you bring up from 
the new standard. 

“The — Insurance Company in con- 
sideration of the stipulations herein 
named and of $— premium does insure 
— and legal representatives, to the ex- 
tent of the actual cash value (ascer- 
tained with proper deduction for de- 
preciation) of the property at the time 
of loss or damage, but not exceeding 
the amount, which it would cost to re- 
pair or replace the same with material 
of like kind and quality within a reason- 
able time after such loss or damage, 
without allowance for any increased 
cost of repair or reconstruction by rea- 
son of any ordinance or law regulating 
construction or repair.” 

We will also quote the language of 
the old standard policy on this point. 
Lines 38, 41 and 42. 

“This company shall not be liable 
for loss . . . beyond the actual value 
destroyed by fire for loss occasioned 
by ordinance or law regulating con- 
struction or repair of buildings.” 

When the new form of policy was 
drawn the authors no doubt intended 
to exempt the companies from the pay- 
ment of total loss where a building 
was destroyed 50 per cent by fire and 
its replacement was prohibited by city 
ordinance or action of city authorities. 
It is a question whether they accom- 
plished it with the language given 
above in the first quotation. Some 
adjusters seem to think that they did, 
but others who have made a very close 
study of decisions on this point and 
on other policies hold that they did 


not. 

What the authors did do, however, 
was to provide that the companies 
should not pay more for the cost of 
repairing than the repairing would 
have cost if there were no ordinance 
governing such repairs. For instance: 
A man with a brick building with a 
nine-inch wall might be compelled to 
replace this with a 12-inch wall. The 
company would have to pay only for 
the cost of the nine-inch wall and the 
assured would have to pay the differ- 
ence between that amount and the cost 
of the 12-inch wall. 

If this same man, however, were pre- 
vented from putting up any kind of a 
wall and was compelled to pull down 
the remains of the building ,the com- 
pany would have to pay a total loss. 


COINSURANCE CLAUSE 
ON INCREASED RATES 


Question—A policy is written at a 
$1.28 rate; a little later the rating bu- 
reau raises the rate to $1.41. After the 
raise the party wishes to take advan- 
tage of the coinsurance clause, thus 
obtaining a 20 percent reduction. In 
figuring the rebate to the assured do 
you figure the rate at which the policy 
was written or the rate prevailing at the 
time the coinsurance is applied? 





Answer—Where a policy is written 
at one rate and the rating bureau later 
makes an advance, the average company 
would carry the business to expiration 
at the original rate. However, should 
the assured desire the insertion of the 
coinsurance clause, the rebate to the 
assured would be based upon the pre- 
vailing rate at the time the coinsurance 
is applied for. 


TENANT HAS LEASEHOLD 
INTEREST IN IMPROVEMENTS 


Question—The owner of a mercantile 
building carries $15,000 insurance cov- 
ering building, sidewalks and all per- 
manent fixtures. 

He leases it for a term of years, there 


‘being no obligation under the lease for 


him to repair or rebuild in case of loss 
by fire. 

The tenant spends $5,000 in improve- 
ments of a permanent nature. 

In case of loss how would adjustment 
be made if:— 

ist. Tenant has no insurance on im- 
provements. 

2nd. Tenant has, say a $3,000 policy, 
on his improvements. 

3rd. Would the owner have recourse 
against his insurance if the tenant re- 
covered the $3,000 and pocketed it in- 
stead of replacing the damaged perma- 
nent improvements. 

What would be the best form to pro- 
tect the interests of both parties in a 
case of this kind? 

Answer—In your inquiry you set 
forth the following conditions: 

“Mercantile building together with 
sidewalks and permanent fixtures in- 
sured by owner for $15,000, and leased 
for a term of 10 years with no obli- 
gation on his part to repair or rebuild 
in case of loss by fire. 

“The tenant spends $5,000 in improve- 
ments of a permanent nature.” 

Then you ask in case of loss wheth- 
er the tenant with no insurance on the 
improvements would receive anything. 
The answer is no. All of the insur- 
ance would be paid to the owner. 

Second, you assume that the tenant 
has a $3,000 policy on improvements 
and ask how the adjustment would be 
made. A good authority on this sub- 
ject says that it is doubtful if he can 
collect under his insurance. 

In question 3 you ask if the owner 
would have any recourse against his in- 
surance if the tenant recovered $3,000 
and pocketed it instead of replacing the 
damaged permanent improvement. 

The same good authority answers 
this with “No.” 

It would be best for the tenant to 
take insurance on the permanent im- 
provements under a leasehold policy. 
The reason we say that the man should 
carry leasehold insurance on this is be- 
cause he has only a leasehold interest 
in the improvements when they are put 
in. Under the laws of Illinois they re- 
vert to the owner at the expiration of 
the lease and become the sole property 
of the owner of that building if the 
renewal lease refers to them in no way. 

The value of these improvements to 
the man holding the lease decreases 
month by month and toward the end of 
the lease becomes very small. Conse- 
quently the insurance should be writ- 
ten on a decreasing basis and the rate 
figured accordingly. 

The following form might be used 
for this tenant: 

On his leasehold interest in the......... 
building, situate and known as No. ....... 
"it is’ understood ‘and agreed that the 
said leasehold interest is of the value of 
Caneche ne eee at the date of this policy, and 
said assured agrees to insure the same 
under concurrent policies to the amount 
(+) ida seaaas ,.and failing so to do, the 
assured shall be a coinsurer to the ex- 
tent of such deficit; and to that extent 
shall bear his proportion of any loss. 
And in case of the destruction of the said 
building by fire, or if same be so impaired 
by fire as to cause the termination of said 
lease, the full sum insured shall be the 
measure of damage sustained, less a de- 
duction of $ + per month for the 
time said lease has run from ............ 
to the time of such destruction or im- 


pairment, and: in case the said building 
shall be so damaged, by fire as to render 


the same wholly or in part untenantable, 
and not terminating said lease, it is agreed 
that the total loss of the assured shall be 
estimated at the rate of $....... for the 
time required to render the building ten- 
— said leasehold interest terminat- 
MS OM ccccccccccasccccccccccecce 

If other things than the improve- 
ments have made the lease more valu- 
able to the tenant he can be said to 
have a profit in the lease, and such 
profit may be insured under the same 
form and in conjunction with the lease- 
hold interest that he has in the im- 
provements. : 

The policy can be written for the un- 
expired term of the lease, but if it is, 
proper discount should be made in the 
premiums for the prepayment of it in 
advance, to avoid collecting too much 
from the policyholder. 
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QUINCY ADJUSTMENT 
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Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance pacmatans S mnedl 


Phone Wabash 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 


BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, I. 
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ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. 
518 W. Jefferson Springfield. Illinois 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 





62 S. Cherry St., Galesburg, Il. 
H. F. Arnold | F. R. Hazlett W. A. Bartlett 
Fire and Automobile Losses. 





WISCONSIN AND MICHIGAN 
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"MICHIGAN COMMERCIAL INSURANCE COMPANY. 


Lansing, Michigan 


ASSETS SURPLUS 
ee ee $ 920,961.16 $181,374.66 
jenery 14015... 63s 935,693.93 200,120.21 
January 1, 1916 ......... 1,020,369.41 211,057.76 
ee St ere 1,178,606,00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 
Leibeti, 


NEBRASKA NATIONAL INSURANCE COMPANY, Lincoln, Nebr. 


The only Fire Insurance Company in Nebraska that bought $100,000.00 of Liberty 
Loan Government Bonds. 

Insures all classes of town and farm property, including Automobiles, Threshing 
Machinery and Hail Insurance on Growing Crops at the lowest rates, and return the 
profits to the policyholders 

Established 1899. 20th year. Over one-half million dollars losses paid policyholders. 


E. D. BEACH, President. P. F. ZIMMER, Secretary. 




















THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 
Newark Fire Insurance Company 


Newark, N. J. 
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107 Years of Successful and Continuous Operation 





Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 


Licensed to do business in practically all States in the 











Union and British Columbia. 











PITTSBURG UNDERWRITERS 


5 VI M Com ealth Bidg., Pitts! \e 
GEO. R. DAVIES, Manager UNDERWRI n BY monw Soe burg, Pa 


Allemannis Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. etait - Teutunia Fire Insurance Ce. 
au o} sburg, Pa. 
Combined Capital, $1, 700, 000 Assets, $8,989,607 Surplus to Policyholders, 3,645,418 
E. Volbrecht, Columbus, Ohio, Special Agent tor Ohio 
Eliel & Loeb C adie Indiana polis, Ind., General ents for Illinois and Indiana 
New Agents solicited. Fish & Schulkamp, Mi Wis., General Agents tor Wiseensia 
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ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


se tw Rm ot eS 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 








RE-INSURANCE UNDERWRITER 
11 SO. LA SALLE ST. 


CHICAGO 








GEORGE E FEENEY, President 
EDWARD T.LYONS, Seere:ary-Treasurer 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets. . . . « « « « $421,944.00 
Surplus to Policyholders . 325,530.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illitiois, Ohio, Michigan, Wisconsin and Minnesota 


CHAS. B. CLARKE, Counsel 
L. S. MacENANEY, Managing Underwriter 














The CONCORDIA FIRE London & Lancashire 
INSURANCE COMPANY FIRE 
OF MILWAUKEE, WIS. |  tosurance Company 


ese Y LIMITED 


Cash Capital - - $ 600,000.00 | 
Reinsurance Reserve -  1,312,818.13 of Liverpool, England 


Reserve for all other Liabilities 111,534.54 














oy rAd a 
$9 S. La Salle St. Chicago, Illinois 
Writing 
Fire Tornado _ar ay troy ag pone 
Sprinkler Leakage 





SAM B. STOY, Manager 
San Francisco 
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Use and Occupancy 
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The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, <a. 
ASSETS - - - 


Ba $1,643,174.45 
‘mune SURPLUS TO POLICYHOLDERS ba eee a 


1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, lowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 

















A. PALMER, Pres: C. O. DAVIS, Vice-Pres. 


c. W. A. ELDRIDGE, Secy, 
S.D.ANDRUS, V. <a idee Man "g Underwriter F. H. ALDRICH, Counsel. H. R. VERNOR, ey Seey 
L. K. HENNES, "Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


meee ee (Organized 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to ae holders $350,000.63 


4N&-412 DIME RANK BUILDING 








Detroit National Fire Insurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, “egy © strongly backed western company, ee 


sive, yet operating along sound Licensed in New York, New Jersey, 
ticut, Massachusetts, Maryland, Indiana, Pennsylvania. Jaen Minnesota, 





Rhode Island, lowa, Illinois, Colorado and California 
MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


JANUARY Ist, 1917 


Total Assets, $1,154,721 


Capital, $400,000 
Net Surplus, $229,915 
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TELLS METHODS USED 
GETTING BIG VOLUME 





Successful New York Life Agent 
Gives Some Helpful 
Observations 





NO CHANCES OVERLOOKED 





Appeal Needs to Be Suited to Pros- 
pect’s Financial Condition and 
Insurance Carried 





A. L. Farmer, of Farmer & Duran 
at Tulsa, Okla., one of the big men in 
the New York Life and president of the 
$200,000 Club in 1916, is a very success- 
ful salesman. He was formerly in the 


lumber business and went with the 
New York Life in 1899. He has paid 
for 1,392 policies for $7,500,000. His 
commission checks last year amounted 
to $33,730. Mr. Farmer tells something 
about the methods he employs and how 
he produces a substantial volume of 
business each month. He says in this 
connection: 
Prospects All About 


We have found that the shortest 
journey upon a street car, railway train 
or jitney is likely to give us a tip as 
to where an application may be had. 
We rarely attend a public meeting, or 
get into’a group of men, or read a news- 
paper that does not give us an idea as 
to a means of getting some business. 

In our opinion, the average agent 
who gets into a rut, or who fails of 
success, does so largely because he feels 
his own smallness, and fails to com- 
prehend that he is one of God’s noble- 
men, and as such is entitled to a place 
among the best citizenship of the com- 
munity in which he lives. If I were a 
new or inexperienced agent, going into 
a strange town, or living in a town 
where I had no acquaintanceship, I 
would first join the Commercial Club 
of that town, and I would take an active 
part in every public movement, for the 
man with a new or a good idea, or one 
who is willing to do what is to be done 
for the good of his town, his state or 
his country is in demand, and in such 
times as these every man should take 
an active part, and has an opportunity 

(CONTINUED ON PAGE 14) 
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YOU MAY BE 
A BIG GUN 
buT You wont be 
eflective unless you 
have ammunition of 
the right sort and 
plenty ot targets. 
International pol- 
ictes are shells 
of size and we 
still have oben 
territory full 
of prospects. 
MASSEY WI1.SON 


President 
J. }. BABLER 
vice- President and , 
Geneva} Manager of Agencies 





We make good contracts with General Agents 
direct with the Company, giving full control of terri- 
tory and allowing all there is in the business. 
gives an opportunity to build an organization and a 
business which will make the General Agent independ- 
ent from a financial standpoint and put him at the 
top of the ladder of success in the business. 
time contract is what we offer to good men. 
Why not build big and for yourself? 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, MARCH 28, 1818 
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GOOD CONTRACTS TO LIVE CLEAN AGENTS 
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LIFE INSURANCE SECTION 





_PART TWO 


“PROBATE JUDGE’S VIEW 
OF LIFE INSURANCE 





Comment by Henry Horner of 
Cook County Furnishes Val- 


uable Selling Arguments 





CITES HIS EXPERIENCES 





Shows Need Filled by Life Insurance 
Where Liquid Assets Are Needed 
in Estates 





A probate judge’s opinion of life in- 
surance is as valuable as any that can 
be obtained. As such his whole time 
is occupied in straightening out tan- 
gled estates, trying to create order out 
of chaos where the deceased has been 
neglectful of his personal affairs, and 
assisting beneficiaries to make the 
proper disposition of properties willed 
to them. Henry Horner, probate judge 
of Cook county, has charge of the pro- 
bate court in the second largest city of 
the country—Chicago. He comes in 
contact with thousands of cases an- 


nually and commends life insurance in 
no uncertain manner. 


Gives Hearty Endorsement 


To a representative of Tur NATIONAL 
Unperwriter, he spoke the other day 
in answer to a question, “Life Insur- 
ance—What do you think of it?” He 
waved his hand toward the door, indi- 
cating a small group of people just out- 
side waiting to confer with him, anxious, 
impatient to get his opinion and advice 
concerning the estates left them. 

“Tf the bulk of the assets of the es- 
tates left to these people consisted of 
life insurance, my work would be con- 
siderably lighter. They are all litigants 
without attorneys, and for the most 
part are unable to cope with the situ- 
ation. In almost every case the affairs 
are muddled, revealing a lack of fore- 
sight on the part of men that is almost 
unbelievable.” 


Expenses Involved in Probating 


Asked concerning the expenses con- 
nected with probating an estate, Judge 
Horner said, “With an estate amount- 
ing to $50, 000 attorneys’ and executors’ 
or administrators’ fees would amount 
to from $500 to $2,000. In addition to 
this there would be the state inherit- 
ance tax, and the federal inheritance 
tax, and the estate tax proper. The ex- 
pense varies with the circumstances, 
age of. beneficiary, number of benefi- 
Ciaries, etc. 

Fees with Small Estates 


“It is with the small estates that the 
probating costs really pinch. We find 
that the average wage earning man is 
invariably buying a home upon the par- 
tial payment plan. Unfortunately, death 
often occurs before the payments are 

(CONTINUED ON PAGE 11) 
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PAN-AMERICAN LIFE INSURANCE 


E. G. SIMMONS, 
Vice-Pres. and Gen. Mgr. 


NEW ORLEANS 
LOUISIANA 


Insurance in Force (over) $40,000,000.00 


Total Resources 


The recent merger of the Meridian Life with the Pan-American Life has 
and North Central section, which will be assigned to Managers capable 
grade men. A rare opportunity to ambitious men to establish 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


themselves in an independent and permanently profitable 


5,250,000.00 
up several rich and important territories in the South 
and inspiring an agency ion of high 


Whitney Central Bank Building, New Orleans, Louisiana 


(over) 











SUES ESTATE FOR LOAN 


BENEFICIARY BRINGS ACTION 





Virginia Supreme Court Renders Im- 
portant Decision Involving Value 
of a Life Insurance Policy 





RICHMOND, VA., March 25—Af- 

tming the circuit court of Halifax 
county, the Virginia supreme court of 
appeals last week held that the bene- 
ficiary in a life policy could not recover 
from the estate of the insured, which 
is solvent and more than sufficient to 
discharge all obligations including be- 
quests made in the will, the amount of 
a loan obtained by the insured from 
the insurer on a policy as collateral 
security and under the provisions con- 
tained therein. 

‘Lhe opinion was given in the case of 
V/alker vs. Penick’s estate involving a 
$10,000 policy issued by the Fidelity 
Mutual June 7, 1900, to the Rt. Rev. 
Clifton C. Penick, Episcopal bishop to 
Liberia, the policy being on the 10 pay 
plan, with Mary Clifton Walker, 
daughter, as beneficiary. The bishop 
who died April 18, 1914, paid the first 
seven annual premiums out of his own 
funds. Loans from the company were 
used in making the remaining three 
payments. Interest was thereafter paid 
on the borrowed money regularly un- 
til his death. 

In settling with his daughter, the 
company deducted the amount of the 
loan, aggregating several thousand dol- 
lars, from the value of the policy. She 
then brought suit to recover that sum 
from her father’s estate, contending 
that it had been paid out of her own 
property and was in reality a debt 
against the estate. 


Position of Counsel 


Argument of her counsel was to the 
effect that the loan note evidenced a 
debt owing by the insured for which 
she was not bound at all, or if at all, 
only as surety or quasi surety, that the 
gross walue of the policy was her prop- 
erty by reason of the fact that she was 
named beneficiary in the policy and 
that this property of hers was taken 
to pay a debt of the insured. In its 
opinion, the appellate court said: 


As the insured had the arbitrary right 
umder the provisions of the policy to 
change the beneficiary at will, the bene- 
ficiary had no estate of any kind in the 
policy during the life of the insured, but 
a@ mere expectancy, quite similar to that 
of the legatee during the life of the 
testator. The transaction in this case 
amounted to the designation by the in- 
sured, with consent of the company, of 

- himself or estate as beneficiary of the 
policy to the extent of the loan. Fur- 
thermore, where creditors will not be 
prejudiced thereby, every man has a 
right by act or will to appropriate his 
own property to the payment of his 
debts in any order he may see fit. Desig- 
nation of the daughter by the insured 





SUIT WON BY FARMERS 


ANCHOR LIFE CASE SETTLED 





Decision Favoring Denver Company 
Puts $35,000 on the Credit Side 
of Its Ledger 





DENVER, COLO., March 27.—Af- 
fairs of the Farmers Life of Denver 
took a favorable turn last week through 
the winning of a law suit in Kansas 
that put on the credit side of the com- 
pany’s books $90,000, of which $35,000 
is to be paid to the treasury in cash. 
The suit was instituted some months 
ago against certain directors of the 
Anchor Life of Kansas City, Kans., 
which the Farmers Life reinsured some 
time ago. It is understood that the 
Farmers Life was the loser in the deal 
because of certain alleged misrepre- 
sentations that involved half of the 
stock of the Anchor Life. The stock 
of the Anchor Life constitutes one of 
large unadmitted assets on the list of 
those taken over by the holding com- 
pany incorporated last week and known 
as the Farmers Life Investment Com- 
pany. 

The Anchor Life stock was pur- 
chased in November, 1914, and soon 
thereafter officers of the Farmers Life 
discovered that 60 shares were over- 
subscribed. Some policies had been 
paid up, but it was alleged records 
showed no receipt of the money. The 
suit was brought in the Kansas City 
federal court. 


Takes Patriotic Stand 


The Massachusetts Mutual has an- 
nounced that its entire premium re- 
ceipts for 1918 will be invested in 
Liberty bonds. This action is taken 
because of the pressing need of the 


government for ready cash, and for the [ 


further purpose of attracting the public 
to life insurance with the knowledge 
that they are at the same time assisting 
in the government war loan. 


F. H. Hamilton Resigns 


Frederick H. Hamilton, secretary of 
the Great American Life of Hutchinson, 
Kan., has resigned his position. Mr. 
Hamilton was one of the organizers 
of the company which has gotten a fine 
start. For the time being he will do 
some special work at the home office 
of the Home Mutual of Topeka. 








as beneficiary gave her the right, if 
there was no change in the beneficiary, 
to whatever was payable on the policy 
according to the terms and nothing 
more. 


So far as could be ascertained, the 
precise question involved, the court 
said, had not been passed upon pre- 
viously in any jurisdiction. 











| FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
WM. H. FLANDERS, Mgr. oe Central Office ; INDIANAPOLIS, IND. 








The Acid Test for Strength, f sha. 
ality, Service and Low Cost places 
| high on the list 


CAPABLE AGENTS WANTED 
J. C. CAMPBELL, State Agent 


INSURANCE 
@F_BOSTON S.W Cor. State and Third Sts., COLUMBUS, OHIO 


massacnvsertal! 











WANTED—Manager for Southern Michigan 


Splendid opportunity open for some man of character and energy who has 
demonstrated his ability to write life insurance and has the personality 
and force to make a successful organizer. 





Good First Year Commissions 
Splendid Renewal Commissions 
Liberal Cash Allowance 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 
SAINT PAUL - - - MINNESOTA 











A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opens the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 











The Good Life Insurance Man Thinks 


This Company has a Susplus of $490,489.14 and a Capital ef $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY POR A BIG PRODUCTION. 
WE HAVE THB MONEY TO SPEND ON THB ABOVE TWO RESULTS 


We have as good territory as existe. Dé yeu fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


- T. H. BRIDGES, First Vice President 


CHARLES W. BARNES 
and Superintendent of Agencies President 














Wanted in Ilknois, Indiana and Pennsylvania 
100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 
For new Industrial Work—to open new territory 

and to sell the best thing going. 
Address Industrial Department 


Western Life Indemnity Company 
604 Masonic Temple, Chicage, Il. 


33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 





GEN. GEO. M. MOULTON, President j. L. MITCHELL, General Agency Manager 
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THE REAR GUARD. 


of success. 


The GOOD WILL created by farm loan in- 
vestments, developing the Country’s agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 
Company. 


Jesse R. Clark, 
President 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 


_ farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 
CINCINNATI, OHIO. 


Allan Waters, 
Second Vice-President 








WARRANT FOR BROEKER 


CRISIS IN THE GLOBE LIFE 





Salina, Kans., Company Is In Tem- 
porary Charge of the State In- 
surance Department 





TOPEKA, KANS., Mar. 26—War- 
rants were sworn out ‘tonight for Felix 
Broeker, organizer, president and man- 
ager of the Globe Life of Salina, 
charged with misappropriation of funds 
of the company in making discounts of 
stock notes and certificates of deposit 
belonging to the life company. Chas. 
Hobbs of the state insurance depart- 
ment is in charge of the company’s 
affairs. No receiver will be appointed 
for the present. The shortage appears 
to be $106,000. The directors and stock- 
holders have put up securities to keep 
the company out of the hands of a 
receiver temporarily. 


TRYING TO UNTANGLE MESS 


TOPEKA, KANS., Mar. 25.—The 
Kansas insurance department and the 
attorney general’s office began this 
week the untangling of the affairs of 
the Globe Life of Salina. The company 
has been in business three years and 
has $5,500,000 of business on its books. 
It has been enjoying a fine business but 
its financial affairs have been so badly 
mixed that it became necessary to stop 
the sale of insurance until the affairs of 
the institution could be straightened 
out. Felix Broeker, president and gen- 


- eral manager, has resigned and an ex- 


aminer from the insurance department 
will be in active charge of the com- 
pany's affairs. The promoters have put 
back into the company’s treasury the 
funds which had been improperly 
handled and a considerable amount of 
stock outstanding and represented by 
notes has been wiped out. It has not 
been determined whether the company 
will be continued as a going concern or 
the business reinsured. If the untang- 
ling of the financial affairs develops 
that the company can be conducted suc- 
cessfuly this will be done. The policy- 
holders, it is said, are fully protected. 





' Riehmond, Va., insurance men marched 
nh a body in the Thrift Day parade 
March 23 and made a very creditable 
penta | Mulford Crutchfield, general 
agent for the Equitable of New York, 
was general yo of the parade and 
pote od Aig & ead sf ne Mine with 
av: or Ains) 
big caeein y e and other 











COMMENT BY SANBORN 


—__— . 


TRIBUTE TO THE BUSINESS 





Interesting Statement Printed in 
Northwestern National Bulletin— 
Praise is Given That Company 





Commissioner John B. Sanborn of 
Minnesota has a statement in the bul- 
letin issued by the Northwestern Na- 
tional Life complimenting that company 
on its showing and calling attention to 
the gratifying increase in its business. 
Commissioner Sanborn said that in this 
day of thrift, efficiency and conserva- 
tion of property, that life should be 
fully protected by insurance. He cites 
statistics to show few men accumulate 
estates sufficient to take care of their 
dependents. The government of the 
United States, by providing life insur- 
ance for its soldiers and sailors, has 
placed the stamp of approval upon the 
underlying principles of life insurance. 
He says that this ought to go a long 
way toward educating the people of 
this country to the necessity of carry- 
ing a sufficient amount of insurance 
upon their lives. 

Commissioner Sanborn commends 
the companies contributing what they 
can toward winning the war. He says 
they have purchased large amounts of 
Liberty bonds, their agency forces 
have participated in the sales of Lib- 
erty bonds, and Red Cross campaigns. 
Life insurance people, he says, have 
assisted the government in pushing its 
indemnity for enlisted men. He be- 
lieves that their reward will be an ever 
increasing public. confidence in their 
business and an ever increasing realiza- 
tion of the benefits to be derived from 
adequate protection through life insur- 
ance by the women and children of 
this country. 

Commissioner Sanborn is sound in 
his views and his statement will be 
read with great interest. 


Aviators Like Insurance 


In the recent big drive made among 
the men at Kelly Field at San Antonio 
for war insurance an enormous gain has 
been recorded for the past month, which 
puts Kelly Field ahead of all other avi- 
ation camps in the United States by over 
$50,000,000. More than $250,000 worth of 
insurance every day is being taken out 
at Kelly Field and to date the books of 
the War Risk Insurance Department 
shows $219,580,000 worth of policy risks 
accepted from soldiers enlisted at the 
San Antonio aviation camp. Approxi- 
mately 98.5 of all the men in the field 
are carrying government insurance. Also 
the average of the policies has been 
high, averaging about $8,800 per policy. 


The 


’ H.W. JOHNSON 
President 











You Can Get Ahead 


NDER the direct agency contract 
we make with our agents, they 
have a real opportunity to earn 

a reasonable commission and build 
up a permanent renewal. Why not 
take advantage of this profit-sharing 
arrangement? If you would like ter- 
ritory in Illinois, Missouri, Iowa, 
South Dakota or Minnesota, write us. 


UR new dividend scale makes the 

net cost of our insurance low. 

The company pays a first year 
dividend of about 10 per cent. The 
war tax is paid out of the Company’s 
general surplus. 


RAVELING agency supervisors 
will assist you. The Company 
conducts monthly a home office 

school of instruction for its new 
agents. If you can come through 
with unimpaired honesty and ability, 
a permanent, profitable position is 
open to you. 


Look us up in the books 
and write us today. 


Central Life 


Insurance Company of Illinois 


OTTAWA, ILL. 


W. F. WEESE Ss. B. BRADFORD 
Vice-President Secretary 
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W. W. LANE, Secretary 





LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








PLATFORM OF ETHICS 


CHICAGO LIFE AGENTS’ CODE 





Underwriters Association Passes Set 
of Guiding Principles as to Twisting, 
Rebating, Misrepresentation, Etc. 





The Life Underwriters’ Association 
of Chicago at its meeting March 23 
voted by a bare two-thirds majority to 
amend its constitution to include the 
set of principles adopted at the Febru- 
ary meeting. The action was taken 
only after a bitter fight on the clause, 
defining twisting, led by George Pick, 
general agent of the Mutual Benefit. 

At the February meeting strenuous 
objection was made to the executive 
committee’s proposed clause on twist- 
ing because it made this practice an of- 
fense punishable by expulsion from the 
association and did not specifically 
define twisting. A substitute clause 
defining twisting, based on the New 
York law, was offered by Gerald S. 
Brown, of the Mutual Benefit, and this 
substitute clause was a part of the set 
of principles as voted on at the March 
meeting. 


Would Allow Changes 


Mr. Pick’s fight was made on the 
word “change” in the fourth article of 
the so-called principles, his contention 
being that changing a policy from a 
limited payment life or endowment 
form to ordinary life in the same com- 
pany should not be defined as twisting. 

The amendment to the constitution 
as voted at the March meeting is: 

Yirst: No member of this association 
shall pay or offer to pay or allow any 
cash or other consideration to any person 
other than a duly accredited life insur- 
ance agent for procuring or assistance 
in procuring, or for information that 
leads to the procurement of any policy- 
holder. 


Rule as to Literature 


Second: No member of this associa- 
tion shall print, publish or distribute 
any misleading, deceptive or defamatory 
matter regarding any legal reserve life 
insurance company; nor shall he use any 
raisleading or incomplete dividend esti- 
mate, illustration or statement of any 
sort, misrepresenting the terms of any 
policy or the benefits or advantages 
promised thereby. 

Third: No member of this association 
shall pay or allow or offer to pay or 
allow either directly or indirectly any 
rebate of premium or any special favor 
or advantage not specified in the policy. 


Twisting Prohibited 


Fourth: No member of this associa- 
tion shall make any misleading repre- 
sentation or incomplete comparison or 
statement for the purpose of advising, 
inducing, tending to induce or persuading 
any policyholder to lapse, forfeit, sur- 
render or change his life insurance; any 
such act or acts being commonly desig- 
nated as “twisting.” 

The true intent and purpose of these 
principles is to root out and prevent the 


evil practices of twisting, rebating, mis- 
representing and paying commission to 
any but duly accredited life insurance 
agents, having regard rather to the 
character and intent of any transaction 
than to its technical form. 

The members of this association un- 
qualifiedly condemn said evil practices 
and endorse the foregoing statements of 
principles. 


Liberty Loan Campaign 


Reports were made by the commit- 
tees on Liberty loan, Thrift stamps 
and community recreation. The Lib- 
erty loan committee has arranged for 
200 life insurance men to give a full 
week to working for the third Liberty 
loan, the various offices to furnish 
solicitors in proportion to the amount 
of their paid for business in 1917. The 
life men plan to subscribe for $250,000 
themselves before starting out on their 
soliciting campaign. Two prizes will 
be offered, one for the largest amount 
of subscriptions obtained and,.one for 
the largest number of subscriptions. 

C. F. Axelson, secretary, who is now 
doing special work for the war depart- 
ment, sent in his resignation and H. 
Drew Lapp of the State Mutual of 
Massachusetts was elected to fill the 
vacancy. 





Association Activities 











Columbus, 0.—-The March meeting was 
held Saturday evening, March 23. This 
was a joint meeting with the Salesman- 
ship Club of Columbus—a sort of get- 
acquainted, get-together affair. The 
speaker of the evening was T. C. Rice- 
Wray, agency manager for the Mutual 
Benefit at Detroit, who spoke on “Com- 
mon Sense Salesmanship.” 

* * * 

Richmond, Wa.—Secretary of the 
Treasury McAdoo has been invited to 
address the association when he is in 
the city April 8 to make an address in- 
cident to the launching of the Liberty 
loan campaign. National President Priddy 
expects to be present and make a talk 
also. 

- * a 

Baltimore—The association will ac- 
tively participate in the “Over There” 
exhibition, arranged in connection with 
the third Liberty Loan campaign. April 
3 has been set apart for “insurance day.” 

It is proposed to have a speaker of 
national prominence. Vice-President Mar- 
shall has been suggested, and if the in- 
surance men cannot land him, they will 
go after some other prominent figure in 
Washington. All the Liberty bonds sold 
on that day will go to the credit of Bal- 
timore insurance men. 


Sioux City, Ia—Each member of the 
association has taken a service pledge 
to do everything possible to assist with 
the next Liberty loan. Max Hamilton of 
the Army Y. M. C. A. told of his experi- 
ences in France. Officers for the year 
were chosen as follows: J. J. Crowley, 
Massachusetts Mutual, president; L. 
Connelly, Mutual Benefit, vice- -president; 
H. E. Brake, Northwestern Mutual, sec- 
retary; J. D. Walsh, Bankers Life, treas- 
urer, and an executive committee com- 
posed of C. H. Ross, Mutual Benefit; 
es Whitfield, Northwestern Mutual; 

E. Payton, New England Mutual; E. I: 
Stryker, National Fidelity, and Ww. E. 
French, Equitable of Iowa. The mem- 


bership now stands at 53 as compared 
with 24 last year. 








Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great’ Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


Uncle Now ey with $500,000 Capital to write Life and Accident Insurance. 
Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 
Address all inquiries to the company 


Hartman Building Columbus, Ohio 











State Mutual Life Assurance Co. of Worcester, Mass. 


” INCORPORATED 1844 


SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
- fe policyholders and agents. 
yf pe 


( i e) Our motto is SERVICE to policyholders, beneficiaries and agents. 
(i Mele! Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 





























CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as Agents and then hold them, 
with the result that business will be produced? 


If so, we have a SPLENDID OPENING for you IN INDIANA. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 
GET IN TOUCH WITH US AT ONCE 


Central States Life Insurance Company 
CRAWFORDSVILLE, INDIANA 


EDWIN M. BROWN, Vice-Pres. and Manager ; 


Old Line Company 
Capital, $100,000 
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The traditional western push has made the 


Conservative Life Insurance Company 


of America 


(Ordinary and bapentnn ye Premium) 
tamous from coast to coast 


Proclaimed by insurance experts to be one of the best managed 
companies in the United States. 


We have openings in Indiana for experienced men in both the 
Industrial and Ordinary branch. Write for particulars giving all 
information in regard to yourself in first letter, to 
A. S. BURKART, Vice-Pres. and General Manager 

South Bend, Indiana 


DEPOSIT 
Laws OF oF HE STATF 
OF INDIANA 


























SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street ss ss 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


CHICAGO, ILL. 


ALWAYS MUTUAL—ALWA YS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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LIFE AGENCY CHANGES 


TRAVELERS’ ANNOUNCEMENT 





Recent Appointments and Promotions 
Made by the Company in Its Life 
Department 





Recent appointments and promo- 
tions, life and accident departments, by 
the Travelers, are announced. One of 
the most important is the promotion of 
Special Agent Howard E. Preston, of 
Chicago, to be manager at Cincinnati. 
Mr. Preston was formerly connected 
with a tabulating machine company, 
going with the Chicago office of the 
Travelers a year and a half ago. He is 
a nephew of Maj. E. V. Preston, gen- 
eral manager of agencies. Other 
changes are: 


T. H. Richey, manager, Portland, Ore., 
promoted to manager, Milwaukee, Wis. 

G. <A. Martin, assistant manager, 
Cleveland, promoted to the position of 
manager. 

E. H. Russell, Jr., assistant manager 
for eastern Massachusetts territory, pro- 
moted to manager. 

E. F. McLaughlin, manager, Worces- 
ter, Mass., promoted to manager, Toledo, 
Ohio. 

D. W. Donley, special agent, Worces- 
ter, Mass., promoted to the position of 
manager, Worcester, Mass. 

Richard D. Allen, assistant manager, 
Minneapolis, promoted to manager. 

T. D. Van Osdell, special agent, Kan- 
sas City, Mo., promoted to the position 
of assistant manager. 

Cc. E. Lewis, special agent, Cleveland, 


‘promoted to the position of assistant 


manager. 

R. C. Lathers, special agent, Milwau- 
kee, transferred to Chicago. 

Clarence E. Lee, special agent, Des 
Moines, Ia., transferred to Albany, N. Y. 

O. A. Hendrian, special agent, Spring- 
field, Mass., transferred to Newark, N. J. 

H. S. Hyde, special agent, Minneapolis, 
transferred to Grand Rapids, Mich. 

John S. Heil, Chicago, appointed spe- 
cial agent, Chicago. 

Albert A. Knox, Albany, 
special agent, Albany. 

S. M. Rule, Des Moines, Ia., appointed 
special agent, Des Moines. 

Walter R. Woodworth, Columbus, Ohio, 
appointed special agent, Columbus. 

J. Gurley Storrs, Syracuse, appointed 
special agent, Syracuse. 

Leonard W. Thompson, Syracuse, ap- 
pointed special agent, Syracuse. 

Harvey S. Martin, Toledo, appointed 
special agent, Toledo. 

Harley C. Spurr, Lakeport, Cal., ap- 
pointed special agent, San Francisco. 

R. H. Hicks, New York City, appointed 
special agent, 1 Madison avenue, New 
York City. 


appointed 





Change in California 


SAN FRANCISCO, CAL.—March 26. 
—The Provident Life & Trust, which 
has been operating in California under 
the single general agency of Vail & 
Eldredge, who maintained offices at 
both San Francisco and Los Angeles, 
has divided the state into two separate 
fields. 
general agents in southern California, 
while the northern part of the state 
has been taken over by Vail, Eldredge 


Vail & Eldredge continue as. 








& Matthews. The latter is a new firm, | 


comprising Messrs. Vail and Eldredge 
and Alfred Matthews, who, with Wal- 
ter C, Palmer, has been associate gen- 
eral agents in northern California for 
the past year. Mr. Palmer continues as 


associate general agent in that terri- | 


tory. 


Mr. Vail will continue as an ac- | 


tive member of the northern California | 


general agency, while E. L. Eldredge 
will have charge of the Los Angeles 
general agency of Vail & Eldredge, 








FARM LOANS 
Highest Grade First Mortgage Loans. 
Ask for List. 


THE GUARANTEE 
MORTGAGE & TRUST CO. 


38 S. Dearborn St. Chicago, Ill. 











where he has spent most of his time 
heretofore. 





Life Agency Notes 


Chris E. Nelson goes with the Central 
Life of Des Moines as district manager 
for the southwestern part of Wisconsin, 
with headquarters at Platteville. L. 
Larson is general agent for the district. 


Clarence A. Wolfram, formerly in the 
retail shoe business in Cleveland, has 
joined the staff of David L. Caulkins, 
general agent of the Connecticut Mutual 
Life and will specialize on income insur- 
ance and trusts. 


J. L. Whitmore has been appointed 
district manager for the Phoenix Mutual 
Life at Stockton, Cal. He was for the 
past year agency organizer for the West- 
ern States Life at Stockton and is well 
—— in the San Joaquin valley 

eld. : 


Harry G. Fisher has been appointed 
manager of the Continental Assurance in 
Washington, D. C. A few months ago 
he joined the office of Johnson & Adams, 
southeastern managers of the company, 
connecting with their accident and 
health staff. 


DeWitt Ingleright of South Bend, Ind., 
has been appointed general agent of the 
Continental Assurance of Chicago for 
northern Michigan. He represented the 
Continental Casualty of South Bend four 
years ago but retired from the business 
to enter real estate. 


E. R. Ellis, who has been associated 
with the San Francisco general agency 
of the Penn Mutual Life for several 
years, has joined the home office general 
agency of the West Coast Life under 
Manager P. M. Carce. He was for seven 
years general agent for the Union Cen- 
tral Life at Philadelphia before return- 
ing to California several years ago. 





News About Companies 











Farmers & Bankers Life—John B. 
Wheeler, president of the company’s 
$100,000 club, announced earlier in the 
year that March, 1918, should be desig- 
nated as “Sullivan month,” and the 
agency force was urged to put on a spe- 
cial effort to produce a heavy volume of 
business in honor of James P. Sullivan, 
vice-president and general manager. Up 
to March 23 $932,750" of business had been 
produced and it is felt that $1,500,000 
will be the total production for the 
month. In any event it is now quite 
certain that by May 1 the company will 
have over $20,000,000 of insurance in 
force to celebrate its seventh anniver- 


sary. 

In 1917 the company led all others in 
Kansas in the production of new busi- 
ness by a considerable margin, as it has 
done ever since it began business in 1911. 


Northwestern National Life—Its new 
business written on a paid-for basis in 
January and February amounted to 
$2,025,433, an increase of 38.6 percent as 
compared with the same months of last 
year. The company’s actual mortality 
for 1917 was 53.7 percent of the ex- 
pected. The average for the past four 
years was 55.87 percent of the expected. 


The Register Life of Davenport, 
last year, 
business. 


Ta., 
paid for $1,838,271 of new 
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MERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 




















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
ae tn OHIO for the development of OHIO industries 


Wadisuaeas Vededesccvadesaseacues $ 2,739,817.90 
24.398,839.00 


ee 


New Continuous Monthly Income Policies 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 














Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Saunas Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 





— 














FELIX BROEKER, Secretary and Manager - 


The Globe Life Insurance Co. 


Offers a Golden Opportunity to a Few Good Men to 


Get in on the Ground Floor on Agency Contracts 


Company is cleanly organized, well backed with stockholder boosters all over Kansas 
We want good men and will pay them well 


For territory and particulars address 


SALINA, KANSAS g 
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“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 





Burlington, Iowa 





SIU. 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 

















Business 
Associations 


Help men to success. 


Provident agents are as- 
sociated with a business 
organization whose reputa- 
tion for integrity, fair 
dealing and financial se- 
curity extends over half a 
century. 


Write for Information 


The Provident 
Life and Trust Company 


of Philadelphia 


FOUNDED 1865 




















| 25,000 PEOPLE 


Wrote us last year, in answer to 

our advertising, for an illustra- 

om of the Fidelity “Income for 
e. 


This Direct Lead Service 
helped to make 1917 the best year 
in Fidelity’s history. 
Agency a “el the right 
men. Write to 

FIDELITY MUTUAL LIFE 
Insurance Co., Philadelphia 


Insurancein force Walter LeMar Talbot, 
over $142,000,000 President 














CREDIT MAN’S OPINION 
OF LIFE INSURANCE 





Growing Importance of Business 
Life Insurance as Borrowing 
Factor Is Shown 





JOHN FLETCHER’S VIEWS 





Bankers Scanning Financial Statements 
of Credit Seekers for Evidences 
of Business Foresight 





A banker’s view of life insurance is 
important. The banker is generally re- 
garded as the financial advisor of the 
community, and his opinion concerning 
money matters is held to be conserva- 
tive and reliable. 

He regards ali propositions involving 
the expenditure of money with an ana- 
lytical eye, and generally gives an 
opinion that is unbiased. 

To a representative of THe Na- 
TIONAL UNDERWRITERS, John Fletcher, 
vice-president of the Fort Dearborn 
National bank of Chicago, expressed 
himself as being emphatically in favor 
of life insurance as a sound business 
proposition. The Fort Dearborn Na- 
tional bank is one of the strong, stable 
financial institutions of the city, and as 
head of its credit department, Mr. 
Fletcher constantly encounters busi- 
ness men seeking loans. 


Value to Young Men 


“The value of life insurance is best 
illustrated in the case of young men 
embarking on a new business venture,” 
Mr. Fletcher said. 

“Such men, although young in years, 
may be possessed of great ability, and 
will undoubtedly make a success of 
their new venture, if they themselves 
continue in good health and remain in 
active charge of affairs. The majority 
of young men starting in business for 
themselves are hampered by lack of 
capital, are unable to secure as many 
capable assistants as they really should 
have, and as a result the active admin- 
istration of affairs falls largely on the 
two or three men at the head of a 
company. In most cases they are 
equally valuable, one being a business 
producer, the other a financial man and 
the third at the head of office affairs. 
The loss of any one of the trio would 
be serious.’ 


One Man Concerns 


Mr. Fletcher said that banks gener- 
ally make careful inquiry as to whether 
life insurance is carried where an insti- 
tution is largely a one man concern, if 
headed by a man who has not won his 
spurs in the business world. No mat- 
ter how much apparent success such a 
concern may be enjoying if it is headed 
by a man whose death would result in 
an adverse effect upon the business af- 
fairs of his company no bank can afford 
to extend to him any considerable 
amount of. credit, unless they see that 
the firm is protected by life insurance. 
Mr. Fletcher said that it had been his 
observation that the officers of old 
established business houses have fore- 
seen the necessity of business life in- 
surance, and taken it out without rec- 
ommendation. t is the young business 
man who has to have the importance of 
life insurance as a business proposition 
presented to him. The credit men in 
large city banks do not hesitate to 
recommend to the younger men the 
necessity of carrying corporation life 
insurance. 


Refiects Business Foresight 


Where a man is not very well known 
to the bankers from whom he is seek- 


-life insurance. Mr. 





ing credit, it is only natural that the 
bank should make rather a minute study 
of the financial statement that such a 
man exhibits. Every effort is made to 
check up on his business foresight, and 
it is here that life insurance again plays 
an important part. The average banker 
regards a man carrying life insurance 
to protect his family as having the 
proper business sagacity. It is not a 
difficult matter for the head of a credit 
department to see that the man who is 
so negligent in the conduct of his per- 
sonal affairs, that he has not thrown 
the proper safeguards about the wel- 
fare of his own family, is very likely 
to exhibit the same lack of foresight in 
his business transactions. 


Can Change Beneficiary 


Mr. Fletcher said that in recommend- 
ing life insurance to the young business 
man it is always pointed out that after 
the business became established upon 
a firm footing, and things are running 
smoothly the beneficiary can be chang- 
ed in the policy to some member of 
the family, and the insurance carried 
along by the individual as if the policy 
had actually been purchased for family 
protection. This is often done after a 
business has passed the formative and 
experimental stage, and has gotten 
“around the corner.” 


Importance to Older Men 


Another point to consider in this 
connection, directly opposing the idea 
outlined is the fact that it is often ad- 
visable to keep the insurance alive as 
originally written. Thus the head of a 
business house well along in years 
seeking credit can exhibit in his finan- 
cial statement a life insurance policy 
possessing a large cash surrender value. 
This meets with immediate favor with 
the banker and lends stability to the 
financial statement. It also illustrates, 
from the business man’s standpoint, 
the importance of taking out life insur- 
ance at the younger ages, not alone for 
the low rates that can be secured, but 
for the value of the policy in later 
years. 

Furnishes Selling Argument 


Agents on the firing line should 
properly appreciate an expression such 
as this from a man in Mr. Fletcher’s 
position. It reflects an attitude held by 
bankers that is significant and import- 
ant. It reveals the fact that the heads 
of the large financial institutions of the 
country are more and more recognizing 
the important. place that life insurance 
has in the business life of the country. 
It furnishes a convincing argument for 
the prospect who attempts to belittle 
the value of life insurance, and asserts 
that he can use his money to yield a 
larger return than by investing it in 
life insurance. The attitude of the 
leading business men and bankers to- 
wards life insurance is important, be- 
cause of their constant contact with 
business problems. Credit men all 
recognize life insurance as a valuable 
asset in credit transactions. 


Talks to Business Men 


OSHKOSH, WIS., March 26.—Jo- 
seph Drasal, superintendent of the Pru- 
dential at Oshkosh, Wis., was the prin- 
cipal speaker before the Kiwanis Club 
of Oshkosh at its luncheon on Thurs- 
day, March 21. Mr. Drasal said that 
while 82 per cent of the property in the 
United States is insured against fire, 
only about 7 per cent of the population 
of the nation carries life insurance. In 
spite of this low percentage, however, 
the United States leads the world in 
amount of life insurance in force, Mr. 
Drasal said. He traced the evolution 
of mankind through its various rela- 
tions until it became necessary for so- 
ciety to see that proper care was taken 
of its dead, from which the natural 
outcome was to see that proper care 
was taken of the living in the form of 
Drasal devoted 
especial attention to the monthly in- 
come policy and its growing popularity 
as probably the best method known to 
safeguard the principal of a policy from 
dissipation. 
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THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 


of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


fice. 


We invite. correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 

















WHERE AGENT IS INDIVIDUAL 


NOT A NUMBER 


If a high grade commission contract—the 
help of your local banker (gained through 
Company deposits) and unexcelled agency 


opportunities appeal to you, write 


NEW WORLD LIFE 


Home Office, SPOKANE, WASH. 
Assets $2,625,837 John J. Cadigan, 
Ins. in Force $17,142,000 President 
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ASSOCIATION MEETING 


VARIETY OF SPEAKERS HEARD 





‘Members of New York Life Under- 
writers’ Association Are Treated 
to Stirring Addresses 





NEW YORK, Mar. 27—The regular 
monthly meeting of the Life Under- 
writers’ Association of New York was 
held at the Arkwright Club this even- 
ing -with about one hundred and fifty 
members present. This, the first meet- 
ing under the presidency of Orra S 
Rogers, was made notable by the really 








A Special Opportunity to 
MAKE 


TheR&R Service 
PROVE its 


Money-Making 
Business-Building 


VALUE 





For the General Agent 


with the problems of finding and 
training successful men, this service 
offers: 


1. The Weekly News-Review Di- 
gest—the essence of current-day 
progress in all phases of life activ- 
ities. (You keep in touch with 
what is goine on.) 


‘The Monthly Building Sections 


2. Big Problems for the Agency Ex- 
ecutive—a working analysis of ex- 
periences and opinions of executives 
in every line, focused to agency 
organization problems. 


3. Agent’s plans for the field man, 
(See below.) 


For the Producing Agent 


A separate service ‘“‘Agent’s Plans,” 
a monthly packet of inspiration— 
practical, tried-out plans for get- 
ting business. Full of ideas you 
canapply! It helps you keep up 
out of the rut! Thousands of 


members. 
TEST THE VALUE 
4 
TO YOURSELF , 
fv 
CHECK YOUR <é 7 
CHOICE O° » THE 
yp? .° __ INSURANCE 
av RESEARCH & REVIEW 
ee SERVICE, Inc. 
: R & R Floor, Holliday Bldg, 
Rs INDIANAPOLIS, IND. 
° r Please send the complete 
’ R & R Service at the spe- 


ve cial rate to Gen. Agents of $2.00 per 
month with the understanding that this 
membership may be canceled at any time. 


im re booklet describing the complete R 


Service. 


im Enter Membership for ‘Agents’ Plans,” 
$6.00 per year. Enclosed are $2.00 to 
cover 3 months. If the first month proves un- 
satisfactory, you agree to return these $2.00. 


C] Send booklet describing ‘Agents’ Plans.” 














remarkable address of the Rev. Dr. 
Travis of Montclair, N. J., who was 
introduced as the fighting parson of 
Montclair, and as the first American 
to carry his flag on the Ypres front. 
Dr. Travis, who has been for some 
months in charge of Y. M. C. A. work 
in France, gripped his audience 
throughout his realistic address, and 
brought home to each man present 
that it is not his bit that he must do, 
but his all. 


Administration Platform 


President Rogers in his inaugural 
address stated the platform of the asso- 
ciation to be a striving for a 50 percent 
increase in membership, a fuller devel- 
opment of the spirit of good fellow- 
ship, and a determination to make the 
meetings of real good to the members, 
and a determination for each one to do 
his patriotic duty to the limit. 


Lawrence Priddy’s Work 


President Lawrence Priddy of the 
National Association told the members 
that he had circularized about eighty 
life companies as to their position on 
the association movement, and had re- 
ceived answers from nearly all of them 
strongly endorsing it. 


Rosen Prizes 


Great applause greeted the an- 
nouncement by President Priddy that 
Henry B. Rosen will give two valuable 
prizes to the two members of the asso- 
ciation who sell, in the one case the 
largest volume of bonds in the forth- 
coming Liberty Loan campaign and 
next to the one who secures the 
largest number of subscriptions. The 
first prize is to be a very handsome 
medal on which the stars ‘and stripes 
will be displayed in diamonds and 
other precious stones the second prize 
will be in keeping with this. 


H. B. Rosen’s Talk 


The meeting was treated to a short 
informal address from the only H. B. 
Rosen, who said on this occasion he 
spoke not as a life insurance man, but as 
an American citizen. He laid it down 
that if a life insurance agent can’t sell 
Liberty bonds he should get out of the 
insurance business; that the life insur- 
ance man must perform his services in 
such a way as to earn the respect of all 
those he comes in contact with; that 
he must render service and not only sell 
policies. 

After Mr. Rosen’s talk it was plain to 
all why he is the premier seller of insur- 
ance in the world. 


Liberty Loan Speakers 


Guy Emerson, chairman of the public- 
ity committee of the Liberty loan com- 
mittee, was down as a speaker, but was 
unable to be present. He was ably re- 
placed by Robert Tinsman, president of 
the Federal Advertising Agency, who 
gave a very interesting description of 
what is to be done to advertise the Lib- 
erty bonds. 

The very successful meeting closed 
with the reading by Julian S. Myrick of 
resolutions putting the association on 
record as favoring some system of uni- 
versal military service and urging the 
necessity of such action on the govern- 
ment. The resolutions were carried 
unanimously. 


Arthur B. Ambler 


Arthur B. Ambler of Kirkwood, Mo., 
formerly with the Provident Life & 
Trust, has been appointed superintend- 
ent of agents of the German Mutual 
Life of St. Louis, succeeding Fred B. 
Patten. Mr. Patten was discharged 
from the company’s employ last week 
because of his activities in attempting 
to have the ‘word German eliminated 
from the company’s name. No appoint- 
ment has been made to fill the vacancy 
of E. A. Grosse, formerly home office 
general agent of the company. 


The Scandia Life is making several 
alterations to its home office quarters, 
and when the changes are completed the 
agency department of the company will 
be greatly enlarged. 

S: Y. Matthews, general agent, Dallas, 
Texas, was awarded a loving cup b 
Northwestern National Life of Minneapo- 
lis for having led Group Three, composed 
of eight agencies, in the recent produc- 
tion contest. 


WILL MEET AT ASTOR 


PLANS FOR THE CONVENTION 





National Life Underwriters’ Associa- 
tion Will Have Notable Gathering 
in New York This Year 





NEW YORK, Mar. 27.—The Hotel 
Astor has been selected as the head- 
quarters for the 1918 joint convention 
of the National Association of Life 
Underwriters and the Life Under- 
writers’ Association of Canada, which 
will meet in New York the first week 
of September. The original plan to 
hold the convention at the new Com- 
modore hotel has had to be changed, 
owing to unforseen delays in complet- 
ing that hotel. 

The Hotel Astor has agreed to re- 
serve 350 rooms for delegates to the 
convention, and in addition a large 





number of rooms have also been re- 
served at the Waldorf, Vanderbilt, 
McAlpin, Manhattan and other leading 
hotels, so that it will be quite possible 
to take good care of the large number 
of delegates who have planned to at- 
tend the convention. 

Unless something unforseen takes 
place the opening session of the con- 
vention will be addressed by President 
Wilson, the Governor General of Can- 
ada, and the governor of the state of 
New York. Other distinguished speak- 
ers are also expected to address the 
convention, which promises to be the 
largest. and most important gathering 
of life insurance people ever held. 


Frank H. Sykes of the home office ef 
the Fidelity Mutual has been visiting 
agencies in the middle-west and east. He 
has been on a three weeks trip and expeets 
to return to the home office within the 
next few days. 


J. Edward Moyler, Jr., an agent at 
Richmond, Va., for the Provident Life & 
Trust, has accepted an appointment with 
the Bureau of War Risk Insurance at 
Washington and has already entered upen 
his duties there. 





“THERE IS MONEY 
IN PAN FOR YOU” 





HIGH CLASS &~ 
INSURANCE SALESMEN 


who want to make More Money than they ever made before, 
should write to the PAN MOTOR COMPANY, Saint Cloud, 
eee for their Special Proposition. 
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SECURITY MUTUAL LIFE 
INSURANCE COMPANY 


BINGHAMTON, N. Y. 


_ Offers to men able to produce business, first 
class territory, with direct contract providing 
For particulars address, 
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CUTS ARREARS TO MINIMUM 





Prudential Agents Caring for Large 
Debit Demonstrates Results of 
Close Cultivation 





One of the army of firm believers in 
low arrears is J. B. Taylor of the Pru- 
dential at Bayonne, N. J. Mr. Taylor 
covers one of the company’s largest 
debits, and he has given such close at- 
tention’ to it that he-reports arrears of 
but eight-tenths of 1 percent, and ad- 
vance payments of over 200 percent. 
He had to lapse 50 cents awhile ago 
but at a little revival meeting the busi- 
ness was recovered and is now in force. 
Mr. Taylor’s success is due to tactful, 
systematic management of his agency 
and so it follows that he is also making 
good progress in new business pro- 
duction. 

On March 11th, A. ‘R. Muller was 
frequently interrupted in his work to 
respond to the congratulations of his 
friends and coworkers upon his promo- 
tion to an assistant superintendency in 
the Orange, N. J. field. It was in the 
Irvington district that Mr. Muller rolled 
up his agency results and manifested 
ability for a higher position. 

E. C. Foppert, who was obliged, be- 
cause of illness to relinquish the super- 
vision of the Philadelphia 8 district last 
December, resumed work as_ superin- 
tendent of the Hazleton, Pa., district 
March 18, filling the vacancy caused by 
the transfer of Superintendent J. F. Bon- 
ner to the Scranton, Pa., district. 

Mt. Carmel, Pa., is a detached assist- 
ancy of the Shamokin district, and Wil- 
liam J. Tracey was an agent there up to 
March 11, when he was advanced to the 
next higher position in the field of serv- 
ice. Mr. Tracey is now the assistant 
superintendent at Mt. Carmel, and en- 
tered into his new duties with the sin- 
cere best wishes for continued success 
of the many people interested in his 
welfare. 

Agency Organizer J. W. Ferguson, 
Sioux City, Ia., tendered a dinner to his 
staff and their wives or sweethearts on 
Saturday evening, March 9, in celebra- 
tion of having closed 1917 as leader of 
the organizations in ordinary net issue. 

That D. L. Weed in Omaha, Neb., who 
made a splendid showing in ordinary 
last year, is striving for high 1918 hon- 
ors is evidenced by the results so far 
credited to him. It would appear from 
the excellent start made in ordinary by 
L. Denny of the St. Joseph, Mo., district, 
that he is not going to be satisfied with 
any position other than one right up 
among the leaders. Mr. Denny did good 
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work last year, but it would seem he 
is out to “better his best.” 

In response to the country’s call, Wil- 
lard C. Gates resigned his position as 
assistant superintendent at Newark, 
N. Y., detached from the Rochester 2 
district, and has joined the colors. The 
vacancy thus created was filled through 
the promotion of Harold C. Mertz, who 
assumed his new duties March 18. Mr. 
Mertz first carried a Prudential collec- 
tion book Oct. 23, 1916, and has since 
given a good account of himself in the 
field now under his assistancy direction. 
About the middle of January, Frank 
Jordan, of the Buffalo 1 district, made 
up his mind to produce ordinary in such 
volume as would make his fellow work- 
ers sit up and take notice. His average 
weekly net issue during the past seven 
weeks has been of such amount that he 
enjoys the distinction of being the lead- 
ing Division H agent in ordinary for 
1918. 





Peoria Life’s Convention 


The Peoria Life held its convention 
for Kansas and Missouri agents at 
Kansas City Monday. It was the usual 
live convention of the Peoria Life, a 
good hard day’s work for everybody 
and a splendid educational program. 
There were 55 agents in attendance and 
in the “Bring Home the Bacon” con- 
test they took home 189 new silver dol- 
lars, representing $189,000 of business 
written by them during the contest. 

A dinner was given by the officers of 
the company in the evening and several 
business men of Kansas City were 
guests. Among them were Townley 
Culbertson and W. T. Kemper of the 
Commerce Trust Company. 

This is the last of a series of state 
conventions held in all of the states 
in which the company is doing business. 
This plan is followed annually during 
March and always brings big results. 
Almost two million of business has 
been written by the company during 
February and March as a result of 
these conventions. 


Kansas’ Life Employs McComb 


TOPEKA, KANS., March 26.—T. J. 
McComb, of Oklahoma City, has been 
employed by the Kansas Life as con- 
sulting actuary. Mr. McComb has been 
established at Oklahoma City for some 
years and is doing actuarial work for 
several life companies in the middle 
west. The employment of Mr. Mc- 
Comb is a part of the reorganization 
work in this company since T. J. 
Bridges and Charles Barnes gave up 
the active management. Some other 
changes in the personnel of the work- 
ing force of the company will be made 
by the directors. 


Priddy Schedules Southern Trip 

NEW YORK, Mar. 27.—President 
Lawrence Priddy of the National Asso- 
ciation of Life Underwriters, leaves the 
beginning of April on an extended tour 
of visits to the southern states. His 
schedule of places and dates of meet- 
ings is as follows: Baltimore, April 3; 
Raleigh, N. C., April 6; Richmond, Va., 
April 8; Columbia, S. C., April 9; Jack- 
sonville, Fla., April 10; Atlanta, Ga., 
April 11; Birmingham, Ala., April 12; 
Memphis, Tenn., April 13. 

The Liberty loan committee of Bal- 
timore has set aside April 3 as Life 
Underwriter’s day when there will be 
a big military parade of some 26,000 
soldiers from Camp Meade. At Rich- 


mond on April 8 Secretary of the 
Treasurer McAdoo is scheduled to 
speak. 


Hansen on Agency Tour 


T. Louis Hansen, superintendent of 
agencies for the Guardian Life of New 
York, is making a 10 weeks’ trip among 
the southern and western field men of 
the company. Group gatherings will 
be held at various central points, and 
the enthusiasm of the business produc- 
ers stimulated. A conference was held 
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at Atlanta, March 23, at which agents 
from the surrounding territory were 
present. 
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FAVORABLE POLICIES 
SERVICES TO AGENTS 


A progressive Company with progressive 
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man who can secure 100 applications during 
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Berkshire Life Insurance Company m 


Of Pittsfield, Massachusetts 


Incorporated 1851 


New Policies with modern provisions 
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Old Colony Life Insurance: Company t 


OLD COLONY BUILDING, CHICAGO 


Insures Man, Woman and Child from ages 2 to60 inclusive, under Annual Premium Policies. 
Old Colony Life Agents Can Write the Entire Family 
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NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
G Supplementing Policyholders’ Digest, 
Published Annually in May. Price, $2.56 


MUTUAL’S DOUBLE INDEMNITY 











Company Comes Out With New Pro- 
vision Not Reserving the Right to 
Terminate Contract 





The Mutual Life of New York will 
soon issue a new general double indem- 
nity clause, covering with few excep- 
tions accidental death from all causes. 
A notable. change from the usual prac- 
tice is that the Mutual Life does not 
reserve the right to terminate the 
clause upon the attainment by the in- 
sured of a certain age. The new indem- 
nity clause protects for life, and the 
extra premium charge will be $1 a thou- 
sand at all ages on all forms of insur- 
ance, with the exception of limited 
payment. To participate in the advan- 
tages of the new general double in- 
demnity clause the accident causing 
death must come within these condi- 
tions: 


(a) The double indemnity benefit pro- 
vided for herein shall be payable only 
if the death of the insured shall result 
directly from bodily injury independ- 
ently and exclusively of all other causes, 
such bodily injury being effected solely 
through external, violent and accidental 
means, and such death occur within 60 
days from the date of such bodily injury. 

(b) This double indemnity benefit shall 
not apply in the event of the insured’s 
death as the result of military or naval 
service in time of war, nor shall it ap- 
ply at any time in the event of the in- 
sured’s death by his own act, whether 
sane or insane, or if such death is caused 
directly or indirectly, wholly or partly, 
by riot, insurrection or war or any act 
incident thereto or as a result of par- 
ticipation in aeronautics or submarine 
operations, nor if such death results 
from any violation of law or from police 
duty in any military, naval or police or- 
ganization or directly or indirectly from 
bedily or mental infirmity or disease of 
any sort. The double indemnity benefit 
shall not apply to the paid-up policy or 
the extended insurance provided for in 
the “Options on Surrender or Lapse” 
clause in said policy. 





automatic conversion to ordinary life 
at the end of two, three or four years, 
as issued. The applicant will decide 
at the time of application at which 
period he will have his policy go onto 
the ordinary form, paying the term 
premium until that date, after which 
the premium for the permanent form 
becomes operative. No resolicitation 
by the agent, no papers to be signed 
and no rewriting of the policy are nec- 


essary. The policy will contain the’ 


number 4 war clause and the rates for 
the term period are slightly lower than 
for five year term. The disability fea- 
ture is not applicable during the term 
period but will be added at the date of 
conversion on request and satisfactory 
evidence of insurability. 
Below are illustrative rates— 

2-Year 3-Year 4-Year 
Age Term Term Term 
| errr $10.75 $10.78 
SO .csseccecciés BES 11.56 11.63 
GO iiss & IR 13.61 13.78 
GO cc ceccucss) Saaee 19.77 20.34 





Dividends On Expiring Term 


The Penn Mutual has advised its gen- 
eral agents that hereafter it will delay 
sending out checks for dividends on ex- 
piring term policies until about 30 days 
after date of expiration. It has been 
the company’s practice to send out 
these checks on or before the date of 
expiration. The change is made to save 
confusion in cases where a conversion 
has been made by the agent just at the 
expiration and to enable the company 
to credit the final surplus on the first 
receipt of the new policy. 





New York Life 


The New York Life announces that 
its new double indemnity benefit, effec- 
tive April 1, has been changed to read 


as follows: 

Double Indemnity—Double the face of 
this policy upon receipt of due proof 
that the death of the insured resulted 
directly and independently of all other 
causes from bodily injury effected solely 
through external, violent and accidental 
cause, and that such death occurred 
within sixty days after sustaining such 
injury. 

This double indemnity benefit will not 
apply if the insured’s death resulted 
from self-destruction, whether sane or 
insane; from any violation of law by the 
insured; from military or naval service 
in time of war; from a state of war or 
insurrection; from engaging in subma- 
rine or aeronautic operations; from phy- 
sical or mental infirmity; or directly or 





ANNUAL PREMIUMS PER $1,000 FOR POLICIES WITH eT. BENEFITS 











AND THE NEW GENERAL DOUBLE INDEMNITY 
Ordinary 30-Payment 20-Payment 10-Payment 30- ge 20-Year 
Age Life Lif Life Life Endowment Endowment 
15 $19.09 $29.95 $49.00 $32.47 $49.08 
16 19.44 30.35 49.62 32.61 49.22 
17 19.80 30.77 50.27 32.76 49.36 
18 20.20 31.19 50.93 32.91 49.51 
19 20.59 31.63 51.62 33.08 49.68 
20 21.02 2 32.08 52.32 33.24 49.85 
21 21.46 26.08 32.54 53.06 33.43 50.00 
22 21.93 26.8 33.02 53.81 33.60 50.15 
23 22.41 26.9% 33.52 54.58 33.80 50.31 
24 22.92 27.38 34.04 55.39 34.00 50.48 
25 23.45 27.84 34.57 56.22 34.23 50.65 
26 24.00 28.32 $5.12 57.06 34.46 50.84 
27 24.59 28.81 35.70 57.94 34.72 51.03 
28 25.20 29.34 36.29 58.84 35.00 51.24 
29 25.83 29.88 36.91 59.78 35.30 51.46 
3 26.51 30.46 37.55 60.74 35.63 51.70 
31 27.22 31.07 38.21 61.75 36.00 51.96 
32 27.96 31.77 38.92 62.77 36.41 52.23 
3 28.75 32.40 39.64 63.84 36.84 52.54 
34 29.58 33.12 40.38 64.95 37.32 52.86 
35 30.46 33.389 - 41.18 66.10 37.84 53.23 
36 31.38 34.69 12.00 67.28 38.40 53.62 
37 32.36 35.54 42.87 68.50 38.99 54.05 
3 33.40 36.43 43.77 69.77 39.64 54.51 
39 34.50 37.37 14.70 71.08 40.35 55.02 
40 35.66 38.38 15.71 72.44 41.12 55.57 
41 36.88 46.81 73.86 41.95 56.22 
42 38.19 47.97 75.32 42.88 56.94 
43 39.59 49.18 76.84 43.88 57.71 
44 41.06 50.49 78.41 44.98 58.55 
45 42.62 51.84 80.04 46.18 59.46 
46 44.30 53.29 81.76 60.46 
47 46.08 54.84 83.53 61.55 
48 47.99 56.48 85.38 62.74 
49 50.01 58.23 87.34 64.04 
50 52.18 60.08 89.35 65.46 
51 54.49 62.08 91.67 
52 56.96 64.20 94.11 
53 59.60 66.49 96.66 
54 62.42 68.94 99.33 
95 65.44 71.57 102.16 
Penn Mutual indirectly from illness or disease of any 


The Penn Mutual has in preparation 
a new policy form which provides for 


kind. The company shall have the right 
and opportunity to examine the body, 
and to make an autopsy unless prohib- 
ited by law. 
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Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 
INSURANCE COMPANY 
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Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, g 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President 


HOME OFFICE, NEWARK, 











Field. 








A Year of Splendid Achievement 


It is not difficult to see why the MASSACHUSETTS MU- 
TUAL in 1917 wrote a larger amount of paid-for business than 
in any other year in its history. Sixty-six years of Service 
efficiently and promptly rendered have won the confidence of 
its representatives and of the public. Co-operation with a Home 
Office that has the right spirit, policies which are not excelled, 
and a company with a sterling reputation ensure success for the 


Occasionally we have a Generally Agency opening. 
JOSEPH C. BEHAN, Supe intendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Incorporated 1851 
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THIRTY CENTS A DAY 

Getrinc down to concrete and tangible 
figures it will cost every man, woman and 
child in this country 30 cents every day 
to defray the expenses of the war. This 
shows, therefore, that there is a definite 
obligation resting on each one to do his 
utmost in contributing to the govern- 
ment revenues and assisting in financing 
this great project. We have the war 
saving thrift stamps and will soon have 
the third Liberty loan. We feel certain 
that insurance men will contribute their 
full share in these important movements. 
Not only will they purchase Liberty 
bonds, but they will become a part of the 
great sales organization when the time 
arrives. With the gigantic demonstration 
now taking place on the other side, with 
the knowledge that our men are on the 
firing line, we know that msurance peo- 
ple can be relied upon to back the gov- 
ernment with their dollars and to work 
enthusiastically for the success of the 
next Liberty loan. Our national life is 
at a critical period. Every one must get 
behind our troops. 





CONDITIONS OF THE DAY 


Many life insurance general agencies in 
ascertaining the average age of applicants 
according to number of applications and 
not to volume of business, find that it has 
increased materially since the war began. 
This is accounted for, of course, by the 
fact that companies are only writing a re- 
stricted business on men within draft age. 
The solicitation has been on men beyond 
draft age, or those that apparently will be 
exempt. Many general agencies find that 
the average age according to applicants 
has increased five or six years. 

While some of the agents are not writ- 
ing the volume of business they did, they 
are really making more in commissions on 
account of the larger premiums, owing to 
the higher ages, and also due to the fact 
that most companies are restricting their 
term business. A few companies will 
write term business on men of military 
age. 

Life insurance men feel that this year 
people will purchase life insurance to meet 
the real necessities and there will be no 
artificial stimulation of any kind. In as 
much as all the companies have settled on 
what they will do with military business, 
and the government life insurance plan is 
in full blast, the solicitation will be along 


all kinds of securities. Men who have 
turned a rather deaf ear to life insurance 
agents as to increasing their line are now 
ready to listen, because they find that even 
the very best of their investments have 
depreciated. A holder of securities de- 
sires to realize some cash, and he endeav- 
ors to sell his securities. Then he is mind- 
ful of the fact that they are not worth 
what they were when he purchased them. 
Life insurance men offer the most perma- 
nent investment, because it never goes be- 
low par value. 





OPPOSITE TYPES 


THERE are two kinds of insurance sales- 
men and they usually represent the op- 
posite extremes in methods. The man 
who leads his company’s field force in 
amount of production is quite likely to 
be one who writes large policies and com- 
paratively few of them. But there is an- 
other classification of leadership, and the 
man who leads in number of policies writ- 
ten is entitled to almost equal distinction. 
While Samuel W. Sturm of Cincinnati 
lead the Mutual Benefit forces in amount 
of insurance written, Jerry Ambrose of 
Detroit was again the leader this year in 
number of lives written. His record is 
212 lives written for the year. He was 
thirty-eighth in amount produced. Mr. 
Ambrose is a dynamic Scotchman, and he 
talks with a burr. He started in life as 
a mechanic. It is unnecessary to‘say that 
Mr. Ambrose is a hard worker. It is said 
that he has a more or less standardized 
talk, which, however, frequently lands a 
policy on the first interview. His picture 
shows him to be a man of physical force; 
the combination of “pep” and plain hard 
work always wins, and Mr. Ambrose is a 
shining example of that combination. 





NEED OF ENTHUSIASM 


Ir 1s a trite statement and has become 
a platitude to say that enthusiasm is one 
of the traits of character that is necessary 
in successful life insurance soliciting. 
The man who. lacks zeal, who is not 
forceful, who does not have the inborn 
fire will not advance very far in his life 
insurance work. Companies may offer 
all sorts of inducements. They may ar- 
range for bonuses. They may increase 
commissions. Prizes may be placed be- 
fore the agents. Even the lash may be 
applied. However, unless an agent pos- 
sesses what in common parlance may be 
called “pep,” he will not be able to take 
advantage of the offers made. 

The agent who is consuming himself 
with the inward fire cannot be held down. 
Regardless of his environment notwith- 
standing adverse conditions he allows 
nothing to interfere with his great mis- 
sionary efforts. He thinks of himself as 
a crusader embarked on a most impor- 
tant and necessary mission. He gets 
business because he is convinced in his 
own mind that unless he works steadily 
some man, woman or child will suffer. 
He is earnest in everything that he does. 
Every moment that is lost during the 
working hours hangs heavily on his con- 
science. His imagination is alert enough 


to see hardship coming to families be- 
cause of his indifference or lethargy. 

There is always business to be had for 
such a man. A few handicaps that may 
confront him because of local conditions 





normal channels. More business is being 
written now because of the depression in 


are swept aside because with his mo- 


Personal Glimpses of 
Life Underwriters 


R. E. Ferguson, actuary of the To- 
ledo Travelers Life, who is a man well 
versed in his calling, is no slouch when 
it comes to writing verses. One of his 
specialties is negro dialect. He has 
gotten out a recent poem, entitled 
“Whah you gwine to git it?” It is an 
insurance poem, illustrated and reflects 
special credit on Mr. Ferguson. 





Walter E. May, son of President 
Emmet C. May of the Peoria Life at 
Peoria, Ill., has won the gold medal for 
the first prize offered by the National 
Council of Defense for the best essay 
written by high school students in his 
city on the subject, “The American 
Flag and What It Means to Me.” 
Young May is a senior in the Peoria 
high school, is 18 years old and is a boy 
full of great promise. His essay shows 
fine discriminating ability and an easy 
style of writing. 


President Jesse R. Clark of the 
Union Central Life has returned from 
Florida where he had been spending 
the winter. He is very much improved 
in health. 


Henry M. Merriam, vice-president of 
the Franklin Life of Springfield, IIl., 
has sailed for France, where he will 
take charge of the work in one of the 
Red Cross zones. 


Francis P. Sears, vice-president and 
comptroller of the Columbian National 
Life of Boston, has been given three 
months’ leave of absence by the direc- 
tors and will take a trip to the South 
to recuperate from a recent serious ill- 
ness. 


G. Waldron Smith, of Portland, Me., 
for some eight years past Maine man- 
ager of the Connecticut Mutual Life, 
has been nominated for insurance com- 
missioner of the state, to succeed Eras- 
tus J. Carter, resigned. The nomination 
will be in line for confirmation at the 
session of the governor and council. 


Hubert Cillis, president of the Guar- 
dian Life of New York, celebrated his 
seventieth anniversary recently, in rec- 
ognition of which the field force made 
a special drive for business, writing 
over $600,000. Mr. Cillis joined the 
staff nearly half-a-century ago as its 
actuary, successively being advanced to 
the secretaryship, vice-presidency and 
in 1914 to the presidency. In his nearly 
50 years of intensive service he has 
witnessed the increase in assets from 
$5,000,000 to $54,000,000. A notable 
happening in the history of the Guar- 
dian Life during the period noted was 
its discontinuance of industrial business 
in 1886, since which it has confined its 
activities to the ordinary branch. For 
a time it wrote an exceptionally large 
volume of endowment business. 

Despite his 70 years President Cillis 
is as clear-eyed and mentally and phys- 
icaly alert as he was two decades ago, 
and manages to keep in close and in- 
telligent touch with every phase of his 
company’s activities. 


S. J. Rosenblatt, Chicago manager of 
the State Life of Indiana, hits the front 
page of the State Life Bulletin as the 
leader for February. Mr. Rosenblatt 
connects with the front page every 
once in a while. The company says 
that February registered Mr. Rosen- 
blatt’s greatest accomplishment. He 
closed $59,000 of business in January. 
In February he wrote $250,000 of new 
business. - Vice-President Charles F. 
Coffin in speaking of Mr. Rosenblatt 
says that his remarkable achievement 
came in the shortest month of the year. 
Furthermore he said, “But the most im- 
pressive fact which this circumstance 
pushes into the foreground, and that 
fact is fairly alive and trembling with 
stupendous meaning, is that a superior 





mentum nothing can stop him. 





profit to every man no matter what 
his previous success may have been 
who will adopt and consistently adhere 
to it.” 


Their friends have been congratulat- 
ing Vice-President John B. Lunger 
and Leslie C. York, inspector of agen» 
cies, of the Equitable Life on their re- 
cent lucky escape from injury. They 
were on their way to the spring _con- 
vention of the Wood’s Agency at Pitts- 
burgh, when close to Harrisburg a 
huge rock fell on the sleeper ahead of 
them killing two passengers. Both Mr. 
Lunger and Mr. York were much shak- 
en and bruised and the car they were 
in was badly damaged. 


On March 23 George T. Wight, man- 
ager of the Association of Life Insur- 
ance Presidents, completed 10 years of 
service with that institution. Mr. Wight 
is another of the many newspaper men 
who have come to occupy important 
executive positions. His early training 
was as a reporter and for eight years 
before joining the association he was 
legislative reporter at Albany. In fact 
he still retains his honorary member- 
ship in the Legislative Correspondents’ 
Association of Albany. Mr. Wight 
comes of a newspaper family, both his 
father and grandfather before him hav- 
ing been in the newspaper game. 


D. W. Crawford, one of the success- 
ful salesmen of the National Life, L 
S. A., in Tennessee, gives some of his 
ideas of personal soliciting as follows: 

“First, I believe insurance is the 
greatest institution ever devised by 
man, for the protection for his loved 
ones, ‘his creditors, and ultimately him- 
self at old age, and it is absolutely nec- 
essary for every life insurance sales- 
man to believe this before he can be 
enthusiastic and impart it to his pros- 

ect. 

“Second, I believe in system and 
work. Work without system will not 
get the desired results. I try to see 
as many as four prospects each day, and 
make my appointments before calling, 
if possible. When I call I give him to 
understand that I came to sell him life 
insurance, and not merely to visit and 
talk about the war and other happen- 
ings. I find out all I possibly can in 
regard to his financial situation, how 
many he has in family, etc. I am then 
able to talk to him in an intelligent 
manner, 

“Third, I make it a rule never to nag 
my prospect or talk my business to him 
when others are standing around, for 
there is always someone ready to say 
something that will make the sale hard 
or else lose it for you altogether. I aim 
to never make myself a bore. 

“Fourth, I never beg a man to buy 
life insurance, but by the demonstra- 
tion of my proposition I create a desire 
to own it. It is therefore necessary to 
every life insurance salesman to thor- 
oughly understand his different forms 
of policies and be able to fit them to 
each individual case—in fact, to make 
himself master of the situation. 

“Fifth, when I fail to make a sale nine 
times out of ten it is my fault, and I 
try to profit by my failures, and I find 
out my weak points. I use a small 
chart on which I check myself up on 
what I consider the five steps in sales- 
manship, namely: (1) Approach; (2) 
Attention of your prospect; (3) Inter- 
est in your proposition; (4) Chance to 
close; (5) Secured application. I am 
thus able to find out my weak points 
and overcome them.” 


TuE dotted line is important, but no 
more so than the bee line which the agent 
should make with his prospect to the 
medical examiner’s office. 


“WHEN—” 
When you know that you can do it, 
And you have the nerve to try, 
And the grit to stick right to it, 
And all obstacles defy; 
When you have confidence behind yeu, 
And Determination, too, 
Then Success is bound to find you, 





field man’s plan is packed with possible 


Fortune’s bound to smile on you. 
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PROBATE JUDGE’S VIEW 
OF LIFE INSURANCE 


(CONTINUED FROM PAGE 1) 


completed, and unless some life insur- 
ance is carried, the widow and children 
are left in very unfortunate circum- 
stances. The majority of partial pay- 
ment real estate contracts call for a 
forfeiture of a part, if not all, of the 
money paid in the event that the con- 
tract be not completed. 


Where Debts Are Left 


“What is done concerning the pay- 
ment of debts?” Judge Horner was 
asked. “That is another interesting 
phase of the situation,” replied the 
judge. “The estate of a decedent is 
subject to the payment of debts and 
its administrator or executor cannot 
safely turn over the property under one 
year, as creditors have 12 months in 
which to file claims and receive pay- 
ments. In estates of moderate size it is 
often found that the man leaving the 
estate was engaged in a more or less 
hazardous or speculative business. Had 
he lived he could have carried his prop- 
osition through almost any sort of a 
trying period and earned a profit. Up- 
on his death, however, the element that 
has kept the business alive and success- 
ful is gone, and the debts contracted are 
left behind. In this manner estates are 
often shaved down to a pitifully small 
sum, 

Gives His Opinion 


“Will you let us have your opinion, 
as a probate judge, of life insurance?” 

“Certainly, you may quote me as be- 
ing unalterably in favor of life insur- 
ance, and cannot make your language 
too emphatic.” 
’ “It is the one thing that immediately 
provides something better than a liquid 
asset—cash. 


Naming Second Beneficiary 


“There is one point that should be 
stressed for the benefit of agents writ- 
ing life insurance. Probate judges con- 
stantly encounter the fact that the in- 
sured, in taking out life insurance, does 
not name a second or contingent ’bene- 
ficiary. Very often the beneficiary 
named dies before the insured, with the 
result that, under the terms of the con- 
tract, the policy automatically becomes 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more ra than in 
other state in the Union. In great 5 to 1% 
Title Guaranteed. Pe of 
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payable to the estate. Such a contract 
must go through all litigation and red 
tape that any other nonliquid asset does 
and the real purpose of a life insurance 
contract is thus defeated. No policy 
should be written where a second bene- 
fciary is not named, as it appears that 
upon the death of the beneficiary the 
average man neglects to name a new 
one. If agents are anxious to render 
service, and I presume they are, this 
point should be helpful to them. They 
should see to it that the assured names 
a second beneficiary, or at least keep in 
close enough touch with him so that, 
upon the death of the beneficiary 
named, the contract will be altered and 
a new beneficiary provided. 


Effect of Stock Market 


“How does the abnormal stock mar- 
ket affect the settlement of estates?” 
was next asked. 

“There are some interesting features 
in that connection,” replied Judge Hor- 
ner. “It is necessary for a probate 
judge to closely follow the stock mar- 
ket. He must be thoroughly conver- 
sant with late quotations, and at all 
times in touch with market conditions 
generally. This is necessary in order to 
guide in the administration of estates to 
the end that a minimum sacrifice may 
be made. As you know, securities of all 
kinds are selling at figures so low as to 
be almost unheard of, and where it is 
necessary to convert assets of this kind 
into ready cash, in order to bring about 
a settlement of an estate, it is often nec- 
essary to sell securities at a figure 
much below what could be obtained in 
normal times. In several recent cases 
beneficiaries have found it almost im- 
possible to dispose of stocks, bonds and 
other securities at what they. believe to 
be the proper price, and are willing to 
take almost anything in order to realize 
quickly. It is here that a probate 
judge’s knowledge of values and quota- 
tions and avenues of disposition can be 
used to good advantage.” 


Plans for Loan Parade 


BOSTON, March 26—Boston life 
men are planning to make a particu- 
larly fine showing as a separate and 
complete division of the Liberty loan 
parade April 6. A committee of prom- 
inent life men has been named to per- 
fect the organization of the men, which 
includes Paul S. Burns of the Mutual 
Life as chairman, Clarence C. Miller, 
Charles C. Gilman, secretary of the 
Boston Life Underwriters; Elbert H. 
Brock of the John Hancock, and Joshua 
B. Clark of the State Mutual. Gen. J. 
G. White of the Travelers will act as 
marshal of the division of life men in 
the parade. 

















73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - - - NEW YORK CITY 


Income for the year 1917: 


SOUINEE coda accaded acacacnsnaneadeesd $100,279,122.00 

Interest and Rents.............ceceeeee 39,957,422.00 

CH BOND i cesscccccccccccesisseses 5,881,618.00 $146,118,162 
Paid Policyholders, 1917 (Exclusive of Disability Benefits): 

Death Losses ............02- eaceoecens $ 30,599,371.00 

Matured Endowments ................- 13,566,409.00 

Surrender Values .........cccceccceeees 18,527,170.00 

BWIGONON! 9 os ooo SSaadsdwdadacecaccsceses 22,807,762. 

PGRGNCE sadn idecdccdsawtedcandtcscads 1 "387, 241.00 $86,887,953 
Loaned Policyholders during 1917................ $23,722,213 


New Paid-for Insurance in 1917 (Exclusive of over 


$16,000,000 increase by Policies revived and in- 
creased, and Additions by Dividends)............... $315, 





Paid-for Insurance in Force Dec. 31..............2:- $2,673,334,336 
Number of Policies in Force Dec. 31............... 301; 
Admitted Assets, Dec. 31, 1917... .............405: $934,929,381 
These assets are the property of over 1,000,000 people with their 
dependents (in pn vt sen with their contractual rights). The 
Company is purely mutual; it has no capital stock. 
Legal Liabilities ................. 2. cece cece eee $760,742,335 
Reserved for dividends payable in 1918...... $ 26,561,063.64 
Reserved for dividends on deferred dividend 
policies maturing subsequent to 1918.. 107,041,778.00 
Reserved for Contingencies..............008- 40,584,204.36 $174,187,046 
ra ciickduanis do ansacasecieiaeee $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 
MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 
was the lowest in its history 


Average earning power of total Ledger Assets {Bee ty ie then 


A detailed statement will be sent to any person asking for it. 
DARWIN P. KINGSLEY, President. 

















THE NATIONAL UNDERWRITER 


March 28, 1918 











ranks among the best in the 
given below. 





How the Horner Agency Operates 


W. M. Horner, Minneapolis, general agent of the Provident Life 
& Trust for the Northwest, has built up an agency plant that 


and rules that have made Mr. Horner’s agency stand out are 


country. Some of the customs 














1. Everybody is on duty promptly at 
9:00 a. m. 

2. The office force work intensively 
during the day, excepting one hour for 
luncheon. 

3. The agents conform to the same 
hours, only exercising their own judg- 
ment as to employing time, keeping in 
touch with the office by keeping their 
whereabouts known and approximate 
time of return. 

4. Agents work any time night or 
day when advantageous circumstances 
exist or can be created. 

5. New agents report calls weekly. 

6. All agents record prime prospects 
with the office. 

7%. Visiting, useless conversations 
and the reading of newspapers are re- 
duced to a minimum during business 
hours. 

8. Service to clients, company and 
each other is a cardinal principle. 

9. Courtesy, loyalty and enthusiasm 
dominate our efforts. 

10. Everyone transacts all business 
in regard to renewal premiums with 
Miss Koch, the cashier. 

* * * 


11. Cash settlements, full or in part, 
are also received by Miss Koch. 

12. Everyone transacts all business 
with regard to notes for premiuins with 
Mr. Tarbox, the auditor. He also has 
all auditing matters such as agents’ 
statements, general banking and book- 
“keeping matters in charge. 

13. Everybody transacts all business 
with regard to term insurance and the 
converting thereof-with Miss Williams. 

14. All matters coming under the 
head of service are looked after by Miss 
Williams. (a) Change of beneficiary 
blanks. (b) Loan papers. (c) Changes 
of any kind in regard to policies. (d) 
Rates, premiums, policy conditions of 
our own and other companies. 

15. Everybody reports all applica- 
tions to Miss Burns, or in her absence, 
to Miss Nord. 

16. Local agents post their own 
business as soon as completed. Busi- 
ness of the field men is posted by the 





application department upon receipt of 
same. 

17. All questions with regard to ap- 
plications, company procedure, rules, 
limitations, insurability, etc., to go to 
the application department. 

18. Miss Burns has charge -of the 
death claims and matured endowments. 

19. All matters with regard to the 
writing of women are referred to 
Blanche D. Fenton, director of 
woman’s department. 

20. Everything in regard to business 
life insurance is taken care of by John 
A. Blond, in charge of that department. 


21. All matters with regard to field 
agents are referred to Frank M. Flory, 
field superintendent. 

22. All matters in regard to young 
agents are referred to James A. Mc- 
Clain, in charge of the junior depart- 
ment. 

23. Miss Crook takes all telephone 
calls in the agents room. 

24. Collections. 

(a) Each individual watches his 
business carefully and keeps the re- 
newal premiums collected and never al- 
lows notes for new premiums to run 
overdue. 

(b) The auditor and cashier keep 
agents informed of maturities. 


(c) Each agent exercises mental 


alertness in regard to his own collec- 
tions independent of information given 
him from the cashier and auditing de- 
partment. 

(d) Settlement blanks 


contain ll 


data in connection with any case, in- 
cluding specific information as _ to 
method of settlement. Nobody writes 
on separate stationery in regard to a 
risk, excepting in subsequent informa- 
tion. 

(e) We follow the practice of get- 
ting settlements with applications all 
cash or part cash or note, when neces- 
sary issuing receipt printed for that 
purpose. 

(f) We invariably have a client ex- 
amined at earliest possible moment, and 
never leave an outside point without 
completed examination of cases written. 

(g) Statement of agents accounts 
and the previous months business is in 
their hands by the tenth of the month. 


* * * 


25. Everyone uses the interior tele- 
phone system of the office and avoids 
calling across the office from one de- 
partment to another. 

26. A quiet, dignified, determined 
mein is maintained, avoiding boister- 
ous action and loud talking or laughing 
during business hours. 

27. Everybody avoids remarks that 
are interrupting, facetious. or inconse- 
quential. A little fun now and then is 
welcome but not as a habit. 

28. Members of the agency force 
never go behind the counter in the 
cashier and auditing departments. 

29. Everyone in both departments 
looks after clients and endeavors to se- 
cure new business when loans which 
cannot be avoided are made and-in con- 
nection with the payment of all death 
losses or matured endowments. 

30. Each agent or member of the 
office force who brings in a new agent 
who writes $100,000 the first year re- 
ceives $150.00. If an agent so brought 
into the organization does not write 
$100,000 the first year, but does it the 
second year, the $150.00 is paid at the 
end of the second year. 


* * 


31. When anybody is in doubt as to 
which department to consult they ask 
Miss Burns. 

32. Everybody understands that Miss 
Burns has charge of the office in gen- 
eral matters and represents the man- 
ager when he is absent. A power of 
attorney has been given her for this 
purpose. 

33. Everybody goes to the manager 
with anything and everything that they 
may desire to consult about. It does 
not matter what time of night or day 
it is or where he is, they always get to 
him if they want any help or counsel. 
They go to him with personal burdens 
as well as business problems. They 
know that there is no real or imaginary 
fence around him at any time. 

34. They know that the manager 
from experience realizes all the ups and 
downs of the business and possesses an 
unlimited supply of consideration for 
others if they do their part. 

35. Agents are notified of approvals 
as soon as received from the home of- 
fice. 

36. Important memoranda or mes- 
sages are written and not given, direct 
or by proxy, orally. 

37. Messages for the manager are 
given to Halsey Hall, special stenog- 
rapher. 

38. All letters are addressed to the 
W. M. Horner Agency, or 
Horner, General Agent, marked for at- 
tention of the department head to 
which subject relates. 





39. The agency organization in its 








INSURANCE 
ACCOUNTING 

WONDERFULLY 
IMPROVED 





By a number of the 
old line insurance 
companies in the 
United States, who 
have installed Kala- 
mazoo Loose Leaf 
Systems that were 
made to fit their spe- 
cific requirements. 


LOGEE LEAF-DEVICES AND] 
ACCOUNTING -SYSTEMS 


ONCE SOLD ALWAYS SERVED 





The Kalamazoo Current 
Binder presents a neat, fin- 
ished appearance atall times, 
whether holding one sheet 
or one thousand sheets. This 
unlimited capacity and 
attractiveness are two rea- 
sons why “Kalamazoo” is 
referred to as “ The Master- 


piece of the Loose Leaf 
World.” 


A line from you expressing your needs 
will bring detailed information 


KALAMAZOO LOOSE LEAF BINDER CO. 
KALAMAZOO MICHIGAN 
Service Sales Offices Everywhere 


























purposes, plans, systems, personnel and 
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results is not excelled in the entire 
country. 
*x* * * 


40. Ethics. 


(r) Everyone avoids an arrogant 
spirit with associates.and clients and 
recognizes the efficacy of a spirit of 
friendly co-operation. That right busi- 
ness ethics is one of the cardinal prin- 
ciples of success. 

(b) Clients, or business associates 
are not called by first name unless the 
acquaintance is close or of long stand- 
ing, because “familiarity breeds con- 
tempt.” 

(c) We reduce personal telephone 
calls, personal correspondence and the 
attention to any matters not specifically 


related to the business of the agency to 
an absolute minimum. 

(d) Everyone extends little acts of 
courtesy to clients and fellow members 
of the organization wherever possible, 
realizing that good breeding in business 
is as important as in society and pays 
large dividends. 

(e) We believe the life insurance 
business is a great vocation, offering 
untold opportunities for business-build- 
ing and service to humanity for both 
men and women. We think it is a busi- 
ness where sporadic, unsyStematic pro- 
cedure should give way to intensive, 
standardized effort. It is a business 
where frankness, probity and high- 





souled courage should crowd out in- 
trigue, deceit and mediocrity. 








INSURANCE 





AND TAXES 








a thorough study of the tax sys- 

tem and use that in his canvass. 
The Insurance Salesman, Lincoln Inn 
Court, Cincinnati, in its March issue, 
takes up at great length the federal and 
state inheritance tax laws, giving tax 
as to-each state, and showing insurance 
men how they can be used. Insurance 
men are passing up a big opportunity if 
they do not make a thorough study of 
the tax system and the application of 
life insurance to the conservation of es- 
tates. Really the federal government 
and the state are just scratching the 
surface on inheritance taxes. There is 
going to be a vast increase in taxes, 
owing to the tremendous war obliga- 
tions. It is likely that a larger and 
larger percentage of an estate will be 
subject to taxes. The Chicago Post the 
other day had an interesting article on 
taxes, saying as follows: 


Net insurance man should make 


The federal government has enacted 
a law called the estate tax; the State 
of Illinois has enacted a law called the 
transfer tax. The name commonly ap- 
plied to these laws is inheritance tax. 
These laws have attracted a great deal 
of attention here of late, but not as 
much as they should have for the reason 
that they are of vital importance to any 
man leaving an estate. 

s s s 


The law provides that the tax must 
be paid in cash within fifteen months 
from the death of the decedent (the man 
leaving the estate). If paid before that 
time 5 percent discount is allowed. If 
paid after fifteen months there is no dis- 
count and a penalty of 10 percent is 
added. This means that unless the tax 
is paid promptly there is a loss of at 
least 15 per cent. 

* e 

Naturally every man knows the 
amount of his estate, therefore he should 
learn the amount of his estate tax and 
upon doing so he should create a sink- 
ing fund sufficiently large for the pay- 
ment of this amount, and the best way 
to create this fund is in the purchase of 
life insurance, beyond question of a 
doubt. 

If you will give this matter just a 
very little attention you will readily see 
the feasibility of the buying of life in- 
Surance to meet this payment at your 
death, because few men of large estates 
Jeave any great amount of actual cash, 
and for this reason it is necessary to 
have ready cash to conserve your estate 
and take advantage of the discount of- 
fered by the law, otherwise it would be 
necessary to sacrifice securities, real 
estate, stocks and bonds, etc., which 
might injure your estate, partners or 
associates, or even large corporate in- 
terests very materially. 

s s ae 

Life insurance has been used in for- 
eign countries for the payment of such 
taxes for a good many years, but Amer- 
ica has never felt the need of this until 
the present time. However, there is no 
question but what the inheritance tax 
has come to stay and in all probability 
will be heavier than it is at the present 
time. Large estates under existing laws 
are being taxed from 10 to 25 percent. 

+ s s 

Owing to the increased accidental 
deaths by automobiles, it is possible for 
&@ man and his wife to meet with an 
accident, the husband being killed in- 
Stantly, having made a will in favor of 
his wife, the wife being injured so that 





she would die a few days later, which 
would necessitate the paying of a dou- 
ble inheritance tax on the same estate 
which would very materially affect any 


man’s estate regardless of the amount 
of same. 


* * a 
In addition to all this, there is no in- 
heritance tax payable on life insurance 
payable to a named beneficiary. In my 
opinion there is no man living today 
who can afford not to consider the 
proposition of life insurance to pay his 


inheritance tax regardless of who he 
may be. 


Old Timers’ Meeting 


The Chicago agency of the Mutual 
Life had an “old timers’ meeting” at 
the agency gathering March 25. Thir- 
teen agents who have been with the 
agency 25 years made short talks and 
E. A. Ferguson, general agent of the 
Union Central, who was with the Mu- 
tual Life 25 years ago, addressed his 
old time associates. Those who have 
put in a full quarter century are C. H. 
Baker, H. Barnet, J. W. Barnet, F. B. 
Caspari, F. G. Gale, I. N. Harpman, 
H. C. Hintzpeter, T. T. McCormick, F. 
H. Merrill, H. Renberg, C. A. Stone, 
L. A. Tanner, J. H. Theobald. 


Woman Has Fine Record 


Mrs. Marie H. Roberts, in charge of 
the woman’s department of the Colum- 
bus office. of the Massachusetts Mutual, 
has now associated with her Miss Pa- 
tience Dolan, a lady of rare ability. 
Mrs. Roberts has been with the Licten- 
berg agency for many years, and has 
just received a letter from the home 
office over her success as an insurance 
producer in 1917. Mrs. Roberts heads 
the list of the Massachusetts Mutual’s 
women representatives, with 138 appli- 
cations, totalling $186,000 of insurance 
delivered last year. 





McComb Made Consulting Actuary 


The Atlas Life of Tulsa, Okla., which 
is in process of organization, has ar- 
ranged with T. J. McComb of Okla- 
homa City as consulting actuary. Mr. 
McComb was formerly insurance com- 
missioner of Oklahoma and for the last 
ten years has been an independent ac- 
tuary. He will immediately begin work 
on constructing the premium rates and 
policy forms for the Atlas. 











The Columbia Lite 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned? 


Address with bank or other first class references, 


S. M. CROSS, Sec’y, Cincinnati, Ohio. 














Young man with some agency experience to 
assist Vice President in greater field develop- 
ment for well established company. Knowl- 
edge of Ohio territory important. Direct 
Home Office connection. Give full particu- 
lars and record in first letter in confidence. 


Address 97-F, 
Care The National Underwriter. 








THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


‘Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh Pittsburgh, Pa, 


Farmers Bank 
Building 














The wheat and corn granary bins of the world are in the Central and 
Middle West. There never has been a time in the history of this country when 
the citizens of this territory had as much money and were as prosperous as they are today. 

A Life insurance company wants a general agent who is capable of not only writing 
business himself but organizing an agency force to locatein above territory. It’s a west- 
ern company, conservative in its management, a third of a century old and pays the 


largest dividends of any company in the United States. Communications confidential. 
Address 6-T, care The National Underwriter. 














State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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TELLS METHODS USED 
GETTING BIG VOLUME 


(CONTINUED FROM PAGE 1) 


to take an active part, in some public 
work, 
Booster Always Welcome 


When the community comes to un- 
derstand that a man recognizes his 
duty to society, and is willing to bear 
his part of the world’s burden, that 
minute the community appreciates that 
man and takes him into full fellowship. 
The eventual result is that he is a wel- 
come visitor wherever he goes and un- 
der whatever conditions and for what- 
ever purpose, provided he uses some 
tact in the soliciting of his business. 
When he has extended his acquaint- 
ance and has obtained the good will of 
the people among whom he lives he 
will find that people will voluntarily 
mention to him their desire to figure 
on life insurance, and will make it a 
point to mention friends who might be 
induced to buy, with the result that he 
should soon have a list of prospects 
that will take eight or ten hours per 
day of his time to see, assuming that 
he lives in a live community. 


Don’t Be Promiscuous 


We avoid street arguments with ref- 
erence to insurance, and rarely ap- 
proach a man on the subject until we 
are ready to present it in the most 
favorable light, and we usually succeed 


in closing the business on the first and: 


with a very short interview. Many 
agents make a mistake of talking insur- 
ance to anybody and everybody wher- 
ever they: find them, with the result 
that they ultimately become consid- 
ered_as public nuisances and bores. 


Make Policy Fit Man 


If we find a man who has apparently 
all the insurance he is inclined to take, 
payable in one sum, we avoid argu- 
ment on the point, as to insurance, but 
tell him about our ‘wonderful monthly 
income policy. If we, find that he feels 
he has all the insurance he ought to 
carry, and he is an important factor in 
his corporation or business, we talk 
with him with reference to corporation 
or business insurance. If he be a 
wealthy man, who feels he has no need 
for ordinary life insurance, we bring his 
attention to the imperative need of in- 
surance to pay his inheritance tax. We 
find that the average man has abso- 
lutely no knowledge and gives no 
thought to this feature, and yet it is a 
very great liability. The larger the es- 
tate the greater the necessity for either 
insurance, or for carrying a large cash 
fund on hand all the time, to the end 
that the estate may have on hand at 
his death either cash or assets that may 
be readily turned into cash to meet the 
necessity for a large fund to cover the 
government and state demands on this 
point. 

Prescribe Like Good Doctor 


If a man indicates that he has all the 
insurance he can handle, or needs, and 
we find that his insurance is upon the 
limited payment plan, we will draw 
his attention to the fact that he can 
carry a very substantial amount of ad- 
ditional insurance without a heavy 
outgo upon the ordinary life form; or, 
if his policies have had a good many 
premiums paid upon them, we call his 
attention to the fact that he should pro- 
vide now for additional insurance to 
- run after his present policy matures. 


Time to Insure Is in Youth 


When we find a young man who says 
he has no one dependent upon him, no 
need for insurance, and that he is go- 
ing to wait until he gets married, we 
endeavor to show him that, first, life 
insurance is the one commodity in the 
world which cannot be had simply be- 
cause a man has the price with which 
to purchase, and, second, we call his 
attention to the fact that if he has cash 
in bank he does not go and draw it out 
and spend it all in one night, but he 
saves it in anticipation of future needs. 





THOMAS J OWENS, President 


Capital, $200,000 


build a real life i 








DR. ALBERT SEATON, Vice-President and Medical Director 


CENTURY LIFE INSURANCE C 


NO ORGANIZATION EXPENSE 


All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of the management to 


CLAUDE T. TUCK, Secretary 
Occidental Building 


ey INDIANAPOLIS 


Surplus, $100,000 
Managed by men experienced and familiar with all de- 


partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 

choice territory. progressive field and home office methods and an 
old-fashioned general agency contract that means money. 

If you want to be affiliated with an institution that has real red blood in its veins—-that has all th 
Tell us where you want to work 


+ elements of growth and pernsanency— 














The same principle applied to insurance 
would indicate the desirability of buy- 
ing insurance when he is young, while 
in good health, and when the rate is 
low, in anticipation of his certain need 
at a later period. 


Douglass Made Manager 


E. D. Douglass has been appointed 
Metropolitan manager of the National 
Service Life Society of Rochester, N. 
Y., in Chicago. Mr. Douglass is an 
insurance man of more than 20 years’ 
experience, and has been associated 
during that time with the Union Cen- 
tral, Prudential, and an organizer of 
M. W. of A., and W. O. W. 

Peoria Life’s Building 

Work on the new home office: build- 
ing of the Peoria Life, to be located at 
the corner of Main and Jefferson 
streets, Peoria, began last week. It is 
expected that about 30 days will be 
consumed in wrecking operations, after 
which immediate construction of the 
new building will begin. 

A change in plans has been made 
which includes a pure white exterior 
for the building from the ground floor 
up. The lower portion is to be of gran- 
ite and the balance of white glazed 
brick, with white terra cotta and stone 
trimmings. 


New Organization Abandoned 


The general agents of life companies 
in Chicago planned to form an organi- 
zation last week and it was proposed 
to have every general agent of the 
city as member. The officers suggested 
were L. Brackett Bishop of the Massa- 
chusetts Mutual, president; George 
Pick, Mutual Benefit, vice-president, 
and Fred B. Mason, Aetna, secretary. 

Because of the divergent views of the 
members as to the methods and scope 
of the organization, and owing to the 
opposition from those who were not 
invited to become members, the project 
was abandoned. 


Writes Group Policies 


The Northwestern National Life of 
Minneapolis has recently issued group 
insurance covering the employees of 
the Northland Rye Mills Company, 
Commander Elevator Company, E. J. 
Jennison. Company, Empire Milling 


Company, Big Diamond Mills Com- 


pany and the Commander Mills Com- 
pany. 


Life Notes 


The regular monthly meeting of the 
Life Underwriters Association of San 
Francisco scheduled for this week has 
been postponed until April 11 because 
of many Waster observances. 


Stephen W. Ireland, superintendent of 
agencies of the State Mutual Life, visited 
Cc. F. Davis, general agent at Indianapo- 
lis last week. Mr. Davis is showing a 
substantial increase for the company 
although he has held the general agency 
less than a year, having formerly been 
general manager of the Prudential Cas- 
ualty. 

F. W. Fuller, general agent for the 
Equitable, at Springfield, Mass., is spend- 
ing March at Palm Beach, Fla. Mr. 
ler’s agency stood fourth in the com- 
pany’s record for 1917, and the production 
for January and February of this year 
is showing up much larger than the first 
two months of any other year, notwith- 
standing the fact that eight men out of 

y. 


the office are in the arm 





THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


@ e@ 
Equitable Life of lowa 
(Organized 1867) ; 
All previous records broken during 1917. Substantial increase in assets and paid 
for insurance. Net gain in insurance in force during 1917, ,$21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 














The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


Dei ieeaisi AN ASSEUS IN IONT oso diss cisd seewieeeacc cetaceans cdadncosee $ 95,927,881.14 
In increase in income in 1917............ ccc ccc ccccccccceees -- 40,648,595.67 
In amount of insurance in force............cceecccccceccceces 3,936,181,898.00 
In gain in insurance in force..........ccccccccccccccccceccces 453,749,902.00 
In amount of insurance placed in 1917............ Bia afore sare 791,060,002.00 


WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. ; ’ 











POPULAR AT HOME 


_ The success of the Bankers Life Company 
in Towa, its home state, shows the esteem 
in which it is held by those who know it best. 
It leads all of the many home life insurance 
companies of Iowa, not only in the country 
at large but also in its home state. It hasa 
total of nearly $67,000,000.00 of Iowa busi- 
ness in force. The Paid-for-Business in 

owa for Nineteen-seventeen alone was 


$7,728,836.00. 


Bankers Life Company, Des Moines 














N BCRETOE OUR We have a contract for you under which your 
One Guocess 1s ineemse vill be lemited aly ley your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY ‘aici 


Cash Capital $200,088.00 V. D. CLIFF, President 

















= | 


918 


March 28, 1918 


THE NATIONAL 


UNDERWRITER 








Abstracts from Dec. 
31, 1917, Statements 


Lite Companies 











et’ aid Ins. in Gain in Prems. Total Paid P.Hs. Total 

Assets Capital Surplus Business Force Ins. Income & Bene- Dis- 
ficiaries bursmts 

$ $ $ $ $ $ $ $ $ $ 

American Central ... 5,966,115 137,000 374,218 12,485,070 46,855,818 6,399,772 1,264,186 1,602,691 638,198 1,123,266 
Guardian, p errs 54,664,135 200,000 1,763,670 24,816,657 169,043,316 10,203,465 6,656,204 9,452,026 5,938,933 8,222,385 

Idaho State ......... 823,736 200,000 24,253 7,181,672 14,275,522 4,252,46 438,705 559,156 102,18 74,28 
Kansas, Topeka ..... 810,570 391,22 313,057 3,173,116 4,506,579 2,621,766 141,239 234,435 10,403 192,762 
Natl. Fidelity ....... 403,322 200, 000 53,566 3,209,804 7,585,688 2,550,699 229,044 255,230 19,700 193,842 
No. American, Neb.. 736,759 17,837 3,096,700 11,876,500 1,140,000 323,230 362,444 74,575 256,120 
Old ao. WE Kecca 1,717,387 672, 635 251,276 9,431,004 12,237,387 2,806,383 354,405 433,972 42,269 229,429 
CROC, ob. cicsccnwt 1,404,788 100,000 160, 348 3,522,087 12,640,922 2,138,478 399,241 472,371 107,163 246,564 

eeMutuai company; no capital stock, 
e e D 
one and B S 

Hotel Dyckman Life Business 3°°,°"% y States 


MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- 
‘| nity with a fa- 
| miliar home- 
‘| likeness rarely 
found in 
‘| Metropolitan 
‘| hotels. sI wo 
‘| splendid cafes 
for ladies and 

gentlemen, al- 


foo Club Grill 









Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 























ACTUARIES 
[ONAL F. CAMPBELL 


CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
_ J. HAIGHT 








CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MO. 


T. J. McCOMB 


sous SELOR AT LAW 
ONSULTING ACTUARY 
Premiums Reserves Surrender. Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms prepared. 
e Law of Insurance a Specialty x 
Colcord Bldg. 


OKLAHOMA CITY 
J H. NITCHIE 
® 














; ACTUARY 
Telephone 1223 A fation Buildin: 
Central 062 19 S LaSalle se CHeaue 
A SIGTENHORST 
6 
CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1437, First National Bank Building 
CHICAGO 
FPREDERIC S.WITHINGTON,F.A.LA 

EXAMINER 


CONSULTING ACTUARY AND 
804-306 Security Building 


DES MOINES, IOWA 








* OK K KK K KK KK KK K K 
* ILLINOIS * 


* KK K K K K K KK K K K K 
New bus. In force 


$ $ 
3,106,829 10,727,509 
OOK CK OK CK OK OK OK OK OK OK OK OK OK 
* KANSAS * 


* *K* K K K K K K K K 
Security Mutual.... 52,500 711,256 


* OK OK OK OK OK OK K KK K KK OK 
* KENTUCKY * 


Mo. State Life...... 


* * * 


* Ke K KK HK OK K KK OK 
Mo. State Life...... 341,836 692,315 
* OK K KK K K K KK K K K K 


* MISSOURI % 


* K 


* kK KK K KK K K K K K 
Columbian National. 1,101,341 4,872,309 
Mass. Mut. ........ 2,002,916 13,462,438 

* * Kk KK K K K K OK K KK K 

2k OHIO * 

* * Kk KK K OK K KK K K K K 
Central, Pn MONe saad. as 262,050 494,625 
Conn. Gen. ......... 0,835 8,466,501 
Federal, “Til. (Ord.). 267,173 »855,575 
b Federal, Ill. (Ind.). 2,700 1,300 
Fidelity Mutual..... 37,348 5,875,346 
Gem City........... 51,192 »431,131 
Lancome National.... 1,382,575 5,559,319 
Mo. State........... 29,96 3,570,650 
Nor. Amer.......... 355,513 »223,372 
Reserve Loan....... 205,600 1,346,805 
Security Mutual.. 478,001 »262,647 
United States....... 02,217 2,178,267 
* KK KK K KK KK KK K K 

* PENNSYLVANIA * 
* * K KK K K K KK OK K K K 
MO. State. .cccccrscee 714,989 2,271,837 
Penn. Mut. (Ord.).. 233, 500 1,360,397 
Penn. Mut. (Ind.).. 1,671,435 6,464,345 
Reserve Loan ...... 300,500 1,387,935 
* Kk KK K K K K K KK K K K 


* SOUTH DAKOTA * 


* * KK KK K K K K K K OK K 
Central States ...... 554,500 1,171,228 
Conn. General....... 150,523 514,094 
Central, Ia. ......... 99,025 741,088 
Capital, Colo........ 223,500 803,500 
Globe, Kans......... 19,500 19,500 


a Returns of the 1917 insurance issued by companies in various states and 
the amount in force on Dec. 31 in these states follow: ° 


New bus. In force 


$ $ 

Dakota Life ........ 2,045,500 8,684,792 
Equitable, Ia........ 160,286 1,258,856 
Fidelity Mut. ...... 198,212 1,065,407 
Wirat Natl. <.....s:. 1,021,500 ,686,946 
Lincoln Natl. ...... 842,852 696,852 
Mo. State... ccc cce. 38,46 127,794 
Nor. Amer. Life..... 29,000 248,700 
Northwestern ...... 50,000 1,234,500 
National, Vt......... uiatan 501,976 
Ne 8) Ellen cncacss<. 53,921 8,449,910 
Security Mut., _— 408, 400 1,333,599 
Western Mutual. 25,500 431,500 

* * KK K K K K KK K OK K K 

*K TENNESSEE * 

* K KK K K K K KK K K OK K 
Columbian Natl. - 329,481 .797,705 
Mo. State (Ord. $3; --.- 2,807,131 6,703,932 
Mutual, N. Y. (Ord.) 3, 147, 152 21,406,320 
Reserve Loan (Ord.) 532, 500 933,30 
Security Mutual..... 347,998 1,191,580 


* OK KK KK KK KK KK K K 
* WEST VIRGINIA * 
* OK KK K K K K K KK KK K 





Conn. Gen. ......... 13,500 65,500 

Mo. State 81,095 237, 769 

Prussian ..... 108,908 9,527 

Reserve Loan 309, 500 865,552 

Security Mutual.... 20;390 321,657 
Life Notes 


Andrew V. Smith, for twenty-five years 
representing the Northwestern Mutual at 
Rochester, N. Y., is dead. 


The Northwestern National is planning 
to re-enter Arkansas after being out of 
the state nearly five years. 


The Manhattan Life is issuing a com- 
pany organ called The Manhattan. It 
has some excellent selling talks. 


The Peninsular Guardian of Detroit paid 
for $1,753,249 in new business a year 
and shows assets on Jan. 1 of $309,682. 


G. Walter Murray, for some years 
cashier in the Syracuse, N. Y., office of 
the Mutual Life, has been promoted to 
the position of office manager of the 
Boston office. 

The American Life of Denver has ap- 
plied for permission to begin writing in- 
surance in Kansas. It is a legal reserve 
company and filed a fine statement with 
the department. 

Governor Stanley of Kentucky has 
signed the bill of Senator Glenn permit- 
ting banks and life insurance companies 
to require borrower to insure life and 
assign it as collateral without the pre- 
mium being considered as_ usurious 





charge for loan. 


HOTEL 


ATLANTIC 


ee ee 


450 Reoms-1.50 
5pcome150 up 


Most 
Centrally Located 
er: Block 
Losctle Biation 
Post Offic 


a: a 
Write76r Folder 
Clark St.near Jackson Blvd. 


COs WU Kerse le) 




















Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


| But we do seek men 
who sell service 


Only in Wisconsin 
e e 


surance Lompany 
Home Office Madison 














The Globe Mutual 


Life Insurance Asseciation 
OF CHICAGO, ILL. 
Incorporated Under the Insurance Lawes of Illinois, 1893 
M. H. Horr Peawx T. ANDRews, 4.u., M.a 
President and Medical Director 
T. F. Barer, 1.3., Sesretary, Gea. Mgr. and Founder 
Pays Death—Total and Permanent Disability 
and “Old Age’’ Benefits. 
Six Thousand Ome Hundred and Fifty 


such claims and others oot on issued o: 
residents of Chicage and witha? the hone Mile 
Limit” up to November 1, 1914. 


ORDINARY AND INDUSTRIAL BRANCHES 
CLAIMS PAID ON SIGHT 





T. P. Barry, Sec. and Gen. Mgr 














NOW IS 
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THE TIME 














VERY life insurance man should be 


making 


Louisville, Ky. 
JAMES R. DUFFIN, President 


money these days. This is 


the time to hit and hit hard. Our 
country is enjoying an unparalleled period 


TO DIG of prosperity. Let us all take 
of the times. It is a great day to sell life 
insurance. We are now om some 
new men in unoccupied territory that is fertile and possesses great possibilities e would 


like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 
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Another Year of Progress— 








Dec. 31, 1916 GAIN 
Se cctamtes,” eee. Seat 
Once an Insurance in m=. 104,989, 382 15,392,529 
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ed Man RL || The WESTERN and SOUTHERN 
{LLINOIS an ILLINO'S e X an 
COMPANY Always coe COM PANY Life Insurance Company 
Ellinois Life W. J. WILLIAMS, President CINCINNATI 


Man 


Attractive Apportunities 












































RS kg ca arg Sanrs Goon ven Open to Agents in Ohio, Indiana, Kentucky, West 
AND AND Virginia, Western Pennsylvania and Michigan 
WILL PAY THEM WELL . WILL PAY THEM WELL 
Man 
ORGANIZED 1871 « 
° C f Vi fe ade Ge 
Life Insurance Company of Virginia E A , 
RICHMOND, VIRGINIA Seventy-Five Years Ago 
Oldest, Largest, Strongest Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 . On the first of February , 1°43, The Mutual Life of New York ABI 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 issued the first mathematical reserve policy ever written by an 
Condition on December 31, 1917 American company. B® Rem 
Assets . ae seeceescceesse § 16,560,439.04 i its b neé 
Liabilities... iicsssvitespessse) ERS Having completed its 75th fiscal year on the 31st of Decem 
Capital and Surplus. . eevee ber, 1917, the Company enters upon the new year with a justi- 
Insurance in Force..... si cewss Mahl 90,90R000 . mn 3 . = ‘: 
Payments to Policyholders since ‘organization 19,612,616.08  « fiable pride in its —— gn able strengt h, its unsurpassed policy ‘ 
Is paying its Policyholders nearly $1,500,000.00 annualiy contracts, its generous dividends, and its great body of well-satis- NE 
fied policyholders. Fred 
GOOD TERRITORY FOR LIVE AGENTS Acci¢ 
THE OLDEST COMPANY IN AMERICA ail 
IS THE COMPANY FOR YOU Deve 
Mi e Life Polici Mr 
issourl tate 1re OLICIES For terms to producing agents address guish 
RICH IN SELLING POINTS B obser 
fal, 
, FACTS The Mutual Life . Insurance Company of 
ver $156,000,000 of Insurance in Force, 
Over $27,000,000 of New Insurance Gained in 1917. OF NEW YORK on I 
A I Rate Earned in 1917, 6.6%. rpo 
"aa alenioaes 3 pe deaaatoigg 34 NASSAU STREET, NE W YORK CITY count 
Non-Particpating Policies Participating As 
After End of Premium Paying Period. ualty 
Operating in 38 States and the Territory of Hawaii. . Amer 
perso 
MISSOURI STATE LIFE INSURANCE COMPANY || HOME LIFE INSURANCE COMPANY in ca 
Deumay teeta ibs Siaieias Clabes ts Mateos GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK As tl 
bina The fifty-eighth annual report shows insurance in force of $146,050,144, an in- —. 
Home Office: ST. LOUIS, MO. crease during the year of $12,556,816 The Company paid the policyholders i in 1917 9 ; 
$3,467,823, ef which $731,696 was in dividends or premuim refund. Its insurance me on 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. Habil 
e W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre rate, 
Non-Forfeitable ee a Sg ef a Doky san 
are Life Renewals after once earned. The kind of contract you should have. es ee CLEVELAND, OHIO Certa 
Something new in the way of Health and Accident Policies. Business Men’s ent, 2 
Policies at low cost. Special Policies for Farmers. Monthly Department just like 1 
established. Now is the time to get good territory in Ohio. J.0. LAUGMAN, President! B. O. BERGE, Secretary rt 
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Write for Temitory Ottawa Banking & Trust Building porta 
Pennsylvania—Ohio—West Virginia OTTAWA, ILLINOIS insur 
PHILADELPHIA LIFE INSURANCE CO. : buss 
, PHILADELPHIA 
OKLAHOMA ane 
a‘ 1 oae- Cae C1 @) VA ot 1.10, | os et = 1 @)) | We have a General Agency opening to offer under an exceptionally have 
ele 2) liberal contract in this splendid State. the t 
{Q) OeR I p 0 | | 0: STAT E LI F E Also some open territory in Kansas and Missouri. patie. 
= LIFE, HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. Tee aE ae il 
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MADE NOTABLE TALK — 
ON CASUALTY. LINES 


Manager Frederick Richardson, of 
“General Accident, Spoke Before 
New York Insurance Society 


ABLE REVIEW IS GIVEN 


Remarkable Development of the Busi- 
ness During the Last Quarter of 
Century Been a Feature 


NEW YORK, Mar. 27—Manager 
Frederick Richardson of the General 
Accident made a notable address before 
the Insurance Society of New York 
last evening on “Twenty-Five Years 
Developments in Casualty Insurance.” 
Mr. Richardson is one of the distin- 
guished casualty men of the country, 
observant, discriminating and force- 
ful. His address attracted wide atten- 
tion and received many encomiums. He 
has popularized and strengthened his 
corporation since he took charge in this 
country. Mr. Richardson said in part: 

As everyone knows, the original cas- 
ualty companies, both in England and 
America, were formed to engage in 
personal accident insurance, principally 
in connection with railroad traveling. 
As the accident business grew there 
was a further crop of companies organ- 
ized to combine with it the transaction 
of surety lines. Then followed the com- 
panies formed after the first employers’ 
liability acts were passed. Such, at any 
rate, was the order in which these in- 
surance offices arose in Great Britain. 
Certain favorable conditions were pres- 
ent, and so they sprang up in colonies 
like mushrooms. And some survived, 
and some didn’t! By 1893 the total 
business of the British companies 
amounted to not more than $7,500,000, 
a part of which was probably secured 


‘in the United States, where the total 


Premiums reported in casualty and 
surety lines reached the sum of $13,- 
250,000. It is a striking fact that 
whereas not more than a handful of 
American casualty and surety com- 
panies were in being at that time, there 
is scarcely a British office of any im- 
portance transacting these branches of 
insurance that was not organized prior 
to the year in which I made my modest 
entry into what was then a very modest 
business. 
Vast Strides Are Made 


A comparison with the returns for 
1917 will show the vast strides that 
have been made. We are: soon to see 
the total casualty and surety premiums 
in this country rise to $300,000,000 per 
annum, and before long fire insurance 
will take its proper place as a depart- 
ment of casualty insurance. However, 
by 1899, one of our English fire and life 

(CONTINUED ON PAGE 6) 


CASUALTY AND SURETY SECTION 





BIG FIGHT NOW IS ON 


COMPANIES CROSSING SWORDS 





Masonic Protective Charges the New 
National Protective With Various 
Forms of Misrepresentation 





BOSTON, MASS., Mar. 27.—Dif- 
ferences between the former owners of 
the Masonic Protective Association of 
Worcester which resulted in the recent 
formation of the National Protective 
Association of Boston reached the 
courts today when the Masonic Pro- 
tective filed a bill in equity in the 
supreme court against the new com- 
pany. The bill alleges the three Heath 
Brothers, formerly half owners of the 
Masonic Protective, while in the em- 
ploy of that company formed a new 
company and by various forms of mis- 
representation induced agents to trans- 
fer their allegiance and policyholders 
to lapse and switch. The bill asks for 
an injunction restraining the defendant 


from unlawful means to undermine its 
business and demands an accounting. 

It is brought by the three Harring- 
tons who were equal owners of the 
Masonic with the Heaths until the 
former bought out all the interest in 
February. Manager W. C. Johnson of 
the. Masonic Protective has addressed 
a lengthy letter to Commissioner Har- 
dison asking an investigation of the 
new company and citing many cases of 
alleged bad practices. Interest in the 
controversy is intensified by the fact 
that Harry L. Peabody, manager of the 
new company, was a former deputy 
commissioner of Massachusetts, while 
his predecessor as deputy, Lemuel G. 
Hodgkins, has recently been engaged 
as secretary of the Masonic Protective. 





NAME NEW SECRETARY 


BURGLARY ASSOCIATION MEETS 





E. B. Anderson of Royal Indemnity 
Will Have Enlarged Powers in Pre- 
paring Committee Matter 





NEW YORK, Mar. 27—E. B. Ander- 
son, superintendent of the burglary and 
plate glass department of the Royal 
Indemnity, has been elected secretary 
of the Burglary Insurance Under- 
writers’ Association. .At the meeting 
of the association this afternoon the 
American Surety, lowa Bonding of Des 
Moines, and Northern Casualty of 
Aberdeen, S. D., were elected members. 

The resignation of the General Acci- 
dent was accepted. The committee 
took action on classification of apart- 
ment houses, transferring these to the 
flat house class throughout the coun- 
try. This means that flat house rates 


will be applicable to apartment houses, | 


the manual classification of “B. & E.” 
applying instead of “A. & D.” This 
means roughly an increase of 20 per- 
cent, which the condition of this class 
of risks has made necessary. 

In electing Mr. Anderson secretary 
it was arranged that the secretary have 
increased and enlarged powers. Much 
of the preparation of details for the 
consideration of the committees will 
now fall on him as initiative in prepar- 
ing matter in advance for the com- 
mittee. 


Owner Made Liable 


The Oregon supreme court has ruled 
that the ownership: of an automobile 
when satisfactorily established to a jury 
makes an owner liable for injuries caused 
by a car, even though the latter at the 
time of the accident was being used 
without permission or authority of the 
owner. 








A Satisfied Policyholder Wrote: 


“I am very glad to have had my policy with the General 
Accident for I can sincerely say, now, that they render 
the Service that excels.” 


Voluntary expressions of satisfaction such as this come to us daily 
from our policyholders. They are convincing proof that the service 
of the General Accident realizes in actual performance the full mean- 
ing of the words of its slogan, ‘Service that excels.” 








General Building 





Workmen’s Compensation, all forms of public liability, automobile, health, ace 
cident, burglary, and a complete line of Industrial insurance written. 


General Accident 
Fire & Life 


Assurance Corporation, Ltd. 
Frederick Richardson, United States Manager 





Philadelphia 
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REPORT MADE ON THE > 
NATIONAL BUREAU 


New York Department Tells About 
the Work of the Compen- 
sation Organization 


BRANCH OFFICE SYSTEM 


Much Variation Is Found in the Juris- 
diction of the Association in 
Different States 


NEW YORK, Mar. 25.—The report 
of the examination of the National 
Workmen’s Compensation Service 
Bureau by the New York department, 
contains a very full and detailed ac- 
count of the history and development 
of the bureau and of the rating prob- 
lems it has had to face. 

Regarding the system of branch bu- 
reaus, to which in the early part of 
1916 were transferred all administra- 
tive functions involved in the appli- 
cation of rules and rates determined 
by the National bureau, the report 
says it may be stated that their effect- 


iveness depends considerably upon the 
degree of co-operation on the part of 
the home offices of company members 
and of state insurance officials. Where- 
as in Maryland, Oklahoma, Kentucky, 
etc., the insurance authorities. have 
made the bureau office the official rat- 
ing office of the state, the control of 
rates and practices has been effective. 
But where this co-operation is lacking 
little improvement has been made. 


Much Variation Is Seen 


It is interesting to note the wide va- 
riety of the bureau’s jurisdiction in 
different states. It ranges from states 
like Ohio and Oregon, where the bu- 
reau is not permitted to operate be- 
cause of monopolistic state funds, to 
states like Kentucky and Maryland, 
where the bureau is the official rating 
office of the state. 

The question of rate making, of the 
basic manual, of differentials and load- 
ings is gone into very fully and the his- 
tory and logic of the bureau’s methods 
set forth. Schedule and experience rating 
are fully treated and the conclusion 
reached that there is little doubt but 
that the best results have been obtained 
in states where the schedule is exclu- 
sively applied by an impartial rating 
board’ (either bureau or state rating 
board) whose inspections and rates must 
be observed by every compensation car- 
rier in the state. 


Union of All Carriers 


As stated in the report the manager 
of the bureau is convinced that the in- 
terests of compensation insurance and 
of stock companies are best conserved 
by a union of all insurance carriers— 
stock companies, mutuals and _ state 
funds—in the standardization of rates 


(CONTINUED ON PAGE 7) 
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INTEREST IN SCHEME 


AGENTS CAN ADD TO INCOME 





Tightening Up on Part of Compensa- 
tion Underwriters Opens Way for 
Associated Companies 





-Casualty insurance men have not yet 
awakened to the possibility of increas- 
ing their business through the new 
plan of the Associated Companies 
which are now able to handle extra 
hazardous lines in compensation insur- 
ance. At company headquarters it is 
stated that while some new business 
has been created through this medium 
there is not any noticeable increase in 
premiums. Probably junk dealers 








FREDER’K RICHARDSON, Philadelphia 

United States Manager General Accident, 
Who Made a Notable Address This 
Week Before the Insurance Society of 
New York. 





have come in the largest proportion. 
Heretofore these people were on the 
prohibited list of almost all companies. 


Companies Tighten Up 


Possibly the greatest amount of new 
business that has come to the Asso- 
ciated Companies is due to the tighten- 
ing up of some of the companies and 
the abandoning of compensation by 
others. Compensation underwriters 
have noticed that during the last six 
or eight months a decided tendency 
on some of the companies to slow 
down and push in the throttle. They 
adopted a liberal policy to start but 
found that the business could not be 
assimilated. The Associated Com- 
panies feel that one result of this new 
arrangement will be the improvement 
of many risks inasmuch as insurance 
will only be taken when the assured 
agrees to comply with the instructions 
of the engineering department of the 
company taking the risk. 


Shuts Down on Saloonkeepers 


The United States Fidelity & Guaranty 

_ is not writing saloon keepers for auto- 
mobile insurance, finding that the class 
has furnished an unfavorable experience. 
Saloon keepers are more or less irre- 
sponsible, they are subject to consider- 
able temptation as to drink, are known 
as joy riders and hence are not regarded 
as good automobile risks. Perhaps 
saloon keepers constitute the only gen- 
eral class that casualty companies do 
not look upon with favor. While indi- 
vidual risks in all classes may be ta- 
booed, yet this is the only general class 
which is not favored. Most companies 
do not hesitate to take a saloon keeper 
who conducts a respectable place, but 
will not take those who do net bear a 


COINSURANCE NEEDED 


ny 


WINDOW GLASS CURTAILMENT 





Fuel Administration Order Limiting 
Production Creates Serious Situa- 
tion for Glass Companies 





Window glass manufacturers, in ad- 
dition to producers of plate glass, have 
put into effect a curtailment of their 
output. Manufacturers of window glass 
have a season consisting of 28 weeks, 
and in accordance with a new order of 
the fuel administration will now operate 
for only 14 weeks in the year. John R. 
Johnston, secretary of the National As- 
sociation of Window Glass Manufac- 
turers, states that the fires are being 
put out in all but 15 window glass 
plants in Ohio, West Virginia and 
Pennsylvania, and that these remain- 
ing plants plan to operate until July 1, 
at which time they will discontinue un- 
til next season. 


Plate Glass Plants Continue 


Plate glass manufacturers have al- 
ready put into effect a curtailment in 
their production of 50 percent. The 
plate glass manufacturing season ex- 
tends over the entire year, so that it 
will be unnecessary for manufacturers 
in this class to shut down their plants. 
It is estimated that the action on the 
part of the window glass manufacturers 
will save 450,000 tons of coal, 18,000 
freight cars, and will release 5,500 la- 
borers for other classes of.work. The 
direct loss to glass manufacturers is 
estimated at $3,000,000. 


Need of Coinsurance 


Plate glass insurance companies will | FAN 
soon begin to feel the effects of this 
order. The present situation has been 
for some time anticipated, and while 
plate glass underwriters have given the 
matter considerable thought no definite 
stand has yet been taken. All signs 
now seem to point to an opinion on the 
part of plate glass underwriters that the 
one real solution of the problem is the 
insertion of a coinsurance clause. An 
increase in rates or any other measure 
adopted designed to produce more rev- 
enue does not, after all, relieve the com- 
panies. It will most certainly be neces- 
sary within the very near future to 
take some definite action designed to 
protect the companies. None of the 
numerous suggestions submitted since 
the plate glass shortage began seem to 
be as practical in effect as the idea of 
the assured bearing a portion of the 
liability. 

The price of plate glass is continually 
rising, another increase of 20 percent hav- 
ing gone into effect this month. The glass 
companies, however, allow an increase of 
10 percent on salvage. Although rates 
have increased for plate glass insurance, 
it is doubtful whether the present ones 
will be adequate if the price of glass 
keeps on going u p. 


Bills Are Advanced 

NEW YORK, March 27—Bills advanced 
by the assembly at Albany include the 
following: Assemblyman Martin’s re- 
quiring premium rates of the state in- 
surance fund to be approved by the 
superintendent of insurance as in case 
other liability companies; Assemblyman 
Blakely’s placing certain theatrical em- 
ployees within the hazardous employ- 
ment provisions of the compensation 
act; Assemblyman Brown’s extending 
the agents’ and brokers’ license law to 
include marine (or transportation risks; 
Senator Graves’ prohibiting the insured 
or any of his employees from receiving 
any rebate. 

Representatives of the City Club of 
New York and the American Association 
for Labor Legislation backed by the 
Woman’s municipal League, Woman’s 
Trade Union League, and Consumers 
League appeared at Albany, Tuesday, 
before the Senate Judiciary Committee 
in support of the Nicoll bill, providing 
for state workmen’s health insurance. 
3tate Industrial Commissioner Lynch, on 
behalf of the State Federation of Labor, 





good reputation. 





urged the passage of the bill. 











AMERICAN BONDING 
A 

Capital $500,000.00 (uiMariuy Aggressive Management 
Deposited in Securities with SIOUX CITY 

lowa [nsurance Department 


roaaPolicies 
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SURETY CASUALTY Onsistent Serviee 


BONDS |INSURANCE 


Sioux City,Sowa, 
Write For Agency to A. G. OGLE, Vice President and General Manager. 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS . Vs ELEVATOR 
COMPENSATION nus GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee é Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - _ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exchange, Chicago 
FRED L. GRAY COMPANY - Northwestern Managers, 33 328-386 Security ~~ Bid innea 
RAYMOND & RAYMOND - - -_ General Agents, Southern Michigan urnal Bid 


g , Detroit 

ALFRED PAULL & SON - = General Agents, West Vir, jale. Board o! rade Bid .» Wheeling 

FRIER & HUGGINS, - General Agents, Northeastern Ohio, ist Nati ome, a We Cleveland 

tinge aa FERRIS, JR., - Gener Agent, Southern Ohio, 4810 Ast Nati a Bank ., Cincinnati 
McCUN . Agents, N. W. Ohio, 09 Clacineatt Idg., Lima. 


E& Res 
HE MERRILL DODGE & JACKSON CO., Gen. ‘Ageme. Lucas Co., Pebeses Exch. Bidg., Toledo, 0. 


EARN OF OUR SPECIAL 1918 INDUCEMENT 
TO AGENTS =— = 
nn HOOSIER CASUALTY CO., Indianapolis, Ind. 


Monthly and Regular Commercial Accident and Health Policies. 























It does one thing and does it well. 

It furnishes only automobile indemnity: 
LIABILITY FOR PERSONAL INJURY, 
PROPERTY DAMAGE, 
FIRE, THEFT and COLLISION. 

It sells it at a reasonable price. 


It backs up its policies with all reserves required by law, and a substantial surplus besides. 


It pays especial attention to the matter of giving real service in all cases involving liability of 
its policyholder. 


Prompt settlement and adjustment of fire, theft and collision claims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


FORT SCOTT OSCAR RICE, Sec’y and Gen'l Mgr. KANSAS 














A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year. 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTER-STATE BUSINESS MEN'S ACCIDENT CO. 


Brown Building DES MOINES, IOWA 
First and Largest Cuasalention ws writing business and professional men upon 


same Pp! men’s Ameen 








For Better Bookkeeping 


a= EP 


“ASK YOUR STATIONER 
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COMPENSATION NEWS 


VIRGINIA BILL IS PUT OVER 





Measure Passed Over Governor’s Veto 
Does Not Become Operative 
Till Jan. 1, 1919 





RICHMOND, VA., Mar. 26.—The 
Virginia legislature last week in what 
was termed an extended session passed 
the Goolrick workmen’s compensation 
bill over the veto of Governor Davis. 
who failed to approve it because of the 
salaried commission plan which he said 
conflicted with his pre-election pledge 
in regard to the creation of new jobs 
during his term of office. 

In withholding his approval, he made 
it clear that he was heartily in favor 
of the general purposes of the measure. 
The senate first yielded to his objection 
and passed the bill providing for an ex- 
officio part time commission consisting 
of the second auditor of the state, the 
commissioner of insurance and the labor 
commissioner who were to serve with- 
out extra compensation. But the house 
refused to acquiesce and insisted upon a 
commission of three members drawing, 
$3,600 a year each, with a chief clerk 
and other help necessary to the admin- 
istration of the law. 


Senate Falls Into Line 


The senate fell into line when the bill 
was vetoed, passing it over the gover- 
nor’s head, 24 to 9. The house in its 
first effort to accomplish the same feat 
failed, but put it over the following day 
by the decisive vote of 61 to 20. As the 
commission does not enter upon its 
duties Oct. 1, it may be several months 
before Governor Davis names the per- 
sonnel of the body. So far he has given 
no intimation as to when he will make 
the appointments. The law does not 
actually go into operation until Jan. 1, 
1919. Cost of operation will fall upon 
the employers and insurance carriers, 
there being a special provision in the 
bill to this effect. The revenue for the 
purpose will be raised by assessment. 
It is also provided that not more than 
two members of the commission shall be 
of the same political faith. 


WHAT IS FRANKFORT’S STATUS 





Must It Make Deposit in Massachu- 
setts or Will Surety Bond Remain 
Sufficient? 





BOSTON, March 23.—The industrial 
accident board of Massachusetts has 
appointed Senator James F. Cavanagh, 
chairman of the Massachusetts legisla- 
tive committee on joint judiciary and 
author of radical insurance bills, as 
trustee of the funds to be deposited by 
the Frankfort General for the protec- 
tion of Massachusetts policyholders of 
that company in compensation insur- 
ance, the Frankfort General having 
been retired from business by the fed- 
eral trading with the enemy act as of 
Nov. 27. Under the Massachusetts 
statute the board ordered a deposit 
made by the retiring company to pro- 
tect Massachusetts claimants. While 
“the company is doing a business in the 
commonwealth it may file a bond of 
another accepted company. The Frank- 
fort General was bonded by another 
company for $100,000, but objected to 
the deposit as excessive and failed to 
make the required deposit of 25 per- 
cent of the securities ordered to pro- 
tect policyholders within the five days’ 
limit, the balance being due in 30 days. 
In the meantime the bonding company 
comes into the breach until the matter 
can be adjusted. The issue is compli- 
cated by the fact that there is a ques- 
tion whether or not the Frankfort Gen- 





$s 


& 


< 
Fs 








MERICAN LIABILITY 
COMPANY 


SPECIALISTS In MONTHLY PAYMENT 
Accident and Health Insurance 
AGENTS WANTED 
W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG.. CINCINNATI, O. 

> URANCE DEPT, DEPO! 


ELMER H. DEARTH pare ‘ ‘ , , 


em . General Casualty & Surety Company 


114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US’ ' 


President 








eral has actually withdrawn from 
Massachusetts, inasmuch as the federal 
order compels the company merely to 
cease writing new business, thus per- 


mitting business on the books to lapse ! 


normally. If the company is legally 


still doing business in Massachusetts | 


the appointment of a trustee is under- 
stood to be noneffective. 





Loss Ratio Runs: Up 


When a company ceases writing com- 
pensation and is not getting further pre- 
mium returns, its loss ratio naturally 
looks bad in tabular figures. This is 
illustrated by the Massachusetts Bond- 
ing, as its loss ratio shown by the Mas- 
sachusetts department on compensation 
last year was 117.88 percent. Attached 
to the Massachusetts Bonding statement 
is this foot note: “Includes 40 percent 
of all unallocated compensation loss ex- 
pense paid during 1917 as required by 
the law of Massachusetts. The losses 
and allocated loss expense incurred on 
1917 policies were 29.8 percent of the 
premiums earned on such policies. The 
company discontinued writing all the 
principal lines of compensation business 
Dec. 18, 1916.” 

It will be seen from this foot note that 
the greater part of the losses paid which 
make up the 117 percent loss ratio was 
unallocated loss expense on _ policies 
written prior to that year. The Massa- 
chusetts Bonding is now only writing 
compensation in connection with general 
liability or automobile risks. Its annual 
statement showed $1,028,063 compensa- 
tion earned premium for 1916, while the 
1917 premiums earned were only $24,850. 





Ceases Writing Compensation 


The Interstate Casualty of Alabama 
has quit writing compensation risks. The 
department at Chicago which handles 
Illinois, Iowa and Michigan had quite 
a business in Iowa and some scattering 
business in the other two states. It is 
letting its business run off the books and 
is not trying to renew it. 


Address Baltimore Society 


BALTIMORE, March 26—J. M. Motley, 
vice-president of the United Fidelity & 
Guaranty, addressed the Tuesday even- 
ing meeting of the insurance society on 
the topic, “Origin and Development of 
Compensation Insurance.” 

The meeting last week was addressed 
by E. J. Bond, Jr., underwriter in the 
compensation department of the Mary- 
land Casualty, his subject being the 
“Methods of Figurging Rates on Liabil- 
ity and Compensation Insurance.” 


Many Plate Glass Losses 


BALTIMORE March 26—The Maryland 
Casualty reports some odd vagaries of 
wind pressure as shown by the effect 
on plate glass. During the exceedingly 
heavy windstorm that swept through the 
middle Atlantic states recently, killing 
several people in New York City, dam- 
aging shipping and destroying a great 
deal of plate glass, the Maryland Cas- 
ualty had between 15 and 20 plate glass 
losses reported in New York, but none 
at all in Baltimore, its home office town. 
where the wind was also terrific and 
did much damage of a general nature. 
Yet, a few days later, a very light wind 
in Baltimore blew out two large plate 
glass windows that had withstood the 
previous gale. Manager Tubman, of the 
plate glass department of the company, 
states that he has repeatedly noticed 
that a sustained windstorm often does 
less damage to plate glass windows than 
a sudden puff of wind. 


Big Burglary Premium 


A single burglary premium of over 
$16,000 has been placed on the books of 
the Maryland Casualty by Resident Man- 
ager Donahue of Philadelphia. Manager 
Donahue, with Mr. Amos, of the home 
office underwriting department, has been 
working quietly on this risk for some 








months. 








- PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 





The Republic Casualty Co. 


Local and General Agents Wanted in Ohio and Pennsylvania 











AMERICAN INDEMNITY COMPANY 


Home Office: 


Galveston, Texas 


Summary of Statement of December 31, 1917, as Made to the Commissioner of Banking and Insurance for the 


State of Texas, 

LIABILITIES 
eee B6e Tis sis iss ckcseescecasace 
Reserve for unearned Premiums pro rata.. 
Reserve for Commission and Brokerage... 
TOD TE I cake cceracccesccccseda 


WE TAGE. oo cu is cas ceadccccccécccce $ 626,284.45 
Bonds & Stocks, market value............. 
Bank & Trust Company, Deposits at Interest 
Cash at Bank and in Office...............- 
Premiums in Course of Collection under 90 


8 
Other Assets.......sccsecccccccecccevecs ee 


107,631.78 | Reserve—Catastrophe Hazard...... 
29,998.41 | Capital paid in cash............ 
$1,393,721.81 


OFFICERS 
L. A. ADOUE, Vice-President. 
J. F. SEINSHEIMER, General 


SEALY HUTCHINGS, President. 

GEO. SEALY, Secretary. 

We write the following lines: 
General and Elevator Liability. 


Plate Glass, Burglary and Fidelity and Surety Bonds. 
(31) States. 





Surplus over all Liabilities...... aakadaeans 


Automobile—Fire, Theft, Liability, Property Damage and Collision. 


-$ 282,849.85 
+ 249,094.60 
. 26,498.67 


+ 260,269.94 
$1,393,721.81 


Manager. 
Public, 


Licensed in thirty-one 








PUTS “SURE” IN 


INSURANCE 





SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 


Admitted Assets wemeen (| ocees fl cen Received for 
$1.874.232.97 THE LAST WORDIN 1917 
= MOTOR INSURANCE $1,941,876.26 
GEORGIA CASUALTY COMPANY = 
Surplus and Reserves to Policy Holders - - = ” $1,688,506.87 














THE TRAVELERS 
INSURANCE <3 INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 


AND 
CASUALTY INSURANCE 
THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 





GUARANTEED LOW COST LIFE INSURANCE 











4. CASUALTY 


THE NATIONAL 


UNDERWRITER 


March 28, 1918 





WITH ACCIDENT MEN 





GREAT WESTERN AGENTS MEET 





Field Men of Des Moines Company In 
Annual Round-up At Home 
Office 





Des MOINES, IA., Mar. 26.—Agents 
of the Great Western Accident 100 
strong enjoyed the seventeenth annual 
convention at the home offices here last 
week. The business sessions were taken 
up with technical discussions as to 
methods of adding to the business of 
the company and enlarging the field. 
New rates, war risks and similar ques- 
tions of the day were discussed by in- 
teresting speakers. S. S. Outwater of 
Denver has been president of the 
agents association; C. A. Spaythe of 
Des Moines vice-president and Virgil 
Nutt of Des Moines, secretary. 

The convention closed Friday night 
at an elaborate dinner. H. B. Hawley, 
president, was toastmaster. A _ gold 
watch was awarded to A. C. Westrom 
of Cedar Rapids for general excellence 
of service. He has been with the com- 
pany 14 years. It was not possible to 
award the loving cup as George C. 
Martin of California and Mrs. Halla- 
day of Denver were tied. 

Officers of the agents association for 
the next year will be William Leech of 
“Des Moines, president; E. W. Hill, 
Colorado, vice-president; Virgil Nutt 
of Des Moines, secretary. 





Commonwealth’s New Policy 


The Commonwealth Casualty is issu- 
ing a new form of accident and health 
policy to take the place of the limited 
policies. A full coverage policy, sold at 
one rate, regardless of occupation, is the 
main feature. Males and females will 
be written. It sells for $6, $12, $18 and 
$24 a year. One of the features is that 
all premiums are returned to the bene- 
ficiary, in addition to the accident death 
benefit. 





Goes to Provident L. & A. 


John J. Kennedy, who recently resigned 
as claim manager at the home Office of the 
Chicago Bonding, has been made manager 
of the claim department of the Provident 
Life & Accident of Chattanooga. L. N. 
Webb, manager of the claim department, 
leaves in a few days for Camp Gordon to 
enter military service. Mr. Kennedy is 
one of the able claim men of the country, 
having formerly been manager of the 
claim department of the General Acci- 
dent and later of the Prudential Casualty. 


Cleveland Surety Conditions 


CLEVELAND, OHIO, March 25—While 
the war business here is making up par- 
tially for the loss of the surety offices on 
construction work, which is comparatively 
inactive, bonds required by the govern- 
ment do not aggregate as much as might 
be imagined. Furthermore, the rates, és- 
pecially for material manufacturers, are 
very low. 

Unless the banks loosen up somewhat, 
which now seems improbable, construc- 
tion business will be at a very low ebb 
through the year. It is difficult to se- 
cure a loan for a dwelling house, not to 
speak of large undertakings.’ Some of 
the plants making war: materials will 
probably expand, but this will be only a 
very small part of what could have been 
expected in normal times. 


Corporation Seeks Control 


An effort is being made by the Policy- 
holders Reorganization Corporation of 
New York to gain control of the assets 
of the Casualty Company of America, 
which is being liquidated by the New 
-York insurance department. The claims 
against the company exceed $4,680,000 
and the new corporation, which is made 
up largely of bankers who were forced 
to take stock on which they had made 
loans, tells creditors that it can liqui- 
date the company more quickly and eco- 
nomically than the state department. It 
is proposed by the corporation to ac- 

uire the claims of creditors at their 

ace value and to issue its stock to the 
assignors. 


H. C. Johnson has resigned as casualty 
manager for the southern California and 
Arizona department of the United States 
Fidelity & Guaranty at Los Angeles and 
his work will be taken over by Managers 
Cator & Schroder, of the department. 





IN THE SURETY FIELD 


CONTRACTORS WAIT FOR PAY 





All Is Not Gold That Glitters in Cost 
Plus Basis of the Gov- 
ernment 





Many surety companies that are car- 
rying government contract bonds say 
that some believe that contracts on the 
cost plus basis are almost free from 
hazard. As a matter of fact in many 
of these cases the checking up process 
by the government is so involved that 
a contractor finds his pay held back 
for months. His checks have to be 
looked over and O. K.’d by many dif- 
ferent departments. Most of these 
contractors do not know how to make 
out their statements so that they will 
pass muster. There is much red tape 
and interminable delay until the state- 
ment can be gotten up to meet the 
wishes of the various subalterns. Some 
of the largest contractors have had as 
high as three or four hundred thou- 
sand dollars held back on them for 
many months and the surety companies 
were forced to lend money so that the 
contractor could complete the job. 


Have to Wait Long Time 


It is stated that some of the auto- 
mobile concerns that are making trucks 
for war use are actually paying the 
lodging and board of the soldiers who 
are studying the mechanical processes 
because of the delay and red tape in- 
volved in getting the money to pay the 
living expenses of these men. Event- 
ually all these contractors are paid 
but much time and expense is in- 
volved in getting up the statements the 
right way so that they will be O. K.’d 
without delay. These extra expenses 
thrown on the contractor, of course, 
come out of his guaranteed compen- 
sation and therefore cut that down. 
In some cases the government is waiv- 
ing bonds where the cost plus basis is 
followed. In almost all other cases a 
bond is required. Naturally a con- 
tractor doing government work is a 
much safer proposition than a general 
contractor having an outside job as the 
government will see to it that the for- 
mer will get his material and gives 
him every facility to do a rapid piec 
of work. . 





|MEN ON COMMISSION BASIS 





Not Regarded as Good Fidelity Risks 
Even Where They Can Be Prose- 
cuted Criminally 





A surety underwriter said the other 
day that regardless of a state law that 
makes a man on a commission basis 
guilty of embezzlement if he does not 
turn money over he collects, companies 
do not regard those operating on such 
a basis as good risks. He does not 
think a law of this kind which makes 
criminal prosecution possible, creates 
a more favorable class from a fidelity 
bond standpoint. There is always too 
much dispute over the account. 
man is engaged to solicit and is prob- 
ably given an advance. The question 
may arise as to the terms of the ad- 


vance. If the employe does not return 
this an attempt is made to make the 
surety liable. As a class men working 
on a commission are not regarded 
highly by the surety companies. There 
are some high grade risks but on the 
average they do not stand up well. 
Surety companies therefore pass them 
by unless a few are included in a big 
schedule. 





Little Outside Contract Work 


Surety underwriters find that the 
spring is opening with very little con- 
tract business outside of government 
work. There are some lines of work 
that have to proceed regardless of the 
cost of material especially where sewers 
have to be put in, some road work done, 
school houses built or something of this 
character. Surety men say that outside 
of the government business the contract 
field is just about dry. It is not thought 
that conditions will improve until the 
war is over. 


Public Official Bonds 


This is the time of the year for agents 
to solicit public official bonds from can- 
didates for public office to be voted on 
at the April election. There are two 
periods of the year and this business is 
closed, the spring and fall. Public offi- 
cial business is always desired by com- 
panies. Agents are in close touch with 
these candidates and know what show 
there is to line them up for a bond. 





May Write Marine 

AUSTIN, TEXAS, March 26—As was 
predicted in last week’s columns the 
Texas legislature finally passed the bill 
amending the act governing the incor- 
poration of casualty companies in that 
state so as to permit such concerns to 
enlarge their corporate powers by writ- 
ing marine insurance which will include 
all war risks. This bill is sure of ap- 


the subject to the current special session 
and it can consider only matters ten- 
dered by the executive. 


Burglary Insurance for Dentists 


Owing to the vastly increased prices 
that dentists have to pay for gold, plat- 
inum and other metals, as well as instru- 
ments, they are all good prospects for 
burglary insurance. This might be said 
of doctors and surgeons also, as every- 
thing used by these professional men has 


proval by the governor, as he submitted’ 


greatly increased in price. Some agents 
have made a clean-up in going after 
dentists because most of them carry quite 
a stock of metals used in their work. 





Are You a Mason? 








The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 











C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 
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SURETY BONDS 
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EMORY H..ENGLISH, President 






FIDELITY and 
SURETY BONDS 
BURGLARY INSURANCE 


Home Office: 715 Locust 





Capital Subscribed $1,000,000 


Over Half Million Assets Deposited in Securities with 
Insurance Department of Iowa 


SUNN 





asualty [jmp 


JOEL TUTTLE, Secretary 


WORKMAN’S COMPENSATION 
AUTOMOBILE and OTHER 
PUBLIC LIABILITY LINES 


Street, Des Moines, Iowa 


Sal 000000000 











resembles the dip penholder. It 








properly shaped and balanced pen. 
ard or self-filling style. Self-filling pen without a rubber sac. 
SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 





THE JIFFY PEN 


The word “‘Jiffy’’ denotes speed and action. The shape and balance 


is built for those who appreciate a 
Prices from $2.50 up, either stand- 
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A Progressive Surety and Casualty Company 
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PLATE GLASS ARGUMENTS 


THERE never were greater arguments 
for plate glass insurance than now with 
the large increases in price of glass that 
have been made from time to time. This 
month there was a 20 percent increase 
put into effect and it is stated that an- 
other will be made in the course of two 
months, 

The glass companies are limited in 
their output by the government. Some 
think that there is a possibility that plate 
glass may be classed among the non-es- 
sentials but this seems hardly likely. 
However, every plate glass is worth two 
or three times what it was a year or so 
ago... With this greatly increased value 
it should not be difficult to convince a 
man that he should carry insurance. Plate 
glass companies have better facilities for 
getting glass more quickly and securing 
competent workmen also, than any owner. 
This is due of course to the. fact that 
plate glass insurance companies are big 
customers of plate glass companies and 
they have use for skilled workmen all 
the time. Plate glass service and in- 
demnity are most useful these days. 





HOME HAZARD 


Some times when we hear of the num- 
ber of automobile accidents and others 
of a more sensational character, we are 
prone to feel that the old fashioned home 
hazard is a thing of the past. We are in- 
terested in looking over the statistics of 
the TrAvELERS for last year to note that 
accidents at home constitute the leading 
cause of claims. The figures of the 
TRAVELERS show that last year they caused 
27.8 per cent in numbers and 20.7 percent 
of the amount paid under TRAVELERS ac- 
cident policies. 

As the TRAVELERS remarks these acci- 
dents do not strike the public imagina- 
tion because they hapnen to the individual. 
However, a good accident policy comes in 
just as handy when one is injured at home 
as if he were abroad and had his in- 
jury in a most spectacular manner. 





THE man who is full of the details of 
his business usually thinks they are of the 
utmost impo: tance, while in salesmanship 
the supreme thought must be the ise and 
value of the product to the one who is to 
buy it. 





Every day some dreamer lays out a 
way, and then some doer paves it 
with success. Doubters and dubs are 
born faster than dreamers -and doers; 
the mistakes in manhood only serve as 
a guide, as an inspiration to the right 
mind. 


jj 








Personal Glimpses of 
Casualty Men 














Col. Gerrit Van S. Quackenbush, 
whose recent appointment as comman- 
der of Kelly Field, San Antonio, Texas, 
the largest aviation grounds in this 
country, was an event of moment in 
military circles, is a brother of Sam H. 
Quackenbush, general agent in the 
eastern offices of the Royal, and of 

- B. Quackenbush, local representa- 





tive in New York City for the personal 
accident department of the Ocean Ac- 
cident & Guarantee. The Quackenbush 
family comes of fine old American 
stock; one of its early representatives 
having served as an aid upon the staff 
of the immortal George Washington. 


Samuel Brewster of the newly organ- 
ized burglary department of the Ameri- 
can Surety has been appointed an 
assistant secretary of the company. 


The Travelers states that its late 
manager at Milwaukee, Percy H. Gor- 
don, whose tragic death occurred in 
February by an icicle falling from the 
Pabst building striking him on the 
head, was not only an indefatigable 
worker, but he practiced himself what 
he preached to others. Mr. Gordon was 
a great believer in accident insurance 
and was one of its most aggressive ex- 
ponents. One of his most successful 
arguments employed in soliciting and 
showing his personal confidence in ac- 
cident indemnity was taking his own 
policies out of his pocket, and showing 
them to the prospects. Mr. Gordon 
carried a considerable sum of accident 
insurance and he always drove that 
fact home very forcefully. 

P. G. Garey, superintendent of the 
monthly payment department of the 
Chicago Bonding, leaves this week tor 
Camp Taylor to enter military service. 
He will be succeeded by P. J. V. Mc- 
Kian, who will have the title of acting 
superintendent. 

Mr. Garey, who was with the Pru- 
dential Casualty before the Chicago 
Bonding reinsured it, has done much to 
make the monthly payment department 
one of the company’s paying branches. 

Mr. McKian is well known to the 
insurance fraternity. He was for years 
associate editor of the Insurance Post 
of Chicago, and was with the old Mid- 
land Casualty of Chicago. He has had 
a long insurance experience, particu- 
larly in casualty lines, and has now 
been connected with the Chicago Bond- 
ing long enough to be thoroughly 
familiar with the monthly payment de- 
partment, with which he has been as- 
sociated. 

The ‘home office department heads, 
employes of the monthly payment de- 
partment, and other employes who were 
associated with Mr. Garey in Indian- 
apolis with the old Prudential Casualty 
presented him with a handsome wrist- 
watch before his departure. 

Since his connection with the com- 
pany the majority of Mr. McKian’s 
time has been devoted to the develop- 
ment of the company’s group accident 
and health department, and in assum- 
ing charge of the company’s monthly 
payment business, Mr. McKian will 
continue to develop the company’s 
group business. 

Miss Olga V. Olson, assistant agency 
manager of the American Indemnity of 
Galveston, Tex., is steadily widening 
the scope of her activities. As assistant 
to General Manager J. F. Seinsheimer, 
Miss Olson is doing considerable 
agency work at the home office. In the 
future she plans to spend more of her 
time in road work, making trips to the 
more important of the company’s 
agencies. 

Miss Olson, who is a native of Texas, 
has been with the company since or- 
ganization, and has watched it grow 
since the foundation stones were laid. 
She is efficient, active and capable, and 
holds a unique position in the agency 
ranks of the casualty companies. 


Ehler H. English, son of President 
Emory H. English of the Iowa Bond- 
ing & Casualty of Des Moines and 








Fidelity 
and 


Surety 
Bonds 








FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 


EDWIN WARFIELD, President 


Burglary 
Insurance 











former state insurance commissioner, 
has acquired fame of a new sort. The 
young man is in the ensign’s school 
of the naval auxiliary on sea duty 
aboard the Frederick Kellogg. His 
father was very much surprised when 
told to buy the current issue of Mc- 
Clure’s magazine and observe the front 
cover. He followed instructions and 
there saw his sailor son all done in 
blue and white. The artist is Miss 
Neysa McMein, a Des Moines girl, who 
chose a Des Moines subject for her 
painting. 

News has been received at the head 
office of the United States Casualty of 
the deaths recently in France of two 
former employes of that company, 
Arthur Christfully, of the statistical 
department, who was killed in action 
and John B. Adams who died of dis- 
ease. Both were volunteers and mem- 
bers of the old 69th. The United 
States Casualty has now 8 men in 
France and 35 in encampments in 
America. Each week a packet leaves 
the head office for each enlisted man 
the expense being defrayed by a per 
capita weekly assessment of not more 
than ten cents from any employe. Each 
package is numbered so that track may 
be kept of them by the recipients. 


Manager J. E. Callender of the Ocean 
Accident at Chicago narrowly escaped 
a collision Sunday near his farm at 
St. Charles, Ill, and therefore believes 
in collision insurance. He drove his 
limousine to a neighbor’s house to get 
a mallard drake. This fowl was placed 
in a paper sack and when Mr. Callen- 
der drove down the hill from his neigh- 
hor’s onto the road the duck burst from 
his casement and with a loud quacking 
created something of a scene inside the 
car. Mr. Callender in attempting to 





catch the fowl lost control of his car 
and just avoided running into a con- 
crete wall by pulling suddenly into a 
ditch. He was compelled to send for 
help to get the car back on the thor- 
oughfare. He figures that this duck 
cost him $8.69 and seriously damaged 
his usually unruffled temper. 


Eugene S. Hadley, for many years 
general agent for the commercial acci- 
dent department of the Pacific Mutual 
Life in northern California, died last 
week at South Pasadena, Cai. Mr. Had- 
ley was highly regarded in California 
insurance circles and _ resigned his 
agency seven or eight years ago. 


A particularly effective bit of casualty 
advertising was “pulled off” at Edmon- 
ton, Can., a short time ago, the returns 
from which are likely io prove profit- 
able to the enterprising agent who con- 
ceived the idea. Occupying a prominent 
place in a street parade of leading busi- 
ness interests, the local representative 
of the Ocean Accident & Guarantee 
had a flat vehicle upon which he 
mounted a sadly dilapidated and fire 
charred automobile, over which was sus- 
pended the announcement that indem- 
nity for such happenings was afforded 
by the policies of the insurance com- 
pany. Scarcely had the parade begun 
to move when the automobile was en- 
veloped in flames of such proportions 
as to require the services of the local 
fire department for their extinguish- 
ment. Of course the proceedings were 
watched by a great crowd, which at- 
tentively followed the progress of the 
blaze, reading meantime the advertise- 
ment about which the flames were circ- 
ling. The happening was intensely 
realistic and the added revenue to the 
responsible agent was of the same 
happy character. 
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(CONTINUED FROM PAGE 1) 
companies, the Royal Exchange, had 
recognized the coming importance of 
the casualty business and had opened 
up a department. 4 

The first British compensation act of 
1897 was the cause of new activities and 
interests in accident insurance, giving 
an impetus to the movement in the 
United Kingdom and leading to the 
formation of new companies; as also 
did the advent of the automobile shortly 
afterwards; although, as I have pre- 
viously hinted, none of these organiza- 
tions has been a conspicuous success, 
and most of them have been absorbed. 
A little later, around the middle of my 
quarter of a century, the old-established 
fire offices began to take the business 
seriously, and to engage in it, and as 
they were strong and comparatively 
numerous, you can now understand why 
it has not been necessary or profitable 
to organize new companies in England 
to take care of the enormously ex- 
pandéd casualty business. 

Omnibus Companies 

Most of the well-known British fire 
offices also transact life insurance, and 
so what might be termed the “omnibus” 
company is now the prevailing type of 
insurance institution. The old-time ac- 
cident companies are now writing fire 
insurance, and some of them life, get- 
ting even, by this means, with the in- 
vaders of their own domain. In the 
United States, the insurance laws hay- 
ing prohibited the development of 
“omnibus” companies, some offices have 
resorted to the formation of inde- 
pendent, or nominally independent, 
establishments to overcome the diffi- 
culty. However, during the period 
under review the rapidly growing busi- 
ness in this country has brought into 
existence a large number of casualty 
companies, pure and simple, some of 
which are now very large and highly 
developed, but most of which have 
faded away, the proportion of success- 
ful insurance formations being always 
small. It has also attracted a few of 
the British offices, of which at least 
four have now had quite a long career 
on this side. Two American companies, 
one accident and one surety, have re- 
turned the compliment by opening up 
business in the United Kingdom, but 
one has retired, and the other devotes 
itself mainly to issuing contract bonds, 
which have never been a popular form 
of suretyship on the other side. For 
purely financial reasons, the American 
life institutions have taken better root 
in British soil. 


Kind of Policies 

Let me now explain what kind of poli- 
cies we were issuing twenty-five years 
ago as a starting point for our brief 
study of the social and economic changes 
which have brought the business to the 
front. Our inconsiderable premium in- 
comes of those days were derived from 
(1) employers liability insurance, with 
which we associated a contract known 
as a joint policy paying benefits for a 
limited period for injuries sustained in 
the course of employment, whether there 
was legal liability or not; (2) personal 
accident insurance, that is, straight ac- 
cident coverage, without trimmings of 
any kind; (3) public liability insurance, 
which was applied mainly to teams and 
stores, elevators not being much in evi- 
dence in those days, and the only self- 
propeiled road vehicle being the steam- 
roller; (4) cycle insurance, which, like 
the teams policy, could be had cover- 
ing damage by and to the vehicle, the 
vogue of the bicycle having begun just 
before that time with the invention of 
the chain-drive and the air-filled tire; 
(5) burglary and housebreaking insur- 
ance without any coverage whatever 
against theft; (6) fidelity guarantees; 
(7) and coupon insurance, a cheap form 
of insurance against railroad and trolley 
accidents by means of coupons given 
away with newspapers, railroad guides, 
packets of tea, pen knives, pocket books 
and other unconsidered trifles—still a 
popular feature in Great Britain. 


Health Insurance 
There are certain kinds of insurance 


4 


which are admirably adapted to test the 
power of moral resistance in man, and 
I am sorry to say that it frequenly gives 
way under the strain! It is this which 
brings about a selection of risks disad- 
vantageous to the insurer. For which 
reason I was told when first entering 
the business that health insurance, or 
theft insurance, was impracticable, 
owing to the moral hazard involved. 
That the moral hazard is still a practical 
difficulty is quite true, but time has 
proved that both of these forms of insur- 
ance are feasible enough under certain 
conditions. Policies insuring against 
sickness were even obtainable in 1893, 
provided applicants submitted them- 
selves to medical examination. How- 
ever, it has been difficult to get people 
to do this, their objections being psycho- 
logical, and not altogether unreasonable. 
Some life companies are approaching 
this question from their own particular 
angle, but in providing disability bene- 
fits under indeterminable contracts the 
inherent weakness of this class of insur- 
ance will be accentuated, and in the end 
those who adopt the innovation will re- 
gret it. 
Frills Are Introduced 


The year 1893 saw the first important 
departure from the principle which had 
confined the other accident offices to the 
straight accident contract, for a com- 
pany which had been organized in the 
preceding year introduced a policy which 
covered certain fevers, as well as all 
accidents. Moreover, they doubled the 
benefits from railroad accidents as an 
additional attraction, and were thus re- 
sponsible for the first of the “frills.” 
Other companies adopted this form, and 
it was not long before the ‘number of 
specific diseases was extended, until 
finally some of the policies included at 
least forty. It was in 1898 that the ac- 
cident and specific disease form was 
first exploited in this country. The fol- 
lowing year also saw the ,introduction 
on this side of the health contract re- 
quiring medical examination. By 1903 
the present form of complete accident 
and sickness insurance had been de- 
veloped, and the omission of the medical 
examination gave it that popularity 
which has ever since made it most ac- 
ceptable to the public. The limitation of 
the moral hazard henceforward became 
a matter of underwriting skill. 


Burglary Insurance 


A similar process of differentiation 
has widened the scope of burglary in- 
surance until it has now become possible 
to insure against every conceivable risk 
of loss of, or damage to, jewelry and 
other articles of value. Burglary in- 
surance was introduced about thirty-five 
years ago. It was an American idea, 
and the originator, being without honor 
in his own country, went over to Eng- 
land and there persuaded a company to 
take it up. If one can only be sure of 
absolute honesty on the part of the 
policyholder, and the members of his 
family, everything in the way of insur- 
ance becomes practicable. 


-Compensation Insurance 


No part of the growth of the two 
branches of insurance just mentioned 
could be directly attributed to some par- 
ticular phase in the evolution of human 
society in the same sense that we can 
ascribe compensation insurance to a 
definite departure from the accepted 
principles of law in relation to master 
and servant, or automobile insurance to 
Levassor’s adaptation of Daimler’s in- 
ternal combustion engine to the car- 
riage. Insurance has more than one 
side, and if the economic side seems to 
be the most important, it is only because 
that is the most obvious. Certain social 
difficulties are being overcome, not as a 
result of political progress, for there has 
been very little during the past twenty- 
five years, but because the principle of 
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insurance has provided a practical solu- 
tion of them. For example, it would be 
impossible to construct a workmen’s 
compensation act on the accepted prin- 
ciples of law that would entitle em- 
ployes to compensation for all accidents 
of employment, for the reason that such 
principles being derived from the ac- 
cepted standards of right and wrong, it 
would be necessary to rule out those ac- 
cidents which are due to the personal 
negligence of the injured parties. It is, 
therefore, essential to assume a broader 
basis of liability by considering each in- 
dustry to be chargeable with the acci- 
dents incidental to its operations. Put in 
another way, every workman may be 
said to be insured by his master against 
accidents of employment as a part of 
the contract of service. However, as he 
chooses his master qué employer and not 
qua insurer, his interests must be safe- 
guarded by a properly constituted in- 
surance institution. You can thus see 
how the principle of insurance has been 
invoked to overcome social and moral 
difficulties in order to do justice in the 
larger sense to the masses of the people. 


Departure Is Seen Es, 


Moreover, a distinct departure has 
thus been brought about in the nature 
of contracts of indemnity, for the protecé 
tion afforded by compensation policies 
is secured to the injured employes direct. 
In Massachusetts and New York this 
principle has been extended to liability 
policies for the protection of the rights 
of ordinary third parties. These inno- 
vations are to be read as signs of the 
“marvelous growth of the insurance idea 
to which I have just been referring. 
Much of that growth has been due to 
the education of the public and to in- 
creasing familiarity with the benefits of 
insurance; much also to the activities of 
countless agents. Indeed it would be im- 
possible to overestimate the value of 
these processes of enlightenment. 

And yet, above and beyond all this, we 
are bound to recognize the fact that a 
large part of the vast and rapid develop- 
ment of the insurance business has been 
due to some manifestations of the time- 
spirit which no one could possibly have 
foreseen. 


Two Most Important Lines 


As matters stand now, the two great 
departments of casualty insurance are 
workmen’s compensation and automo- 
bile, neither of which was as much as 
dreamt of twenty-five years ago, both 
being phases of the mighty movement 
to which I have directed your attention. 
The German system of workmen’s com- 
pensation never was insurance as we 
understand it, where our losses are met 
out of reserves. It was really an exten- 
sion of the guild system, a mediaeval 
survival designed to keep the working 
classes in a state of blissful but igno- 
rant subjection. The individualistic na- 
ture of society in England and America, 
contrasted with the disciplinary social 
forms of Germany, accounts for the fact 
that stock companies are handling the 
major part of compensation insurance in 
these two companies. In England, par- 
ticularly, there has been nothing to 
check the steady development of stock 
company institutions, although the 
spread of socialistic and syndicalistic 
ideas is more marked there than here. 
One reason is that there is only one 
legislature, and, as that is much over- 
worked, no time can be given to fan- 
tastic proposals affecting the business of 
insurance. The truth is that there has 
been little, if any, underwriting profit 
in compensation for the past eight years 
‘in this country. There is no branch of 
insurance where the claims are so nu- 
merous and—with the possible exception 
of marine losses—where they take so 
long to adjust. This means that one has 
to wait several years to get a really 
complete underwriting experience; for 
which reason also the sound administra- 
tion of the business demands a high 
regard for truth in the presentation of 
ascertainable facts, and the clearest 
comprehension of the ultimate effect of 
one’s underwriting operations. 


Compensation Reserves 


The first of these two requirements 
relates principally to reserves, and some 
of, the insurance departments, in order 
to”grapple with the question of out- 
Standing losses have had laws passed 
which seek to fix a basis by which these 
can be readily and adequately com- 
puted. However, but for the formula 
which was in use until last year, it is 
clear that the heavy losses made on lia- 
bility insurance between 1911-1913 would 
have been disclosed, earlier than they 
were, in the underwriting exhibits of 
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the various companies. Similarly, the 
bad experience on compensation busi- 
ness in 1915 and 1916 is only beginning 
to be revealed, which accounts for the 
voluntary reserves carried by most of 
the offices to cover losses in excess of 
the reserves demanded under the in- 
surance law. The years 1911-1914 mark 
the transition in the United States from 
employers liability to workmen’s com- 
pensation, and although most of the 
Southern states have not yet adopted 
compensation, and therefore, employers 
liability insurance is still transacted in 
those states. This department of busi- 
ness has been consistently unprofitable 
from the beginning of the transition up 
to the present day. 


Clear Comprehension of Hazards 


The second of the two requirements 
mentioned by me is the need for a clear 
comprehension of the hazards involved. 
We have just seen the effect on our af- 
fairs of new ideas concerning the rela- 
tions of master and servant during a 
time of considerable importance in the 
social history of the American people, 
and in the annals of casualty insurance. 
Some of you will also have recognized 
the changing conditions that gave a 
highly unfavorable turn to compensa- 
tion business in 1915 precisely at the 
moment when certain interests were 
calling out for lower rates. It is evi- 
dent, therefore, that we are faced with 
a real problem here. The lack of a solu- 
tion may have been the cause of the fail- 
ure of most companies to make reason- 
able profits. We are always too late, it 
would seem, in applying our corrective 
measures, so rapid are the changes in 
the social economy and fabric of civili- 
zation at this juncture. 


Large Verdicts Returned 


For instance, there is a decided tend- 
ency on the part of juries to return un- 
necessarily large verdicts in negligence 
cases, the high cost of living being sad- 
dled with this latest aberration of the 
human conscience. The enhanced value 
of materials and labor is also having a 
marked influence on losses in certain 
departments. It would be foolish to 
think that we are anywhere near the top 
of the upward curve of general values, 
whether of individual life and limb, of 
labor, of commodities and articles of all 
kinds. For that reason I am inclined to 
the opinion that it would be advisable, 
particularly during the present world 
upheaval, to set up a department of 
values to gather statistical information 
bearing upon all changes in what might 
be termed the raw materials of the in- 
surance business. Index figures could be 
worked out for a number of important 
phases of fire, accident and marine in- 
surance which would be ‘invaluable to 
underwriters in attempting to appraise 
the changing hazards of the immediate 
future. Our ordinary statistical work in 
casualty insurance is of little use in this 
regard, being too belated, but admirable 
enough ultimaely as a basis for final 
analysis. 


Many Radical Changes 


The trouble even then is that we are 
not dealing with a still life subject 
where everything remains perfectly mo- 
tionless all the time. Scarcely a year 
goes by without the benefits of some 
compensation law being increased, or 
some new imposition being placed on us. 
From day to day circumstances and con- 
ditions are altering the terms of the 
problem. That being so, standardization 
may become a positive danger unless the 
statistical experiences produced can be 
made to exhibit an accurate picture of 
what might reasonably be looked for in 
the near future, by the immediate cor- 
rection of errors due to changed condi- 
tions, present and anticipated. Sooner 
or later the variations in the statistical 
experiences will become less marked, 
and the business settle down to a normal 





state. It can be inferred, without any 
doubt, that it must in the end produce 
an underwriting profit in each depart- 
ment. When one or two sections are 
supporting the rest they are bearing a 
strain which they are not fitted to carry 
constantly, and on some occasions their 
support is bound to be lacking. 


REPORT MADE ON THE 
NATIONAL BUREAU 


(CONTINUED FROM PAGE 1) 

and underwriting practices. Efforts to 
bring about such full co-operation have 
been made but so far without success. 
In conclusion the report states the main 
bureau problem for the future seems to 
be the creation and exercise of adequate 
means for enforcement of its rates, par- 
ticularly with regard to agencies and 
commissions. 


Members of the Bureau 


The bureau’s experience seems to in- 
dicate that effective control can only be 
exercised with the assistance of the 
state. The membership of the bureau at 
present consists of 18 active members: 
Aetna Life, Continental Casualty, Em- 
ployers’ Liability, Fidelity & Casualty, 
Frankfort General, Globe Indemnity, 
Hartford Accident & Indemnity, London 
Guarantee, London & Lancashire Indem- 
nity, Maryland Casualty, New Amster- 
dam, Ocean Accident, Royal Indemnity, 
Standard Accident, Travelers, United 
States Casualty, United States Fidelity 
& Guaranty, Zurich General. 





Changes in the Field 











William M. Martin 


William M. Martin, associated with the 
claim department of the Continental 
Casualty for fourteen years, has re- 
signed. He goes with the Merchants’ 
Casualty of Winnipeg as manager of the 
Montreal branch and jurisdictional over 
the province of Quebec. 


A. H. Reed and L. W. Siglar 


A. H. Reed, formerly manager of the 
monthly payment department of the 
Clover Leaf Casualty in Chicago, has 
been appointed manager of the Chicago 
district in the monthly payment depart- 
ment of the Chicago Bonding. He was 
formerly located at Gary, Ind., and has 
been a large producer of monthly pay- 
ment business. L. W. Siglar, who has 
been associated with the Clover Leaf, 
becomes field superintendent in the Chi- 
cago district for the Chicago Bonding. 


F. W. Benjamin 


F. W. Benjamin has resigned as state 
agent of the Peerless Casualty for Indi- 
ana and has taken a number of counties 
in the central part of the state for the 
accident and health department of the 
Federal Life of Chicago. Mr. Benjamin 
was formerly with the Prudential Cas- 
ualty and is a good organizer and busi- 
ness builder. 


C. O. Hawley & Co. 


Starr, Busby ‘& Co., general agents 
for the American Bonding & Cas- 
ualty in California, will open a branch 
office at Los Angeles for the supervision 
of southern California business. It will 
be operated as C. O. Hawley & Co., Mr. 
Hawely being controlling stockholder of 
Starr, Busby & Co. Nelson A. Frazar, 
who has been special agent for the Lon- 
don Guarantee & Accident in southern 
California for the past year, will be man- 
ager of the new Los Angeles office. C. S. 
Van Brundt, Los Angeles surety under- 
writer who has been engaged in the 
brokerage business recently, has been 





appointed district agent for southern 
California for the surety department and 
will have joint offices with Hawley & Co. 








News About Companies 











Northern Casualty—Statement figures: 
Assets, $150,041; unearned premiums, 
$26.699; claim reserve, $12.500; liability 
and compensation claim reserve, $86,290; 
capital, $17,679; 1917 business. 


Premiums Losses 


Yo Er eT Teme TT $3,657 
BEEN accnenes eeeceoces $15,734 3,664 
WEENIE “ddéccccctadectéoe 66000 ,098 
CGE eccucascduuceaae 44,218 2,660 
REG ME i vccncceaeea 6,678 2,090 
Burglary and theft oe 1,464 209 


Western Accident & Indemnity—State- 
ment figures: Assets, $159,788; unearned 
premiums, $33,478; claim reserve, $5,779; 
sapital, $100,000; net surplus, $18,329; 1917 
business: 


Prems. Losses 
0 eer $ 12,202 $ 5,058 
ENE 46 «a eadecthe wees eke " 
PS reer er er 7,139 265 
OES 6 8464.05 44046063 26,576 8 
Wee - OIG a sc cas cee 3,961 1,555 
Burglary and theft “S's 1,583 os04 
Medical Protective— Statement fig- 
ures: Assets, $440,497; unearned pre- 
miums, $122,205; liability and compen- 
sation claim reserve, $82,517; capital, 
$100,000; net premiums, $119,102; 1917 
business: Premiums, $249,248; losses, 
$70,300. 


No Excess Mortality 


The live stock companies say that the 
severe winter did not cause any increased 
mortality. Experience shows them that 
extreme weather, either cold or hot, does 
not increase sickness or death among 
animals because owners are more alert 
and take better care of them. It is really 
in more moderate weather when people 
are indifferent and neglectful that mor- 
tality counts. Live stock men see greater 
interest in the raising of pedigreed stock. 
Values have greatly increased in this di- 
rection. Some owners have been put to it 
to secure sufficient insurance on a very 
valuable stallion, running up, for example, 
to $27,000 or $30,000 in value. 


Goes With the Hartford 


John A. Todd, formerly general agent 
for the Indiana & Ohio Live Stock, has 
been appointed special agent for the live 
stock department of the Hartford Fire, 
with headquarters at Spokane. 


The Kentucky Central Life & Accident, 
of Anchorage, Ky., was admitted to Indi- 
ana Friday, March 22. It is a stock com- 
pany and will write accident and health 
insurance. 


The Smith-Lawson-Coambs Company, 
general agents of the Georgia Casualty in 
Chicago announce that they will make 
no change in their pleasure car liability 
rates which have remained as they are 
since 1915. 





BE CHEERFUL 


Good cheer is a great lubricant. 
It oils all life’s machinery. 

Good cheer is a great producer. 
It adds wonderfully to one’s 
active ability and increases hosts 
of friends and helps us to be in- 
teresting and agreeable. 

Good cheer will attract more 
customers, sell more goods, do 
more business, with less wear and 
tear than almost any other qual- 
ity. 

“Optimism is the greatest busi- 
ness getter, biggest trader, truest 
achiever in the world. 

Pessimism has never done any- 
thing.—Reliance Bulletin. 
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Casualty Premiums Received and Losses Paid in WISCONSIN in 1917 on Several Lines 





















































































































































Accident-Health Liability Workmen’s Comn. Pidelity-Surety Plate Glass Burglary-Theft Auto-T. P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Being Can. 2 WEES vcs sicicb000040% | 25 $ 314 $ 6,302 $ 603 @....... $...... $26,709 $ 3,982 $ 4,483 $ 1,723 $ 4,769 $ S38. 6 osncss’ Bseescs 
Aetna Life ..ccccse chase en seen bn -. 64,869 32,691 26,402 2,000 146,508 66,968 ececes Rtciaw 6% “mien oe titaie eo ccgeits 3 a-aaimie 16.384 
American AULD - - 00s eS eS ey SEE gee Geuwiee, oenwewe sar ontaaa.,  oneres =a 16,254 
mer on AB., LA. wcseccsvcccce eevcce eeecee eeeee eeeses eeoocee 
Amer. Credit Indem., .:::.....cccccsee cecses sete t cena. ocee obese 29,237 801 ceases eaeeee 
American Idemnity .........eesee% 5 aheen se eee 3,997 ee Te seeds omelets 60 Srereaiare 722 92 
Amer. Mut. Liab.........cscccseee be! edetee. -? Suan e 292 11,979 866 Hetieas Re Mae cecces “sae 
Auto Tidak co TAG. Bitit.. ccicccses <cccewse  v0inee 17,814 eres geisredin,- .  wdlard pice. . We-eeacetalel ix Coceieie ate), lssrersipieey a a oele perce vceresthereas 4,763 
Associated Employers’ RECIP..cccecs cecces Coens 95,769 Ste) > wiebaein. » Saebar | MORE Oe. | Mpibee. =. sine =m emesis cocece eeeeee oooee 
Autoists Mut., Tll..cccsccccvcses (Wess. (S554S%. , Seeeow 552 sepeee weeee cococe wee eee ° peep cea eoceee eoecce 
Badger 8. Titd. Mut. Auto0....ccccsee socce oan, aise ave SBBT —s nce oe : pbabee Rasa esbiapeces steep ais biaterele%e Se eee seeee 
SNES EAU. OUE, OO ssc ddecesescdee ‘eaeses 0s Shee OS ee Mae pe eieoe ewes 5,158 pists wars artes citlaware 12,353 eeccee 
SOE MNEED PERNOIN 5.4.45 5 Via side eseSeun Sd¥eas » Kse eee 29,716 ONT 4 Sees) ieee. oo bawiosics- 1 (alesse | weiss | Jnteme <- Weereterere oeeeee 
Bidg. pears. SO; PG SHAD scaden. cxcese Savdes  e65bas  ‘eennee 19,200 4,513 haagn  ‘ttteas a. "idan  Atekete Rien 2 seers ota seeee 
BE, BAG, PEt cccncccesescevncscns§ ce00e seeves ae 52,111 TOMGG, . chess, sérsiesiese, |» Setutasaier) wi iopesetesoie; ~ _“ereyaisisse,, . /oneie.e: sini, hy NeCOpheiees) uly chine he 
SG RIOR |S 6 5c 5 Sense causes eSss. “SEES “Sew ees 3,610 476 3,414 die? asaisigeu: | ‘suiisk:. © eitemmies - <cociseieb- 2 ot epeumane aes 
Sen SEMEN « s'sis os jeinios.baos poe 4,143 1,561 29,998 3,847 16,511 24,718 4,679 —107 3,267 2,538 847 1,759 
Continental Casualty .........sseee. 49,679 15,694 5,794 364 21,559 16,837 aeiectess daisiees nes washes Coaaes 162 
ONES AMOI SUR. 65 ie000sse0%s, seees. “beeps ee 2,085 SeeeB@. | | eon” | aioe Sopesusbay 's evertaeish ~ “pcoreneee 10 
Bearenyers: Tdad., TAGs .66.0bsccce ass 14,207 5,728 29,065 5,218 119, 951 59,372 2,503 213 2,794 1,836 2,758 2,184 
Penvers Sit SOD. WANs. 60d cecdussseees. oo beeeee senses RAsoes BBytee “S8j28R 3 naxses | ASS SEES Es (tees 6 ees ozoeie 
IICY Ge COROURIUT s 6 000 ccscvcveses 56,344 22,333 50,773 9,324 117,166 49,763 24,857 16,640 7,935 3,845 11,255 927 
RIC Ge. DOBDOBIC %. x 0:0:6:6,050.0<i00:0.00:02 48,296 24,625 6,878 3,620 398 1,455 62,348 10,298 3,654 2,078 6,191 298 
enaral ARMAENE o.55 6s osacrawe 12,494 4,575 74,409 21,051 99,754 55,910 SEES = tenes sexe sige 1,182 6,733 
PATA: Sask ohs oe cess beness > Sass. S25550: Ewe. a @eneee see sin ie OS ee ere peeeee eee ee nee WE, évacns coeges. «waivers 
RTD: ACMBTERILY © ab.0d500000 0's es 0%es 1,642 959 47,271 12,897 31,555 Le eee) omteerate 2,585 1,433 702 4,560 
Globe Indemnity ...... a 4,755 6,729 8,231 1,753 14,637 10,403 22,351 459 2,306 1,263 2,231 1,556 
Hartford Acci. & Indem 2,604 80 6 39,880 26,640 16,493 150 2,621 1,368 2,635 464 
Kansas Cas. & Surety.. s* A. ween 57,419 S560 a iakcwccd © Stans 1,898 Slates 2,439 1,377 344 6,540 
TVS: SEDI AUIBEB s sieih cs cc0¥uss08) Sedewe  “Saeees | saanee soe oe Seses esses 8 leseeme. 2 SRisen® 18,269 Geet ‘knawnse seeees 
London & Lanc. Indemnity......... —10 sees eee ae SGGnS > .so550% 7,264 Fae ae 70 Sexe ee 91 ...... 1,109 ...... 
London Guar. and Acci...........00. 7,173 6,122 23,361 3,638 198,834 89,782 santos sss ote sehecats ie 1,892 274 
Lumbermens Mut. Cas. oe ‘Sn kbs J meee 3,469 62 20,814 SGBIC casio ldewines  Saleaicie), - auesSene:. 6 Guinness  SiSigusince’) *ibisheeke. .. - 0:8) Ciehaie 
Maryland Casualty ..........ceeeees 36,623 13,047 16,829 1,266 73,046 30,288 49,619 14,478 5,066 21,949 591 
Massachusetts Bonding ............. 31,756 16,278 777 3,344 2,922 15,005 24,690 2,418 1,511 572 219 
BENUOE FANMIDOND AUG, BOD 606560600 waa s 6eeeed 20,480 A589 = kkcce se = tte aee is 9diwtaveye@, -  Gelabebeiiien |< Gevgesrelowse 5 (6 euaeaaia ir siayeeess , weaielee 
Metropolitan Casualty .........ee0. 3,818 646 = HEE WT Nesaeeed Lssebec 13,269 5,641 1,944 287) he wee °68 
Millers Mut. eggs f heh saslanasean BOe).2 <kesess REDSS ahbates 7,974 S638  cecece  cecices  secese Sirsl he eoleetee. - Sats : 902 104 
PEER UPUOO DUIUO: MRE oo bsasewseece. icsades we ewer 9,729 BSBBD .. cess , Wesews “eases | eeeswisie: « secrsisere : ereetees 1,857 231 
National Auto Ranuud BRIBE ANE sss sanclee: ) counas’ 1,630 70 ee Beaten 5% Ntareie lo aicuyeie | “Rreniges Seekers 410 110 
RE ss So ke eiab ha teiitwe “hassee> 1 seoeus. . -Raeeesh DO6SseES Radars re ‘40,075 ee eee 3,783 690 Pen on ees 
New Amoterdam ee eee 914 183 2,093 700 7,066 ene 12,257 45,250 1,168 358 560 616 216 65 
New Jersey Fidelity & Plate SIRAR Swe 8 82S a a0 2,193 ys | eee ceccece aielanes onesie 11,029 6,108 3,942 10 337 779 
i Pee Ree AINE. ci. sGacsayesSioGhkass S54bea ©“ LSAEERS SeeBes peinas —,dieueieere eeaiets. =. coneaieees 302 SiG). . seus Ace ae ee . 
PREIS 4565 oecd de caens+awndnwne sO hoe 10,236 6,349 20,250 1,515 68,427 36,446 5,825 959 1,621 514 1,906 .2 2,859 969 
PONG Bath) TALC. oiniccccsciccccces 22,191 R30te} § shebus .sebees, ae poe) wae co. . mee bce» Meieeea,. | oracles aorenerenb » ebkenee eeees ieee esis 
Preferred Accident .........+....... ‘ ; 3,035 me tank Scesls.’ gees .geneae” Cee” eee 209) ie e: 680 303 
Republic Casualty ...0...ccccccesses BO casas DAIS) )ciscaesk ute) ASeese. MO Shae. = sree Seiskeiaesr’* .edeteamas Re 
VAL SAODINNILY oes ececduceccdsecw os 13,471 958. 23,919 11,996 10,659 =... 3,954 1,766 1,828 111 2,338 625 
Standard Accident ............+.000- 32,373 13,104 76,797 61,335  ..... t eakibises, SER aoe. eee ESD). SAR SS 0 «rakes 
qeevsiors SEMPONIMNEN Sodio 5058 ad ip es ener: eeaaas > (Meet ee aehee sektes > Les whiiceer wah srers 3,494 1,653 3,656 38 11,573 3,922 
SEIS. 05 4's'b 5 bs 04:6 94,08.4 8 a's Siow a oe 68 82,995 10;309 Gomes USO,7IG ~~ saswew » siswwe pi eRe eevee ‘cists A a ee eece 
U. 8. Casualty *. 0.00. 4720 5,084 6 -2.497 6798 051 _ wee Be i 2 “a. oa ae 
E ‘ ME heehee ccedssa® ; F 81,31 ’ ’ . 
Western Auto Indem [cn watan seeen 3 nssed : begat bear _ = oa oe n Serears Guedon aisle Jaane aigverecre 3,847 702 
UIA RUNNION 6 10055 nin 6; bi0ie's'0,0-«:01 Roe 6,796 4,444 eeces cece é-, .ereieanne Re eee fs wiesieles , Covektarens srsleae 
Wis. Hdw. Ltd. Mut. Liab 5,714 rere eee 06 e-. ‘hese aes 1,351 370 
SAR MAE PEDRO MUD EE ass whisswekisnws caiccdes “Pbisnaiah: GAenaer 0 loSenbat WgiteRB eer eee, | SeeeGi ~ Steer 20,366 S408 a eesti me ore sae 
Work. Compn. Mut. Liab. iat wi desl) oGudese  <ieeteede Taakbes 3,874 103,756 Negeae.) REE RRS P We eae. (il areas Nm ec iss 
JUTICH ... eee ee cece cece ee eeeeeeacece 26,902 5,042 1a7ae7 55,899 steis oasee Uaeenee BY Yn Mae ae 2 1,537 266 
Returns of Companies Writing only Accident and Health Insurance in Wisconsin 
. Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Amer. OA: THOS v0 550d $ 3580 $ 205 Employers Idemnity.... eee Midland Casualty......$ — $ 14,398 Old Line Life....... ...$ 47,227 $ se 905 
Bankers Accident ...... 12.948 4,983 Inter Ocean Cas. Co..... $ 8,695 $ 4,637 National Cas........... BS 4 4,662 aang iar siatstewaareste 2,704 1,873 
Bankers Casualty....... 56,542 22,958 Loyal Protective....... 4,096 2.016 No. Amer. Acci........-- O.255 PURO, Wi... «cc disceeo sess 288.689 129, "931 
Business Men’s, Mo..... 7, 725 1,421 Merchants L. & C...... 8,242 5,130 No. Amer. Life & C.... a aee 3,925 Wis. Netional SATO... 6 50 v0 50,255 17, 194 
oN S| ae 1572 458 Metropolitan Life...... 3,226 1,791 
Casualty Premi id in MI URI in 1917 on S ILi 
asualty Premiums Received and Losses Paid’ in MISSO in on Several Lines 
Accident-Health Liability Workmen’s Comn. Fidelity-Surety Plate Glass Burglary-Theft Auto-T. P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Aetna Cas. «oC Ea ETI, _ ie 2 $ i 480 $ 24,493 $12,408 3 310 $ ‘ a $ 61,427 $ 4,120 $ 10,486 $ 7,358 $ 20,006 $ 7,822 $ 46,896 $ 22,622 
oe eee m R 528 F aces | 6 “tisedas: edaaare  eesenine — Gaerne | a enaaes 
American Automobile .. are i cas . saneese wan 3 sca eatareeen A ees RS ee . 391,380 214,778 
American Bonding & Cas............. i er See SEN —-ewswieus “etnbewe® | catewess 873 19 eee er 608 
SEIN IOI = i nici eas wiccins <gealees mrsinieied 19,559 MGURST®- oecduies  Gabetitas 779 358 1,660 565 7,557 3,254 
i ei Leagues ates usb aRGRes. 6aikash AGREES: « seeusice seec es “MBBS TOE. inickkie* Ceivscemies «es esis Re eee 
Chicago Bonding & Sur 15,689 12,540 9 6,372 3,206 3,364 1,172 5,867 1,886 
Continental Casualty .. oe WAS 2 PEST Lisa: dsieseae. | 1eeianin GSwelsnme segeteniee. eepeieew “uememmen, (ot semeinen 2,758 
OE ES ee eee 121,135 63,427 ooe 7,676 6,018 14,736 8,794 12,858 7,775 
Demeey Be CAMORITY. 0 iiss ccnciesone . 6 78,607 57,160 eres 15,230 7,652 327 16,557 6, 
ESE Ee TORII 55 6.5:0.00 00:0 s0:0.c00bie 48,821 DOGS: tsbebs ~seanecs 11,810 6,105 25,130 18,585 15,323 3,632 
SPURUERE ROOIIOIIL | 6'5.0:0 00:0s000060%00%% 34,63 40,202 Se OGt «TB skcciesn sewdess  ¢sececies setae. 9:0cingies 77 4 5,725 4,067 
Georgia Casualty ......s.ccccsccsece 9 72,401 62,304 bBo Sai 1,578 548 1,558 2,249 20,924 14,613 
COO ae eee ene 8,050 GARL. diseuisgs. ~-see6GS> 1,942 728 ,138 3 3,2 
ee en RN as ok Ca ieces lee bicban Sdebade. locates. bo saee Po s/n |. eee cr aieeee Guteaiee <éaieliiee’,  erecctoreaye Ae 
Hartford Acci. & Indem.............. 7,853 4,957 100,876 65,080  ...0000  ccovese 898 1 9,254 12,467 5,208 
Hartford Steam. Boiler..............0. — ee ome vs —, é —. a decided ae ee eee a aia — . = a _— See aime eco eciers 
SEE AO OE NOT so. o.bccosesice Ssbabns USaeabee Meamencs Maneaes 200-005s. ©) diesapresrn” [xomintoe | Aesisieisiser! . pimmssialon, / tcMietiazes Sie cremains,  eie"sauios 4,099 ...... 
Peas IL TOMSUBIET.. 6.o.6. 0 ccs ccccccc 28,922 12,399 18,134 BUDE: . swsinses ° Keu emis 3,173 1,959 444 396 9,035 3,969 
Lion Bonding & Surety.............. 5,710 BERS OUR ee. Aastkc-, Geaddons. psepenies py > ee > See 
TA ya's Pints GIASS 2... ccessccecccs 5 SphGn ean) beans eiteReR shoe. sides” “samme 18,233 15656: nds Sse Ae 
London Guar. & ACCi.............00- 3,850 DOCS SEE TSUMOS, i.e,” > Sa.00)4 0s SAISE Somer he 2,129 4,562 6,452 
London & Lancashire................ —513 ........ —-88,095 ........ —207 ....... —52 -——10 oes —10,092 
Marvient (CABNANEY 665.06 4.506106 6000s 13,491 7,175 183,443 AD VOR” Revebes.  <eseuiec 5,686 2,400 7,591 3,17 s 2,181 
Massachusetts Bonding ............. 47,764 24,491 33,785 Bead eee Sees “wes wares 8,218 7,431 14,363 10,450 2,797 1,413 
Metropolitan Casualty .............. 14,429 Binne teases | Gawess”’ seeewee Seappies 17,823 8,577 507 WIS ecsees . aesvess 
GIRONA BSRDBEY. 655 has kdensse%e <0 6 dempsey. raSicisbes'. “losis towels " SBSSORCY ~eicoscseiow: " MBERRIRIIEDL ote fe aco retainers sheen 13,758 7,612 wen eeee wo sens 
New Amsterdam Cas..........++.+e00: 8,590 7,213 21,661 DGEB rvnKkiicuus: _ eves 15,762 7,572 3,681 1,354 5,171 5,336 1,924 1,023 
N. J. Fidel. & Plate Gians ae ee eae ree _ (fey Se ae er re vor ee Pee re 15,394 6,961 9,836 BAGS ~ 556s es veces 
New York Plate Glass ........... Se RKihas DES SRaS, = GEwebeety opeshS esl. 2296500, | BESSPSS  « Wibeueess Use eee 20,880 TUTE. 1 eisiclaieae cdaetaves tdaenecien ‘ 
OCOAN ..é00s ope erereveccseccscccece 40,818 23,228 437,027 MERGED. “Gabelesse: Sawdiowas 10,762 6,068 6,931 2,991 31,771 8,395 29,419 16,843 
Preferred Accident bbbeseeunsepeucens 20,749 7,397 10,631 Re 8 wéwasias | seeciees 626 bitecas » .siibadee a oemmie 1,377 2,699 1,4 
Royal Indemnity ........ceecccscoee 4,149 1,014 7,470 BONO = gn ewes. ,.sreweuiee 4,563 2,904 1,254 894 5,970 4,936 565 
Standard Accident ..........+.++006- ut eee “CR EOS sn ncscc  cacckan “ONeudes WEaeeur ” Waeaues Sita - Scene Seema 21,151 5,310 
Travelers Indemnity ...........++.. 2,051 200 SS RR Re ns Oe ee EE SN aoe 1,694 422 6,784 1,833 16,647 9,0 
WiteeMbEe ar cca eas ob secu cast 212,528 101,005 132,201 BOMET os cases Jive Ua Be BEERS Oe ie ee | PM akceae « Gumneetaes eis sgreinnn) “Werayaases 
United States Casualty ............. 21,819 23,101 44,829 25,418 T  tS3scées: ch5neee” See “Sy 4,588 3,165 5,581 4,221 
U. S. Fid. & Guar.........ssseeeeeee 19,257 e208. WRENNER. BIOMED. © cicuesse | Shs ... 177,970 87,488 11,147 4,816 i 19,517 14, 6,118 
PEC AEODS MOL Secs ccteewesates — Bie Ssssaws ; BE BED s okdichG dev. CoaGaies iw saaieeasl © temiceeee bee eeins mye ese) © Jala elven wcloretaneres 8,872 2,786 
Returns of Companies Writing Only Accident and Health Insurance in Missouri 
A n Prems. Losses Prems. Losses Prems. Losses Prems., Losses 
American Natl., Tex..... $ 695 $ Dee HOTT MOAR, ass eis éie's oe 2,258 1,014 Masonic Protective .... 52,184 29,945 National Relief ........ 4,222 
American Old Line..... 12,153 3,816 Federal Casualty ...... $ 28,737 $ 11,273 Metropolitan Life ..... $11,763 $ 8,296 No. Amer. Acci......... $ 43,206 $ 17, 14 
Bankers Acci., Ia....... 29,219 TEOBL © BORSTAL TATE. os os.5:5 005% 32,350 12,427 Midland Casualty ...... 5,593 2,176 Occidental Life ....... 417 
Brotherhood Accident.. 1,727 1,348 Great Western Acci..... 19,337 5,559 National Cas. Sane Rares 15,658 7,598 Pacific Mut. Life....... 72,949 39, 351 
Business Men’s, Mo..... 165,042 81,978 Inter-Ocean Cas. ...... 37,862 14,647 Natl. Life, U. S. A...... 8.401. Provident L. & A.. 1619 2, ort 
Clover Leaf Cas........ 68,015 26,793 Kansas City Prot....... 18,314 7,379 National Life & Acci.. : 978'937 104,961 Ridgely Prot...... 22,990 11,90 
Columbian Natl. Life... 57,211 28,682 Loyal Protective ...... 10,782 6,662 
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Casualty and ee 


* KK KK K KK KK K OK K K 
* ARKANSAS * 


* Kk KK KK KK KK KK K XK 
ee — 
Southern Surety 
Accident and health. 13,190 9,941 
LdaDiIty 2. 6c ccicee 31,47 13,873 
PIGGY occccc dees 234 46 
eae ere 2,354 27,713 
Plate Y ahi Bie lics wanes 4,294 3,455 
Burglary and theft. 384 
AWUlO: HAD... <cccces 14,313 3,664 
Auto. & T. P. dam.. 3,986 2,245 
Workmen’s collect 2,340 2,209 
ME 5 cranes cere 76,569 63,576 
* OK KK KK KK KK K KK HK 
* * ILLINOIS . * 


* Ke K KK K KK KK KK K HK 
Frankfort General 


Accident and health £18 2,180 

Liability .......:... 19,8 16,899 

Workmen’s compn.. 47, 388 44,934 

Burglary and theft.. 3,7 75 14,139 

Auto. & T. P. dam.. 2,610 1,407 
TOPAES. 2 ccccsccs 77,824 79,564 
* Kk KK KK KK KK K K K HK 
* KANSAS * 
* ek KK K K K K KK KK OK K 

Belt Auto. Indem. 

Auto. & T. P. dam.. 11,008 739 

Amer. Auto., Mo. 

Auto. & T. P. dam.. 19,216 5,072 





—) 
Kans. Central Indem. 
Accident ........... 11,126 
TIGRIGM cewc 6 eccccace 8,701 
POCA a cccccces 19,827 
* * * K K K K K K K K 
* MISSOURI 


* OK K K KK OK K K KK 


Columbian National 


Accident ........... 42,460 

CS) are 14,751 
TOTALS ...... wae 57,211 
* * KK K K KK K OK K 
* OHIO 


KK RK KK K K K K KK 


Great pees 





Accident 52,392 
Health ........ 29,162 
Plate glass 4,314 
Burglary and theft.. 6,876 
PORTA, ccccccecs 1,027,744 
Southern Surety 
eee and health 10,805 
TARDEHEY  occcccccces »590 
pa * send eevee 18,651 
eugiccdcanee 9,421 
Surene aeednee + canted 36,529 
Plate glass......... 1,675 
Burglary and theft.. 1,000 
Auto. & T. P. dam.. 6,397 
TORALD 6<-cé-cceee 86,068 
American Guaranty 
BIGGHES cccccecccces 15,462 
BUNGEE Ccucueeceeai 37,781 
Burglary and theft.. 6,458 


Premium and Loss Figures by 
States and Classes of Business 






eee Prems. Losses — hangee 
$ 
Auto. & T. P. dam.. 119,304 90904 | HORI 5 a0. 55ecces. 38,407 11,872 
3,285 TOTALS ......... 179,005 49,507 | Liability ........... 15,888 2,905 
1,656 Gem City Lif Se ee s compn.. ‘ 1 1° Sage 
4,941] Accident and health 3,051 0000 | Ere Sema aoa 5s: S350 7108 
Midland C Burglary and theft. . ’ 
* KX ee Auto. & T. P.dam.. 7,068 637 
Accident ...c.ccccoce 8,654 2,879 142.901 48,476 
Health 4327 2140 TOTALS .nccccccs ’ 
* TOT ALS "rl alah dale 12’ 981 5019 Manufacturers Casualty 
Federal Life, i. ° Liability .........--. Ret x at 
. J ° 
* * * | Accident and health 15,248 a900| So a eS ae a 2865 
TOTALS ......... 15,248 8,289 | “TOTALS ......... 179,814 26,043 
20,276 | Conn. General Life American Mut. Liab. 
8,405 | Accident ........... 20,897 11, 926 } Wiability <..-..<...<. 33,604 12,291 
28,682 | Health ............ 7,576 4,280 | Workmen’s compn.. 282,723 69,977 
TOTALS .5 2 cccccce 28, 473 16, 205 a= & T. P. dam.. 920 ate 83 He 
* *K * TUPAES cccccesas ’ 
* ek Ke KK KK K KK KK K *K Maryland Casualty ois aa 
* LO eee z , 
* PENNSYLVANIA ae = (i‘é RS RV of4-758 113338 
* * * P RAGDAMEY .ccccccccce 290, b 
eK KR OK OK Ok KK KK * OK | Workmen's compn.. 919,495 294,873 
i 1 It PO or 7 3 
17,988 ia “sare ied 203,268 60,573 | Surety ... -- 82,080 34,473 
7,635 | Health ..........65. 101,614 41,942 | Plate glass. ... -. 27,613 11,767 
8,364 | Liability ........... 64,344 16,414 | Steam poiler........ 42,227 497 
4,530 | Workmen’s compn. . 103,411 31,701 | Burglary and theft.. 60,163 15,327 
38, 517 | Auto. & T. P. dam.. 24,847 9,788 | Sprinkler .......... 18,020 9,365 
TOTALS .....c0.. 497,484 160, 419 | Fly wheel........... 4,071 1,572 
7,208 Pa a Casualty Auto. & T. P. dam tS aoe eee, oe 
6 ot es —_—. - 232,669 38,564 TOTALS ..--..+4. 1.6 
: American Indemnity , ‘ c 
16.625 | Accident and health 2,376 gg 9 8 FO PASS ON SS 
“ Liabilit 154 
713 1a Se tenceececes 508 i «sesceee . * SOUTH DAKOTA *K 
606 a crn wececetue a Sa amare 
eeceeseoeee 8 LV a eeeeeee k : * O * * * * 
bane Burglary and theft... | $4 = ........ 2 Ses o O)e8 
? Auto. & T. P. dam.. 437 42 | Western Surety f 
1,905 OPE 6c cccccen 5,023 1,092 | Workmen’s compn.. 3,881 ; 
10,076 | Great Eastern Casualty Surety ......ceceees 19,018 5,08 
37 Accident ........... 67,098 20,390 (CONTINUED ON PAGE 13) 











Casualty Premiums Received and Losses Paid in ARKANSAS in 1917 on Several Lines 


Accident-Health 
Prems. Losses 

Aetna Sane @ Surety CG... cccccsccccas wagwaane eee i a peers 
URSA SERBOE as 0 Gia SUE Oia d Lima e's 6 RSS RR Ke SCE KOS weetacaduae 75,307 27,173 
PEPRSTICA AGCGEIGUNO THE: COiio sc ccccepiccvctrcccctcccces ceases cess “a 
American Indemnity ....... Malet wacuenee wadeouws ore ere, ee wae 
PRICIER OMEGUET OES 6 66's ccs bce 6 ea CeGeKecbeeecehecnade «dades 
HMIGEIEY Ol COBUBIOG Wire. 6 0:66 066.6:00666666 ccendicnececcesecs 4,545 774 
Fidelity & Deposit Co............ Welueeke we wie CalaSaawe 4,631 1,539 
Hartford Accident & Indemnity..... qskeeianeccenemsdawaes 588 93 
Home Life & Accident CO.......cccec cece cceceees ‘ wy Merree oe eee 
Kansas City oS. - ELS OR Ee eeeeceeceeededaceusguces 115 22 
Lloyds Plate Glass............ WigeVeccaseaiexcgdiacktes Gide senane 
London Guar. & Acci. ......: VeescCucececeuvetes PRL CLO eee wade 
Maryland Casualty .......... eeaveteddcunaderee Sedresen 2, 1,102 
Massachusetts Bonding .......ccecceeccececes eececccecs Saue 5,637 
BICULGUGMEAT COBUBIED occ ceicccccccccsccccdcesecesceces 781 280 
National Surety 


re 


New ‘Amsterdam ‘Gasuaity: woe 
New York Plate Glass. 


Royal Indemnity Co. 
Standard ys weeae 
5 Ins, 


eeeee 


ems. Losses 
American Life & pre. -8 ‘106 $3 8,295 
American National ..... »70 
Atlantic Mutual ....... 13°61 10 2,495 
Business Men’s Acc. Mo. 19,743 9,424 
Continental Casualty... 22,728 10, 126 


ee ey 
eee eee ens 


eee ere eee eseseee 


Ocean Accident & Guarantee CEFR occ ccwes 





re 





Prems 
MOGGERS cadeccddasawees $ 3,148 
Lincoln Mutual Cas. . 
Loyal Protective ...... 2,046 
Masonic Protective .. 10,799 








Liability Pidelity-Surety Plate Glass B “Theft Auto-T. P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
$3 ‘ 1058 $ | Pm 8 ry $ 3086 al — $ 2,352 $ 5,854 $ 403 $12,212 $ 3,243 

1284 eGR = Gee EO cvccselcceccn adegade  sedacd saseanee .eaead 
- ” ee bein See oe gee ee SS 14,139 4,531 
eee caves 542 TE . eeeaea  dteque SO” sccess 
7,537 1,994 32 387 1,134 2,101 191 18 
4;301 50 1,455 536 857 8,646 653 136 
1,819 9 eae aus 797 873 316 
74,956 SOUS” <téeee -Seaeas  e80beee «dann WG) actiacs”§»§©dadcaa o  Saaens 
WO nacdeas 408 287 MF nceuee 134 62 
Peet a 1,686 806 Vacead cannes wana neueus 
159,531 TiAGe- vteaae- “saceea) \ebneee Se6hbe  eadedae .acdeeah sanaee,  <epeea 
5,456 22,550 3,559 1,300 3,527 3,396 2,814 1,309 
1,670 sw wee “ 842 ° a. mer ssdaas 243 2 
eee” ue ae ce | Se 1,731 SAG 5 eee aa 
34,850 20,821 1,617 522 51 4,651 1,599 262 
Cutene. “+ethne 2,093 923 eaeaes andega <<eae éedeus 
3,782 625 110 220 1,733 37 See «= énaues 
4,024 5,732 544 251 703 39 1,349 244 
34,141 ae a gecen ~  Céadse) Wadaeee 9 wid@aa weated  aeeeed > eeaces ceaeee 
7,1 MAUE@. chine. caseea, G&2040dm abantien, '46eeee o> eabeveas <taeeee *aeaad 
78,358 24/019 3,375 1,289 5,333 2,649 4,378 1,060 
Losses Prems. _ Losses Prems. Losses 
$ 1,510 Metropolitan Life Ins. .$ 5 699 Peerless Casualty ..... $ 3,418 $ 1,989 
28 National Life Ins. Co.. 20,716 5,569 Provident Life .. ; 1,918 1,115 
812 North American Acci. .. 9,617 4,165 Reliance Life .......... 9,674 838 
7,855 Pacific Mutual Life..... 15,323 7,145 Ridgeley Protec. Assn.. 2,252 1,400 





Casualty Premiums Received and Losses Paid in TENNESSEE in 1917 on Several Lines 





Accident-Health Liability Workmen’s Comn. Fidelity-Surety Plate Glass Burglary-Theft Auto-T. P. Dam. 
Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
AGING Cam Be Bur oe ooici cc ckcdvce dice $3 Lee $ 6,678 $...... Piiccies Stavccas $ 19,385 $ 10,203 $ 4,718 $ 2,335 $ 4969 $ 4,411 $ 18,667 $ 7,520 
Aetna Life ....... oes 17,259 101,433 25,764 100 3663 AED dstdbe 5% meedhe  eudace  sabecd . *enuneeeteses 
PCO E EM icc cco c be oidaseveceens. cectia ~ sueawte 105,516 64, Mee ~Sguves “acesce Gee, “eabae. seseee  cededa ( sdeeslal! - eeread 66,898 17,963 
American Surety véedin - haben cteeaks  <ecehe . “canes 1946 Bae 8 (acedewe «ccaba, <seadeen Sedeee cadena «eae 
Chicago Bonding 797 14.447 GAG  sacece .\ Sacecs pe rrr 587 527 390 205 5,011 2,825 
Employers Liab. 3,917 1,686 37,606 ct it er mn Tote 428 7 8385 509 187 3,865 1,476 
Fidelity & Casualty........ccceceeee 12 23,157 33,706 ae ere 6,774 54 3,307 1,150 3,450 885 8,570 2,566 
‘Fidelity & Deposit..............2006 22,990 15,494 26,579 Po eee 41,553 23,702 1,432 708 3,486 924 3,865 2,883 
oe ee eee 13;154 13, 7231 6,684 WiGGGl .wwkeebe). auedew G eadbaee , 6a0ee . odgeee  Waekwe 128 35 1,112 26 
CLOMIOR ERY UMCRMMIMEOEE oid Skies Kae ieenSse eeaRas “sendhe. gietke Scaacs Geta seeese. ©. geedde- «eudecs - Reuee |) saaaaad TeStisé ss nswae, > i anwada’. ‘evadan 
Georgia Casualty ........ccccccececs 90 213 100,787 GUaee “scasae <ebezou)| ~ ‘sine de’s 66 1,019 380 892 956 12,403 4,731 
Great Eastern Cas..........eceeeee 19,427 5,002 ‘ Soe Sea es re Cee er 1,048 WE cauece  s<ielaae 692 155 
Hartford Acci. & Indem............. 1,566 92 11,159 2,213 9,688 4,213 9,629 5,206 650 MAME secede celeaaes 3,508 1,106 
Interstate Casualty .............0.. 76 23 17,461 2,457 adeews eevee | onoges 2,857 We tictane Levdedl § cageas 3,950 1,579 
MUNGp er ALOR CAMB Sera tclie See cisees) (cadena lodecats Ceatdee lxsellan “aebdaa 9 Seeasd . seedae,, . caneas 2,621 HEE, kdeeae,. | aamega ~ Geeedan conaue 
Maryland Casualty Co.............. 34,010 13,120 148,729 82,946 38,395 9,814 13,487 5,165 3,509 814 6,145 2,187 10,738 5,054 
Metropolitan Casualty .............. 2,550 MOG eee. foekecce.. egeeed. , aetae sige d eeammas 2,345 SiGe ~~ utedeas sattas eaesaa™) cagade 
Se occ cc dec ac esl! Senda, pgdebesn, odaeda,  «<aladsees Kewecc. my oSekes 23,775 REGIS isaigaa cease 1,203 aS. <deadads wauaas 
New Amsterdam Cas..............2- 4,375 1,351 7,113 Ce ec. ie asccee 23566 ...... 295 1,231 450 2,423 1,287 
NOW Germee BGP. Qicicicescosces cucans " oucues MP vccawsts “Meetaae. “seeds” -< Gkeeee, Cooacnes 370 140 433 3 25: 2 
I Te GENES Soc o ciset Labecdd <sdege. tugeee “Aaweee. <kduce  “aesca > eiwheens Bae ees 2,587 Tie | teneea” sdfece  “‘\aeakiee ocaeae 
Ocean Acci. & Guar............02000. 12,043 4,048 33,497 pS ee ee ee 16,518 3,422 1,256 72 4,494 606 4,133 1,115 
Preferred Accident ..............005 11,652 Roo ee eee oC ee ee er eee Sn: weatna, « dabdam of Skates 220 25 6,572 2,129 
OVE TOCMINIED © 65500 6c bccocscsses 5876 8,456 5,046 6,786 8,735 4,663 2,088 368 2,240 1,538 1,965 1,282 4,318 1,847 
Standard Accident ..............000. 38,760 13,988 35,651 BGRG  wevene. + weseae \\ Jetadne «) -ameguasr  lewaedile. téemese - ldzg@e. sedan 5,586 2,302 
Southern Surety ............cceceee: 54,144 29,360 22,101 BRAGG eecces  ecaecs 38,453 20,369 602 937 47 418 15,768 6,881 
Travelers Indemnity ............+4.- 89 10 MM  Mdeaden  Seckeq J acesee ceeuCe. tacuns 1,346 - 429 4,809 14,164 15,064 7,805 
RUGMOMNME Sieg. ale Oh a ira eae are 85,944 54,32 141,103 Gaeta,  adadeel.levance 4 tee Redeted \ akeeee “ceeeba. *eackedticeava’ cacawee caeeas 
. S. Fidelity & Guaranty........... 13,529 3,942 96,561 GGee <seees 5 aaaess 80,997 13,161 3,693 1,70 8,330 1,655 9,992 3,916 
Pos CHORE s 6.5 ch acbc bac 4s 86.6 9,130 16, 510 18,145 Wee” e8bhae * ceeectes — edechao wo beaut 548 210 387 126 2,403 1,336 
Returns of Companies Writing Only Accident and Health Insurance in Tennessee 
Prems. Losses Prems. Losses Prems Losses Prem osses 
American National..... 3,080 $ 965 Federal Life............ $ 4,715 $ 2,378 Metropolitan Life. --$ 4, 1,919 Provident Life & Acci..$145,758 $ 76,064 
Columbian Natl. Life 8,928 4,178 Life & Cae. Co. ....cexee 06,053 175.185 National Life.......... 760,760 314,955 Provident Life & Cas... 2,059 1,445 
Commonwealth Cas..... 5,399 2,349 Loyal Protective........ 2,435 1,624 National, U. S. A....... 79,848 26,064 Reliance Life ......... 2,355 1,541 
Continental Cas......... 70,586 34,265 Masonic Protective..... 17,004 9'888 North Amer. Acci...... 19,497 ,236 Ridgeley Protective..... 15,703 15,538 
ederal Casualty....... 6,9 3,544 Massachusetts Bonding. 3,355 1,021 Pacific Mutual ......... 50,413 17,380 
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CASUALTY 11 
i I S 
e e Prems Losses 
Abstrac from D ; 
ts iro ec. NGG hs 558s oe So M 4,416 4,834 
31, 1917, Statements 1re OMPaN les gee LR TE 
eliance, Pa ‘ ’ 
. . Reliance, Pa......... Tor 163 22 
STOCK COMPANIES Ts) Ss eee F 81,416 36,293 
Gain in Reins. Gain in Net Gain in Prems. Gain in Losses Lose ag fe tseetecsesess* . ett ae tt: 
— — — — — — = — _ “— Security, ct aes, Be x 33,367 16,138 
0 OCUFIty, Cl... ccccee i . 
ches aga Shore . ett A et 5.040302 gots 49,567 42,785 36,252 6,532 10,492 25 Security, WES ciaccs Tor 4,359 1,343 
(1) $13,152 added to capital in 1917. pon sgt te aieapaies a a se | Oe ee ea, ee ee 
MUTUAL COMPANIES Standard, Ct FF 2,656 1,106 
Safeguard .. wale >) eee ee 
Cash Total Rein. Cash Total Prems. & Losses Total Total Amount Div.to| Twin City.. —F 18,506 7,374 
wan Assets — Surplus Surplus —- y os Income — at Risk Memb. Ea an t. yet 11,532 
% win City... or : 
Natl. Petroleum 153,332 706,166 43,857 63,819 610,573 216,823 15,592 104763 57,959 3,516,769 07 Twin City. eaeae Me | TEE ee 
Ohio Hardware 78,845 272,189 29,027 A ee 57,152 19,377 59,719 43,624 4,326,485 25 Westchester ........ F 8,725 9,771 
No Trade, Pa... 39,699 119,668 13,185 18,586 97,697 42,738 13,157 28,881 28,087 3,455,574 .. Westchester ........ M AG Swsuan 
Salem, Mass. ...... 41,321 154,745 17,147 17,552 130,976 26,315 8,103 27,378 19,302 1,965,854 20 Westchester spibespet H 12,444 11,033 
Yestchester ........ or 6 TT cece 
F; ' Premiums B S Losses + 4 bok eee ee Ee Oe 
— V 241| * TENNESSEE * 
ire and Losses tates 43.981 5k Se Gee ae See ee ee 
Note: F means fire; M, marine; Tor, tornado; H, hail. 10,304 | Connecticut .........F 82,581 32,152 
* OK KKK KK KKK KOK OK OK Prems. Losses er? Equitable F. & M....F 13,737 3,920 
1 BF ; i 
* COLORADO * | Preferred Risk...... F Me x gee: Paeete ete ae Gam TTS Mannheim .......... M 565 435 
WO ecu lae mat awe ie .F 11,268 4G0) 0 See eee ee SEC as Nord-Deutsche ......F 12,804 8,629 
KK KKK KOK KOK KK KOK K ’ 6,945 | Nord-Deutsche ...... M 66 1,127 
Saaein,  ‘Siemes *R RK RK KK KK KK OK KK wa 2,552 | North Branch....... F 24,412 4,993 
: * KENTUCKY x | Nord-Deutsche :::: , 16 “Siew ose ee 
Federal, N. J........ M 5,04 1,587 Nord-Deutsche ..... ee err Phoenix, Ct...... ‘F 55,858 20,036 
Northern, Eng....... F 47,105 10,603 | * * * * * * * *& % & & & & & | Nord-Deutsche ..... Tor 390. eee Phoenix, Ct.. .M — 23,036 
Northern, Eng.......A 934 404 Northern, Eng....... F 18,953 11,901 | Standard, Ct..  ) 14,877 2'284 
Northern, Eng....... Tor 292 ee Devteme seco ao 8,194 | Northern, Eng....... 21 500 oe ‘"® 86117 28.461 
latte ee 390] Northern, Eng.......Tor 5 Raed fee ei F 16183 2,87 
* KKK KK kK KK KK KK *K eovece seees ee ms & ereeaaea a $1.38 
ational, Cl... eeee 9 
‘ sea a * eK KOK K KK KK KK KK National, Ct aay i gH. 116,728 41,129 oe ee oe ee SS 
* NIA BMGGES cc cccccceses . , WE I INIA * 
* Ke KK KK KK KK KK OK K cae tain * poo ye a SegkGsasies T. “x o4ne 10 a ’ a 
TION wc ccccccccccce ’ A -— a 
DORN OCR cae F 36,667 18,618 oe ee ee ee Ed abes kas M 2,357 71 bates pe 7 vd » A ad «alas 
Alliance, Pa......... Pp 9,630 1,708 City, Pa............. F 60,404 1S, 762 | Orient ..cccccccccccs Tor 1,501 “Bulgaria,” First 
Caledonian .......... FR 7888 5.888 | Hauitable F. & M...F 31,263 8,099 | Phoenix, Ct......... 22,855 13,392 Bulgarian ........ 2,986 22,144 
Connecticut .........F 103,296 37,861 Equitable F. & M....M 16,752 8,639 | Phoenix, Ct....... . M 96 15 | Coml. Union........ 13,811 25,208 
Coml. Union, N. Y...F 2:41 4'341 | Phoenix, Ct.......... M 92,793 28,171 | Pa. Fire........cceee F 27,023 14,693 | Frankona .......... 5,025 11,173 
Dubuque F.& M.....F 104,88 50,919 | Phoenix, Ct.......... F 443,643 151,508 | Pa. Fire............. Tor ,73 197 | Hamburg-Bremen . 3,317 7,792 
Fire Assn....... eee 70,280 41,949 * kk KK K * * Queen City ......... F 41,655 29,709 | International ....... 171 14,004 
General, France.....F 6,641 8,788 * slain sn City.......... ta bry Rss cc tg ro saree go areas 
anover ...........-F 111,189 73,015 OG ¢ ceeuecaeuaews 3 4 russian National... 4 i 
Iowa Automobile....F 58,820 24.418| * SOUTH DAKOTA * 
— Wiwesee Fr wuss oeaee KOK KK KK KOK KOK OK OK OK * 
BROP .ccccccccccccce ° . 
Lon. & Lan........., 38,745 60,208 | Alliance, Eng........M ae : 
London, Eng..... F 26,809 21,261 | Amer. Alliance, N. Y.F 3,582 2,393 
Merchants, N. Y..... F 258 2,983 | Amer. Alliance, N. Y.M 467 4 omp ete ar 1S eturns 
ae aemaapethe, * setete pe oe —— me sceecewcas F on es beea 
ational, Ct......... ’ 9737 mer. Natl.......... Tor 145... isk i i 
Nord-Deutsche ......F 7/00 4992 | Bankers & Merch....F —2,381 2185 War risk insurance, the 1917 baby of | ness troubles are so possible and so 
Netherlands vaeeeee eo 23,628 21,601 Bankers & Merch. ...H 795 291 | the fire and marine insurance business, ——— Ey 
or VEL. cess ceee . . ankers erch....Tor —1,568 ...... d luck roducer of income e very tac at insurance com- 
Natl. Ben-Franklin..F 39,278 37,315 Boston ............. , tse init * y P ; : : : 
I ik wicenh nin oc F 44'523 25:451| Boston ...... ..M 1,047 122 | Premiums amounted to $6,598,840, and | Panies would accept this business re 
Rocky Mountain.....F 29 10 | Boston ....... ..Tor 941 losses were less than 10 percent assured the minds of many inclined to- 
Safeguard ....... ..F 1,814 969 | Connecticut .. -F = 46,585 28,579 - wards panic. 
Scandinavia.........:F 25,514 3,888 | Connecticut °: ‘Tor 13,205 4,694] One company, the Atlantic Mutual, | “7. ) oemiums and losses of various 
Scott. U. & N.. --F 47,473 ~—-27,987 | Connecticut ..M 51 1,049 | which writes only marine business, re- P : : 
Stal; Ws. cs ccsesccsc F 14,232 594 | Connecticut .. --H 15,027 14,207 : : : : companies as reported to different _in- 
Firemens, N. J......F 809 :768 ported its marine war risk premiums surance departments and to THE Na- 
* OK KK K KK OK OK KK &K O&K & | Firemens, N. J...... Tor 53 and beat all other companies on in-| 70.) Unperwriter, and the rank of 
4 oninee " Great Amer., N pe 2 86,512  49,242|come. Apparently most of the other éemmanies by volume of income’ fol- 
Hartford 2... ..# 148738 54’693 | Teturns are purely for war risk insur- fiery 
kK K KOK K KK K KOK KK OK Hartford Sioa wcsnndes M 2°6 785 | ance on land properties. " AGENCY COMPANIES 
MRCLONU ct aseceycccc yl 11, 5 i ™ 
Nord-Deutsche ......F 3,558 1,178 | Ins. Co. of ‘Amer..1.F 70443. ag'3e7 | Lhe Globe & Rutgers standing sec-| Rank 
Nord-Deutsche ......M 181 74| Ins. Co. of Amer....M 11170 1/301 | ond, probably did the greatest amount} 7 Aetna ...........-- 
Nord-Deutsche ......T 118 5 | Lon. & Lan......... F 10,328 7,207 | of business in the class of war risks | $3 Agricultural ------: 
contemplated by the framers of the] 49 ‘Alliance, Pa. ...... 
65th ANNUAL STATEMENT commissioners’ convention blanks. Its | 42 Amer. Alliance 
A S ee ea ee ak oe. $ soo,eoe.ce | come was $434,488, and the losses | 9 mer. Senile ar ekees 
Assets (to protect policy holders) = - 5,574,008.69 | 2mounted to $263. 1 Atlantic Mut. ..... 
Surauce Compamy = Net Surplusto policy holders - - — 2,680,983.09 | Many companies had no losses what- | 20 Atlas «0.00.0. --+: 
of WatartowuN.¥: Net surplus to stockholders - + -« 1,900,983.09 | ever. It must be remembered, how- oe Gee fe 
nas a ever, that all of the business was new | 54 Camden ..... 
STUART MORGAN, State Agent, Michigan, East Lansing in 1917 and there is considerable lia- | 38 Century ........... or 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver bility still to run off on the policies a pee gg Assur. .... 
: : - oml. Union, N. Y... 3 
N. T. ag State Agent, Ohio and West Va., Columbus issued. In fact virtually none of the|17 CGoml. Union, Eng... 24,568 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. contracts have expired. 23 Common’lth, N. ¥... 14,249 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 44 Connecticut 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. hcnanay eneigieremenaneants 22 Basie @ Brit. D.... 14407 °° a 
2 agle & Brit. D. ... 14,407 8 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska Another thing that must be remem- | 63 Equitable F. & M... 1,163 ees 
i i j 3 Federal, N. J. .....-- S| Ree 
bered in connection with the low loss| i¢ sidelity Phenix .... 26,516 <1: 
? record is that the insurance com-|59 Wire Ass’n ......... 2,008 i3 
e entra ahu acturers utua panies rendered a distinct public serv-| 41 Franklin .......... 5,715 ore 
ice in the assumption of this class of | 2 Globe & Rutgers ... 498,088 268 
hazards. They made it possible for | 52 Hamilton ...:.2..:: SATE ° vcvane 
nsurance ompany: business concerns to get extensions on| 5 Hartford........... Ay 
loans and save themselves from bank- | ,? toeelal bene <  Mibbeben 
ruptcy, they made it possible for other | 55 Independence ...... 2585 ...--. 
VAN WERT, OHIO ORGANIZED 1876 aeneothe to secure loans, which no °6 Ins Co. of N. A..... 55,338 22 
doubt would have been turned down be yee =“ =e oo Ry "s 449 
3 by the banks had no war risk insurance] 66 L. & L. & G., N. Y C7) 2 eee 
Cash Assets, over $900,000 : Net Cash Surplus, over $500,000 been obtainable, and they gave to the | 13 London ...7.....1: i ree 
purchasers of policies the ease of mind Pu a ee 
H. V. OLNEY, President Cc. A. L. PURMORT, Secretary | so necessary in these days when busi-| 60 Mass. F. & M....... ye ae ipl: 
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Rank Prems. Losses Prems. Losses _— k Prems. Losses |} Rank Prems. Losses 
BS - MROFCARUS .ociswotss i eee 461 Norwich Union ... 21,593 95 | 71 Union, Eng. ...... 19 teeeee 
19 Merchants, N. Y. SG GO. puss 32 Ohio Farmers ... 43 13 U.S. Fire...... 88,351 674 
70 Mich. Coml. ........ De piasbiene 72 Old Colony 63 Westchester Seer % 6skcen 
Lae Be reer TOFO2. «cases Te CPIORE ovis ass. 33 Western, Can. 18,413 433 
53 Natl. Liberty ...... BES .. 466s:008 26 Pacific, N. Y. 22 Yorkshire ........ 36,725 wale 
Sf PO. ONION. .600s200 4,756 ii | 24 Westchester ....... 61 Palatine . _— 
O8 DIpWOP bs vs bcs-c ane 4,194 S69 133 Forkseire asos..<ss OT PO REO: secssckeun CIEE . Scchoos TOTP Ree ses 0's suns 3,552,128 113,231 
11 N. es RR ain Sa SEGEO)  séeee 21 Phoenix, Eng. .... 36,963 194 
46 Niagara. Gos oes } 9860 Siilee Totals (Agcy. Cos.)...$6,556,428 $635,712 | 11 Phoenix, Ct. ...... 91,646 36 REINSURANCE COMPANIES 

Res ietde s 27, ssbae 47 ‘Prov., Wash. ....... 9,073 78 | First Russian ......... 48,337 100 
30 Northern, Eng. te ares REENSURABCE COMPANIES ree 94,219 1,036 | Frankona ............ 1293 861 
as North River .....i.. Bee * axiwce First Reins., Ct. ....... $ 16,955 $ CLT 160 Reliance. |.:.......0<,0: »583 10 | International, N. Y... 43,089 191 
61 Norwich Union ..... | ane Pirat RGSsAN a 1..6 sce ‘+ ar 25 Rhode Island 32,827 a eae ree 33,856 150 
oe Ls eee | Seer Lope Tle Bk aa, Ae ee ee 39 Richmond ........ 12,578 40 | Moscow .......ccceees 60,04 iterate 
eo. resin, W. Y. ..:... RaeOe >. Saecae OS Ae Se ees ee ee TD Sasa BO: SRVOL. oxhoss.c6 ce cca GEES: esine ete Natl., Denmark ....... AGG) Bwdcles 
ZO Palatine. .....:..0s LO 7 ae a oo NS ee es ES aA 66 Royal Exch. ...... 3,241 15 | Paternelle ............ o* : a re 
14 Phoenix, Eng. $3 piel SeeE  s.ccie we ENND i665 55.0019 449% ree 28 St. Paul F. & M... 24,872 36 | Russian Re-Ins. ...... 37,510 age 
21 Phoenix, Pe! $3:45.355 2 ler Russian Reins. ........ O60 “asanas 19 Scot. U. & Nu.cceoce 46,484 628 | Salamandra .......... 33,856 150 
4 Prov, ‘Wash. ....... SEOUL acxsee SAIAMANGLG «.<00.00:0.05.50 B08. xc<ass 41 Second Russian .. 12,311 Gas) GicamGle. ccc ic accdéwes POGG. = - “a haverws 
44 BEEEMMIND  .0.0:0.60 0:5.8:8 Os RE . 36 Security, Ct. ....4. 4,878 593 
a4 a beep bicwe REDO” scue-ou Totals (Reins. Cos.).... 42,412 617116 Springfield ....... 2.2333 773 Totals (Reins. Cas.) 270,400 1,452 

we ecesecccons 13,268 ...... 69 State, Eng. aaa 2,579 112 

34 Scot. ‘b. _ 2 et Eee’ Seas Grand totals ..66:5si's'es3 $6,598,840 $636,329 | 64 Keno RNIN 5 SACO idessise Grand Totals ......... 3,822,528 114,683 


Tourists Baggage Returns 


Largest 
Loss Amount 


Year Prems. Losses Ratio One Co. 
1917 $208,442 $109,1 52 $26,510 
1916 155,374 68,725 44 36,949 
1915 111,835 33,483 30 14,597 
1914 69,653 24,370 35 15,351 
1913 142,820 28,400 20 27,564 


_ Last year saw a 33% percent increase 
in tourist baggage insurance income. 
Premiums of 1917 amounted to $208,442 
as compared to $155,374 in 1916. 

This growth is remarkable in view of 
the fact that it was only a few years 
ago that the greater part of the tourist 
baggage insurance of the country was 
written for people going abroad. Now 
with very little foreign travel, there is 
nearly three times as much written as 
there was in 1914. 

The loss ratio on the business in 
1917 was 52 percent as compared to 44 
percent in 1916, 30 percent in 1915, 45 
percent in 1914 and 20 percent in 1913. 

The leading company in premium in- 
come remains the Insurance Company 
of North America with $26,510 in pre- 
miums. The Liverpool & London & 
Globe again stood second and the Auto- 
mobile of Hartford jumped from fifth 
to third place. The Royal came fourth 
on the list. 

Premiums and losses of the various 
companies, together with the ranks 
which they took according to premium 
income follow: 


Rank Prems Losses 
eh Sb inno once pe $ 3 
18 Alliance, Eng. 2,001 
31 Agricultural 202 

7 Alliance, Pa. 469 














Rank Prems. Losses 
23 Amer, Alliance .... Bee | ssstes 
BASS SEs io ndc eee es 18,019 16,557 
be eer ee 4,292 212 
37 Brit. & For. Marine 364 2 
29 Columbia, N. J. 1,463 895 
30 Coml. Union, Eng.. 1,064 95 
44 Coml. Union, N. Y: ABP. ws See 
48 Connecticut ....... ae. “Sees 
17 Continental .. 1) See 
49 Equitable F. & M. Staite 
12 Federal, N. J...... 4,239 2,001 
42 Fidelity Phenix.... RIS” «64sg5e5 
8 Fireman’s Fund .. 7,276 4,266 
10 Great Amer. 4,040 
Pe ee 3,496 
SB RS Ne SK isis nics 0a 3,235 
35 Indem. Mut. oe whe 71 
1 Ins. Co. of N 29,151 
25 LL&L &G 49 
2 LL&L. & G. Eng 15,908 
oe. BONGO: 442045040 2,001 
24 Lon. & Lanc.. 46 
45 Mannheim 
16 Marine ...... 2,001 
38 Mass. F. & M. 3 
43 Mich. Coml. . ee 293 
22 Natl, Ct. : 75 
27 Natl. Liberty. sc eeiaos 2,127 1,633 
39 Old Colony. 2.0.25 34 10 
| a 1,631 85 
SO PRIBEING: ic 0isis 56000 46 
32 Phoenix, Eng. 1,019 
14 6PRoenIZ, Ch. .cic:sc- 4,055 
15° Prov. Wasn. ..<% 0. 3,991 
i 3,466 
OS ee eer 14,172 
26 Royal @xch. ...... 219 
re 3,391 
fe eee ee 6,647 
40 Springfield ........ 267 
33 Thames & Mersey 901 
47 LS REE RE 53 
46 Tnton, “Tene. 25:5 96 
41 Union Marine 221 
a, Ae Se et 901 230 
PE CRNKOND: koi00.5s0 40% I2Gee. | aes 
RUAN 0) 5s iss 3612615 x55 6A $208,442 $109,109 


*Reinsurance only. 


Complete — Returns 


More than six times as much explo- 
sion insurance was written in 1917 as 
in 1916, and nearly twenty times as 
much as in 1915. Explosion premiums 
last year amounted to $3,822,522, as 
compared to $618,200 in 1915. 

The loss ratio was but 3 percent. On 
an earned basis the loss ratio will of 
course be heavier, but the big service 
performed by the insurance companies 
in accepting this business was in stabil- 
izing credit of concerns subject to ex- 
plosion hazards and reassuring of busi- 
ness generally. 

The Globe & Rutgers was again the 
leader in premium income, collecting 
$721,115. In 1916 the company col- 
lected $251,275. The Hartford stood 
second on volume, the Continental 
third, the Home of New York fourth, 
and the Aetna fifth. Nine agency com- 
panies had in excess of $100,000 of ex- 
plosion insurance income, the remainder 
of the seventy-three collecting any- 
where from $43 up. 

Premiums and losses of various com- 
panies on this line, and their rank ac- 
cording to volume of income from it, 
follow: 

AGENCY COMPANIES 


Rank Prems. Losses 

ee iA a 142,392 745 
48 Agricultural ..... Re teens 
38 Amer. Alliance.... 12,594 1,040 
77 Amer. Central .... LL eR COPEe 
42 Amer. Eagle ...... 11,377 690 
67 American, N. J.... 3,196 15 
35 Alliance, Pa. ..... 15,543 92 





Automobile 
LL ee 
Brit. Amer. 
Caledonian 
Century 
fo ee 
Coml. Union, N. Y. 
Coml. Union, ~— 3 
Commonwlth., N. 

Connecticut 


ee eens 


Fidelity Phenix 
phy ae... a 
Fireman’s Fund .. 
ye Tee 
Glens Falls ..... 
Globe & Rutgers .. 
Great Amer. . 
Hamilton 
PIOPTTONE o wsisswaes 
Home, N. Y. 
Pol cy. 
Independence ..... 
ina. Co. of N. A... 
Ins. Co. of St. of Pa. 


& Lancashire 
Mass., F. & M 
Mercantile ....... 
Merchants, N. Y... 
Mich. Com’l ....<+ 
Mich. Millers Mut. 
Mil. Mechanics :.. 
Ce ee 6. 
Nat'l Liberty 

Nat’l Union 


Northern, Eng.. 
No. River 


Prems. 


Losses 


see nee 





Registered Mail Returns 


Largest 
Loss Amount 


Year Prems. Losses Ratio One Co. 
1917 $937,717 $241,910 40 952 
1916 434,969 92. 21 116,597 
1915 271,834 53,977 20 67,497 
1914 124,417 28,319 23 20,084 


Registered mail insurance brought in 
premiums of $973,717 in 1917, on which 
there was a loss ratio of 40 percent. 

Some companies, no doubt, reported 
parcel post insurance under this head- 
ing, while others probably did not, so 
the figures cannot be taken absolutely 
as an indication of the accomplishments 
or the possibilities of mail insurance. 

This was more than double the busi- 
ness reported in 1916, when the pre- 
miums amounted to $434,969, and the 
loss ratio was 21 percent. 

The substantial growth of this line 
and its approach to the million mark 
in annual income is surprising, in view 
of the fact that the government has 


been competing for this sort of busi- 
ness. 

The Marine of England led all other 
companies on premium income with 
$299,952. The Commercial Union came 
second with $171,843, and the Automo- 
bile of Hartford third with $91,400, 
Fireman’s Fund fourth with $76,654, and 
Federal of New Jersey fifth with 
$67,061. 

It is interesting to note how the 
marine companies progressed ahead of 
the fire insurance companies on ihis 
line. 

The premiums and losses of various 
companies on registered mail, together 
with their rank according to volume of 
income, follow: 





Rank re Losses 
TO CCNA. ose sic cestees $ 18,603 $ 267 
43 Agricultural Saari 
18 Alliance, Eng. . 10,096 2,103 
16. MANES «660.0506 :6:08 11,398 1,794 











StOorp 


IS YoUR CAR INSURED 





THE 
AsEneAR UARANTY (OMPANY 
SSURES UREATEST Uonrioence 


Home O fiice 
COLUMBUS, OHIO 


Ohio’s Only Casualty and 
Surety Company 


Write for Agency 








The Provident 


Life & Accident Insurance Co. 





CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


PCLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INSURANCE 








Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 








Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 














910 Michigan Avenue 





Liability Department 
Continental Casualty Company 


H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 


all lines of Workmen’s Compensation, Liability, Automobile 

Insurance in the following states: 

Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 
Also in the various Provinces of the Dominion of Canada. 


Premiums written 1917 
Assets over - - - 


Address, AGENCY DEPARTMENT 


New Hampshire, Vermont, Iowa 


$5,500,000 
3,000,000 


CHICAGO 











JR DO 100 OI -1-100¢ 
CON OWR PACE 
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Rank Prems. Losses | Rank Prems. Losses] 30 Scot. U. & N. 379 21 .05 | STATEMENT OF THE OWNERSHIP, MAN- 
Automobile ....... 91,400 52,589 | 1 Marine ........... - 299,952 46,151] 12 Security, Ct.. 153,405 89,499 .58 AGE strett CIRCULATION, .» RE- 

24 Bestom .< 20 csc ses 1,249 ocoege Pak Seaee BOM ...: »551 .eee- | 35 Security, Ia.. 1; sae wan QUIRED BY THE ACT OF CON- ° 
20 Brit. & For. Marine 8,538 512 | 23 Mercantile ..... ee +346 me 28 Springfield 4,841 2,773 .57 GRESS OF AUGUST 24, 1912 

"2 Gomi Union, Hng.. 171843 | 97,233| 36 Minneapolis liicll ant TPS] P WremteCltyes: | 228888 121813 311 of Tue Nartowat Unpsawairen, published 

i i i nneap < écwean estchester. E 39 : : r 

39 Connecticut ’....... ies « 32 Old Colony ....... 88 36 , — | weekly at Chicago, Ill., for April 1, 1918. 

41 Continental ....... r | hie Ree sees 26 Phoenix, Eng. ... Cit Mere: Totals (Agcy. State oF ILtinots } s 

40 Equitable F. & M Be? eeeeae 35 Phoenix, Ct. ...... 33 re Ce) eae $9,483,892 $4,896,772 .52 | County or Cook 

5 Federal, N. J. -+ 67,061 4,100 | 28 a. Waa. .ccece 2,340 2 REINSURANCE COMPANIES Before me, a notary public, in and for the 
42 Fidelity Phenix E Se 8 tedtean TD QOS cccccciccccs 6,864 9,178 | First Russian ..$ 13,230 $ 5,894 .44 |! state and county aforesaid, personally appeared 
4 Fireman’s Fund 76,654 8,136 | 37 Royal TBO. cewcce . ere Internatl., N. Y.. »231 430 .54 ) John F. Wohlgemuth, who, having been duly 
7 ‘First Reins. ...... 23,563 62 DS TOG ciicacveceds 20,018 137 | Jakor .......... 33,667 18,409 .55 | sworn according to law, deposes'and says that he 
13 Great Amer. ...... 14,906 5.376) 8 Stl POG cccccdecss 21,480 883 | Moscow Fire ... 21,169 ,430 .45 | is the business manager of THe Nationat Un- 
EE FROPCIOSS oc ccccccs 18,230 148|15 Springfield ........ 1,414 121} Russian Reins. .. 13,230 5,894 .44 | pERWRITER and that the following is, to the best 
6 Home, N. Y........ $2,613 =... ee 25 Thames & Mersey. PS) | eee - | Salamandra ne 33,967 18,409 .54 | of his knowledge and belief, a true statement of 
43 Indem. Mut. Mar. an.) since o £ SS. TORE cncccees eoee 74 +» | Second Russian. 12, 352 6,694 .54 | the ownership, management, etc., of the aforesaid 
24 Ins. Co. of N. A... bt 29 Union nes ll eans oe. — | publication for the date shown in the above 
30 L&L. & GN. Y 1,473 542 | 31 U. S. Lloyds.. 1,000 8 woes ast (Reins. caption, required by the act of August 24, 1912, 
12 L&L. & G., Eng 16,396 8,525 | 34 Westchester ...... 36 ° COM ese ds ccs 170,846 88,160 .51 | embodied in section 443, postal laws and regula- 
17 London ........... 25 2,160 . — | tions, printed on the reverse of this form, to-wit: 
38 Mannheim ........ 152 ...... EGtQIe ..cccicicceces $973,717 $241,910 | Grand totals ....$9,654,738 $4,984,932 .52 


Complete Marine Returns 


1917 Premiums ... . $79,255,288 

1917 Losses ............ 34,672,560 

1917 Loss Ratio.........44 percent 

Never have premiums and losses on 
marine insurance been as interesting as 
they are for the year 1917. There was 
a phenomenal growth in the business, 
many companies entered the field and 
many secured substantial volumes, with 
very satisfactory loss experience. In 
view of the fact that much of the busi- 
ness is written for very brief terms, 
the loss ratios are indicative of the 
possibilities of the field 

Premiums, losses and loss ratios of 


all companies thus far reported to the 


New York department follow: 


Loss 
ae Prems Losses Ratio 
Aetna Ins.. 5,110,336 2,215,430 .43 


35 Agricultural 436,060 96,908 22 


Loss 
ye Prems. Losses Ratio 
a Falls ..1,110,117 450,433 .41 
4 1. & Rutgers. 370, 534 4,037,979 .43 
36 Great Amer.. 427, 355 205,059 .48 
24 Hanover ..... 629,355 261,796 .42 
9 Hartford ..... 2,344,859 826,634 .35 
11 Home, N. Y...1,743,024 736,070 .42 
80 Independence 389 785 200 
42 Ins. Co., S.ofPa. 381,158 470,765 1.24 
1 Ins.Co.ofN.A. 11, 356, 625 5,385,376 .47 
17 L.&L.&G., Eng. "910, 192 496,083 .55 
64 L&L.&G., N. Y. 44,362 25,445 .56 
26 Lon. & Lane. 575,893 232,698 .39 
19 Mass. F. & M. 820,1 327,880 .40 
40 Mercantile ... 404,934 217,256 .5 
45 Merchant’s N.Y. 285,884 84,323 .29 
46 Mich. Coml 231,556 90,586 .39 
61 Mil. Mech 55,728 14,260 .26 
81 Minerva ..... 12 197 1.63 
55 Minneapolis .. 136,079 71,782 .5 
43 Natl. Ben FkIn 366,042 175,525 .4 
50° Natl, Denm’k 171,32 3,753 .22 
30 Natl, Ct. .... 529,867 99,133 .19 
21 Natl. Liberty . 778,174 336,310 .43 
32 Natl. Union .. 7,521 14,62 -03 
54 Newark...... 177,727 140,934 .79 
39 New Brunsw’k 409,169 175,149 .43 
60 New Hampshire 95,991 499 .07 
37 New Jersey .. 422,828 156,493 .37 
25 Niagara, N. Y. 578,441 255,644 .4 
31 N. BL &M..... 520,756 243,079 .47 
58 Northern, Eng. 103,461 18,452 .18 
79 North River 3,390 67,145 19.7 
41 N.W.Natl.... 396,190 138,805 .3 
44 Norwich Union 294,195 135,527 .46 
29 Old Colony ... 546,735 288,974 .53 
ae Oplent .....5.. 10,703 160,183 .39 
69 Peoples Natl.. 21,647 ...... 
12 Phoenix, Ct...1,276,586 444,955 .35 
8 Prov. Wash. 5234987416 1,357,971 .55 
TG QuGCR ckccwas< 2,243,35 784,743 .35 
16 Royal Exch... 964,879 577,734 .60 
aS Hoga? 6.00% ,201,198 498,642 .42 
70 Safeguard ... 20,220 11,386 .56 
6 St. Paw? «.... 8,927,348 2,436,247 .62 
48 Scot..U. & N.. 175,398 63,694 .36 
49 Sprefid F. & M. 172,899 14,501 .08 
68 Sterling ..... 2 "92 298 .15 
57 Stuyvesant .. 103,897 220,704 2.13 
20 U.S. Fire.... 813,364 22,101 0 
27 Westchester 567,130 260,607 .46 
+67 Yorkshire 35,188 1,463 .42 








TOTALS 


Complete Hail Returns 


23 Alliance, Pa.. 740,358 494,820 .67 
76 Amer. Alliance 6,885 644 .09 
538 Amer. Cent... 143,254 125,428 .87 
65 Amer. Eagle. 43,036 11,338 .26 
28 Amer., N. J.. 562,688 170,447 .30 
56 Assr. Co. of A. 105,407 57,962 .55 
CS AM kdcces ss 49,378 16,838 .34 
7 Automobile. 3,316,930 996,532 .30 
5 Boston ...... »415,963 2,154,703 .49 
63 Brit. Amer. .. 48,756 30,960 .62 
59 Caledonian . 102,921 8,388 .08 
34 Camden ..... 405,033 118,074 .26 
TS CGMEGEY 0000 8,629 4,110 .48 
(a >. 5,506 229 .04 
74 Cologne ...... 9,440 1,829 .19 
51 Cml. Un., Eng. 169, aie $2,623 .49 
33 Cmn’lth, ’N. Y. 515,7 211,115 .41 
78 Concordia av 06 47 01 
22 Connecticut .. 774,197 211,120 ° .27 
15 Continental 1,037,238 164,614 .16 
4o Detroit F.G&M. 21.266 sc ce wines 
12 , DEIG 65sec 1. 5). | Sree 
66 Federal Union 41, "885 24,284 .58 
18 a 881,745 159,827 .18 
71 Fire Assn. 19,068 12,447 .66 
38 'Fireman’s F.. LG 631,384 3,847, "911.45 
52 Firemens, N.J. 169, 536 © ea 
47 Franklin ..... 22 5,680 103,245 .46 
Largest 
Loss Amt. 
Year Prems. Losses Ratio One Co. 
1917. .$ 9,654,738 $4,984,932 .52 $2,456,604 
1916.. 10,045,390 9,754,426 .97 1,651,390 
1915... 7,917,609 9,728,244 1.23 1,133,065 
1914.. 3,581,147 1,803,836 .50 672,135 
1913.. 1,800,607 703,945  .39 343,773 


Hail premiums in 1917 were not quite 
up to the mark of 1916, but the results 
were far better to the insurance com- 
panies. The loss ratio was 52 percent 
instead of 97 and the line looks suffi- 
ciently voluminous and__ sufficiently 
profitable from the 1917 record to make 
it again attractive to underwriters. 

Two companies passed the two mil- 
lion mark in premiums, the Home and 
the Hartford. The latter for two years 
had been the leader on premiums in- 
come in the hail field but last year 
the Home came out ahead, oustrip- 
ping the Hartford by more than $400,- 
000 of income. The St. Paul stood 
third, the Great American held fourth 
place and the National of Hartford 
fifth. The Northwestern National. went 
from seventh in 1916 to sixth place in 
1917. The Westchester, which had been 
twelfth, jumped up to seventh. The 
Connecticut went from fifteenth to 
eighth place and the Twin City from 
seventeenth to ninth. The Providence 
Washington from nineteenth to tenth 


place and the National Union from 
twenty-first to eleventh. 

These jumps in positions were due in 
part to the retirement of many com- 
panies after the very unprofitable sea- 
son of 1915 and 1916. 

The premiums, losses, loss ratios and 
ranks of companies by volume of pre- 
miums follow: 





Loss 
Rank Prems. Losses Ratio 
26 Agricultural $ 13,759 $ 6,271 .46 
24 Amer. Alli... 16,959 886 .41 
27 cone States. 6,95 3,965 .52 
S$ Cemhe .. cccws 291,879 139,978 .50 
22 Continental . 22,860 7,725 .34 
31 Farmers, Ia.. 257 7 .03 
29 German, Md. 1,437 16 .01 
16 Globe & Rut. 73,198 72,611 .99 
4 Great Amer.. 906,226 405,576 .45 
2 Hartford ... 201,888 1,168,874 .58 
15 Henry Clay. 99,133 51,547 .52 
Home ...... 2, 456, 604 1, 077; 469 .44 
14L& - &G 
ree 1? 799 62,566 .52 
23 Mech> & Fa 2,369 116,70 .52 
19 Mer., N. Y... ae ." 12,183 .36 
33 Mich. Coml.. 30 .33 
138 Minneapolis. 136, 073 65,045 .48 
18 Minnesota .. 48,795 18,921 .39 
5 Natl, Ct. ... 480,67 259,456 .54 
11 Natl. Union.. 174,532 66,134 .41 
6 N. W. Natl.. 460,211 287,034 .62 
20 Norwich U.. 34,112 9,561 .28 
25 Ohio Valley. 13,873 6,336 .45 
34 Old Colony... OE. wtnenas 
21 Pacific Sta. . 23,043 10,326 .45 
32 Phoenix, Ct.. (| [rete ane 
10 Prov. Wash.. 197,308 72,128 .37 
17 Royal ...... 34,831 64,706 1.85 
3 St. Paul .... 926, 812 620, 705 .67 


CASUALTY FIGURES FOR 1917 
(CONTINUED FROM PAGE 9) 


Burglary and theft.. Bue -xeeteees 
Wd ee 22,910 5,098 
Northern Casualty 
NMS 26.6 Dic gea~ 6 wateaas 3,657 
0 1 aa 14,972 3,664 
WEMEEEEEE 26d acdccw ces acca gues 7,098 
bo ee 35,188 2,659 
PIGte GlAGe. . .<.cc50s. 1339 2,090 
Burglary and theft 1,32 20 
JS ,821 19,375 
American Surety 
WUGGEGY cccccccccccs 1,736 2,330 
ol. SRR eee nee. ~ccasend 
TOERES o.ccicces 13,871 2,330 
Travelers 
Po ee eer 12,779 2,507 
20. re 1,877 460 
REEEE CAG a ead acée 812 1,903 
Hiv it {ee 15,468 4,870 
National Casualty 
Accident and health 26,933 8,881 
Conn. General Life 
BOCIGGRE 66 cccsscces 1,659 828 
DREN ¢ ha6 ec Gedo ude 1,057 687 
ui UU ae ,716 1,515 
Reliance Life 
PMGIGOEUE iécecendads 62 74 
PUQMNEEN 84:68 C4cccs ess 45 16 
OPE ccc eige 107 90 
Federal Life, Il. 
Accident and health 650 138 
Lincoln Accident 
Accident and health 151,949 38,545 
Continental Casualty 
PIGGMIONO 6.66 ciicdews'e 7,750 3,659 
BEGUNEIN Sc ek co meaees 2,332 1,352 
BMMGOS se 6cctcdeee RON dé dewee ce 
Workmen’s compn.. Se, «= shacened 
Auto. & T. P. dam.. Sei ecvdmend 
Wid aa 11,601 5,011 


National Life, U. S. of A. 
Accident and health Sw adeaace 


* OK KK K K K K KK KK K K 
* TENNESSEE * 
* OK CK OK OK CK OK OK OK K OK OK K 


Great Eastern Casualty 


* KK KK KK KK K K K K K 
Sub. at Cas. Reciprocal Ex. 


DNIOS «aaa ceeees. 3,610 476 | 
Workmen’s compn.. 3,414 2,772 | 
Auto. & T. P. dam 1,610 404 | 
if rr 8,634 3,652 
Emp. Indem. Exch. 

EAGUIMOY ce cccdccéve Ch Seer eee 
Workmen’s compn.. 2,085 1,298 
Auto. & T. P. dam.. 14 1 
TOTPAES ciccsaces 2,728 1,308 

Buiiders Ltd. Mut. Liab. 
EASDIEY eo ccccsccees GGG? siseades 
Workman’ s compn. 52,111 12,416 
WARS sé cteccs 52,572 12,416 








DAVID H. KELLER, M. D. 
GEORGE N. BEECHER, M. D. 


Medical Examiners 
FOR 


Casualty Insurance Companies 





723 Insurance Exchange Building 
CHICAGO, ILL. 














DWELLING HOUSE INVENTORIES 
Send 10 Cents for Samples 





THE NATIONAL UNDERWRITER 


1. That the names and addresses of the pub- 
lisher, editor, managing editor and business man- 
ager are: 


Publisher, The National Underwriter Company. 
Chicago, Ill. 


Managing editor, C. M. Cartwright, Chicago. 

Asso. editors: C, W. Van ee H. J. Bur- 
ridge, Victor E. Russum, all of Chicago, Ill. 

Business manager, John F, Wohlgemuth, Secy., 
Chicago, 

2. That the owners are (give names and ad- 
dresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or holding 1 per cent or 
more of the total amount of stock): 


The National Underwriter Co., Cincinnati, Chi- 
~~ New York. 


J. Wohlgemuth, Cincinnati, Ohio. 
ra M. Cartwright, Chicago, Ill. 

W. S. Crawford, Chicago, Ill. 

3. e “Wohlgemuth, Chicago, II. 

H. M. Diggins, Cincinnati, Ohio. 
Hazel W. Branta, Chicago, III. 


38. That the known bondholders, mortgagees 
and other security holders owning or holding 1 
per cent or more of total amount of bonds, 
mortgages or other securities are (if there are 
| none, so state): None. 


4. That the two paragraphs next above, giv- 
ing the names of owners, stockholders and 
security holders, if any, contain not only the 
list of stockholders and security holders, but 
also, in cases where the stockholder or security 
holder appears upon the books of the company 
as trustee or in any other fiduciary relation, the 
name of the person or corporation for whom 
such trustee is acting, is given; also that the 
said two paragraphs contain statements embrac- 
ing affiant’s full knowledge and belief as to the 
circumstances and conditions under which stock- 
holders and security holders who do not appear 
upon the books of the company as trustees, hold 
stock and securities in a capacity other than that 
of a bona fide owner; and this affiant has no 
reason to believe that any other person, associ- 
ation or corporation has any interest, direct or 
indirect, in the said stock, bonds or other securi- 
ties than is so stated by him. 


Tue NATIONAL UNDERWRITER Co., 
By John F. Wohlgemuth, Sec’y. - 


| Sworn to and subscribed before me this 19th 
| day of March, 1918, 











PEGIGOIE 6cesccccees ; s * 
a. 10138 «3,812 | (Seal) Mas, C, M. Brown. 
DFA ere 1,404 4 | (My commission expires May 21, 1921.) 
Plate glass......... 1,461 730 | 
Autg, eh P and theft.. 1,048 1,358 i 
TOTAL ALS bere 3 4,038 1289 _ Forty Years of Continuous Successful Service 
olumbian Natl. e 
Accident .....+s..+. 4,507 1,542 eee oe 
“Potts “4 cenadees Seas 2, eae | ° . 
Dace eb 4,17 Th Oh M | F 
: WISCONSIN Insurance Co. 


SALEM, OHIO 
Total Cash Assets, - $289,349.98 
Net Cash Surplus, - 211,990.18 


Losses Paid since Organization, $1,191,244.81 
J. R. VERNON, President J. AMBLER, Secretary 


TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 


Cas Assets. . . 2 . . « ~~ $1,081,990.08 
Net Sap oer ata and al ats, 687,535.00 


J. LINXWEILER, an 
EDWARD” J. WEISS, 


Frederick A. Brown 
Insurance Law 
10 So. La Salle St. Chicago 














WM. F. KRAMER, Sec. 
Special Agent 
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AUTOMOBILE BUSINESS INCREASES 














HE TRAVELERS has this to say 

about the automobile situation: 

With more than 5,000,000 automobiles 
in use, this ought to be the greatest 
year that the automobile-insuring busi- 
ness has known. Do not be affected by 
the idea that the war is going to cut 
this line down to an appreciable extent. 
The world is humming, and there are a 
million more cars than in 1917, That 
fact alone opens up a big vista. 

This is an amazing automobile coun- 
try! There are less than one million 
cars in all the other countries of the 
globe; and yet manufacturers assure us 
that there will be 5,500,000 in use in the 
United States by summer time. 


New Policies Highly Attractive 


This year’s policies have _ several 
changes that will appeal strongly to the 
purchaser. First and foremost, the cov- 
erage has been broadened. Hitherto it 
has been necessary to pay an extra pre- 
mium for each extra person included in 
the protection. From now on, one pay- 
ment will take in the whole family; or, 
to put it more precisely, will include, in 
addition to the named assured, any per- 
son or persons while riding in or legally 
operating the assured’s automobile with 
the permission of the assured or with 
the permission of an adult member of 
the assured’s household (unless that 
member is a chauffeur or a domestic 
servant). Chauffeurs are not included, 
nor children under sixteen years, in any 
event. 


Collision Policies at Popular Prices 

The two new collision forms are so 
good that an agent ought to be able to 
become eloquent over them. The “$100 
deductible” form brings collision insur- 
ance within the reach of everybody. The 
man who tells you that he cannot afford 
it will not have a leg to stand on this 
year, for the rate has been cut hard, in 
view of the change from $25 to $100. 

The “full coverage” form no longer 
has the $200 tire-loss exclusion, nor the 
old road-bed exclusion; it covers every 
legitimate collision loss. 


Get Better Protection 





So it will be seen that, although rates 
have been amended, automobile owners 
are receiving better protection; and 
some forms are actually cheaper than 
they were last year. The revision of 
rates has not been made arbitrarily, but 


after a careful consideration of the ex- | 


perience of the leading automobile-in- 
surers covering the years 1914, 1915, and 
1916. That the rates should be made suf- 
ficient to provide against the risks is a 


reasonable man. 


proposition that will be admitted by any | 


Roads More Crowded Every Year 


The revision simply points to a fact 
that is well known, namely, that the 
roads are becoming more crowded every 
year and that insurance was never so 


necessary as at the present moment. | 


Figures compiled by the Automobile 
Chamber of Commerce show that there 
are fourteen cars to every mile of sur- 
faced road in the United States. In 
eleven eastern states there is a motor 
ear to every twenty-six persons; and in 
eleven middle western states there is 
one motor car to every seventeen per- 
sons. 

In New York State 837 persons were 
killed last year, an increase of 108 over 
the prevjous year. New York is, of 
course, an exceptional state; but the 
number of fatalities runs into the hun- 
dreds in all the more congested states, 
and is only slightly smaller in the states 
less densely populated. 

There is need for insurance in the 
country districts as well as in the cities, 
for the cars sold to farmers in 1917 were 
40 per cent of the total output. There 
are more than half a million trucks in 
use. 


To Increase Cost of Living 


If a prospect tells you that the in- 
creased cost of living makes it impossi- 
ble for him to buy insurance, tell him 
promptly that that is the very reason 
why it is absolutely necessary for him 


have been last season, because the same 
mechanics who were receiving 65 cents 
an hour then are getting from 95 cents 
to $1.25 this year. The materials re- 
quired in the repairs will be higher, too. 
Furthermore, the loss of use suffered by 
the doctor will represent a higher figure, 
because in these expensive times the 
doctor’s time is worth more. 

This is just one illustration, but it 
applies in a general way to every acci- 
dent. And the motorist ought not to be 
allowed to forget that he often gets 
into expense whether he is really to 
blame or not. Insurance protects him 
against false and fraudulent claims, as 
well as legitimate ones. 


Price of Unalertness 


In this connection it is interesting to 
quote a paragraph from the report of the 
Automobile Committee of the National 
Workmen’s Compensation Service Bu- 
reau, the report on which the revision of 
rates was based. It says: 

“There are many causes contributing 
to the increase in automobile liability 
insurance as a whole. Claims are be- 
coming larger and more frequent, partly 
because of the decreasing value of the 
dollar and the corresponding rise in the 
prices of all commodities, and party be- 
cause of the education of the public in: 
the pressing of their rights for dam- 
ages. In the very large cities the traffic 
problem is becoming so serious that the 
automobile driver must be constantly on 
the alert. The penalty for relaxation of 
carefulness, even for the fraction of a 
second, may be a life lost and a $10,000 
damage suit. Other important factors in 
the increasing cost are the broader cov- 
erage afforded and the larger expenses 
due to increased taxation, higher wages, 
and increase in postage.” 








Coinsurance and 
Contribution Decision 














Recently a case involving blanket and 
specific insurance, with 100 percent co- 
insurance clause, came before a court 
at Buffalo, N. Y., for the determination 
of the liability of the blanket insurance 
and the holding of the court is of in- 
terest. 

Three companies issued concurrent 
policies covering $8,000 blanket on six 
parcels of real estate, with 100 percent 
coinsurance clause. On three of these 
parcels a fourth company, the Sun, cov- 
ered $1,500 specific, that is, $500 on 
each of the three, with 100 percent 
coinsurance clause. 

Fire damaged four of the parcels, 
including all of those insured by the 
Sun. Appraisal gave sound value of 
all six parcels, $14,714; loss on four 
parcels, $2,766.74; sound value of the 
four parcels damaged, $8,064. The sit- 
uation revealed by the fire was as fol- 
lows: 














Sound Insurance 
Parcel Value Loss 3 Co’s -Sun 
A $3.070 $ 389.50 Blinkt. $..... 
B 1,27 497.07 Blinkt. 500 
Cc 1,610 254.47 Binkt. 500 
D 2,112 1,625.70 Binkt. 500 
$8,064 $2,766.74 $1,500 
E S600 owéusanye MIME: -s206% 
F 2,150 (Sieeeas Binkt. ee. 
Total ..$14,714 $2,766.74 $8,000 $1,500 


The Sun compromised and paid, but 
the three blanket policies got into court 
for a construction of the coinsurance 














to have automobile insurance. Let us 


bilist has run into another and is being 
held responsible for the repairs to the 
other man’s machine. We will say that 
the other man is a doctor and is losing 
the use of his automobile while it is in 
the repair shop. The damages will be 
twice as heavy, perhaps, as they would 























clause, and in rendering its decision the 
court had to determine the amount to 
be paid. 

It was the contention of the insured 
that the 100 percent clause was com- 
plied with, because the $8,000 blanket 
insurance was practically the same as 
the sound value of the four damaged 
parcels, $8,064. This view was rejected 
by the court, which held the coinsur- 


imagine, for instance, that one automo- ance clause must be applied on the 


sound value of all the property covered. 

On this rule it was decided that the 
liability of the three companies on the 
aggregate loss of $2,766.74 was in the 


proportion that $8,000, the amount of 


blanket insurance, bore to $14,714, the 
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sound value. The liability was thus 
$1,504.28 on all four parcels. 

Then came the question of contribu- 
tion by the specific insurance. The 
court said: “It is difficult to under- 
stand how it may concern the defend- 
ant companies whether the insured car- 
ries the remaining risk himself or 
shares it with some other company 
by taking out additional insurance.” 
The court gave figures which show 
the following apportionment: 


Binkt. Spec. Total 
Loss Contr. Contr. Ins. Pd. 
A 851 $ 389.50 $ 211.78 ...... $ 211.78 
B 853 497.07 270.26 $195.40 465.66 
C 855 254.47 138.35 79.03 217.38 


D 851-3r 1,625.70 


$2,766.74 $1,504.28 $659.25 $2,163.53 


Probably the defendant companies 
expected no other apportionment and 
were satisfied to win their point on the 
application of the coinsurance clause. 








Glens Falls Conducts 


Heating Investigation 





THE Glens Falls has made a very in- 
teresting test to determine the com- 
parative heat values of wood and coal 





The company reported the results of 
this test to the United States fuel ad- 
ministration and the New York state 
branch has issued a special bulletin 
about it. The test was conducted over 
a 14 day period during the coldest part 
of the winter and established that the 
value of a cord of dry hard wood is 
practically identical in heat results with 
that of a ton of coal. 

According to H. N. Dickinson, sec- 
retary of the Glens Falls, the test re- 
sulted in favor of using wood for fuel. 
Mr. Dickinson reported that a very 
poor grade of wood was used during 
the test and “had it been possible to 
secure the necessary supply of a good 
grade of hardwood, the comparison be- 
tween the fuels would have been much 
more striking.” No additional labor was 
required for firing when wood was 
used and in addition to the saving in 
the cost of fuel, the company saved a 
dollar a day, the average cost of haul- 
ing away coal ashes. 


R. P. Jackson, formerly in the local 
agency business at Oakland, Cal., is ap- 
pointed manager of the burglary insur- 
ance department of Borland, Johns & 
Robbins, managers for the United States 
Fidelity & Guaranty at San Francisco. 
He succeeds Paul T. Bell, resigned. 
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INDEMNITY MUTUAL MARINE ASSURANCE 
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In addition to this each subscriber’s 
liability is unlimited. 


APPLETON & 


3 South William St. 


Automobile Insurance 





CO. THE ROYAL EXCHANGE ASSURANCE 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $ 461,101 mileriss He arcs 
Surplus Home Office Statement’ ~~ 11727022 SUMS. — 
UNITED STATES “LLOYDS,” NEW YORK, N.Y, THE TOKIO MARINE INSURANCE CO., 


LTD., OF TOKIO, JAPAN 


Surplus United States Statement, $562,916 
Surplus Home office Statement, $7,433,611 
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BIG FIELD FOR TRUCKS SEEN 





Enormous -Development in the Use of 
Commercial Cars Bring Many 
New Prospects 





Insurance men will make a big drive 
for motor trucks this year because 
there will be a larger number. This 
branch of the automobile industry is 
growing by leaps and bounds. Last 
year there were 190,000 new trucks pro- 
duced. The sale value of these trucks 
was $382,916,500. There were 153,000 
trucks used in domestic consumption 
last year as compared with 78,000 the 
year before, showing that the use just 
doubled in a year. The number of 
trucks in domestic use is 351,000 and 
the total number planned for this year 
is 310,000. During the eight years’ 
period ending Dec. 31, 1917; the motor 
truck production increased from 9,500 
to 190,000. This means that the pro- 
duction increased 20 times. This shows, 
of course, that the motor truck indus- 
try is going forward at a phenomenal 
rate. It has become one of the real 
industries of the country. 


Big Expansion Seen 


Naturally the war has greatly stimu- 
lated motor truck production. It has not 
only brought out a marked expansion in 
producing capacity but it has also stimu- 
lated the various companies to improve 
their cars. It is interesting to know 
that trucks are now being used in in- 
dustries that have never employed com- 
mercial cars before. Some of the more 
important lines that are now using cars 
are contractors, coal merchants, ice deal- 
ers, public utilities corporations, oil re- 
finers, wholesalers and retailers in al- 
most every branch of trade. . The very 
best estimate of this year’s production 
therefore places the number of cars con- 
siderably beyond 300,000. No one par- 
ticular line of business now uses trucks, 
for all are employing them. This means 
that insurance men will come in contact 
with more prospects than ever. Owing 
to the fact that horses now cost so much 
not only in the original purchase price 
but maintenance, almost anyone who has 
any hauling to do is forced to use the 
automobile truck. It is thought that 
this year therefore will witness a won- 
derful growth in the commercial motor 
industry. Owing to the freight and ex- 
press congestion, overland hauling by 
automobiles has come into vogue and 
has been very successful, 

Aside from the trucks used for com- 
mercial business purposes farmers are 
beginning to see the advantage of hav- 
ing them for their use. The farming 
truck industry is still in its infancy. As 
the farmers see that trucks can be em- 
ployed in almost all agricultural haul- 
ing, they will become more popular. 


Tractors Are Popular 


Farmers of course are using tractors 
more and more, there being in use now 
some 34,000 in this country. No doubt 
this number will be stimulated because 
of the necessity of cultivating more 
ground. There are now about 6,500,000 
farms in this country according to gov- 
ernment statistics, and automobile au- 
thorities estimate that there are over 
4,000,000 of these where motor trucks 
could be used more economically and 
with less trouble than is now being 
done by horses. Farmers can get over 
the ground much faster and accomplish 
much more work and therefore make 
more money. As time goes on tractors 
will of course supplant horses to a large 
extent in all kinds of agricultural work. 


Pleased With Results 


Where farmers have used trucks they 
are greatly pleased with the result. 
They can make their trips much more 











1792 125th Anniversary 


Insurance 


Com: of 
NORTH AMERICA 


PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


1917 


Capital 
$4,000,000 

Assets Over 

$23,000,000 











rapidly, haul larger loads and the re- 
sults are much more satisfactory. Here 
will be a wonderful field for insurance 
men because every commercial truck 
owner should be a candidate for fire, 
liability and property damage insurance. 
The tractor should be covered by fire 
insurance. Now is the time for local 
agents to make a survey of the field in 
their community for all commercial cars 
and tractors. 





GETS TWO MORE COMPANIES 





B. L. Dowell Assumes Management of 
Commercial Union and Palatine Au- 
tomobile Departments on Coast 





B. L. Dowell, who has been general 
agent of the automobile department of 
the California, has also secured the au- 
tomobile general agencies of the Com- 
mercial Union of England and the 
Palatine for coast territory and is tak- 
ing considerably larger quarters at 378 
Pine street, San Francisco. He was 
formerly located at 550 Sacramento 
street. Mr. Dowell is an expert in the 
automobile field and has built up a 
fine business throughout the coast ter- 
ritory. He has been rendering excel- 
lent service to agents and with the 
three companies will build one of the 
largest automobile underwriting offices 
in the country. 


PLAN OF STATE SECRETARIES 








Have Drafted Comprehensive Bill to 
Stop Motor Car Thefts—Features 
of Measure 





The American Secretaries of State 
have developed a plan which they hope 
may be instrumental in stopping the 
stealing of motor cars by preventing 
the easy sale of stolen cars. At the 
next meeting of the association in 
Washington, D. C., next December the 
bill will be redrafted and in the follow- 
ing month it is to be presented to the 
legislatures of every state in the Union 
and the Canadian provinces for final 
action. More than one-half the secre- 
taries have endorsed the general terms 
of the bill. 

The proposed bill requires the regis- 
tration of every motor car with the 
secretary of state in each state. The 
car, make, year, factory number, own- 
er’s name and engine number will be 





Permanent positions with chances 
for advancement. Wanted by one of the 
largest Automobile Insurance Companies, 
several hustling’ young men for field work in 
Illinois, Kansas, Missouri, Iowa and Nebraska. 
Address 18-F. Care The National Underwriter. 











WANTED — Insurance Solicitors to 
register and mark Automobiles under 
our service. Easy’ seller; liberal com- 
pensation for city and country. Inves- 
tigate. NATIONAL AUTOMOBILE 
ABSTRACT & TRACING SERVICE, 
Room 606, 118 N. La Salle St., Chicago 





registered. ‘Cars without engine num- 
bers will be required to have engine 
numbers assigned by the factory within 
sixty days. 

A card index will be maintained of 
the engine numbers according to the 
trade names. Whenever a car is re- 
ported stolen in one state a notice is to 
be sent to the secretary of state in every 
other state showing the model, year, 
kind, make and engine number of the 
ear. This card will be filed in the card 
index and whenever a used car of any 
trade name is offered for registration the 
engine number can be quickly checked 
with the list of stolen cars of that name. 

Mutilating an engine number or hav- 
ing in possession a car with a mutilated 
number makes one liable to a fine of 
five hundred dollars and a term in jail. 
It is believed that a requirement in 
every state that an engine number be 
recorded and providing heavy punish- 
ment for having a car with a mutilated 
engine number will tend to discourage 
the buying of used cars except where a 
clear title can be shown in every in- 
stance. This would destroy the market 
for stolen cars and would tend to stop 
the thievery when the cars cannot be 
disposed of easily. 





AUTOMOBILE COURT CREATED 





Trying of All Motor Car Cases Before 
One Judge Expected to Check 
Thieves 





Chicago automobile men are much 
elated over the establishment of a spe- 
cial court for the trying of automobile 
theft cases in Chicago. This new court 
opened last Monday, and is something 
that automobile underwriters have con- 
sistently striven for. Objection has re- 
peatedly been made to the practice of 
trying automobile cases in almost every 
court in the city. It has been pointed 
out that with such a procedure it is 
practically impossible to keep the 
proper record of thieves and their ac- 
tivities, and that a thief who has been 
tried and convicted in one court will 
be acquitted in another as a first 
offender. Judge Robert E. Crowe, chief 


justice of the circuit court, is in charge 
of the new court, and hereafter all pris- 
oners charged with stealing automo- 
biles, tires, or automobile accessories, 
will be hauled before the new court and 
given a speedy trial. There are 183 
such cases now on the calendar and 
they have been accumulating because 
of lack of time. 

The Chicago city council now has 
under consideration an ordinance which 
requires all purchasers of second-hand 
automobiles or automobile accessories 
to make a detailed report to the police 
department. Full description of such 
purchases is required by the ordinance, 
and with this ordinance the states at- 
torney and the crime committee of the 
city council hope that the automobile 
theft industry will wane. A similar law 
is operating satisfactorily in several 
cities in Ohio. ; 

Reports made to the police depart- 
ment by the insurance companies show 
that 229 automobiles were stolen in 
Chicago from Jan. 1 to March 19. Of 
this number 147 cars were recovered, 
leaving 82 machines unaccounted for. 
The average value of the stolen cars 
was about $700, making a net loss of 
$56,000 so far this year. 


It’s all in your hands today. 








Excellent Work 


“The Forum” contains a list of 
questions and answers that have 
appeared in Rough Notes for 
some time back. These questions 
are answered by the well known 
insurance attorney, G. A. Deitch 
of Indianapolis, who is the author 
and compiler of the Insurance 
Digest. The questions deal with 
the every day legal questions that 
confront an insurance man. The 
Forum therefore is a very valua- 
ble text-book for a field man or 
local agent. The cost of the book 
is $1.50—sold by THE NATIONAL 
UNDERWRITER. 
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National Automobile Insurance 
Company 


Authorized Capital and Surplus, $500,000.00 


“All kinds of Automobile Insurance” 
Agency applications now being received 


Secretary and General Manager 


Wilkinson Building 
LINCOLN, NEB. 
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Wm. L. Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


For Surplus 


Lines 


Try Us 














Insurance Co. Windstorm, Explosion and Theft 


CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





JUNE Ist, WE HAD 11.657 MEMBERS AND $6,162,658 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 











JONES, LAUNT & BARRETT, Inc. 
GENERAL AGENTS 


BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 

We are strictly an Agency office, and 
can offer service.and facilities in Penn- 
Great Eastern Casualty Company sylvania, New Jersey and Delaware 
Thames & Mersey Marine Ins. Co. through our head Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 


Capital Fire Insurance Company 
Chicago Bonding & Ins. Co. 





Union Fire 


Insurance Co. 
(Mutual, Estab. 1886) 


LINCOLN, NEBRASKA 


Nebraska’s Oldest and Most 
Progressive Fire Company 


JOS. W. WALT, Secy. 


Union Accident 


Insurance Company 
(Stock) 
LINCOLN, NEBRASKA 


Nebraska's Most Progressive 
Accident and Health Company 


H. R. HAYNIE, Secy. 














Twenty Years of Service 1918 





1898 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $17,000,000 


THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 




















HATE CLAN Premiums in force over 260,000 
A LIVE AGENCY COMPANY F. L. TESCA CHAS. L. THURBER 
' President cretary 
GEO. A. MOWRY W. A. GORDON WM. WALSH 
yn President Secretary Ass't Secretary 
_ Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 


STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle } 











The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
and closes the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana's $7,000,000.00 
fire insurance premiums at home. 


One minute from the 
Insurance District 


The Patrenage of Iné 

surance Men is 
Solicited 

==} Laurence R. Adams, Sec’y and Mgr. 


Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 


























SALESMEN, WRITE: American Old Line Insurance Company 
Lincoln, Nebraska STOCK COMPANY 


Incorporated under the laws of the State of Nebraska. Progressive business record for fourteen years 
Exceptional contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents - . INDIANAPOLIS, IND. 








OSAR R. WITTE & CO., General Agents - ST.LOUIS, MO. 
GARNER & MANN, General Agents KANSAS CITY, MO. 
E. J. MILLER, General Agent - DENVER, COL. 


or Other States write the Home Office. 
DON’T FORGET, TOO, WE WRITE ALL OT:iER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 _ Assets $1,211,054 


EMPLOYER’S LIABILIT.Y 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg,. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERC & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. “ 




















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








EE. M. TREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 60 Maices inae NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1146 Marquette Bldg., CHICAGO 


























sshahahahahahahaiaie 
-« [| bee 


* 
« 
*« 





taken 
eral | 
Studie 
ing 1¢ 
rectly 
uct to 
its vai 
been 

The ¢ 
ductio 
speedi 
gross 
many 
their « 
entire] 
Produ 





